ror 


ab- 
es. 
ive 


De- 
RI- 
Ill. 





Q 


AAD 
Baan coprardt 1926 BY A 
108-109 


Index to Advertisements, 





JOBTHWESTERN [UMBERYAN 


ESTABUSHED 1873. 


nen 


Svan, bisea® 


1928 
CAN LUMBERMAN 


Table of Contents, Page 37 








THE TIMBERMAN 


ESTABUSHED 1886. 


Office of Publication, Manhattan Building, Chicago, Ill. 
Entered as second-class matter January 27, 1899, at the Postoffice at Chicago, Illinois, under Act of March 3, 1879. 








PUBLISHED WEEKLY 
WHOLE NUMBER 2651 


CHICAGO, MARCH 6, 1926 


FOUR DOLLARS A YEAR 
SINGLE COPY 25 CENTS 








Making Money by Selling Below Cost 


[An address delivered by C. W. Baker at Southwestern Lumbermen’s Association’s annual convention] 


You may think it strange that I undertake to show you how you 
can make money by selling merchandise below cost, after all the 
years of experience you have had in selling at a profit above cost. 
You may also think that I’m going to apply a new meaning to the 
term “cost,” or build it up to include the operating costs and other 
items of expense. But I’m not. The term “cost” as it is used in the’ 
question we are going to discuss refers to the original wholesale cost 
of the unit of merchandise, as it stands in our Merchandise Account; 
in other words, the cost of the merchan- 
dise delivered to your yard. 

About a year ago the company of which 
I am one of the employees held a meeting 
of its managers and our president, Mr. 
Bowman, called me into his office and told 
me to go to that meeting and tell our managers how they could make 
money by selling merchandise below cost. I gave the subject he 
assigned me considerable thought but was unable to figure out just 
what he had in his mind. I knew this much; that he was looking at 
this merchandising business from just a little different angle from 
any I had ever watched. Upon referring the matter back to him for 
some sort of a lead, he said: “Go tell our men to get rid of surplus 
items of stock, or dead stock; items of stock that are obsolete or of 
little value, and show them the advantages gained by getting rid of 
sich stock. We have such stock in every yard we own and it is be- 
coming a burden, and we want to get rid of it.” 

This gave me an idea, or at least a starting point. I had only to 
recall a recent visit to one of our yards in which I noticed a small 
quantity, several hundred feet, of an old 
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not owned the one thousand feet of siding through those ten years. 

Looking at it from another angle, let us see what the yard lost in 
way of profit had the $43 been turned three times a year at an aver- 
age net profit of 6 percent for each turnover. One turnover of $43 at 
6 percent would yield $2.58 and three turnovers in a year would yield 
$7.74. Keep turning the $43 three times a year for ten years and 
this $43 investment should have yielded $77.40 in profit alone. As 
the matter stood the company, as well as the yard, lost the interest 
on the investment of $43, which amounted 
‘to $25.80 and also lost the profit that 
should have been earned in those ten 
years, that item amounting to $77.40, 
making a total of $103.20 lost. ; 

Now get this: I made another visit to 
this same yard about thirty days after my first visit and the mana- 
ger was very particular to tell me that he had disposed of the 
greater part of the old drop siding. We have at least stopped inter- 
est on the investment, and now have our money to invest in some- 
thing else, on which we can make a profit. You may say that this is 
an overdrawn case; that not many items are carried in stock ten 
years. We will cut the time down to one year and take one-tenth of 
the loss, and we find we would lose $2.58 actual interest paid, and 
we would forfeit $7.74 profit on three turnovers, or a total of $10.32 
because of allowing a $43 investment to remain unproductive in 
our yards for a period of only one year. 

I was in another yard later and the manager stated that it would 
be necessary to buy a car of lumber as he was practically out of 
a certain item of which he sold a consid- 
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pattern of drop siding; so old, in fact, I 
had never seen anything like it. I in- 
quired of the manager as to how long it 
had been in stock and he remarked in a 
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given it away 








erable amount. I found that he had in 
his yard a generous supply of an item of 
the same size and kind, but just one grade 
higher than the item he was nearly out of, 
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joking sort of way that it had been there 
just 23 years. I question, of course, as to whether it actually had 
been in stock 23 years. However, if it had, I will say that the yard 
would have made a better showing had the manager given the stock 
away 23 years ago than to have paid 6 percent interest on 
the investment for 23 years. He would have been money ahead had 
he done so. I suggested to him that the grade was fine and that 
there was nothing to hinder the use of it on a garage or other small 
building. This item of stock stood in his merchandise account at $43 
per thousand feet, which cost him, at 6 percent simple interest, $2.58 
per thousand per year to carry this in his yard. Let us suppose that 
instead of 23 years he had actually had it only ten years, and I am 
quite sure that from appearance the stock was at least ten years old. 
Now ten years’ interest at $2.58 per year means that he actually 
paid $25.80 for the privilege of carrying 
this 1,000 feet of drop siding through that 
period, in which time it naturally became 
less salable each year. 

You may say that the company didn’t 
really lose in the transaction, as the yard 
merely pays the interest to the general office and the interest does 
hot really get away. But let us suppose that the company had not 
bought the thousand feet of siding ten years ago. Then the com- 
pany would have had $43 which they could have used for ten years. 
As the matter stood the $43 represented a dead investment with no 
return in way of profit during the ten years. Our company, like 
all others, uses in its business a great deal of borrowed capital and 
on this item in question could have saved $25.80 interest had we 
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and which he intended to replace. The 
higher grade item had been on hand about one and a half years; 
seemingly there was no particular demand for the higher grade. It 
seems only good merchandising in such a case to degrade the higher 
grade stock, which he had on hand, and sell it for the next lower 
grade, rather than continue to hold it, pay interest, and buy addi- 
tional stock of the lower grade. This method of handling would 
save us buying a carload of lumber, which in this case would cost 
from $800 to $1,000, and we could serve our customers as well with- 
out the additional car as we could with it. 

Did any of you ever go through your stock and figure up just how 
much merchandise you have on hand which apparently is dead 
stock, money invested in it, and no sale for it? All of you know that 
the ideal method of merchandising is numerous turnovers of stock. 
When an item of stock doesn’t turn, it 
not only doesn’t make us a profit, but it 
holds fast just so much of our working 
capital and this costs us money. We re- 
cently took a special inventory of all 
items of stock in our yards which had 
been in the yard one year or longer. It is not necessary for me 
to give you the figures shown by this inventory, but if any of you 
desire a real mental shock you might try this out in your own indi- 
vidual yard. If you are not shocked at the results, you will at least 
have the satisfaction of knowing that you have a good, clean, well 
assorted stock, with no “stickers” remaining on hand. 

Each year it seems the percentage of profit on investment be- 
comes lower and this, we believe, is caused to [Turn to page 69] 
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Not Less Production _ 
But More Consumption 


Taking into consideration the in- 
creases in population and in building 
consumption in recent years, the pres- 
ent production of lumber is below nor- 
mal. There is no point in trying to 
scale down production to meet a less- 
ened demand. What is needed by the © 
industry is not a contraction of output 
but an expansion in sales. 


Money—and lots of it—must be 
spent on advertising and sales promo- 
tion. Old markets must be stimulated 
and new ones developed. Look for- 
ward and not backward! 


LACEY 


Securities Corporation 


231 So. La Salle St. 
CHICAGO 


626 Henry Bldg. 
SEATTLE 
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25,000 feet 4/4” No. 3 Rock Elm 

50,000 feet 13/16 x 244” No. 1 Maple Flooring 
25,000 feet 13/16 x 144” Clear Maple Flooring 
25,000 feet 13/16 x 114” No. 1 Maple Flooring 


Write for delivered prices. 


NEELAND-MCLURG 


Mills at 
MorseWis.- Phillips Wis. PHILLIPS,WIS. 
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Robbins Flooring Laid 


in Chicago Union Station 














New Chicago Union Station. Photo Courtesy Chicago Milwaukee & St. Paul R. R. 
UILT at a cost of more than $60,000,000, the new Chicago 
Union Station, terminal for four railroad lines, is one of 

the most impressive railroad passenger stations in the world. 


It is therefore a matter of considerable pride to us to have 
furnished approximately 250,000 feet of Robbins 13/16 by 2% 
Clear Maple Flooring for use in the various offices of this 
magnificent structure. This flooring was furnished through 
Joseph Brothers Lumber Co., who were supplied by the Chas. 
Horn Lumber Co., Chicago wholesale distributors of Robbins 
Flooring. 

Try us on:— 
13/16 and 17/16 Maple Flooring 
13/16 Birch Flooring. 


ROBBINS FLOORING CO., ®ASEONSR™ 











VK Dry Hardwood 
eceieast Lumber 
and Factory and woodworking 
Pine manufacturers who are on the 
—_— lookout for real values in dry 
KORRECT hardwoods will find the follow- 
MAKE ing items well worth their inves- 
tigation. 
Maple 
and . MAPLE FLOORING 
Birch Fyed mo th cee Be Birch—in kilns 
Flooring 50,000 feet 6/4” No. 2 Soft Elm 
50,000 feet 6/4” No. 3 Soft Elm 
20,000 feet 5/4” No. 3 Rock Elm 





A Special Sales Service 
Approved by Customers 


Our method of dealing with cus- 
tomers insures a square deal and 
greater satisfaction to all buyers for 
industrial plants, factories and re- 
tail yards. 


Northern Hardwood 
and Hemlock Lumber 


The principal idea back of our sales 
service is to deliver to you the grades 
ordered. Your invoice comes directly 
from the mill and affords you an ac- 
curate check on every shipment. Let 
us show you what our service will mean 
to you. 


Weidman -Vogelsang 
911 Grand Rapids Lumber Co. 


Savings Bank Bldg., 
GRAND RAPIDS, MICH. 
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End Matching Means Close Utilization 


N REPLY TO A question about the end matching of fir flooring ufactured by the members of this association provide for standard 
lengths of from 4 feet to 20 feet with varying percentages of the 
short lengths in the different grades. That association’s special 

rules for end matched flooring and ceiling provide for lengths from 
one foot to 7 feet 6 inches. Lengths of the square butted flooring 
are allowed in multiples of one foot, while those in the short lengths 
end matched are in multiples of one inch. 

It will be seen that the minimum length permissible under the 
softwood rules mentioned is the same in all grades and that it is as 
short as that permitted in any grade of hardwood flooring, either 
oak, or maple, beech and birch. In the multiples of length also the 
manufacturers of end matched southern pine have established a 
standard of utilization that is substantially as close as that in prac- 
tice in the manufacture of hardwood flooring. It is not easy to see 
any solid objection to these softwood rules, particularly when the 
short lengths are bundled as they are in hardwood flooring. 


a speaker at the recent annual meeting of the Western Retail 
= Lumbermen’s Association said “We will come to it.” The ques- 
tion was asked in the midst of a discussion of the use of short 
lengths during consideration of more economical utilization of the 
forests. Attention frequently has been drawn to this subject in the 
editorial and news columns of the AMERICAN LUMBERMAN. It has 
been discussed at a number of the middle West retail conventions by 
4 representative of a southern pine manufacturing concern that has 
een end matching its flooring for some time. 

The importance that this form of utilization has assumed in the 
South is indicated by the fact that the Georgia-Florida Sawmill 
Association has adopted special grading rules for end matched pine 
flooring and ceiling, and an examination of these rules affords strik- 
ing evidence of the economies of material that are made possible 
yend matching. The grading rules for square butted flooring man- 
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The Burden of Business Success 


UCCESS IN BUSINESS entails responsibilities that extend far 
S beyond the personal interests of the man who has achieved it. 
Possibly if that fact were more generally understood there 
would be less tendency on the part of legislators and the public 
which they represent to “soak” business at every opportunity. What 
these responsibilities are perhaps has never been set forth within 
the same compass with greater force and clarity, or by one better 
qualified to state them, than by the elder Rockefeller, who before 

his final retirement from active business said: 

“TI am harnessed to a cart in which the people ride; whether 

I like it or not I must work for the race. The first step I took 
in business obligated me to the men who worked for me and who 
thenceforward looked to me for employment, and investors who 
put in their money and looked to me for results. The working- 
men numbered but a few score at first, then hundreds, then 
thousands, and now approximately a million and a half. There 
was a similar increase in the number of investors, who were 
holding me to account. While I worked for myself, I had to 
work for them. We are servants—not masters, we, who are or 
have been engaged in large business affairs. It is our most 
vital interest that the country shall prosper, and that all the 
world shall prosper, and that all the people shall prosper, for 
only then can we find among them a market for what we pro- 
duce.” 

Into those few incisive sentences is packed a whole course in eco- 
nomics. Why should a man keep on driving his business, and him- 
self, long after he has accumulated ample wealth to satisfy every 
need? The desire to achieve, to exercise power, to test new ideas, 
to watch the development of cherished plans; these are perhaps the 
primary impulses that keep many a successful business man in the 
harness long after any reed that he should labor for material re- 
wards has ceased. But back of all these is that of which Mr. Rocke- 
feller speaks—the sense of responsibility to employees, investors 
and the public, a burden which in many cases it seems almost im- 
possible to relinquish or to shift to others. 

Continuing his penetrating analysis of the responsibilities and 
rewards of business success, Mr. Rockefeller says: 


“The people can destroy us, or our business, but in so doing 
they destroy our power of serving them. In fact, we would 
probably suffer the least. The richest man in the world can 
only eat three meals a day, and it does not take much to dress 
as well as is possible or to provide real luxury in living. The 
men who have acquired the largest fortunes have not pursued 
wealth. Had they desired money for the enjoyment of money, 
they would have stopped far short of spending their whole lives 
as they have in the struggle that is business, but these men 
continue to toil at their desks, because they love achievement. 
They work for the keen delight of creating something where 
nothing was, and: some time the people will be convinced that 
these men were toiling for love of their country as well.” 


Federal Capital Stock Tax Law Repealed 


NE OF THE MOST important changes in the methods of taxa- 
tion provided for in the new Federal tax law is that eliminat- 
ing the capital stock tax. This tax as it stood in the old law 

was a nuisance because it necessitated a double return, that is a 
second return in addition to that required for income tax purposes. 
It was a nuisance also because it involved the levying of a tax 
regardless of the ability of the taxpayer to pay; that is, it was 
not based on earnings for the taxable year. Not only so, but the 
capital stock tax provision, as administered, did not permit the 
taxpayer to use the same valuations that it adopted for making 
its income tax return, and the experience of some corporations 
showed that they could never be sure that a return for capital stock 
tax purposes was acceptable. In increasing numbers they were be- 
ing annoyed by prying revenue officers insisting upon revision of 
returns. 

Owing to reductions made in revenue received from other taxes, 
Congress decided that the loss in revenue resulting from elimina- 
tion of the capital stock tax should be made up by an increase in 
the income tax on corporations. Accordingly, the new law levies, 
for 1925, a tax of 13 percent and for each calendar year thereafter 
13% percent on the taxable income. This change does not impose 
any additional tax upon corporations making 10 percent, and for 
those making less, or having no taxable earnings, it means a de- 
crease in tax. Some objection to this feature of the law was 
made by representatives of corporations having large incomes, be- 
cause it looked to them like an actual increase in their taxes. They, 
however, overlooked the fact that under the capital stock tax pro- 
vision the Treasury Department was authorized to capitalize earn- 
ings on any basis that for a particular business seemed to it 
fair and levy the capital stock tax on that basis. By this means 





such corporations might in fact pay a greater tax on their capital 
stock than the additional one-half or one percent imposed by the 
income tax law as amended. 

Much misunderstanding of the significance of the capital stock 
tax still existed among representatives of corporations because they 
had assumed that the returns for capital stock tax purposes already 
made had been accepted by the Treasury Department as final. But, 
as already stated, these returns were being reopened in increasing 
numbers, and revaluations insisted upon by the tax officials often 
bore little relation to the actual capital stock values. It was long 
assumed by corporation taxpayers that the market value of stock 
might be used in making returns, but the courts held to the contrary, 
Moreover, for income tax purposes valuations as of March 1, 1913 
had long been accepted in making returns for all subsequent years, 
but in making capital stock tax returns a new valuation was required 
each year because under the law “in estimating the value of capital 
stock the surplus and undivided profits shall be included,” and of 
course these vary from year to year. 

Unfortunately, there is no retroactive force to the provision re- 
pealing the stock tax and therefore there are likely to be revalua- 
tions or at least reopening of returns already made under the old 
law. Corporations are warned, therefore, that in making any com- 
parisons between what they have paid as capital stock tax and what 
they will be required to pay as an additional income tax under the 
new law, this fact should be kept in mind. Later valuations under the 
repealed law may yet bring these total taxes under the capital stock 
anc income tax provisions up to the total under the new income tax 
law. It is believed that on the whole the repeal, even with the in- 
creased percentage on income, effects an actual reduction in the 
taxes paid by corporations. \ 


The Upward Curve of Home Building 


HAT CONSIDERABLY more than half, in fact almost 62 per- 
cent, of all the construction work done in the United States 
last year consisted of residential building is a fact rather 

hard to grasp, because of the preponderance of industrial, commer- 
cial and institutional construction to which we became accustomed 
in the years following the war. When it is recalled that the pro- 
portion of residential construction in 1920 was only 34 percent the 
steady progression of that class of building to its place in the 
statistics for 1925 is truly remarkable. These figures, together 
with others appearing in a short article in the building department 
of this issue, are based upon floor area, and are from a source which 
should be reliable. 

It would seem as though the efforts which have been so strenu- 
ously put forth during the last few years to encourage and popular- 
ize home owning, are having their effect. One can only conjecture 
as to what the showing would have been if such potent agencies for 
the dissemination of home building propaganda as those which have 
occupied the stage during the last few years had not been set in 
motion. The nationwide “Better Homes” movement, the numberless 
building expositions and smaller shows, the special home building 
editions issued periodically by many of the influential newspapers 
of the country, and other agencies almost too numerous to catalog, 
doubtless have played their parts in the gratifying result that has 
been noted. And in view of the fact that competent authorities 
estimate that about 10 percent of the total volume of residential 
construction work for the current year will be made up of remodel- 
ing and repairs, modesty need not forbid saying what has been said 
many times by others—that the greatest single factor in the in- 
creased volume of remodeling has been, and is, the nationwide cam- 
paign in behalf of remodeling old houses originated and conducted 
by the AMERICAN LUMBERMAN. 

Stocks may decline, but the values represented by new and re- 
modeled homes remain stable. Is there not in that fact a strong 
incentive for lumbermen to redouble their efforts for the further 
extension of home building throughout the country during this year? 
The upward curve of the figures that have been quoted in relation 
to the ratio of home building to total construction shows what has 
been accomplished and is an earnest of even greater progress possi- 
ble for the future, because the vast field of rural home building, 
which of necessity has lain fallow for years, is now ready for cul- 
tivation. From every side come reports that the farmers are not 
only getting into financial condition to make long delayed improve- 
ments in the way of homes and other buildings, but that in many 
sections they are definitely planning to do so this year. A “straw” 
showing the direction of the wind was the National Farm Homes 
Conference held in Chicago recently, due mention of which was made 
in the columns of this newspaper at the time. It was felt by those 
promoting and attending this conference that an era of farm home 
building is opening, and that it is important that standards for 
better farm homes be determined and established, so that the homes 
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to be erected may be—as many rural dwellings of the old type are 
not—attractive, comfortable and above all, convenient for the house- 


wife. 


As is emphasized in the story from real life, and the accompany- 
ing cartoon, appearing on page 47 of this issue, the retail lumber- 


man, in every community, should be “the man behind the home,” 
supplying not only reliable materials for its construction, but guid- 


ing and advising the new home owner, to the end that the completed 


residence may represent the maximum of value and be for him not 
only a home but a lasting investment in satisfaction. 





Increase in Softwood Orders 
[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., March 4.—The Na- 
tional Lumber Manufacturers’ Association 
received telegraphic reports today of the 
status of the lumber industry, for the week 
ended Feb. 27, from 367 of the larger soft- 
wood and 106 of the chief hardwood mills of 
the country. The 351 comparable reporting 
softwood mills showed slight decreases in pro- 
duction and shipments and an increase in new 
business when compared with reports’ from 
367 mills the previous week. In comparison 
with reports for the same period a year ago— 
even though twenty-two more mills then re- 
ported—satisfactory increases in all three fac- 
tors, especially new business, were noted. The 
hardwood operations showed no noteworthy 
change in comparison with reports for the 
week earlier. 

The unfilled orders of 228 southern pine and 
West Coast mills at the end of last week 
amounted to 715,237,243 feet, as against 690,- 
916,820 feet for 229 mills the previous week. 
The 128 identical southern pine mills in the 
group showed unfilled orders of 209,901,824 
feet last week, as against 301,007,424 feet for 
the week before. For the 100 West Coast 
mills, the unfilled orders were 405,335,419 feet, 
as against 389,909,396 feet for 101 mills a 
week earlier, 

Altogether the 351 comparable reporting 
mills had shipments 109 percent and orders 
113 percent of actual production. For the 
southern pine mills these percentages were 
respectively 106 and 118; and for the West 
Coast mills, 102 and 108. Of the reporting 
mills, the 3835 with an established normal pro- 
duction for the week of 210,679,431 feet, gave 
actual production 100 percent, shipments 105 
percent, and orders 109 percent thereof, 

The figures for last week, the week before 
and the same week last year follow: Pro- 
duction—225,149,064 feet, against 228,381,341 
feet the week before, and 223,438,900 feet last 
year. Shipments—245,880,564 feet, against 
257,456,848 feet the week before, and 224,- 
225,804 feet last vear. Orders—255,486,933 
feet, against 246,973,155 feet the week before, 
and 216,507,531 feet last vear. 

The following revised figures compare the 
lumber movement of seven regional associa- 
tions for the first eight weeks of 1926 with 
the same period of last vear: Produetion— 
1,746,599,098 feet, against 1,710,484,431 feet 
last vear. Shipments—1,923,464,733 feet, 
against 1,774,897,840 feet. .Orders—1,986,- 
874,081 feet, against 1,723,923,856 feet. 

The West Coast Lumbermen’s Association 
Wires from Seattle that new business for the 
100 mills reporting for the week ended Feb. 
“7 was 3 percent above production, and ship- 
ments were 2 percent above production. Of 
all new business taken during the week, 40 
percent was for future water delivery, 


amounting to 39,927,048 feet, of which 29,025,- - 


648 feet was for domestic cargo delivery, and 
10,901,400 feet export. New business by rail 
amounted to 1,829 cars (approximately 54,- 
870,000 feet). Forty-four percent of the 
week’s shipments moved by water, amounting 
to 42,934,643 feet, of which 25,835,161 feet 
moved coastwise and intercoastal, and 17,099,- 
482 feet export. Rail shipments totaled 1,666 
‘ars (approximately 49,980,000 feet), and 
local deliveries 4,930,973 feet. Unshipped do- 
mestic cargo orders total 127,082,256 feet; 
foreign, 126,243,163 feet, and rail trade, 5,067 
cars, 

With the temporary closing down of several 
t logging camps and sawmills and the re- 


sumption of operations at others, employment 
on the West Coast showed no general gain, 
according to the Four L employment service. 
The tendency, however, is upward, and con- 
ditions look brighter than they have for some 
time. Logging operations were increased in 
the Columbia River and Willapa Harbor dis- 
tricts, while in Grays Harbor one large saw- 
mill and several camps were closed tempo- 
rarily. Reports from the Inland Empire indi- 
cate that woods work there has been ham- 





Quick Action Urged 


On next Tuesday, March 9, 
there will be presented for action 
before Congress, Kendall bill H. 
R. 4478, together with several 
identical bills, which purposes to 
make it illegal for the Govern- 
ment to offer for sale envelopes 
“stamped or otherwise” bearing 
the familiar corner card which 
guarantees the return to the 
writer of any letter that fails to 
reach the addressee. The Ken- 
dall bill is fostered by eastern en- 
velope interests who argue that 
the Government should not com- 


pete with private business. But 
stamped envelopes are _ not 
printed by the Government. 
They are manufactured, em- 


bossed and printed by private in- 
terests who bid for the work, and 
the cost to the public is approx- 
imately 20 cents a thousand as 
compared with a cost of $2 a 
thousand for printing by other 
methods. 

Investigation has shown that 
while country publishers may 
benefit if the bill passed, the state- 
ment has been made by the third 
assistant postmaster general that 
“if corner cards on stamped en- 
velopes now supplied to the pub- 
lic at a minimum cost were done 
away with, hundreds of thou- 
sands of users in addition to un- 
warranted expense, would be ser- 
iously inconvenienced and an- 
noyed; and that speedy dispatch 
and return of mails would be 
greatly retarded.” Prominent 
lumbermen, with other business 
men, have taken an active in- 
terest in opposing the passage of 
this bill and suggest that all lum- 
bermen take united action at once 
in opposing it by telegraphing 
their respective congressmen or 
Elliott W. Sproul, chairman of 
the subcommittee on the post- 
office and post roads, House of 
Representatives. 











pered by weather changes, and that due to 
light snowfall in the hills this winter a lack 
of water may reduce spring log drives. In- 
land Empire sawmills have not generally 
started cutting for the season. 

The Western Pine Manufacturers’ Associa- 
tion, with two fewer mills reporting, showed 
no noteworthy changes. 

The California White & Sugar Pine Manu- 
facturers’ Association, with one more mill 
reporting, showed some inerease in produe- 
tion and new business, with shipments some- 
what below that reported the week earlier. 

The California Redwood Association (with 
fourteen mills closed down) reported heavy 
decreases in production and new business, 
and a slight increase in shipments. 

The Northern Pine Manufacturers’ Associa- 
tion, with one less mill reporting, showed pro- 
duetion and shipments about the same, and a 
big gain in new business. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association made neither hardwood 
nor softwood report this week. 

The Hardwood Manufacturers’ Institute re- 
ports from 106 units, production as 17,264,572 
feet; shipments, 19,829,286 feet, and orders, 
16,389,757 feet. The normal production of 
these units is 18,422,000 feet. 

For the last eight weeks, all hardwood mills 
reporting to the National Lumber Manufac- 
turers’ Association gave production as 191,- 
485,691 feet; shipments, 191,649,611 feet, and 
orders, 205,134,308 feet. 

[Barometers of the Southern Pine Associa- 
tion and the Southern Cypress Manufacturers’ 
Association appear on pages 51 and 73» re- 
spectively.— EpI1Tor. | 





[Special telegram to AMERICAN LUMBERMAN] 

NORFOLK, VA., March 4.—For the week end- 
ed Feb. 27, thirty-seven mills reporting to the 
North Carolina Pine Association, and having a 
normal preduection figure of 10,686,000 feet, 
manufactured 7,575,668 feet, shipped 6,773,- 
840 feet, and booked orders for 6,108,800 feet. 


$40,000,000 Lumber Merger Proposed 


[Special telegram to AMERICAN LUMBERMAN] 

RICHMOND, VaA., Mareh 4.—The $40,000,000 
merger of lumber interests now being engi- 
neered by Petér G. Warwick, jr., of Richmond, 
will ‘‘seek to stabilize the industry and main- 
tain lower prices,’? Mr. Warwick, who is in the 
city, said today. ‘‘Our main object will be to 
cut down the cost of distribution, which has 
heretofore been exceedingly high,’’ he declared. 
‘‘We are planning to handle lumber, timber 
and by-products from the stump to the con- 
sumer.’”’ 

Mr. Warwick, who was manager of the Rich- 
mond Cedar Works until five years age, has been 
preparing the ground for the gigantic merger 
sinee 1919. During that period he has visited 
lumber plants and proverties from Florida to 
British Columbia. 

The big merger will turn out building ma- 
terials, hardwoods and by-products, principally 
veneering products. It will take the lumber 
in the stump and earry it through successive 
stages to the consumer. 

The need of stabilization of the lumber in- 
dustry was pointed out by Mr. Warwick. He 
cited figures to show that in 1906, the peak of 
lumber production in the United States, an 
average of six hundred feet was produced for 
every inhabitant of the country, compared with 
one hundred and fifty feet in Europe. The 

(Continued on Page 69) 
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Data for Address on Lumber Industry 


I am writing an address on “The Lumber Indus- 
try in the United States and What Will Become 


of It.””. I am enclosing a few questions which will 
help me a great deal if answered, and I will ap- 
preciate your answering them and returning them 
to me as soon as possible.—INQuIRY No. 1,705. 

[The foregoing inquiry comes from the son 
of a prominent retail lumber dealer in the 
middle West. The following questions were 
enclosed, some of them, however, being so 
worded as to require more than one answer: 

1.—What is the annual loss of lumber in the 
United States from forest fires. 

It has been estimated that the annual loss of 
timber in the United States through forest 
fires, insects, disease and windfalls, amounts 
to 7,250,000,000 board feet. 

2.—What is the annual waste of lumber in the 
United States in board feet and in money ? 

This question is answered in the following 
table of the actual percentage of utilization of 
the tree and the estimates based on the full 
utilization: 

Estimate Based on 

Full Utilization 


Percentage Actual 
Utilization of Tree 


Percent Percent 
Top, limbs and BEND: 660k waiee-<s' 5 
ol 16.6 Loss in seasoning.. 3 
ar re 10.9 Clear dimension 
Maw ROT. .icskces 10.9 Sr err 25 
Lo ae 10.0 Pulp and distilla- 
Edgings and trim- SADR s sis wisi sineiee 67 
ert moe 
Seasoning ....... 5.6 100 
Miscellaneous .... 2.5 
eee 33.5 
100.0 


3.—What is or was the per capita consumption 
of wood in board feet between 1910 and 1920? 

The following table showing the estimated 
per capita consumption of timber as arrived at 
by dividing the total production of lumber for 
the year mentioned by the population for 
that year, it being assumed that over a period 
of years all the lumber produced is consumed: 

Per Capita Consumption of Wood 


Feet Feet 
ee ee 465 eee 395 
ds 435 a ear 350 
ee ees 455 SONS. oscar escanse nore 310 
LO) eee ee 430 BE vec so wivcee-w ae eep 325 
BEE 5:5 sigig.swra mine 400 SU. 65 han otis 315 
i) Se 380 

4.—Ilow many cords of wood were used for 


wood pulp (newspapers) between 1910 and 1920? 
From 1920 to 1926, and what percentage of in- 
crease in consumption between the years men- 
tioned ? 

As it is well known that the United States 
not only produces a vast amount of pulp from 
domestic pulpwood, but imports a great deal of 
both pulp and pulpwood, the figures for do- 
mestic production and importation of pulpwood 
are given in the following table: 

Total Consumption and Imports of Pulpwood 

Consumed Part 
Cords Imported 


SO Sisieitsn cs wsateacber 4,420,000 794.000 
ot ee 5,886,000 830,000 
| ea eee re 6,783,000 774,000 
ee ee eee 6,366,000 745,000 
ND oso. bc Siw bra tyra yerwte ete 6,806,000 1,032,000 
eee 8,300,000 1,099,000 
Ld ere ee 6,649,000 817,000 
Ee ee ee 9,148,000 1,050,000 
Ld Se ee eee 5,872,000 1,351,963 


BUR AMUN) S.6i5-s%0g. coins 6,000,000 1,279,975 
From the foregoing table it will be practic- 
able for the inquirer to figure the percentages 
of increase that he wishes to use in his address. 
5.—How many acres of virgin timber standing 
in the United States at the present time? 

It is commonly estimated that the virgin for- 
ests of the United States originally covered an 
area of about 822,000,000 acres. It has been 
estimated that the present area is about 138,- 
000,000 acres. 

6.—How many trees have been set out to date 
by the United States Bureau of Forestry? How 
long before they can be cut and used for lumber? 

It is assumed that what the inquirer really 
wants to get is a notion of the progress being 
made in reforestation, for though there have 
been figures from time to time covering the 


number of trees set out, sufficient data accu- 
rately to portray present conditions are not 
available. It is to be remembered that a con- 
siderable part of the original forest area was 
cleared for agricultural purposes, and much of 
the part so cleared that is of more value for 
agricultural purposes than for tree growing is 
not now included in the so called forested 
urea. The present forest area of the United 
States is estimated as shown in the following 
table: 


Acres 
Wari SIMRO iio sh soo eed abl cS Goss 138,160,000 
OT PRONTO 555 iS toa boxe sows 113,756,000 
TOtCAl BAW THMNDET oo oss i sie cies 251,916,000 
COPEwWOOd SEARAS 56.4545 6405)o)00000 00% 136,359,000 
TOC FORERGRM GUGR 6 isis <0 e568 os 469,475,000 


Not restocking 81,200,000 


As to the second part of the question, it is 
impracticable to say how long it will be before 
this new timber can be cut and used for lumber. 
All through the Carolinas, Georgia, Alabama 
and doubtless in Mississippi and other southern 
States second growth timber is being cut and 
has been cut for a considerable number of 
years. Timber grows much more rapidly in 
some sections and on some kinds of land than 
elsewhere, and the condition of the forests after 
the first logging operation varies widely in dif- 
ferent regions and on different holdings. Where 
it is cut clean of course the second cutting will 
be much longer delayed than where a con- 
siderable amount of young timber has been left. 

7.—How much. lumber in board feet was pro- 
duced in the United States in 1925? 

Complete figures regarding lumber produc- 
tion in 1925 are not available, but the com- 
monly accepted estimate places the output dur- 
ing last year between 37 and 38 billion feet. 

8.—How many acres of virgin timber were cut 
in the United States in 1925? 

There are of course no figures to show the 
amount of virgin timber cut during any year, 
though it is fair to assume that practically all 


the timber cut in the Pacifie Northwest is 
virgin stand. This is also true of course of a 
large part of the timber in the southern pine 
region and even in the Lake region. However, 
in some parts of the South much of the timber 
cut is second growth. The inquirer has been 
supplied with tables printed in the AMERICAN 
LUMBERMAN giving the production by States 
and by woods. 

9.—What is the annual waste in lumber indus- 
tries in dollars? 

This question is substantially the same as 
question No. 2. However, the inquirer has been 
supplied with a table showing the drain upon 
the forests due to all industries and uses. 

10.—At the rate at which timber is being cut in 
— United States, how much longer can the supply 

The AMERICAN LUMBERMAN is convinced, and 
it is believed that everybody who is conversant 
with conditions prevailing in the lumber in- 
dustry also is convinced that improvements in 
utilization, increased use of preservatives, im- 
provements in methods of logging and lumber 
manufacture, forest fire protection and re- 
forestation are combining to extend the life 
of the present forests and provide new growth 
so that there is no likelihood of anything like 
a timber famine. Indeed, there is every rea- 
son to believe that the United States is as- 
sured of a timber supply adequate to its needs 
in perpetuity. 

The AMERICAN LUMBERMAN is very much in- 
terested in inquiries like the foregoing, and in- 
variably spends a great deal of time and effort 
in assembling the data for the use of such in- 
quirers. The nature of these inquiries, even 
when they come from members of the lumber 
industry, often indicate a belief that the timber 
situation is a hopeless one. It is therefore a 
pleasure to supply such inquirers with authentic 
data showing that the outlook is much more 
promising and hopeful than the nature of these 
inquiries would seem to indicate.—EDITOR. | 
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Lumber is flat at Eau Claire, 
Wis. There is not a lumber 
manufacturer, twixt the mouth 
and numerous sources of the 
Chippewa, who has sold a raft 
for six weeks, and probably 
will not for six months to 
come. Not a mill would be 
cutting lumber now if the logs 
were up on the banks; several 


have stopped already, and 
others are to stop soon. 
s 8 


H. W. Sage & Co., one of 
the most extensive operators 
in Michigan, which has 15,- 
000,000 feet of logs hung up 
on the different streams of the 
Saginaw Valley, has decided, 
it is rumored, not to cut a log 
at Wenona Mills this winter. 

Inactivity and suspension, 
either partial or complete, is 
the policy at the present time 
of manufacturers in every line 
of business. This has been 
forced upon them by the cir- 
cumstances in which they have 
been placed within the last few 
months, some of these circum- 
stances being general in their 
character, and affecting every 





class alike, while others have 
been special and peculiar to 
individual branches. Lumber 
trade is given no exception to 
the general condition of things. 
From every center of its opera- 
tion, east and west, north and 
south, they have the same ac- 
count of dullness, of less work 
being done during this winter 
than has been usual in former 
seasons, a reduction of men 
employed and of wages paid. 
The result is that everywhere 
retrenchment is in order as a 
matter of necessity. 

es & 

C. S. Harrison, residing in 
Mayflower Colony, York, 
Neb., writes in relation to for- 
est culture on the western 
prairies as follows: Thou- 
sands in the East would like to 
have western homes. They 
have heard of the returns 
which reward the laborer and 
the ease with which farming 
can be carried on by machin- 
ery; “but then,” say they, 
“there is a scarcity of tim- 
ber.” Having lived thirty 
years in five western States, 





we are prepared to say some- 
thing of our timber prospects. 
Timber in the middle West 
grows with wonderful rapid- 
ity. Thirty years ago people 
made the same objection to 
going to Illinois which they 
now make tto going to Ne- 


braska; but notwithstanding 
the wood that  has_ been 
burned, and the millions of 


railroad ties which have been 
furnished, there is more tim- 
ber in Illinois today than ever. 
All through Nebraska timber 
planting is an_ enthusiasm. 
Every farmer plants. Stock 
companies plant large tracts; 
and railroad companies are 
raising timber. Millions of 
feet are annually set out in 
the forests, and hundreds of 
nurseries are propagating on 
a grand scale. One firm raise 
over twenty millions of conif- 
erae alone, and can not sup’ 
ply the demand. The patent 
office report estimates 150,000 
acres of annually planted tim 
ber. Last year one-third more 
trees were planted than two 
years ago. 
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Southern Pine Orders React to Price Cut 


Demand for southern pine is gradually expanding with the 
approach of the spring season. During the week ended Feb. 
26, the average bookings per mill of the 128 mills reporting 
to the Southern Pine Association reached the record point of 
662,829 feet, which represents an increase of practically 30 
percent over the first week of the year. While it is true that 
this good showing was due partly to the fact that operators 
had made concessions on some items to swell their order files, 
it does reflect a tangible improvement in that many buyers, 
who up to this time have shown little interest in the market 
regardless of quotations, are now laying in stocks. 

Producers are generally expecting business to continue on 
the upgrade as the season advances and that the slack in the 
market will be taken up by a brisk demand for all building 
items. They are supported in this view by the present condi- 
tion of order files, which shot up 2.95 percent in the current 
week when orders ran approximately 12 percent above ship- 
ments. With bookings exceeding production by 18 percent, 
practically all factors point toward a firm market later on. 
Business continues good in the South and a slight improve- 
ment has been noted in the North. Florida buying, however, 
is light and confined to shed stock for fill in purposes. Car 
material and oil field items are moving in good volume. Fair 
weather accompanied by drying winds has improved logging 
conditions and speeded production. Mill stocks are drying 
more rapidly and some items show a slight accumulation. 


Northern Hardwoods Are Moving in Good Volume 


Hardwood bookings by northern mills averaged ,223,000 
feet a mill during the week ended Feb. 20, against the average 
of 189,000 feet for the preceding week. Orders booked dur- 
ing the seven weeks ended on the same date amounted to 78 
percent of the current production. The statistical position of 
the northern hardwoods is therefore very favorable, and the 
good volume of current business at this season gives every en- 
couragement to the producers, as it promises well for spring. 

The principal movement is to the automobile industry, which 
is operating very actively. Furniture manufacturers are also 
buying, and though their purchases are smaller than they were 
recently, they are taking a fair volume; some reports say 
that following the spring shows they provided for needs a 
little in advance, and are now working on the stocks then ac- 
quired. Implement factories are also in the market, and the 
railroads are taking hardwood for car repair work. 

Weather in most buying sections has continued unfavorable 
to building. Millwork factories are taking some hardwood in 
preparation for spring demands for their product. Flooring 
factories find business rather dull, but note a very heavy in- 
quiry. Box makers are taking all the low grade available. 

There have been no reports of price weakness in any items. 


Southern Hardwood Prices Show Continued Weakness 


Evidently the declines that took place in prices last week 
have created considerable unsettlement in the southern hard- 
wood market, and weakness has spread practically throughout 
the list. Perhaps buyers have felt that scarcity had foreed 
quotations above a reasonable level, and were awaiting the 
frst sign of increased output to withhold orders and demand 
toncessions. It is not believed, however, that a supply suffi- 
alent for the market’s needs would be produced at much below 
Present levels, as low returns would cause shutdowns, for the 
mills will strive to avoid last year’s unprofitable experience. 

Production has recently shown a decided expansion, the ay- 
‘rage output of 106 units for the week ended Feb. 27 being 
163,000 feet. The week’s shipments of 19.8 million feet were 
Well in excess of the cut of 17.3 million feet, so there was con- 
tinued reduction of stocks. It is asserted that the supply of 





seasoned stocks is now very low. New bookings fell off to 16.4 
million feet, perhaps partly because of unsettlement. 


The furniture factories are rather poor buyers. The auto- 
motive industries, however, are taking a larger volume. Bad 
weather in consuming districts of North and East ‘has hin- 
dered development of building trades demand through the 
millwork and oak flooring factories and from retail yards. Ex- 
porters are now showing more interest in the market. [It is 
expected that good building weather will stiffen the list. 


Northern Pine Improves; Hemlock and Spruce Dull 


Northern pine business made a big gain during the week 
ended Feb. 27. Building demand has been handicapped by 
bad weather, but industrial call is better. Box is strong. 
Preparations for the lake movement are being made, and it is 
said that some big orders are pending. Prices are firm. 


Business in northern hemlock is slow, the movement being 
largely to city yards in home territories, country trade there 
being dull, while eastern business suffers from bad weather. 
Orders recently exceeded the cut, but that is very small. Prices 
are weak, but reduction of output may stiffen them. , 


Eastern spruce has declined to $41 base for frames as a re- 
sult of stormy weather curtailing demand, and boards and 
Canadian random are also soft, though shipments are light. 


Cypress Mills Doing Big Volume of Business 


Orders for cypress booked during the week ended Feb. 24 
amounted to 19 percent more than the current production, but 
in the preceding week were 19 percent below. Bookings for 
the first seven weeks of the year, however, were 13 percent 
above the output. February made the best sales record for that 
month in several years. Mill stocks in general are depleted, 
as shipments for the seven weeks were 42 percent above the 
cut, following a fine year’s business in 1925. Florida demand 
has been strong, both for sheathing and for eutting-up stock for 
millwork plants. Building demand from the North has been 
quiet, as bad weather is hindering operations. Industrial 
demand has not been up to expectations. The heaviness of the 
inquiry indicates that there will be an improvement in sales 
to. North and East with better weather. Prices remain firm. 


Demand for Douglas Fir Shows Expansion 


Demand for Douglas fir is slowly gaining momentum as the 
retail trade prepares for spring building. The week ended 
Feb. 27, saw the Atlantic coast and export markets holding 
their own and an increase of 237 cars in the rail trade. The 
latter business was probably stimulated to a certain extent 
by the recent easing in the price of uppers, but, nevertheless, 
it is regarded as a forerunner of more activity on the part of 
the yard trade, which has been quiet since the holidays. A 
good inquiry is being received from the middle West and many 
yards are placing orders for mixed cars in order that spring 
building demand may find stocks in good assortment. 

Bad weather continues to retard buying on the Atlantie 
coast, but the market is holding firm despite the fact that the 
terminals are well loaded and there is considerable unsold 
transit stock at the larger ports. Very little lumber is moving 
to Florida on account of the port congestion and the cargo mills 
are not looking for much business from this source for some 
time to come. Signs of activity have been noted in the Cali- 
fornia market the last week and crop prospects are such that 
a heavy demand for lumber this spring is regarded as almost 
a certainty. Unsold stocks at the San Pedro docks are grad- 
ually being reduced and an improvement in demand from the 
rail territory is reported. Export business is in fair volume 
for the season. Car material is in good eall. Although pro- 
duction is being speeded up it was 3 percent below orders and 
2 percent below shipments during the current week. 


Lumber Statistics Appear on Pages 50, 51 and 73; Market Prices and Reports on Pages 89 to 100 
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- News and Business Ideas for Retailers 


Lumberman Has Herd of Buffalo 


Lees Summit, Mo., March 1.—The maintain- 
ing of country estates and the raising thereon 
of blooded stock is a fairly common hobby or 
pastime with lumbermen who have ‘‘arrived’’ 
in the financial sense, but undoubtedly the most 
original hobby of this sort is that of Milton 
Thompson, who maintains on his ‘‘ Highland 
Farms’’ estate near here, a herd of fifty-three 
full-blood buffalo. Mr. Thompson, who is 
senior member of the Thompson-Parker Lum 
ber Co., operating eight retail yards, with head- 
quarters at Ponea City, Okla., in addition to his 
extensive farming and oil interests, is greatly 








is unloaded from boats to the cars. Mr. Web- 
ster took the AMERICAN LUMBERMAN repre- 
sentative into a car that had been shipped from 
Tampa, after reloading from ship at the port 
of Mobile. It was shipped as B & Better but 
arrived in such condition that the grade would 
be reduced at least one step. Originally it had 
been tied in packages with grass string, a dozen 
pieces to the bundle. When loaded in the car 
it had been thrown in and left as it fell, crossed 
up and tangled about like a lot of kindling. 
Loaders had tramped on it. As a consequence 
packages were broken; the lumber was dirty 


und searred; and tongues were broken and 





Some of Milton Thompson’s herd of buffalo, with owner standing in front 


interested in helping to preserve the remnants 
of the vast herds of bison that roamed the west 
ern prairies long before the foot of the white 
man was set thereon. He feels that because of 
the important part which this distinctive Amer 
ican animal played in the development and early 
history of the country, pure specimens should 
be preserved for the coming generations. 

Accordingly last December he purchased from 
the Scotty Phillips ranch at Fort Pierre, S. D., 
twenty-eight full grown buffalo three to five 
years old, and twenty-five calves five to seven 
months old, which were shipped to his big farm 
near here. These are all full-blood buffalo, and 
it is Mr. Thompson’s purpose to keep them on 
the farm and raise others from them, 

Up to the time of their purchase by Mr. 
Thompson these animals were kept on a raneh 
of 20,000 acres and naturally were very wild, 
but since arriving here and becoming more ac- 
customed to human beings they are beeoming 
quite tame; in fact, Mr. Thompson says that 
he ean drive his car out in the pasture where 
they are kept and get out and walk among them. 


Bad Loading Is Florida Evil 


LAKELAND, FLA., March 1.—Some idea of the 
growth of the lumber business in Florida is 
shown in the experience of the North Side Lum- 
ber Co., owned by members of the Webster 
family, who came here a year ago from Iowa. 
Joseph C. Webster, manager of the concern, 
said the other day: ‘‘We began here a year 
ago with an investment of $13,000; now it is 
$125,000. And I am wondering just what to 
do, whether to slow down a bit for a possible 
easing up in building, or to put in a lot more 
equipment, which I am persuaded we will need 
at the end of the year.’’ 

Mr. Webster is of the conservative type, as 
most of the middle West fellows are, but a 
the same time he is sold on Florida. 

In answer to the question, ‘‘How are your 
collections?’’ he replied, ‘‘Up to February, 
good; since the first of February, rather slow.’’ 
Asked how much of this might be due to a lack 
of vigorous collections methods—in other words, 
if he had not been neglecting going after the 
money because of the rush of business—he an- 
swered: ‘‘ Everybody has been busy taking care 
of the orders on the books, and those who owe 
money and those to whom it is due have not 
given the question of collection any real at- 
tention. In my opinion there would be no com- 
plaint on collections if we gave to them that 
careful attention both before the sales are made 
and after that we used to under normal trade 
conditions. ’’ 

A fearful evil of the business in the State is 
bad loading, especially where high-grade stuff 


—_ 





grooves mashed in. It was as dilapidated a 
shipment as one would ever see. In another 
place there were a lot of 8-inch pine boards 
and another of cypress of the same size and 
grade. Each board had been laid carefully in 
its place and not a corner was marred. They 
were as perfect as the day they left the mill. 
Here was a striking contrast that illustrates 
what may, must be, done if the Florida lumber 
trade is toned up as it must be. The shipment 
from Mobile via Tampa was a disgrace; the 
other, a real credit to everybody. 

Being from the middle West, Mr. Webster 
knows more about fir than many of the other 
fellows, and he likes it for many things in his 
trade. He sells a great deal of it and expects 
the demand to grow. ‘ 


Installs Display in Clothing Store 


Opon, INp., Mareh 1.—In one of the best 
store windows of this city, that of the Odon 
Clothing Co., there is a display installed by 
W. R. Neeriemer, retail lumber dealer, which 
is attracting a great deal of attention and cre- 
ating interest in home building. In fact, no 
one could see this at- 


Tells Merits of Fir Gutters 

An attractively designed and illustrated book- 
let just issued by Kk. M. Long & Sons, of Cadiz, 
Ohio, sets forth in an interesting and convine- 
ing way the merits of the ‘‘ Improved O. G, Fir 
Gutters’? manufactured by them. It is claimed 
for these fir gutters that they will outlast the 
ordinary galvanized metal gutter, which claim 
would seem to be well founded, as everyone hay- 
ing any experience with metal gutters knows 
that they must be replaced every few years, un- 
less copper or lead is used, and gutters of those 
metals are far too expensive for use except in 
the very highest class of residences. On the 
other hand, the old type dug-out gutter of wood 
lasted indefinitely, some being known to have 
been in use seventy-five years without even hay- 
ing been painted. Of course the improved O. G, 
fir gutters are to be compared with the old ‘‘ dug- 
outs’’ only as to durability, the fir gutters now 
marketed being designed and manufactured with 
a view to architectural harmony with the 
houses of which they are to form a. part. 
The improved O. G. fir gutters are made of old 
growth yellow fir, carefully manufactured, and 
will add to the beauty of any house on which 
they are used, as well as give many years of 
satisfactory service. 


Has Boys Canvass for Prospects 


NEENAH, WIs., March 3.—A novel business- 
building plan put into execution by the W. J. 
Durham Lumber Co. is the hiring of boys, 
seniors in the local high school, who solicit busi- 
ness and interview persons. Every boy is as- 
signed to a certain ward, and given cards to be 
filled out. Questions asked on the ecards per- 
tain to new building, remodeling, and _ prospec- 
tive buying of building materials. The boys 
get five cents for each card properly filled out. 
Awards also are to be given for the most sales 
made in a ward. For example, the boy who has 
the ward showing the greatest number of sales 
on Celotex by July 1, will receive $15 in cash, 
and the next will receive $10. The boys whose 
wards show the greatest number of new homes 
for which the Durham company furnishes the 
material will receive $25 for the highest and 
$15 for second place. A grand prize also is 
offered, of $25, to the boy whose ward produces 
the greatest total number of sales. 

Mr. Durham is highly pleased with the results 
obtained so far. He states that the company 
now has between 200 and 300 of the livest pos- 





tractive display — and 
there is a erowd of ob- 
servers before the win- 
dow most of the time 
during the day and eve- 


ning — without feeling 
that he would like to 


have a home like the 
one so attractively 
shown in the window. 
The chief feature of 
this interesting display 
is a small but aceu- 
rately made model of a 
modern bungalow, 
made by H. O. Mar- 
shall, who is connected 
with the Neeriemer 
yard. The house is 
about 3 feet square and 
2 feet in height. Not 
only is every detail of 
actual construction re- 
produced but the win- 
(lows are equipped with 











lace curtains, ivy is seen 
climbing over the out- 
side brick chimney, and 
around the house is a 
well graded and attractively landscaped lawn. 
At night the little building is lighted inside, 
and there also is a small light on the porch. A 
placard informs the public that the display was 
arranged by the Neeriemer yard. 


Attractive display installed by an Indiana retailer in the window of 4 
local clothing store 


sible prospects on file, and has an accurate check 
on the correctness of the names and addresses. 

When these cards are returned to the office 
by the boys Mr. Durham analyzes them. 4 
then sends salesmen to the people who are col 
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templating building or remodeling, or buying 
building materials. If the prospect is thinking 
of remodeling the salesman carries with him 
a copy of the AMERICAN LUMBERMAN’S ‘‘ Old 
Homes Made New,’’ and shows him just what 
can be done with an old dwelling. Very good 
results have come from this service, according 
to Mr. Durham. 

Another angle of great benefit to the firm 
is that any ill-feeling anyone may bear towards 
the company is learned of by the boys. In such 
a case, Mr. Durham sees the person or delegates 
one Of his men to straighten out the difficulty. 

Besides bringing business to the firm and giv- 
ing the boys an opportunity to earn money, this 
work is training them for business careers. 
Some of the manufacturing concerns whose 
products are handled by the Durham company 
have taken an interest in the boys and are send- 
ing them sales instructions and literature. The 
boys are learning how to sell, and the outcome 
undoubtedly will be that some of them will con- 
nect with the Durham company when they finish 
their school work, while others likely will become 
associated with building material firms repre- 
sented by the Durham company. 


Retailers Organize New Company 

Toroxto, OntT., Mareh 1.— The Exchange 
Lumber Co. is the name of a concern which has 
just opened an office at 519 Confederation Life 
Building, Toronto, with R. J. Holland, as man- 
ager. The organization of this company was 
the result of a number of meetings of retail 
lumber dealers in Toronto and vicinity, who de- 
cided to employ this means to promote the sale 
of various specialties and slow moving stocks 
between themselves. R. J. Holland, the man- 
ager, Was formerly with the Adams River Lum- 
ber Co., of Chase, B. C., as their eastern rep- 
resentative. 


Retires From Retail Business 
‘BEAUMONT, TEX., March 1.—After nearly a 
half century in the manufacturing, wholesale 
and retail branches of the southern pine busi- 
ness, the George W. Smyth Lumber Co., this 
tity, last week announced its early retirement 
from the retail lumber business here, and the 
subdividing and selling for residential and busi- 
ness lots of their holdings in the heart of Beau- 
ment. The lumber stock on hand is being di- 
vided among the Home Lumber Co., Carter 
Lumber Co., Gulf Manufacturing & Lumber 
Co, Turnbow Lumber Co., and other Jocal con- 
cerns. The fine building and site used for the 
office has not as vet been sold and the company 
has made no announcement as to its probable 


disposit ion. 
("SREB BBLZaa: 


Lineyard Company Is Dissolved 

Betuaxy, Mo., March 3.—By agreement of 
the stockholders the Miner & Frees Lumber 
Co. is being dissolved, and the thirteen retail 
yards of the concern are being divided. The 
yards at Bethany, New Hampton, Gilman City, 
Coffey, Brimson, Mound City and Oregon will 
be taken over by the Crossan & Zingerle Lum- 
ber Co., represented by L. M. Crossan and G. C. 
Zingerle, of Bethany. The yards at Ridgeway, 
Blythedale, Lamoni, Leon and Ford City be- 
come the property of the Miner Brothers Lum- 
ber Co., represented by E. S. Miner and Edwin 
Miner of Ridgeway. The remaining yard, at 
King City, has been purchased by Reuben 
Stanley, who has been connected with the cor- 
poration for twenty-two years, a part of which 
time he has acted as traveling auditor. 

The Miner & Frees Lumber Co. was organized 
at Bethany in 1880, by Ed S. Miner and E. M. 
Frees, The Frees interest was acquired by the 
Miner brothers about fifteen years ago, although 
the old firm name was retained. Until his death 
about a year ago Ed S. Miner was president of 
the company, although not active in its affairs 
for several years. 

The general offices of the Crossan & Zingerle 
Lumber Co, will be in Bethany, with L. M. 
Crossan in charge. The headquarters of the 


Miner Brothers Lumber Co. will be in Ridge- 
way, 


Long Established Retail Business 


Assury Park, N. J., Mareh 1.—Harry W. 
Smock, who recently retired as president of the 
New Jersey Lumbermen’s Association, is now 
engaged with his two sons in expanding the 
business of the Buchanon & Smock Lumber Co., 
one of the oldest retail lumber establishments 
in New Jersey. Mr. Smock became sole owner 
of the company when he recently purchased the 
interests of W. Harvey Jones. 

The two sons, both of whom have been in the 
business for some time, are Harry W. Smock, 
jr., and C. Allan Smock, 2nd. The senior Mr. 
Smock is a close student of business ethies and 
it has been said of him that he conduets his 
business on the highest possible plane. As 
president of the New Jersey Lumbermen’s As- 
sociation he was instrumental in seeuring the 
adoption of «a code of ethics, which the organi- 
zation is attempting to have followed to the 
letter throughout the trade. 

More than this, Mr. Smock believes in upto- 
date methods so far as the sale and distribution 
of lumber is concerned, and to this end has con- 





ITARRY W. SMOCK, JR., ©. ALLAN SMOCK, 2ND, 


Sons of the President of the Company Who Are 
Active in the Business 


structed in Asbury Park one of the most modern 
plants to be found in the Kast. The business 
was established in 1873 by Garret V. Smock, 
father of the present owner, and Nelson EF. 
Buchanon, as partners. At the death of Garret 
V. Smock the name of the firm was changed 
to N. E. Buehanon & Co. 





The company has 


undergone steady ex- 
pansion, having been 


located originally in the 
block between Asbury 
and Sewall avenues, on 
Main Street. The block 





HARRY W. SMOCK, 
Asbury, N. J.; 


Head of Long Established 
Retail Business 








between Second and 
Third avenues, west of 
Railroad Avenue, was 
purchased in 1898, and 
the business moved to 
that site. A year later the Asbury Park Build- 
ing Supply Co. was organized as a subsidiary, 
and more property was purchased between 
Second and Third avenues. 

In 1901 the Buchanon company and the As- 
bury Park Building Supply Co. were consoli- 
dated and the name Smock again came into 
the firm, under the title of the Buchanon & 
Smock Lumber Co. Subsequently another addi- 
tion to the yard was purchased. The present 
premises were established following a fire which 
occurred in 1910. 

There is a fireproof building with 60,000 feet 
of floor space, a modern mill, and spacious sheds 
with a capacity for more than 2,000,000 feet 
of lumber. The yard was laid out with a 
view to the greatest possible economy and 
while primarily dealing in lumber the Buchanon 
& Smock company carries practically every 
item needed in building construction. 

Harry W. Smock joined the firm in 1888 and 
was chosen secretary with the reorganization 
in 1901. When Mr. Buchanon died in 1904 he 
was made vice president and secretary, coming 
into the presidency in 1918. 





A BUSINESS MAN of Indianapolis, Ind., and 
St. Louis, Mo., Frank Selmeir, is trying a novel 
experiment in an effort to build up a rundown 
farm near North Vernon, Ind. He acquired the 
place for a summer home and in his reclamation 
scheme plans the planting of thousands of young 
trees. Recently he ordered 18,000 trees from the 
Indiana conservation department. In his re- 
forestation plans, Mr. Selmeir will set out 10,- 
000 locust, 2,000 tulip and 1,000 each of chest- 
nut, white oak, white pine, red pine, pitch pine 
and scotch pine. 





stains. 





This Week’s “Timely Tip” 


Protecting Finish of Window Seat 


It is surprising how many little household wants can be 
supplied by stepping into the local lumber yard. For in- 
stance, in a home where the children like to play on the 
low window seat, the problem of protecting the finish was 
solved by cutting a piece of wallboard to the required size 
and staining it to match the woodwork in the room. When 
guests are expected and it is desired to have the room pre- 
sent its best appearance this covering can be readily re- 
moved. The same treatment is effective when it is desired 
to use a window seat to hold plants, thus avoiding water 


Watch for next week’s “Tip” 
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With Big Natural Resources, Water Power and Splendid Transportation, 


Chattanooga Is Growing Industrially and Is Busily Building New Homes 


There may have been a time when certain 
people of the North thought of Chattanooga, 
Tenn., as a romantic village around which 
some of the desperate battles of the Civil 
War were fought. They remembered Chick- 
amauga and Missionary Ridge and the 
“Battle Above the Clouds.” These historic 
memories remain, along with the beautiful 
setting which nature gave Chattanooga. 
But the village of the ’60s has grown to be 
one of the important industrial cities of the 
South; and the residents who look to the 
future with confidence say that within a few 
years it may well be the great factory city 
of the Southeast. It is located on the fa- 
mous Moccasin Bend of the Tennessee River, 
with Lookout Mountain a short distance to 
the southwest. The city is growing right 
across Missionary Ridge, and one of the 
beautiful new residence sections is beyond 
this historic mountain wrinkle. The Ten- 
nessee River seems to have been designd 
for the generation of water power; for in 
place after place its waters can be im- 
pounded with comparative ease and made 
to turn the big dynamos that are supply- 
ing vast quantities of current to southern 
factories and homes. Muscle Shoals is about 
150 miles distant; but the current from that 
big project will not come to Chattanooga. 
The city has other big power plants more 
advantageously located. 

The Federal census of 1920 showed a pop- 
ulation of about 60,000; but the city incor- 
poration has not yet been extended to in- 
clude all the areas properly belonging to 
Chattanooga. If this incorporation were 
pushed out to include the metropolitan area, 
the population, so the local people say, 
would be twice that figure. 


Has Transportation and Resources 


The electric current is not the only fac- 
tor making the city an industrial center. It 
has splendid transportation. There are, I 
believe, two boat lines on the river, and 
navigation is never blocked with ice; be- 
sides nine trunk lines of railroad. Add to 
this the minerals and forests of the moun- 
tains and the agricultural products, notably 
cotton, near at hand, and it must be evident 
at a glance that Chattanooga is in the path 
of destiny. The trading area includes about 
half a million people, making, it a strong 
wholesaling and jobbing center. The manu- 
factured products run largely to articles 
made of iron, wood, clay and cloth. I be: 
lieve there are about four hundred factories, 


big and little, making some fourteen hun- 
dred different kinds of products. 

Labor here, they tell me, is very satisfac- 
tory. M. A. Hildebrand, vice president of 
the Chattanooga Sash & Millwork Co., said 
that a good many workmen own their homes. 
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This boulevard runs along Missionary Ridge, 
the monument in the foreground having been 
erected by Illinois on the site of General 
Bragg’s headquarters 
This is especially true of negro molders. 
These iron workers are a reliable class of 
men, receive good wages and have the same 
sense of responsibility that skilled workers 
have everywhere. Mr. Hildebrand added 
that not all negro laborers are like that. 
There is always a class of restless ones who 
will not stick to a job. They work a day or 
two and then fail to show up. This is the 
class that went North after the war in such 
large numbers. Northern employers thought 





this would be a good way to solve their 
labor shortage troubles; but they got most- 
ly this foot-loose, unstable class; and the re- 
ports came back down South that the men 
who put the scheme through were soon sick 
of the bargain. 


Numerous Homes Being Built 


Mr. Hildebrand told me there has been 
steady building in the city, with new subdi- 
visions opening up in almost Florida style. 
There are said to be twelve new subdivisions 
beyond Missionary Ridge. There is some 
anxiety among the more conservative over 
the fact that many people not known to have 
saved much are building rather costly 
houses. Of course there is individual dan- 
ger if a man overshoots his capacity to pay; 
but if Chattanooga is judged by custom in 
other rapidly expanding industrial cities, it 
is probable that this kind of building is for 
the most part all right. True, if a man is 
paying $75 or $100 a month on a house, with 
little equity in it to begin with, he is depend- 
ing absolutely on keeping his job to pull out. 
If everything were to break against him, in- 
cluding a slump in city prosperity, he’d lose 
out. But these chances are taken success- 
fully in other cities: where conditions seem 
not to be as sound as they are in Chattanoo- 
ga. Probably the doubters are simply not 
yet accustomed to the speeding up all along 
the line that goes inevitably with a rapid 
industrial expansion. 


Expansion Brings Labor Problems 


While this matter is in mind, I might men- 
tion a similar fact. A few of the conserva- 
tive manufacturers, men who have been in 
business for many years and have worked 
along on a level satisfactory to themselves, 
are disturbed over the industrial expansion. 
It will make, they fear, for instability. La- 
bor will become scarce, and established con- 
cerns will see their trained men enticed 
away by higher wages. More of the shift- 
less labor mentioned above will drift in, and 
factories will be compelled to depend on non- 
dependable help. This, too, has a plausible 
sound; but here again these men must be- 
come accustomed to conditions that accom- 
pany rapid expansion. It can be done. It 
has been done in both South and North. 
New labor policies can be worked out for 
new conditions; and where reliable men are 
needed they usually can be procured. Em- 
ployers are often agreeably surprised to find 
that they can pick men out of the ranks of 
so called undependable labor, put them in 














Market street, Chattanooga, as it was in 1863 





A bird’s-eye view of Chattanooga as it is today 
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places of trust and find them trustworthy. 
It doesn’t work in every case, to be sure, but 
trial and error will in time do the sorting 
out. Then I am told that in the southern 
mountains are thousands of white men who 
with a little training make splendid indus- 
trial workers. All these things are part of 
the trying but interesting problems that go 
with industrial development. The South is 
becoming rapidly industrialized, the employ- 





explained the trip and finally expressed the 
hope that out of the getting together of the 
retailers an association might get a start. 
The idea seemed to catch on at once. There 
was considerable discussion, and a commit- 
tee was appointed to formulate a plan. Mr. 
Whitaker was made chairman. 

“T didn’t know anything about association 
organization,” Mr. Whitaker said, “but the 
committee decided that the opportunity was 











Airplane view, from 7,000-foot elevation, showing point of Lookout Mountain, the white pillar 
being the New York Peace Monument, while beyond is seen a part of Moccasin Bend 


ers understand their labor supply pretty 
well, and experience teaches new and useful 
ideas both to employers and employees. 


Building Money Is Abundant 


Mr. Hildebrand tells me there is abund- 
ance of money available for building loans, 
and most of these loans are handled through 
the twelve local banks. They loan-up to 
about 50 percent of the appraised value of 
the property. I believe there is one build- 
ing and loan association and perhaps more. 
I forgot to inquire about those houses built 
on the monthly installment plan. There 
must be some organizations or private capi- 
talists handling those, for banks don’t usual- 
ly engage in that business. Service of this 
kind has become almost an essential in cities 
the size of Chattanooga when they embark 
upon a period of rapid growth. Northern 
experience, as recounted from time to time 
in these columns, indicates that under care- 
ful management this financing plan is sound 
and useful. Its real usefulness, from a 
community standpoint, lies in the fact that 
the value remains in the property long after 
it is paid for. 

Another straw indicating that lumber re- 
tailing in this attractive city is on a sound 
and progressive basis was the fact that a 
representative of a firm of expert account- 
ants was going over the accounts of the 
Chattanooga Sash & Millwork Co., install- 
ing or checking up on a cost system. A 
rapidly growing business can no longer af- 
ford to be in the dark about costs, especial- 
ly when, as seems usually to be the case 
here, a retail yard includes a planing mill 
of some size. 


Genesis of Tennessee Organization 


_ Tennessee, as you probably know, is get- 
ting a State retail association started. In 
the office of the Lookout Planing Mills I 
talked with W. O. Whitaker, who has been 
one of the leaders in this work. He de- 
scribed part of the organization efforts. It 
seems that some time ago the Edward Hines 
organization promoted a retail trip to the 
Hines mills. Several Pullman cars were 
chartered by the Hines interests, and a large 
group of Tennessee retailers were guests 
for several days. One of the Hines repre- 
Sentatives got them together in one car, 


good and that we must do something. So 
we fixed up a plan of organization and pre- 
sented it the next morning. After some 
discussion the plan was adopted and a com- 
mittee was given the duty of holding a meet- 
ing to which all retailers of the State were 
to be invited. I happened to be made 
chairman of that committee. We held the 
meeting last spring and completed the or- 
ganization. We found that a few, at least, 
did not have a complete understanding of 
association work. They had the old idea of 
illegal cornering of the market, fixing prices 
and the like. This, of course, never was 
the plan. We couldn’t do it if we wanted 
to, and with the general knowledge of the 
bad effects of such undertakings we wouldn’t 
do it if we could. I’m glad to say that the 
people who opposed our plans on those 
grounds have got a better idea of our pro- 
posals and are coming into line. We had 
some prominent association men present, 
both from the retail and from the manufac- 
turing fields. They gave us some good ad- 
vice and some valuable information, and we 
got going. We have a good secretary, a 


mi Sa. 





The old Snodgrass House, on Snodgrass Hill, a log cabin, was standing during the 
It was on this hill that General Thomas made iis famous stand 


Chickamauga. 


man who is a fine organizer, and already in 
some cities of the State we can see a better 
feeling and better conditions that we think 
have come out of our work. Probably it 
hasn’t done as much immediate good in 
Chattanooga as in some other places. Com- 
petition is keen here, and yards are increas- 
ing in step with the expanded building pro- 





gram; so the old yards are not adding much 
to the volume of their sales; at least not as 
much as would seem logical from the fast 
growth of population. But competition here 
has never been of the cut-throat variety. So 
while we’ll get our share of the good that 
comes from the slow growth and education 
that a good association brings about, we 
haven’t needed it to correct serious and 
acute problems as have some other cities. 


Need Coéperative Study of Business 


“T hope that before very long we can have 
a local club here in the city. The associa- 
tion idea isn’t new here, for a good many 
of us have belonged to one or another of the 
manufacturers’ organizations. In the city 
yards there are a number of young fellows 
coming on. I think we can help each other 
out in sound and wholesome ways if we have 
such a club. The figures compiled by cost 
accountants seem to tell a story of increas- 
ing inventories and falling net profits all 
over the country. It seems to me that we’re 
all standing together in this situation, and 
if we can teach each other how to hold the 
businesses in line to meet this thing we’ll 
be helping ourselves and the industry. 

“Our accounting system gives us cost fig- 
ures and profits every three months. I hap- 
pen to know something about bookkeeping, 
myself, and I have worked out a little sys- 
tem that gives us these figures every month. 
These monthly figures have proved of real 
value by providing means of comparison, 
and by showing by departments just what is 
going on. Chattanooga has been unusually 
fortunate in being free of labor troubles. 
We operate an open shop, but we never ask 
a man whether or not he belongs to the 
union. We have sympathy for a man who 
wants to improve his condition if he does 
it in a reasonable way. Our force ranges 
from sixty to eighty men, depending on the 
season of year, and many of the men have 
been with us twenty years or more.” 

W. P. McBroom is president and manager 
of the Lookout Planing Mills. He has been 
manager of the company for about thirty 
years and has owned it since 1913. As its 
name would indicate, it is a big planing mill, 
but the mill is used almost entirely in local 
retail trade. Some jobs, such as schools and 
the like, are taken in neighboring States. 


* 





hattle of 


The city, as you may remember, is almost 
on the Georgia border. The northeast cor- 
ner of Alabama is near, and from Lookout 
Mountain the Carolinas are visible. 

There are about a dozen retail concerns 
in the city, little and big, including the J. H. 
Etter Lumber & Construction Co., Polk 
Bros. Lumber Co. and the Tennessee Lumber 
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Manufacturing Co., all of which are mem- 
bers of the newly organized State associa- 
tion. There are a number of others, some 
of which are quite large; but the stories told 
by the men already quoted are generally re- 
peated in all the offices. Chattanooga is en- 
gaged in advertising herself to the country 
in a systematic way, and the lumbermen are 
bearing their share of this campaign along 
with the host of local manufacturers. 

The good roads leading out from the city 
are doing their share in making the place 
well known, especially to northerners. Since 
the great rush to Florida has been in prog- 
ress, thousands of people have driven 
through. The historic interest of the place 
and its natural beauties induce almost every- 
one to stop for one or several days. Many 
of these people make it a point to return 
and to stop again. The impressions they 
carry away, of the courtesy and kindliness 


of the people, the impressive picture of in- 
dustry and development and the fine climate 
and desirable living qualities of the city 
doubtless will mean many new citizens. 
One of the pleasant afternoons spent here 
by the Realm was devoted to going through 
the hardwood band mill and flooring plant 
of the Williams & Voris Lumber Co. Both 
S. A. Williams and M. J. Voris came to Ten- 
nessee from Indiana. Indiana continues to 
be a most tenacious source of hardwoods, 
though even the hardwood men, themselves, 
seem a little puzzled to understand just 
where all the Hoosier hardwood trees grow. 
The grandfathers of some of the active In- 
diana hardwood operators thought fifty 
years ago that the supply was at the point 
of exhaustion. Something of the same feel- 
ing seems to exist about Tennessee oak and 
poplar. When the Williams & Voris mill was 
built twenty-five years ago a number of lum- 


bermen said it was an unwise move, since 
it would soon be without logs. But it op- 
erates steadily, cutting its 30,000 feet a day; 
and when we were there the big log yard 
was filled with as fine logs as a person would 
care to see. The well trained crews of the 
band mill and the flooring plant were making 
things hum. We know few industrial sounds 
more pleasant than the singing of saws and 
planers. The dry oak came in at one end 
of the flooring plant, and almost faster than 
a person could follow it it was ripped, run 
through the flooring machines and end 
matchers, passed under the pencils of the 
busy graders—and when we say busy we 
don’t mean maybe—and tied into bundles; 
a premium product for an exacting trade. 
Whenever we go through a plant like this 
we can not refrain from wishing that all 
retailers who have never seen their goods 
being made might be there to see it, too. 


Remodeling Is Special Theme of “‘Old Home” Show 


NEW York, March 1.—The 1926 Own Your 
Home Exposition, which closed Saturday night 
in the new Madison Square Garden, was by far 
the most successful show of its kind ever held 
in New York. The attendance on several nights 
was four times that of a year ago, when banner 
figures up to that time were recorded. 

Perhaps the outstanding program of the week 
was that of Friday night, when the remodeling 
of old homes was the subject especially treated. 
The exposition authorities had intended having 


estimates that $561,000,000 will be spent this 
year in remodeling and repairing old houses 
did not seem to him to be in the least an ex- 
aggeration. 

This tendency of the home-owning public toward 
alteration and repair of their homes is entirely in 
accord with our observations, said Mr. Sexton. It 
is a safe assumption that home-owners, free from 
years of rent, have been able to accumulate a cer- 
tain amount of capital. The wisest way to expend 
a portion of this money is to improve and modern- 
ize the homes, ownership of which has enabled 


escaped from the bondage of a landlord whose 
right is prior to the right of the tenant and whose 
interests must have first consideration despite his 
non-occupancy of the property. Another motive 
prompting a man to buy or build a home is that 
he may have a permanent spot with which he and 
his family can be identified. 

If the inconvenience of his home causes the 
members of his household discomfort and adds to 
the drudgery of housework he will find his life no 
more restful than the life of a renter. 

The drawback to our American civilization is 
that it is too swift-moving, too lacking in stability. 











The above snapshots afford an interesting example of an ‘‘old home made new.’’ 
suburb of Chicago, affected only the side and rear elevations. 
first job consisted of the removal of the antiquated stoop and steps seen at the right of the first picture, to permit the extension of the dining 
room, as shown in the angle of the right-hand picture. At a later time the back steps seen in the left-hand picture were removed to make way 


for the commodious sun parlor, measuring 11 by 14 feet, seen in the second picture. 























The exterior changes in this residence, which is situated in a 
These improvements were made at two different times, about a year apart. The 


The interior remodeling provided, by the removal of par- 


titions, for one big living room across the front of the house; the size of the dining room was increased by the addition of about 6 feet to the 
length, while three large windows placed in the added part afforded a flood of light. Hardwood floors were laid throughout, and built-in book- 
cases and a china cabinet contributed to the attractiveness and convenience of the interior. 
AMERICAN LUMBERMAN the present owner and occupant remarked: ‘‘I wish the man I bought this old house from could see it now. He certainly 
would not recognize it. It is a real case of an old home made new through remodeling.’’ 


When transmitting these photographs to the 





models made of homes ‘‘ before and after’’ re- 
modeling, but the feature was injected into the 
program so late that this particular phase of 
the activities was not carried out. However, 
Robert H. Sexton, the managing director, said 
the exposition authorities would make careful 
note of construction activities this year and 
that unquestioningly remodeling would be given 
a great deal more attention a year hence, when 
the biggest home show ever staged will be 
put on. 

Mr. Sexton called attention to estimates that 
ten percent of the construction in 1926 will be 
in remodeling and repairing and declared that 


these people to conserve their savings. Such im- 
provements will add much to the appearance and 
selling value of the homes. 

With the rapid advances being made annually 
in architecture, plumbing, electrical conveniences 
and the like it is small wonder that the life of the 
average house is about twenty years, and that old 
buildings are razed and cities rebuilt every decade 
or two. Notwithstanding this fact, if a house is 
constructed substantially and its owner keeps it 
hp to date, its pecuniary worth and comfort may 
be prolonged indefinitely. In fact, owners who al- 
low their homes to deteriorate lose sight of their 
own interests. 

A man acquires a house so that he may have 
the comforts of a home built to his taste and 
which he is free to maintain as he chooses, having 


This phase may be necessary in order to keep pace 
with the business world, but it should not be 
carried into the home, which should be a stable 
institution. 

Nothing rivals the charm of the old homestead, 
occupied in turn by each generation of children 
who grow up and leave, but who always love to 
return to its shelter for a respite after their wan- 
derings. Situated in a community and among peo- 
‘ple dear through long association and similar in- 
terests, it should fill a place in the life and heart 
of its owner that would otherwise be left vacant. 

Therefore the old home should be kept in repair. 
Modern conveniences which give comfort to the 
occupants should be added from time to time and 
the property kept up to its one hundred pereent 
value. Remodeling thus fulfills a_ real need. 
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‘The House That Joe Built 








It was not the attractive. remodeled office and 
new display window which changed the S————~— 
lumber yard into a “building material store.’ The 
proprietor had brought about this change by care- 
fully adding to his stock of lumber every kind of 
pbuilding material needed for modern construction. 
The office had been enlarged to accommodate in- 
creased business and the display room with a 20- 
foot glass front added in order to display building 
plans, screens, doors, built-in conveniences and 
many other materials. 

Herb, the ‘“‘boss,”’ and I had talked away the most 
of a rainy March morning: not with idle talk, for 
Herb does not have much time or many words to 
waste, but with a multitude of miniature confer- 
ences concerning spring business. He was repeat- 
ing, for fear I might forget, that I was to use the 
company’s building-plan service and the materials 
in the display room any time I wanted. 

“All right,’ I answered, thanking him again for 
the offer, “but what if there’s no building done this 
year?” 

“Now, look here, Sallie, you're 


that that man can’t see anything but a ready-cut 
house shipped to him a room at a time, polished 
like marble, and fit for a queen. We've only been 
scratching for this business, it’s time now to get 
down to hard labor.” 

Two weeks later I went with Mr. Goodheart to 
inspect a house which I had built the year before, 
but unluckily the house was only a mile away from 
the new home which Joe Shields had recently com- 
pleted, and Goodheart decided that right then was 
the time to go inspect that. So after examining 
the first house we drove on down to a bright, newly 
painted house set in a grove of maples and oaks. 
Mr. Goodheart was quite disappointed at finding no 
one at home but we took the liberty of looking 
around outside, and Goodheart peeked in with much 
satisfaction at the tin-pan gloss on the floors and 
woodwork. 

This seemed to be my opportunity to give him 
some information concerning a ready-cut house and 
I proceeded by pointing out that the house was not 


to draw out all sorts of information about it. 

“Did you help the carpenters put it together?’ 
he asked. “Pretty good stuff, ain’t it?” 

“TI certainly did, and the lumber’s all right as far 
as I can see,’ Joe answered, edging back toward 
Herb and the counter. Goodheart wanted to know 
more. 

“T understand all the parts come cut exactly to 
size and ready to nail together; how do you tell 
which is which?” 

“Yes, that’s the way they are,’ and nodding his 
head toward Herb he continued, “I was just tell- 
ing about that. We found it pretty hard to fit 
things together. I didn’t believe it when Herb told 
me last winter that a good carpenter could cut the 
pieces and build a house as fast as a man could 
hunt out the marked pieces and get them together 
right.” 

“The house is all right now, isn’t it?” 
Goodheart. 

“Why ves, the house’ll do, but I’ve wished many 

time that I’d hired a good carpen- 
ter to build it. You see I got Ed 


asked 











getting too stingy to give away 
even a bit of encouragement. I 
suppose you’d refuse to wear rub- 
ber heels if someone told you that 
they give.” 

I understood Herb better than 
many of my friends and he seemed 
to know me exceptionally well: 
otherwise we would not have been 
so congenial and he wouldn't have 
called me “Sallie,’”’ a name which 
most local people know better than 
the William Bell which I scratch 
on my checks. 

“Well, I may be stingy,” said I, 
“but I’ve got one bit of gossip that 
won't cost vou anything. I didn't 
want to tell you about it, but 
there’s that Shields job I was fig- 
uring on—well, Joe has bought a 
‘Fit-So-Fine’ house and the thing 
has been shipped, according to the 
depot agent.” 

“You mean Joe Shields?’ asked 


it; I offered him materials at as 
good a figure as the ready-cut peo- 
ple had, and still he sends his or- 
der away from home,” 

Herb doesn’t often set up a fuss 
when he is worried or excited but 
he had a good thunder-storm half 
organized before I could make him 
understand that Shields got the 
house so that he wouldn't have to 
hire a regular carpenter. 

He calmed himself quickly and 
demanded that I sit down again. 
“Sallie. is C. W. Goodheart going 
to build a new home, or is it just 
gossip? Can vou get some straight 
dope about it’ Is he going to ship 
in another yeady-eut before we 
wake up in the morning?” Then 
when he had finished asking ques 
tions he started outlining a plan 
for fixing “Goodie’ up with a 
splendid home fit for an expensive 
architect. The plan looked good 








Smith to help me and Ed isn’t a 
fancy carpenter, but I thought he 
could put it together after it was 
all cut. He didn’t get the founda- 
tion just exactly square, and the 
frame wouldn’t set true. It sort 
of threw things off in general. One 
piece would be too long and the 
next too short, and the little 
chunk off the long one didn’t help 
much on the short piece. Mr. 
S——— has been mighty good 
about giving me credit on: the 
short pieces for the long ones I 
had to buy.” 

“Joe,” I suggested, “I’ve heard 
the lumber for the  ready-cut 
houses sometimes runs short, and 
of course there’s no way for a man 
to prove that he didn’t use part of 
it for a hen house on another 
farm. Is there anything to it?’ 

“No, I don’t think so,” he re- 
plied. “I had to buy a lot of lum- 
ber here but that was partly be- 
cause Ed got things mixed up. 
Then you see I put a cellar under 
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the house and had to buy the 
frames and cellar windows, and I 
had to get some extra supports for 
the first floor. Those things figure 
up pretty fast, and then I had to 
build a stairway to the cellar. I’ve 
got to get some stuff yet for cellar 
partitions. Ill tell you, Good- 
heart, if you're thinking of buying 
a ‘Fit-So-Fine’ house you had bet- 
ter figure up what your gravel, 
brick, cement and a lot of other 
things you'll have to buy will cost 
and add them on to the cost of 
the house. I just finished paying 
my bill for these extras and it’s 
darn near as much as the house.” 

“Well, Joe,” IT said, “I'd like to 
know how vou stored all the lum- 
ber when it came. I never dare 
risk buying a whole house at a 
time for fear of damage in stor- 








to me; I agreed to it and we went 
about our business as usual. 

Executing the plan was a slew 
process and it was not until June 
that Goodheart admitted genuine interest in build- 
ing a new home. I was surprised to see the num- 
ber of house plans that he had gathered together 
from magazine clippings, books, ready-cut plan 
books, and a few plans from Herb’s office. I 
worked with him at different times, altering plans 
and estimating costs, but we didn’t seem to accom- 
Plish anything. Mrs. Goodheart, for a wonder, 
didn’t say much but I could see that she had gone 
daffy over a ready-cut house. She admired the col- 
ored pictures in the daytime and I think she 
dreamed of them at night. 

A few days later, I found Herb working at his 
office but his mind seemed to be just a little behind, 
always trying to catch up. The office girl called 
his attention to a mistake, a thing I had never seen 
done before. 2 
: “Herb,” I said, slamming a book on the counter, 

come to, your wife won't know you! What’s the 
Main annoyance?’ 

“All right,” he laughed, trying to write on the 
glass top counter with a pencil. Then he informed 
me that he had had a good visit with Goodheart, 
and, “Sallie,” he said, “we'll have to remember 


Courtesy Morgan Ladder 


In every community the lumberman should be ‘‘the man behind the home’’ Joe 


equipped with screens, and that both gutters and 
down spouts would have to be put on the house be- 
fore water could be coaxed into the cistern. At the 
front porch I was interrupted in my explanation of 
why flat grain flooring should never be used for a 
porch floor, by a greeting from Mrs. Shields who 
had driven up to the side gate. 

“I'd like to show you inside,” she said, “but the 
varnish isn’t dry. We thought it was dry last week 
but found that our shoe prints showed in it.” 

We talked with her a few minutes but as Mr. 
Shields was ‘‘somewhere in town,’’ we decided to 
try a later visit at the house. Back in town I con- 
sidered that part of the day’s work done, but Good- 
heart’s persistence in trying to find Joe Shields an- 
noyed me. I saw to it that we were not separated 
for I wanted to be on hand if Joe was found. It 
was well that I did for we found Joe, and what's 
more, we found him at the S———— lumber yard. 
When we went in he was enjoying a chat with Herb, 
but it was not long until he and Goodheart were 
discussing clover seed and threshing. Goodheart 
took advantage of the opportunity to comment on 
the new house and was soon qtfestioning Joe 


age. I always want to get the 
stuff here as I need it.” 
grinned. He was smart 
enough to acknowledge the plight 
he was in and make the best of it. ‘No, Sallie,’ 
he said, “you've got the right idea. I thought it 
was easy when we put the flooring, base-boards, 
doors and other good stuff in the driveway of the 
barn, but I changed my mind later. I thought we 
would have all the stuff in the house by wheat 
harvest but we hadn't used half and I had to 
move the rest before we could put the wheat away. 
I hadn’t much more’n put it away till there was a 
clatter in the barn one night, and when I went out 
I found the stock had gotten into the driveway and 
knocked over a pile of ceiling lumber. It was 
pretty dark and the stock tore things up consider- 
able before I got them all drove out. We piled the 
two-by-fours and such outside and I guess the rain 
didn’t hurt them much, but the marks for putting 
it together got all smeared up and we couldn’t tell 
which was what. Getting a couple of right pieces 
in the wrong place made a terrible mess.” 
“Joe, it’s a good thing you’re part Irish. You 
always could take a joke,” said Goodheart. 
“Joke, thunder!’’ retorted Joe, “it’s an outrage, 
and I’m telling you you'd better get a carpenter to 
build your house. Man, you ought to see the lath 
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and weather-boarding they sent me. Maybe the 
varnish will be dry in three or four weeks and I 
can show you the house. The wife will be in better 
humor by that time.” 

“What’s troubling Mrs. Shields?’ I asked. 

“Oh, nothing, except that we got a door in the 
wrong place. She don’t like for the bath room to 
open right into the dining room. Ed made another 
little mistake but I guess you can see that when 
you come out. Look here, Goodheart, I’ve given you 
the straight on this and if it saves you some money 
on your job you don’t need to thank me, but have a 
heart and keep it to yourself.” 

Before Joe left I heard him tell Herb that he 
would not send for the framing lumber until he 


needed it. I wondered what was up, but Goodheart 
wanted me to go with him a few minutes, so we 
went back to his house and plans where he picked 


up one of the S-———— company’s prints and handed 
it to me. “Here, Sallie,” he said, “have Mr. 
S————— figure up the cost of materials on that 


house just the way Mrs. Goodheart wanted the 
hallway to be. I want you to boss the job for me.” 

He meant business and I congratulated him on 
his wise decision. There were the many details to 
be determined yet but I decided they could wait, 
and hurried back to see Herb, but he wasn’t to be 
found. ‘The office girl said that he had taken his 
wife and the youngsters to the lake for a picnic. 
Then she asked: “Did you know that Mr. Shields 


has ordered materials for a double crib and imple- 
ment shed?” 
CSR Aaa ma: 


COMMUNITY TEAMWORK helped to build a 
woman’s club house at Beulah, Ga., for $28.85, 
Everything was furnished except the flooring 
and bricks for the chimney. The men of the 
community built the house of logs. Gables in- 
side and out are of birch poles and these were 
also used inside the cabin underneath the raft- 
ers. On the front gable is the date of erection 
cut from smaller pieces of birch. The monthly 
club meetings will be held here. 





Co-operatively Own and Operate Hospital 











J. D. DONOVAN, 
Bend, Ore. ; 


In Charge of the 
Hospital 


BEND, ORE., Feb. 27.—The lumbermen’s hos- 
pital, of this city, owned and operated codpera- 
tively by the Shevlin-Hixon Co. and Brooks- 
Scanlon Lumber Co., has «just completed a 
$12,000 extension which brings it to a 40-bed 
capacity equipped to care for all cases, includ- 
ing major surgical cases. More than $3,500 
worth of new and uptodate equipment has been 
installed and additional equipment including an 
Alpine sun lamp and electrical psycho-therapy 
equipment wil! be installed within a short time. 

The building is located on the grounds of the 
Brooks-Scanlon Lumber Co. and is under the 
control of a hospital board composed of an em- 
ployer and employee member from each of the 
two lumber companies and a fifth member cho- 
sen by them. The fifth member acts as superin- 
tendent of the hospital. Herbert EK. Allen, as- 
sistant general manager, and A. N. Curtis of the 
planer department, represent Brooks-Scanlon 
Lumber Co. on the board. R. D. Moore, assist- 
unt general manager, and George H. Clark of 
the shops, represent the Shevlin-Hixon Co. J. D. 
Donovan is the fifth member of the board. Two 


nurses are on the hospital staff while additional service is required in 


special cases is pro- 
vided by the hospital 
board. 

The cooperative hos- 
pital has been in op- 
eration by the Bend 
lumber companies for 
six years. One dollar 
and a quarter a month 
or fraction thereof is 
deducted from the 
men’s pay and this 
money is used toward 
the upkeep of the hos- 
pital, the two compa- 
nies cooperating in 
the payment of any 
expenditures in excess 
of the funds thus re- 
ceived. The recent en- 
largement and _  im- 


the nurses at the hospital and in case the atten- 
tion of a doctor is necessary the worker is 
given a card to the physician or surgeon of his 
own choice. Medical and hospital care is given 
all of the men employed at either operation 
whether the illness or accident results from 
work or not. In the case of accidents not oc- 
curring during the course of work, or operations 
performed not as the result of accidents or illness 
resulting from work, the men are given medical 
attention at cost. Industrial accidents or ill- 
fiesses are treated without cost to the employee 
even where such care lasts over a period of 
many months and ealls for special care and at- 
tention. 

When first built the hospital was managed by 
the Sisters of St. Joseph who took the con- 
tract from the two companies to care for the 
men. This did-not prove satisfactory and later 
J. D. Donovan was hired to take charge of the 
hospital at first under the contract with the 
Sisters and later under the present cooperative 
plan of management. Mr. Donovan has had spe- 
cial training in the management of hospitals. 





HERBERT E. ALLEN, 
Bend, Ore. : 
Asst. Gen. Mgr., Brooks- 
Seanlon Lumber Co. 


He studied medicine, but forsook it to specialize in X-ray work. He 

















Lumbermen’s hospital at Bend, Ore., owned and operated coédperatively by the Shevlin-Hiron Co. 
and Brooks-Scanlon Lumber Co. 


provement of the hospital followed the period of time 





R. D. MOORE, 
Bend, Ore. ; 
Asst. General Manager 
Shevlin-Hixon Co. 


has had charge of 
nurses’ training 
schools and has had 
more than _ twenty 
years’ experience in 
industrial work simi- 
lar to that which is 
handled at the lunm- 
bermen’s hospital. 
With more than 
2,500 men employed 
at the two operations 
there are an unusual 
number of single men 
living in _ boarding 
houses and hotels near 
the mills, and to these 
workers the hospital 
is a particularly at- 
tractive form of insur- 
ance. They know that 


they will receive the very best of care during any illness 





during which the codperative plan 
was tried out and found wholly 
satisfactory in every way, accord- 
ing to mill officials and members 
of the board. Included in the new 
features made possible by the en- 
largement are large pleasant living 
rooms for the staff members with 
separate entrances and porches. 

The service part of the hospital 
with kitchen and living rooms for 
the cook is provided in the base- 
ment of the new wing. The first 
floor of the new wing contains a 
completely equipped and uptodate 
surgery. A sterilizer of the most 
modern type is provided with an 
X-ray laboratory. The one ward 
which was available in the first 
building has been augmented by 
another of like size and the two 
are joined by a sun room with 
large double doors leading from 
each ward which will allow beds 
to be wheeled out on the porch if 
occasion demands. 

First aid is given to workers by 








A. N. CURTIS, 
Bend, Ore. ; 


Planer Dept., Brooks- 
Seanlon Lumber Co. 


which they may have and that se- 
rious illnesses taken in time may 
be prevented. Women, whose men 
folk are employed at the mills, 
have endeavored to provide many 
extra things for the men as ocea- 
sion permits. A phonograph with 
a supply of records is one of the 
things recently added for the en- 
tertainment of the patients. Mag- 
azines and many things for the 
nurses, with comfortable chairs and 
rockers for the sun room and 
lounging rooms, are other things 
which have been thus made _ pos- 
sible. 





THE UNITED States exported 
more than 3,000,000 railroad ties 
during 1925. They were marketed 
in twenty-one countries including 
Canada, Peru, Guatemala and the 
United Kingdom. Over half of the 
ties exported were softwood, one- 
third were softwood treated and 
the remainder were of hardwood 
species. 





GEORGE H. CLARK, 
Bend, Ore. ; 
Shop Force 

Shevlin-Hixon Co. 
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VETERAN OF CHICAGO TRADE DIES IN 95TH YEAR 


George Washington Hotchkiss, probably the 
oldest lumberman in point of service in the 
United States, one of the founders of lumber 
trade journalism, pioneer in lumber association 
work, notable historian of the lumber industry 
and the last of the ‘‘forty-niners,’’ ended his 
historic career on Monday morning, March 1, at 
9a. m., at his home in Evanston, Ill., where he 
had spent 48 of the eventful years of his life. 
He was a few months over 94 years of age. 

Everybody in the lumber trade knows of 
‘“‘Uncle George’’ Hotchkiss and a great many 
had learned to know him personally and to love 
him, for men in every branch of the industry 
had met him and come under the influence of the 
kindly charm which made him one of the most 
lovable of men. He has been looked to as the 
authority on all questions on early lumbering 
and many a young lumberman has listened en- 
thralled to the reminiscences he was ever ready 
to pour forth. 

‘‘Unele George’’ was born in New Haven, 
Conn., on Oct. 16, 1831. A descendant of 
English colonists who came.to America in 1635, 
he was justifiably proud of a fine New England 
family history. He was a Son of the Amer- 
ican Revolution, his grandfather having been an 
officer of American troops in the Revolutionary 
War, who died during the siege of New Haven 
in 1779. He received his education at one of 
those New England academies which have sent 


their well trained and keen witted alumni 
throughout the country for generations, and at 
the age of 16 began to be self supporting, go- 





THE LATE GEORGE W. HOTCHKISS 


ing to work in the lumber yard of his brother, 
Thomas W. Hotchkiss, in New Haven. 

The following year, 1849, the news of the 
gold strike in California reached the New Eng- 
land city and George Hotchkiss was one of the 
youths who boldly struck out for themselves, 
made the long ocean voyage around the Horn 
and arrived in Sacramento in search of gold. 
He was just 17, without funds and without 
friends. He went to work in a store in Sacra- 
mento until he was enabled to go out to the 
gold fields where he prospected without luck. 
He then started a general store at the mines 
which he ran for a few years. In 1851 he went 
to Canada, entering the lumber business in Port 
Dover, buying for the then great Albany mar- 
ket and acting as inspector under Albany rules. 
As a lumber buyer he covered a territory of 
about 200 miles between Windsor and Port 
Hope, and his average annual shipments during 
the ten years were ten to twelve million feet, 
approximating 75 percent of upper grades. 

It was about 1862 when Mr. Hotchkiss became 
identified with the lumber trade of Michigan 
with headquarters at Bay City. He established 
a sawmill 60 miles north of that place and manu- 
factured lumber and acted as commission lum- 
berman for seventeen years. It was while 
located in Bay City that Mr. Hotchkiss became 
interested in lumber trade journalism. He was 


(Continued on page 74) 








What I Learned in a Lumber Mill 


Il—Splicing of Driving Belts 





Although I received instruction in the tech- 
nical schools on mechanical and engineering 
matters for a term of years, I found when 
I took up my work in the mills that my educa- 
tion had been neglected in a number of minor 
things. For instance, I had never qualified 
how to properly lace a running leather or can- 
vas belt employed in the transmission of power 
from a driving wheel to a driven wheel. I was 
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_ 
able to make a sort of slip-shod union, and so 
Were other men of mechanical training em- 
ployed in the mills. 
he of the first positions I had in a wood- 
working plant required that I attend to the 
°peration of a number of machines. The driv- 
ing belts on some of these machines were so 
Poorly laced at the joints that breakages often 
‘appened as shown at A in Fig. 1. Either the 
oles were punched too closely, or the manner 





[By G. Rice] 








of inserting the laces was incorrect or the line 
of laces was not regular. Occasionally the fault 
of premature breaking of the splices was due to 
inferior leather, but usually the cause could be 
traced to poor methods of lacing the unions. 
Therefore in this instalment we will refer to 
the lacing of leather or canvas belts with a view 
of getting better results than one often finds 
when he inspects the work seen in many mills. 
' The Hinge Splice 

In Fig. 2 is shown the hinge splice for belts, 
used in places where it is necessary for the belt 
to make curves over pulleys of small diameter. 

The splice can be made with a shorter piece 
of lace leather than is usually needed for the 
average splice. In order to make the hinge 
splice, you punch the row of lace holes along 
the edges of the ends of the belt; and after 
making one end of the lace secure at the edge B 
of the belt, you proceed to make the union by 
inserting the other end of the lace into the first 
hole, thence down between the ends of the belt, 
up through the first hole of the opposite end, 
then back again and down through the space 
between the ends and up through the second 
hole. The process of lacing is repeated until 
all of the holes are filled and then the terminal 
end of the lace can be fastened at C. 


Too Much Lace Leather Exposed 


The type of belt union shown in Fig. 3 would 
not be at all bad if it were not for the fact that 
the long stretch of the exposed laces will soon 
cause trouble as the constant friction of the 
same on the surface of the metal wheel will 
wear them off. The splice is regularly made 
and would give good service if it were not for 
this trouble. In order to overcome this defect 
the lacing can be inserted as shown in Figs. 4 
and 5. The former is a face view and the latter 
the back. The reason that the former is termed 
the face is that this is the side of the belt that 
is run on the wheels. One strange fact I noticed 
almost everywhere I worked was that nearly 
all inexperienced men figured that the crosses, 
or the back of the splice, should run on the face 
of the pulley. They would argue that the 
crosses would not slip so much on the metal sur- 
face of the pulley. 


It is just the opposite. The smoother face 


side of the lace clings better to the surface of 
the wheel owing to the crosses on the back side. 
I also found that some men ran the rough side 
of the belting on the pulleys because they said it 
would not slip so easily as the smooth or the 
finished side. Again it is just the opposite con- 
dition that prevailse The rough side of the belt 
does not cling to the surface of the wheels like 
the fine, smooth, even texture of the finished 
side. 

In sample Fig. 4 it will be noticed that the 
lace leathers are all crossed over each other 
midway between the holes. This crossing pre- 
vents wearing of the laces as no full part of 























any lace surface is fully exposed to the wheel, 
as in the case of the union shown in Fig. 3. In 
order to make this latter union, you punch the 
holes and start the lace at D and E, putting 
each end of the lace through each hole. Then 
you cross on the back and come up through the 
next holes and down again in the next, repeating 
the operation until the last holes are reached, 
where you fasten the ends as at Fand G. By 
this method of lacing the under side or the 
back of the union will look as shown in Fig. 5. 

[Note—This is the second article on “What 
I Learned in a Lumber Mill. The third will 
appear in an early issue—Ebiror. | 
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National Production, Shipments and Orders 

WASHINGTON, D. C., March 1.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
Softwoods: Production Shipments Orders 
Week ended: 1926, Feb. 20; 1925, Feb. 14— 1926 1925 1926 _ 1925 1926 _ 1925 
SOSA TRGT AD. FLERE ROOD «605 660 c 04 i010, 9:0 6018 6 00h 9:9 9,590 4d id TD 71,264,813 77,304,988 71,782,320 75,127,450 77,729,280 16,727,250 
West Coast Lumbermen’s AsS0Ciation.......cccccccccccesecscese 97,741,865 95,608,917 107,693,666 $8,646,111 92,520,575 12,786,333 
Western Pine Manufacturers’ Association. .........¢+...2eeeecees 21,546,000 19,900,000 27,991,000 26,218,000 9,369,000 23" 228,000 
California White & Sugar Pine Manufacturers’ Association..... 12,019,000 3,298,000 23,683,000 9,212,000 20,601,000 13,430,000 
California Redwood ASsOCIRCION «6 o.6:6.5.0:6 0 0:06:66 5s-0eeelsis oe oe ses 8,429,000 a, 623,000 6,226,000 6,969,000 8,329,000 6,113,000 
North Carolina Pine AssOCiIAUON 6 :..6..uicisiccse vesivi ees des cece ereaes 10,402,363 8,611,917 9,196,162 6,733,747 9,436,300 8,557,284 
Northern Hemlock & Hardwood Manufacturers’ Association..... 991,009 2,352,000 1,835,000 1,754,000 1,201,000 1,296,000 
Northern Pine Manufacturers’ AsSsociation.........-..000.2.200088 5, 987, 300 6,739,400 8,131,600 8,385,400 7,057 ,000 6.723.000 

Totals; BOTLWGGAE, "ORC WEEK ox .<. ois 6:6 i606 05.5808 6 604.0 4:0 0:00:88 8H 228, 381, 341 221, 438,222 256,538,748 223,045,708 246, 243, 155 226,860,867 
Southern Cypress Manufacturers’ Association. .................. 3,768,408 

Raat ce | | er 3,060,000 

Hardwoods— a 
Northern Hemlock & Hardwood Manufacturers’ Association... . 4,814,000 6,462,000 3,070,000 240,000 3,117,000 1,761,000 
Hardwood Manufacturers’ Institute........... cece ce cece ee eeees TEjSCE O10 ks rereces NEPRSGTNO SR ewle sds 17,746,734 , 
Seven weeks ended above dates— oie 
RETA SE SEN CMOCAMNNOND S55 dob x.odeh bbn0 0 bd suds Zale eed woe aees 489,636,632 498,703,385 484,149,648 469,259,946 522,157,804 179,273,164 
West Coast Lumbermen’s Association.............cc.eececeecees 628,242,737 655,228,426 638,275,604 652,876,669 680,097,742 809,805,397 
Western Pine Manufacturers’ ASSOCiIatiON.............0c cece ences 131,562,000 114,958,000 176,547,000 182,200,000 163,229,000 160,516,000 
California White & Sugar Pine Manufacturers’ Association..... 80,604,000 38,801,000 163,006,000 40,130,000 147,005,000 103,387,000 
Cnilfornian Redwood ABSSOCIBTION 5 «... 6 6<6:66.06%50005000 000000 0e0owes 54,903,000 53,662,000 48,614,000 44,512,000 59,896,000 $6,911,000 
eee eh. Meg ec Le | ———— er eee 51,400,516 46,882,119 54,926,528 47,658,544 43, "429, 701 $3,406,043 
Northern Hemlock & Hardwe 20d Manufacturers’ Association..... 16,121,000 22,864,000 15,602,000 1h he 389 000 11,996 000 13,492,000 
Northern Pine Manufacturers’ Association............cce0eeeeeee 44, 474) 400 39,992,400 53,929,600 56,632 56, 272, 7000 55,417,000 

Totals: soft woods, Seven: WEEKS. .... ss6.0:00560sss csay oe dese eels 1,496,944,285 1,471,091,330 1,635,050,380 1,560,688,859 4 ,684,( 083,247 512,207,604 





Record of Direct Sales of Douglas Fir 











SEATTLE, WASH., Feb. 27.—Direct sales of Douglas fir from Feb. 15 to 20, inclusive: 
—Sales—— Prices —Sales—— ————— Prices 
V. g. flooring No. Feet No. High Low Spread Drop siding, 6”— No. Feet No. High Low Spread 
LS en eer er ee coe 20 70,000 4 $47.00 $41.00 $ 6.00 No. 2 O@nG@ Detter .<..0ccsecss x3 453,000 6 $37.00 $33.00  $ 4.00 
DRS Mba eased e pete teunee see 73 285,000 6 44.00 39.00 5.00 DOR Bs Saiirda ede aite Sie he on0 eerste 48 281,000 10 30.50 25.50 5.00 
No, 3 -..... efeetieherd tent pei 33 —- 288,000 5 81.00 27.00 4.00 een. de. ¢ ee 
8. flooring— 6s , e BER. sous Raves sale sarees 53 297,000 8 18.50 14.50 1.00 
4” =e 2 and better.......6% 34 147,000 ) 31.00 27.00 4.00 Rate att ctl, tical Ait ov cae Bw 22 119,000 7 19.50 16.00 3.50 
GEE cuntiiisk dadnawn ats «ae 73,000 5-26.00 20.00 6.00 Dimension 
ae ee ae tter 25 57,00 3 37.00 35.00 2.00 enslo ‘ ad ; ea 7 , 
. 2 5 Or ee. «>» - ++ i 38,000 4 30,00 28.00 ae: BO ge EE cidivrenesecd edie 145 473,000 6 17.50 15.00 2.50 
na th lalallala si an _ ee eas 134 339,000 7 19,00 16.00 3.00 
Stepp r_ , « 2 ; 9.5 7.00 5 
jo 9¢ tter » 95 . 7 BR ( 9 0 RR Ieacers crecien Sree ees 103 291,000 6 19.50 17.0 2.50 
“oe ok ) ae 13 22,000 6 67.90 8.00 9.00 ee ee 63 101.000 6 19.50 17.00 250 
8-10"... 31 $8,000 9 59.00 45.00 14.00 2x6” & 8”, 22-24’............ 48 124,000  , 13 24.00 1.00 6.00 
Casing and ‘ hase pes te atbe 15 27,000 g 63.00 49.00 14.00 ae 14 29,000 10 25.50 18.50 7.00 
Ceiling, %x4”- : _Lath— ; ; ri SS aes ‘s 
NO...2 Bnd DELUE?. 2.555086 ass 72 330,000 7 32.00 26.00 6.00 DOL MSE Ea arate reek ir 18 183,000 S 4.75 >.25 1.50 
MONS 664554 WSR S92 Se RERS SESS 15 75,000 3 21.50 20.00 1.50 PUTO Go ie.5 era ists ao nals lave ] 90,000 1 OO. Scuretie: aGiaee 
i Oak Floori isti W Pine S 
The West Coast Review a ooring Statistics estern Pine Summary 
SEATTLE, WASH., Feb. 27.—For the week The following are statistics for the weeks PORTLAND, OrE., Feb. 27.-The Western Pine 
ed UF. ity AY °9 « wl. q 
as fol- 


ended Feb. 20, 101 mills report as follows to 
the West Coast Lumbermen’s Association : 








Production . 97,741,865 ; 
Shipment .107,693,666 10% above product ion 
OPrGers: ..6.0.0. 92,520,575 5% below production 
Shipments— 
Water delivery: 

CO Le a a es 31,546,878 

OO i eee 19,500,383 

OCs WOCCE (EI Ds voces kvcaivc ccc aves 51,047,261 
CO ee er ree 51,090,000 
Local auto and team deliveries........ 5,556,405 

TOLAL BHIPIMBNES 4 66soe ca siewewsawee 107, 693, 666 
Water business— : 
Water delivery: 

LoS: (i ae a 29,542,170 

) : — 9,662,000 

TOCRE. WAtTCT (42%) a i6os din ese 00ers 39,204,170 
ERE, SOs COMER iies.6.6 cc65 oe ds. oeie' soe ewe’ 47,760,000 
Local auto and team deliveries........ 5,556,405 

TOCA MEW BDUBINESS . .6:6.siessie ieee 92,520,575 
Unfilled orders— 
PPOMMOBTIC CAPHO 6i6ii eis ceesivstecsewer 119,239,055 
ete ier ne 129,580,341 
ERMAN, BVO MTT 6. o.ceisie those bwieewiac ewes 141,090,000 

Total unfilled orders. .... 2.2.66... 389,909,396 


7Car is figured at 30,000 feet. 





Hardwood Barometer 


MEMPHIS, TENN., March 1.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended Feb. 20, 13534 units reporting, is 
as follows: 

——Percent of ——— 
Normal Actual Ship- 


Production *— Feet oer — ments 
Normal 23,435,000 ae salen 
BOTUAL 2.cca% 18,698,442 80 etaiets 

Shipments 20,999,272 90 112.3 

Orders— 

I 20,996,359 90 112.3 
On hand end 
week -139,435,970 


*Based on mill log scale; normal is for identical 
mills. 

Lumber fabricated at the mills and used in con- 
struction work included in total orders and ship- 
ments. 





ended as. shown and comparative periods: 


1926 Production Shipments Orders 
dC ee, a ee 11,206,000 9,510,000 7,471,000 
i A eee 11,126,000 9,513,000 9,932,000 
a 28 to Feb. 

ee Cdelesae 216,425,000 200,917,000 194,336,000 

1925 

Sept. 29 to Feb. 


172,197,000 177,097,000 
1925, to Feb. 20, 1926, 


Ba eeisiied seam 183,242,000 

The figures of Sept. 28, 
show increases over those of Sept. 29, 1924, to 
Feb. 21, 1925, as follows: Production, 18 percent; 
shipments, 17 percent, and orders, 10 percent. 

*Orders booked for the week ended Feb. 20 
were 33 percent below production, and shipments 
were 15 percent below production. 


Percentage of Thickness, Week Ended Feb. 20 


1g” 3” yw” 16 
PROGUCHON:: 26. 0665606 67 lyf 11 5 
MMIDIMNENES 66. ik ecss os 68 19 6 7 
OPO CTS race ws ea ene 76 17 , 4 





e e 
National Analysis 
WASHINGTON, D. C., March 1—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the périod ended 


Feb. 20, orders and shipments being shown as 
percentages of production: 
During During 
Week Ended Wks. Ended 
eb. 20 Feb. 20 
No. of Ship-  Or- Ship- Or- 
ASSOCIATIONS- mills ments ders ments ders 
Southern Pine ...... 2 101) 109 99 107 
West Coast .......%5 101 +110 95 99 108 
Western Pine ......... 40 130) 136 134 139 
Cat. Pineg*.....4... 23 #197 171 202 182 
Calif. Redwood ...... 15 74 99 89 109 
N. Carolina Pine..... 39 88 91 107 84 
N. Hem. & Hdwd..... 14 185 121 97 74 
Northern Pine ...... 9 136 118 121 4427 
Southern Cypress .... 12 118 81 142 1138 
All softwoods ..... “= 112 107 110 114 
N. Hem. & Hdwd..... 14 64 65 70 78 
Hdwd. Mfrs. Institute 1117 112 112 107 147 
All hardwoods 100) 1138 98 108 
All hardwoods and 
softwoods ...... 141 63107 109 113 


*Represents 75 percent of cut in region. 

*Units of production. 

The report for the week ended Feb. 
page showed 357 mills and 109 units. 


13 on this 





Associntion summarizes 
20, from 


Manufacturers’ 
lows reports for the week ended Feb, 


forty member mills: 
Percent of— 
Ship- 
Production Carst Keet Cut ments 
PROTOIOE oo 5s0:4- 4 005 35.200,000 
BOGEN. abo sees 21,546,000 
Shipments 1,063 27,638,000 
Local deliveries... 393,000 
Total shipments... 27,991,000 129.91 
Orders 
Canceled .... 13 338,000 
Booked (car- 
HOBO) i iaceiress 1,116 29,016,000 
SACO ise scorns 353,000 
Total orders .... D9! 369, 000 136.31 95.08 
On hand end 
WORK. -ih0h-4 3,382 87,932,000 


7Car Dasis is 26,000 feet. j 
Bookings for the week by thirty-seven identical 
mills were 84.95 percent of those of previous week, 


showing a decrease of 3,744,000 feet. 
During the week, production was 61 percent: 
shipments, 83 percent, ‘and orders, SO percent of 


normal. Averages for the corresponding weeks of 
the last four years were as follows: Production, 
52 percent ; shipments, 81 percent: orders, 73 per- 
cent. 

“Normal” base is average for the corresponding 
week of last four years. Production is so sea- 
sonal that during two winter months actual pro- 
duction amounted to only 53 percent of normal, 
while during two peak summer months the pro- 
duction mounted to 114 percent of normal. 


North Carolina Pine 


NorFouk, VA., March 1—The North Carolina 
Pine Association makes the following analysis 
of figures from thirty-two mills for the week 
ended Feb. 20: 





——Percentages OL 
‘ Production Ship- 
Feet 


Production— Normal* Actual ments 
Normal ..... 9,228,000 a . 
ro ) 7,226,251 78 - 

Shipments 6,528,163 70 91 ¥ 

Orders «0 660% 6,010,300 65 83 92 


*“Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 

As compared with last week, there was an in- 
crease in orders of 3 percent; although last week 
there were reports from only forty -one mills. 
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Production and Shipments of Western Pine 


PORTLAND, ORE., Feb. 27.—The January report of the Western Pine Manufacturers’ Association is as follows: 


Production Statistics for January 


——Mills reporting—— Production 
Total Nocut Cutting Feet 
Me fa dorrapos 46 21 25 81,421,464 
ee 43 22 21 77,993,599 
——-——1926——_ —— 
Cars Feet 

SS ECO ET CT ee 202 6,609,883 
SIRIMEL Cate sie als-cleru nist par madsare 268 7,490,235 
OE CO eee EE Ce 33 1,650,133 
eee Cer e Tee 153 5,011,106 
Mamet NOUR: co.6 ccs: eiec coe ncese's 75 1,898,397 
AMET: WIMOCR hens ct cnsesesee 95 2,479,630 
NMINOIR a. Pc ae teresa smn kees 310 8,132,149 
NINERS Oia tice e wks 247 6,311,979 
RBA RG AS Ee rere ater epee ar 396 10,245,818 
NEES Sc Sroin bie ola Vie ML REAE RES OH OS 478 12,877,054 
MME SG xixeias een ad oe eaeele oe 74 1,906,077 
SS eer er ere err 181 4,577,796 
0 RR caer tee 68 1,812,210 
FN Cn ee ee a 91 2,386,861 
WOME koe oc ce ccc eceens ee 47 1,219,176 
HE. ot see ene ke elas eens 7 1,911,354 
MIMIEENN 0 dang: 3 elolergia'd 6G CK oat 225 6,199,721 
MD i areote er airgnes Rept rh eA Ore LAC 169 4,545,848 
PONE koi haoV cla v he ooacme st 27 772,349 
MM WOE occ vccnccemeceewens 384 10,587,561 
DRMEVIGRIIE 6ic0 sc ceeeeenes 289 7,943,760 
eR ER Oe ee eee 127 3,695,993 
MAGKROCTINIGOTES 5. cscs ccea ees’ 70 1,857,990 
PAMIBOUIOUS a6. 0ieos 800 bcs Sh eeK 95 2,577,374 


The Atlantic coast group of States 
1,164 cars, 31,970,075 feet. 
feet; and in 1925 took 56 cars, 1,457,157 feet. 


The decrease in January takings was general for the whole country. 


than those of January this year. 
the last three years. 


(Pennsylvania, 
The “Other eastern States’’ 


Shipment Statistics for February 
—Mills reporting— ——-Shipments——— 


No 
Total shpmts. Shpg. Cars Feet 


Gan scca SE 1 45 4,306 118,140,729 
1925 43 2 21 4,966 133,718,323 
SS 
Cars Feet 
141 3,995,982 le Isle 
862 8720,510 Maine wvesecesssesee 
14 _ 991,201 New Hampshire ..... 
207 7,238,149 WORE i weceacese acs 
66 1,724,866 ae 
173 4,064,574 Dist. Columbia ...... 
480 12,709,345 SS) ee 
301 8,096,802 WSN ogc cik os he 
465 12,035,466 West Virginia Hagia was 
418 10,842,935 foo. eer 
67 1,738,577 ee 
221 5,648,792 CHRIGINGIIN cc cc0 ac aee 
65 1,653,562 fa) RRs 
163 4,475,722 COMBINE) siciccdcvcccs 
69 1,859,112 CUM. Go ivcecadcndaas 
62 1,647,446 Po ee 
317 8,7 74,195 Atlantic coast States 
98 2,427,174 ee eee 
18 539,971 Nevada Recoueeeiee™ 
452 12,428,901 Florida ..... 
328 8,909,083 ee ‘sit lesa anne a 
141 1006082 New Mexico ......... 
91 2,478,578 
82 2,270,224 "EMMGIE oan caendadws 
New 


show material increases were Idaho, Illinois and Ohio. 


se 


Compared with December as 
reported by 15 mills as normal, 


January shipments of the last three years, 
Shipments to lowa, Michigan and the Atlantic coast States were light compared with takings in January in any of 
The largest decreases from last year were in takings by Minnesota and the Atlantic coast group of States. 


Production and Shipments Compared 





1926 1925 
SOND (Sawcwaceaewars 118,140,729 133,718,323 
WG xacntdaed tawgudaceud 81,421,464 77,993,599 
36,719,265 
—— —~1926——_——_ —— —-1925——___—_ 
Cars Feet Cars Feet 
Ktiahawee 16 432,669 14 353,251 
er 7 192,108 10 99,846 
erudtveess 7 191,535 5 131,422 
muiagawa 1 25,838 4 104,278 
er 4 119,943 5 144,961 
eae eee 8 204,152 11 293,874 
axitedwhkes 5 139,297 4 123,668 
te a? 1 23,903 3 82,234 
Pace eee 26 699,536 27 642,562 
weowewees 1 21,109 2 58,840 
cuaweckmate 1 28,311 3 86,202 
nad eewaie 14 299,508 12 311,680 
a arama 6 158,775 7 198,917 
PER OL ee 26 681,383 18 82,411 
ere 2 62,315 1 3,446 
hne med 3 92,459 1 30,256 
(undis- 
CAGeuneae “Ree  . eammeaal a7 988,410 
Sepuwreaen 2 41,243 adm étaeds 
aeheaxkas re tauseman 1 24,816 
hd cea grade 1 26,191 sopeeees 
etandaded 4,306 118,140,729 4,966 53,718,323 


Jersey and States north) in 1926 took 996 cars, 27,504,828 feet; and in 1925 their takings were 
group (States east of the Mississippi and south of the Ohio rivers) in 1926 took 46 cars, 1,236,251 


and of January, 1920, were higher 


The only States to 


normal,”’ prices were reported by 14 mills as normal; by 5 as above normal, and by 8 as below normal—while inquiry was 
by 4 as above normal, and by 8 as below normal. 





Southern Pine Stocks 


New ORLEANS, LaA., March 1.—The Southern 
Pine Association has compiled the following 
statistics : 

Reports from 158 Subscriber Mills 


Percent 

Percent Pro- 

Feet Normal* duction 

Stocks Jan. 1...... COLSGR ASO “neccce sc ee 

January cut ....... 345,090,255 a 
1,246,285,635 

January shipments... 837,908,439 90.31 97.92 

Stocks Jan. 31...... 908,377,196 93.60 ....- 

(ders (135. mills)... ccc ccc ccs 95.85 105.19 


**Normal”’ is amount reported by subscribers for 
the first month of 1926. 

Stocks increased 7,181,816 feet, or 
during January. 

Of the 158 mills, 6 were not operating and 
23 did not report on running time; the remain- 
ing 129 mills report lost time representing a 
capacity of 21,136,000 feet. 

Comparative Report of 147 Identical Mills 

A statement of 147 identical mills comparing 
operations for January, 1926 and 1925, is as 
follows: 


0.80 percent, 


1926 as 
percentage 
of 1925 


109.45 


1926 


Stocks Jan. 1. 876,981,430 801,269,172 
2 
, 


January cut... 334,093,249  379:617.388 88.01 

1,211,074,679 1,180,886,560 ..... 
January ship’ts 826,272,259 °338.780,.336 96.31 
Stocks Jan. 31. 884,802,420 842,106,224 105.07 


One Month’s Report of 134 Identical Mills 
Comparative figures for production and ship- 
ments reported by 134 identical mills for the 
frst month of the last three years are as fol- 
lows: 
Shipments as 
percentages of 


Production Shipments Prod’ct’n Normal 


1926... 324,051,649 317,355,606 97.93 90.42 
25... 370,646,431 331,474,902 89.48 94.45 
924... 332,361,455 367,925,992 110.70 104.83 


January Exports Through Southern Ports 
Exports through southern ports for January, 
and the third and last quarter of 1925, are given 
48 follows: 


Oct. 1 to July 1 to 


Ry Jan.. Dec. 31, Sept. 30, 

Southern pine 1926 1925 1925 
Lumber .. 39,998,173 113,422,306 133,625.140 

Onimber .... 8,550,709 18,325,138 28,572,710 
her kinds... 121552152 47.674.124 47,055.437 


orental exports for January increased 5.2 percent 
ver previous report. 
otal exports for last quarter decreased 14.3 per- 


‘ent from previous report. 





The percentages of kinds making up the to- 
tals of southern pine exports are as follows: 
Oct. 1 to July 1 to 


Jan., Dee. 31, Sept. 30, 
Southern pine 1926 1925 1925 
fo ae 65.5 63.2 63.9 
PINON 5 we wicinnié wns 14.0 10.2 3.6 
a 20.5 26.6 22.5 





Southern Pine Barometer 


NEW ORLEANS, LA., March 1.—For the week 
ended Feb. 26, Friday, one hundred and twenty- 
eight mills report as follows to the Southern 
Pine Association: 

Percent Percent 
of pro- of ship- 


Carst Feet duction ments 
Production § ee THAME kkewe 8 satus 
Shipments 3,629 75,947,712 105.54 ..... 
Orders*— 
Received 4,054 84,842,112 117.90 111.71 
On hand end 
week 14,808 309.901,824 ..... 


¥ Basis for carload is the January average, 20,928 
feet. 

*Orders on hand showed an increase of 2.95 per- 
cent, or 8,894,400 feet: one hundred twenty-four 
mills contributed to previous week's report. 

§Normal production for these mills is 79,895,828 


feet, actual being 9.93 percent below normal. 
Of 114 mills reporting running time, 13 were 


working overtime ; 70, full time; 1 was shut down; 
1 operated one day; 1, two days; 2, three days; 
3, four days; 5, five days, and 18, five and one 
half days. 


California Redwood Data 


SAN FRANcIscO, CALir., Feb. 27.—The fol- 
lowing information is summarized from the re- 
port of the California Redwood Association for 
the week ended Feb. 20: 





———- Redwood—--—_._ White- 

No. of Percent of | wood 

mills Feet production Feet 
Production .... 15 8,429,000 100 1,482,000 
Shipments ..... 15 6,226,000 73.5 1,069,000 

Orders— 
Received .... 15 8,329,000 99 695,000 
On hand...... 14 43,473,000 7,449,000 
Detailed Redwood Distribution for Week 

Shipments Orders 
Northern California* ....... 3,512,000 3,385,000 
Southern California*........ 554,000 1,740,000 
RO, rr ee 72,000 117,000 
1 3 Bere es errr ree 1,656,000 2,442,000 
PEED Madias ended eceeueans 432,000 645,000 
Os cus ada ew ea ne ee 6,226,000 8,329,000 


*North and south of the line running through 
San Luis Obispo and Bakersfield. 

*+Washington, Oregon, Arizona and Nevada. 

+All other States and Canada. 





s 
Maple Flooring Data 
The Maple Flooring Manufacturers’ Associa- 
tion has issued the following comparative sta- 
tisties for January, 1926 and 1925, based on 
reports of the same nineteen mills: 


January, January, —Decrease- 
1926 1925 Feet Pet. 
Production 8,922,000 9,969,000 1.047,000 10.5 
Shipments 7,143,000 7,601,000 458,000 6 
eee 8,264,000 8,489,000 225,000 2.6 
End month— 
Orders unfilled.10,401,000 12,824,000 2,423,000 18.9 
Stocks .......29,314,000 29,052,000 262,000 *0.9 
*Increase. 


Average Value, 25/32x2!4” Face Clear No. 1 and 
Factory, f.o.b. Michigan and Wisconsin Mills 


January, January, Decrease— 
? 1926 1925 Amount Pct. 
PUP aaveceawe $76.75 $82.83 $6.08 7.3 


The following are pereentages of stock sold 
Jan. 31, 1926: 
Maple-Beech- 


Birch Maple Maple, 244” 
CMOES sacweeavanteneia 35 43 74 
ROGGE asc ccecenwdcanens 40 30 x9 
PON ee cuanseianaus 28 30 53 
Bp Gv ccwiniavas 35 39 75 





Oak Flooring Stocks 


The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics as to 
stocks on hand Feb. 13: 





Per- 

Stocks Unfilled cent 

on hand orders sold 

SEREMEG sseawenceda’ 6,059,000 2,625,000 43 
OME was didn Waco meea 1,071,000 323,000 30 
SUSE sedacicdecaes 18,512,000 34,611,000 187 
4 Lok, arr 25,642,000 37,559,000 146 
WEMEUES dcacewewadhs 7,666,000 4,428,000 58 
SE? ccuendew nsw hae 8,303,000 2,543,000 31 
oS | a a 15,969,000 6,971,000 14 
MED “ea asd dew okss 2,055,000 1,391,000 68 
ME Gaxacndvpteenns 2,964,000 2,063,000 70 
RGD Nile ad eawenn 5,019,000 3,454,000 69 
IESE”  baveacnecees 1,297,000 358,000 28 
FER. wa xasan wawanes 3,933,000 4,208,000 107 
ORT waa snne«s 5,230,000 4,566,000 87 
Grand total ...... 51,860,000 52,550,000 101 


Comparative Percentages of Stock Sold 
Feb. 13, Jan.16, Feb. 14, 





1926 1926 1925 
[ns skiia cd aaa wa eee 146 178 156 
| me EE ete eee nr 44 55 47 
WD Wieicadstada Naw aes 69 8h 64 
WD \ducladdeeeneewda weds 87 94 107 
101 121 107 


(Statistics continued on page 73 
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Hardwood Manufacturing and Distributing Centers} 


Inquiries Good; Orders Slow 

MEMPHIS, TENN., March 2.—Further soften- 
ing of hardwood prices has been noted during 
the last week, with demand only fair. Buyers 
apparently are waiting to see what will happen 
before placing any more large orders. In- 
quiries have been exceedingly good, but few 
are developing into real business. Every indi- 
cation is that prices have dropped as far as 
they can be expected to. Prices on items which 
for several months have been high have declined 
as much as $20, but this is extreme. Most 
prices have declined about $3 to $5 only. Sta- 
tistics of the Hardwood Manufacturers’ Insti- 
tute for the week ended Feb. 20 showed orders 
and shipments 90 percent of normal production, 
a drop of about 23 points from the previous 
report. Production dropped 9 points to 80 
percent of normal, due to heavy rains. Produc- 
tion figures will probably show an increase for 
the last two weeks. Practically the same num- 
ber of compiled orders were reported, 136 units 
having bookings for 139,000,000 feet. It would 
take nearly seven weeks to ship these orders if 
no new business were forthcoming. These re- 
ports show that there is little reason for the de- 
crease in price. The deficiency in rainfall is now 
around six inches, but it is the third year that a 
deficiency has been noted. 

Prices on oak, gum, and maple logs have 
dropped about $8 in the last week or ten days, 
and demand for logs is not heavy. <A fairly 
good supply has now accumulated along the 
rights-of-way, according to the Valley Log 
Loading Co., but not enough to tide over a wet 
spell. Weather has favored logging and most 
mills are running full time. It is believed that 
many mills will shut down unless prices begin to 
show some improvement. 

The automobile demand is best, factories 
enjoying unusually heavy business. The build- 
ing trades demand has not been so good, due 
to bad weather throughout the North and East. 
The furniture buyers are still withholding 
orders, watching for a chance to buy cheap lum- 
ber. Export demand is showing some improve- 
ment. More inquiries are being received, and 
more orders are resulting. 


Orders in Better Volume 

LOUISVILLE, Ky., March 2.—Louisville hard- 
wood houses report a fair amount of business 
in hand, orders having started coming better 
with the first of the month, a good number of 
small orders being received on Monday. Several 
houses report good business in gum, cottonwood, 
cypress, white oak, ash, thick maple and elm. 
Some poplar is selling and a fair amount of 
walnut. Cabinet woods are in very fair call, and 
consumption is good. There is an especially 
active interest in kiln dried stock. 

Local quotations, inch stocks, Louisville: 
Poplar, FAS, $100; saps and selects, $70; com- 
mon, $90. Gum, quartered red, $115 and $70; 
plain red, $110 and $65; quartered sap, $62 and 
$48; plain sap, $58 and $43. Quartered white 
oak, local FAS, $140, and common, $85; south- 
ern, $130 and $80; quartered red, $115 and $70; 
plain white, $100 and $65; plain red, $95 and 


$62. Cottonwood, $55 and $38. . Walnut, FAS, 
$220; selects, $150; No. 1 common, $100; No. 2, 
$45. 


Preston P. Joyes, W. P. Brown & Sons Lum- 
ber Co., Louisville, reported that it had been 
hard to sell 10/4 elm and inch ash, although all 
other elm and ash items were in very fair eall. 
Poplar has been a trifle slow in moving. Other 
hardwoods are doing very well. 

A. E. Norman, Norman Lumber Co., reported 
good kiln drying business, and stated that 
February sales of hardwoods were easily 50 per- 
cent better than those of the same month a 
year ago. 

C. H. Willett, W. R. Willett Lumber Co., re- 
ported that he was looking for better demand 
and firmer markets, and was buying lumber. 


He stated that the pine market had been a little 
weak, 

Harry Kline, Louisville Veneer Mills, reported 
very fair business in hand, but not much new 
business booked over late February. 

Carl Jones, Mengel Co., reported some nice 
business recently booked on cottonwood, and 
some fair volume on cypress, white oak, red and 
sap gum, the order files now looking quite good. 

Harold Miller, of the Will B. Miller Co., local 
lumbermen, has returned from a trip to Miami, 
Fla., where L. W. Hancock, a brother-in-law, 
has some large city contracts on which he is 
working as a general contractor. 

Olaf Anderson, of the Parkland Lumber 
Co., Anderson Manufacturing Co. and allied in- 
terests, has returned from Florida. 

Charles Shannon, traveler for the Norman 
Lumber Co., was reported to have been injured, 
but not seriously, in an automobile accident in 
Florida a few days ago. 


Trade Is Showing Improvement 

CINCINNATI, OHIO, March 2.—Hardwood 
business continues to show improvement. There 
has been a fairly good volume of orders during 
the last week, and inquiries point to a further 
increase in March. The furniture trade has 
been in the market with a fair line of inquiries, 
and automobile buying has been better, though 
still spotty in character. Flooring manufac- 
turers have been in the market steadily for the 
last week or two. The price position has been 
firm. There has been little disposition to mark 
up prices. 

District No. 1, Ohio Association of Retail 
Lumber Dealers, has decided to give up its 
weekly meetings which have been held on Tues- 
days at 1:30 p.m. The usual monthly dinner 
meeting will be held regularly. 

The export business of the Howard & Bar- 
ber Lumber Co., of which Edward Barber was 
the head, is being liquidated, as Mr. Barber is 
to leave Cincinnati to take up his new duties in 
England. Its offices here will be closed up this 
month. Mr. Barber has just returned from a 
trip among the members of the National Hard- 
wood Exporters’ Association in the South. He 
expects to sail from New York March 27. 

Edgar Cummings, chairman of District No. 
1, Ohio Association of Retail Lumber Dealers, 
is in Florida, spending a month’s vacation. 

C. W. Tunis, president Tunis Lumber Co., 
who has been laid up since November from the 
effects of an operation, was down town for the 
first time last week. He made his first appear- 
ance at the weekly luncheon of the Cincinnati 
Rotary Club, of which he is an active and enthu- 
siastic member. He also attended the dinner 
meeting of the Cincinnati Lumbermen’s Club, 
and was given a rousing welcome. 


Exports Make Good Showing 
BaLTIMoRE, Mp., March 1.—The January 
statement of exports from Baltimore follows: 








Feet Value 

Logs and hewn timber, hard- 
AEN oo. hee ww aes be 19,000 $ 2,246 

Logs and hewn timber, soft- 
hn, SE ee Bae er ore e 7,000 150 

Boards— 

POMENETR -HIMG oo. 5)s0 sles ceceene 29,000 1,845 
RNIN oss one byarig rece eae 33,000 1,388 
ero ie ee ae 839,000 64,184 
MORN) on. 53 Wise alice: Shc, Reps 54,000 5,504 
iL Sn ee wee a ee a 219,000 36,021 
Other hardwoods .......... 15,000 1,900 
1,215,000 $113,238 
RM NMEA NE 29 0.5 x Acero ine atace ale te em ecice ts ee 300 
Cooperage And! SHOOK. . ..66.v0cs ce wciewaes 5,498 
MNRNRRPEES ANIL, 4 55 6 05..6:5.5:.8 po aes -0 oe ob waco 2,620 
Other manufactures of wood............ 49,926 
POIRD 525k Ae WG. 6 ede Rina oO $171,582 


The Weyerhaeuser Timber Co. has received 
two more full cargoes at its depot. The McKen- 
ney brought about 5,500,000 feet of fir, and the 
Pomona about 6,000,000 feet. 


Thaw Will Release Many Logs 


MARINETTE, WIs., March 1.—Millions of feet 
of logs, marooned along the Flambeau River 
on account of the low water level last year, 
and the present season’s cutting, will be re- 


leased when the winter’s heavy snow thaws, . 


lumbermen predict. This supply will be suffi- 
cient to keep the sawmills near Ladysmith, 
Wis., running for many months. 

R. A. Woerfel, of Sturgeon Bay, has a small 
sawmill set up in the yard of the Bushman 
Milling Co. cutting up bolts into lumber which 
will be used in the manufacture of fish boxes. 

C. G. Campbell, treasurer and general man- 
ager Kewaunee Manufacturing Co., has an- 
nounced its purchase of the Economy Drawing 
Table & Manufacturing Co., Adrain, Mich. The 
Kewaunee company’s plant has been enlarged 
greatly during the last few years. Two mil- 
lion feet of lumber will be sawed at the Mon- 
tambo mill in Caspian, Mich. The cut will 
probably keep the plant in operation until late 
in the summer. 

Earl Heath, of the Heath Lumber Co., will 
join Mrs. Heath in Los Angeles. She has been 
there for several weeks visiting relatives. 

Edgar Culnan, who has been associated for 
many years with the MeCormick Lumber Co., of 
California, has returned to Los Angeles, follow- 
ing a short visit here, having been summoned 
by the sudden death of his father, M. J. Culnan, 


Furniture Demand Is Quiet 


ATLANTA, GA., March 1.—The features of the 
hardwood market last week were a decline in 
orders from the furniture industry, and a down- 
ward movement of prices in general, thought to 
be due to an increase in production. Georgia 
production, however, has not increased as fast 
as in other sections, because of the bad condi- 
tion of the roads here. While high prices are 
probably one reason why furniture industries 
have slowed up on buying, the main reason is 
their fairly large stocks, many factories having 
purchased enough recently to run them for sixty 
to ninety days. Though larger mills seem to 
have a fairly good supply of lower grade hard- 
woods, stocks of better grades are exception- 
ally short, especially in gum. 

The range of gum prices has narrowed. Quo- 
tations f. o. b. Atlanta: 

GuM— 4x4 5/&6/4 8/4 
Plain red, FAS. .$109@110 $114@115 $119@120 

peer 62@ 63 66@ 67 74@ T 


eee, ela tales eos, 34@ 35 36@ 37 44@ 45 
Plain sap, FAS.. 55@ 56 59@ 60 64@ 65 
a Gener 40@ 41 44@ 45 54@ 55 
SS a aren ata 22@ 23 24@ 25 25@ 2% 
Qtrd. red, SND, : is 
|. 61@ 62 69@ 70 74@ 75 
No. 1 & sel.... 47@ 48 5O@ 51 64a 65 
1 a ee 29@ 30 29@ 30 32@ 38 
Qtrd. red, FAS.. 114@115 117@118 117@118 
ME PLY <6 wraNaroseicct 69@ 70 T1@ 72 T6@ UT 
is, ae ee a re a 36@ 37 38@ 39 45@ 46 


White ash seems to be in fairly plentiful sup- 
ply, particularly with larger mills. Prices F. 
O. B. Atlanta are firm. FAS 10 and 12/4 aver- 
ages $125, and 16/4, $155. No. 1 and select 
is $100 for 10 and 12/4, and $95 for 16/4. No. 
2 is $45 for 10 and 12/4, and about $50 for 
16/4. FAS maple, 10 and 12/4 averages about 
$100, and 16/4, $115@120. No. 1 is about $80 
for 10 and 12/4, and about $80@85 for 16/4. 

Flooring demand has picked up because of 
better weather. Prices are unchanged, though 
the tendency is slightly downward for }3x2%4 
inch oak flooring, f. 0. b. mills, last week’s 
averages were $105 for clear, $90 for select, 
$75 for No. 1 and about $30 for No. 2. For 
quartered white oak flooring, same size, cleat 
was quoted at about $150, and select at about 
$100. For }$x144-inch oak flooring, the No. 1 
average was $55. For 14x2-inch plain white 
flooring, clear was quoted at $90 and select at 
$80. For 34x2-inch plain oak flooring, the pricé 
averaged about $75 for clear, about $60 for 


For Current Market Prices on Hardwoods See Pages 92 and 93 
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select, and $32 for No. 1. For 3§x214-inch 
maple flooring last week’s averages were $110 
for clear, and $84 for No. 1. For 3$x314-inch, 
No. 1 and better, jointed and end-matched, the 
price is about $90. The price for factory maple 
flooring is about $65. 

Demand for interior trim lumber is picking 
up steadily, and inquiries give promise that the 
millwork industry will continue a good buyer 
through spring and summer. 

Sales in Florida territory are being seriously 
affected by the embargo situation, and though 
the railroads have reported improvement in this 
respect lately, manufacturers in this district so 
far have failed to note it. Cancelations are fre- 
quent for this reason. 

Heavier inquiries and sales to automobile 
and implement makers, were reported last week, 
thicker dimensions of white ash being in best 
demand, though maple and elm sales are also 
good. Box industries are buying on a good 


Small Orders Make Good Total 

Bay City, Micu., March 1—Hardwood sales 
continue in good volume, although orders are 
small and largely for immediate shipment. The 
automobile body manufacturers and furniture 
industry continue to lead demand, with the box 
manufacturers keeping the low grades picked up 
very close. There has been considerable demand 
for 8/4 and thicker hard maple during the last 
week, and therefore these items are very strong, 
with stocks low. The hardwood flooring in- 
dustry has experienced a slump in demand for 
its product during the last thirty days, but re- 
ports a very heavy inquiry and therefore expect 
a good business during the spring. 

Ben Powers, representing Alfred Dobell & 
Co., Liverpool, England, spent several days here 
in the interests of his company. Mr. Powers 
has been in the United States for the last three 
months, covering the South and central West. 














Lumber manufacturers run up against some difficult engineering problems, particularly in the con- 
struction of logging roads, and as much of this railroad construction is of a temporary nature 


mmerous expedients are resorted to. 


The accompanying illustration shows a log bridge built 
by an Oregon lumber company which is 400 feet long and 110 feet high. 


The company esti- 


mates that the timber it is working in will be eut out in three years, after which it plans to tear 


down the bridge and saw the logs into lumber. 


This bridge contains 375 logs, 30 to 110 feet 


in length, and it is estimated that there are about 500,000 feet of fir and 250,000 feet of hem- 
lock in the span 





basis in lower grade gum. 
has fallen off. 

Though a few of the larger mills report fairly 
good bookings in foreign markets of the better 
grades of hardwood, as a whole the export 
movement is slow. Such sales as are reported 
are largely in Latin-American territory. 


Demand for tupelo 


Demand Quieter But Prices Steady 


Macon, Ga., March 1—The hardwood lum- 
ler market was marking time this week. De- 
mand was a little weaker. However, producers 
think that this is only a temporary lull, and are 
looking for good spring business. Most mills 
Were supplying only fill-in orders. There was 
some shipping to Florida points, but little to 
the East, due to unsettled weather there. While 
some smaller mills have sold stock at slightly 
lower prices, there really has been no change in 
st prices for thirty days. Most mills are run- 
lng full time again, logging conditions having 
improved wonderfully during the last few days. 

ere has been a big demand since the first of 
the year for trim and some mills have sold their 
output up to the middle of April. There was a 
“lt export demand this week. 


George Strable, of the Strable Lumber & 
Salt Co., Saginaw, Mich., has returned from a 
trip to the Pacific coast in the interests of his 
company. Mr. Strable has interests in Cali- 
fornia also and therefore combined business 
with pleasure in his sojourn there. 


Trade Is in Fair Volume 


EVANSVILLE, IND., Mareh 1.—Local hardwood 
lumber manufacturers and wholesalers report 
a fair trade. Most hardwood mills here are 
being operated steadily, the supply of logs being 
larger than it was a month or so ago. In- 
quiries have dropped off during the last week 
or ten days. Orders are for immediate shipment 
as a rule. Quartered white oak is one of the 
leaders in the local market, and is in fairly 
brisk demand. Low grade poplar also is in 
good demand. Ash is quite strong. Elm and 
maple are moving well, and a considerable 
amount of these woods are being sold to auto- 
mobile manufacturers. Walnut is in very good 
demand. Gum continues in good demand. Re- 
tail lumber dealers look for improvement in 
business with spring weather. Rural dealers’ 
stocks are low. Planing mills in Evansville are 


Report Favorably on Market Conditions for the Week 


busy on repair work. Local wood consuming 
factories are being operated on good time, es- 
pecially the furniture factories. Veneer trade 
is holding up quite well. Logging operations 
along Green and Barren rivers in western Ken- 
tucky are gradually being resumed, and it is 
expected the spring and summer will witness 
a good deal of activity. 

The Evansville Lumbermen’s Club’s next 
monthly meeting will be at the Vendome Hotel, 
Tuesday night, March 9. Luncheon will be 
followed by an address. 

William Johann, general manager Evansville 
Planing Mill, has been appointed a member of 
the board of zoning appeals here. 

Elmer D. Luhring, of the Luhring Lumber 
Co., underwent an operation for appendicitis a 
few days ago and is getting along nicely. 


Stocks Low and Too Wet to Ship 


WarREN, ARK., March 2.—The hardwood 
market is still weak. There is little movement 
of better grades in oak and gum, but some sales 
of No. 2 common in both woods. Takings by 
hardwood flooring factories are light. Log de- 
mand is not quite as brisk as heretofore, except 
for hickory logs, which are in active call. Floor- 
ing and trim are moving readily, but demand is 
not vigorous. Production has slightly increased 
this week, mills being able to get some logging 
done. As yard stocks are wet and green, ship- 
ping is retarded. Total mill stocks in this vicin- 
ity are lower than for some time, and are broken. 


Bad Weather Retards Business 


CoLumBus, OHIO, March 1.—Hardwood trade 
is holding quite well, when adverse weather con- 
ditions are taken into consideration. Buying 
on the part of factories is the best feature, al- 
though inquiries from yards promise a good 
demand from that source. Industrial concerns 
are buying freely, while inquiries are coming 
from railroads. Yards have been unable to 
move out stocks. Prices continue firm, and it 
is believed that higher levels will be reached in 
sixty days. The lower grades are pretty well 
cleaned up, and there is no oversupply of stocks 
in the better grades. Production has been han- 
dicapped by bad weather. 

Bad weather has interfered with southern 
pine yard trade. Retailers have good stocks, 
are buying mixed ears to fill in broken lots. 
Indications are bright for an active building 
season, and this will mean an expansion of de- 
mand in central Ohio territory. Prices are 
ruling firm on practically all items. Flooring 
and siding are firm and finish is especially 
strong. 

M. 8. Acree, formerly with the Fifth Avenue 
Lumber Co., March 1 became manager of the 
Eureka Avenue Lumber Co. yard. 


Many Inquiries Being Received 


MERRILL, Wis., March 2.—A large number of 
inquiries is being received by northern Wiscon- 
sin sawmills. The retail trade is still busily 
providing for its springtime needs. The vol- 
ume of construction projected in northern Wis- 
consin points to a large volume of business from 
this source alone. The movement of lake front- 
age property in upper Wisconsin points to the 
erection of a vast number of summer homes, 
while residential building in all the communities 
of northern Wisconsin promises to go on this 
summer as briskly as it did a year ago. 

Hardwood hearts are being bought for ship- 
ment to steel plants, mostly in Chicago territory. 
These furnish an outlet for lower grade stock 
and are mostly of birch and maple, 4x4-, 3x6- 
and 4x6-inch, in lengths varying from 8- to 16- 
foot. 


(PAAR AAS 
CAR BUILDING and other railway work in the 
Glasgow district, Scotland, has required an 
increased amount of oak planks, pitch pine and 
other material, but the rapid growing use of 
Australian karri has cut down the use of Amer- 
ican oak. 
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What Southern Lumbermen Are Doing 


Export Movement Through Texas Port 


BEAUMONT, TEX., March 1.—A number of big 
shipments of hardwood lumber direct from 
Beaumont to Glasgow, Scotland, is announced 
by the Lykes-Sgitcovich joint steamship agency 
here, the lumber to be used in the large factory 
of the Singer Sewing Machine Co. in the Scotch 
city. A Shipping Board steamer will be here 
within the next ten days to move the first lot. 
The Singer company maintains its world ex- 
port center at Glasgow, where one of the largest 
sewing machine factories in the world is lo- 
cated. Arrangements have been perfected 
whereby all hardwood supplies for this great 
plant are to go forward through the port of 
Beaumont in future. 

A solid cargo of oak staves from Jasper, just 
north of Beaumont, is to move through this 
port via Shipping Board steamer scheduled for 
arrival this week. The staves are for one of 
the famous Dublin distilleries and constitute the 
first of a big movement of staves for whiskey 
barrels from east Texas forests. The first 
125,000 staves arrived here a day or two ago 
and several hundred thousand more are en route 
for the first cargo. 


Honor Employers by Banquet 

MANCHESTER, ALA., March 1.—W. E. Lee and 
S. M. Lee, general manager and superintendent 
respectively of the Manchester Saw Mill, were 
honored recently at a banquet at the home of 
J. W. Foster, of this city, given by the old em- 
ployees of the Manchester company. About 
twenty men were present ranging from three to 
twenty years in the employment of the Messrs. 
Lee. A number of speeches were made at the 
banquet at which time W. EK. Lee was presented 
with a beautiful floor lamp and S. M. Lee was 
given a fountain pen and pencil. C. D. Sallade 
presided as toastmaster. 


Entertain Managers and Salesmen 


LAKE CHARLES, La., March 1.—Officials of 
the Krause & Managan Lumber Co. (Ltd.) were 
hosts at a dinner Friday evening at the Majes- 
tic Hotel given in honor of the various branch 
managers and salesmen of the company. The 
hosts were: R. Krause, president; W. H. Man- 
agan, vice president; C. M. Managan, secretary- 
treasurer; W. H. Managan, jr., assistant secre- 
tary and manager of the Lake Charles office; 
R. E. Krause, assistant treasurer. 

C. M. Managan presided at the dinner, eall- 
ing first upon R. Krause, who related briefly 
the history of the lumber company which had 
been in business in this territory for the last 
fifty years. ‘‘ Honesty, thrift, square dealings 
and a rigid honesty with customers and all 
others with whom we have come in contact,’’ 
stated Mr. Krause, ‘‘have been the principles 
and maxims that have formed the foundation 
for whatever success we have enjoyed.’’ Mr. 
Krause stated that the unfailing practice of 
supplying customers with the exact grades of 
lumber ordered had resulted in the company 
securing business throughout its activities at a 
premium, and that this practice had established 
lasting confidence with buyers. 

Mr. Managan chose as his subject ‘‘Splin- 
ters’’ and stressed the necessity of carefulness 
to minor details. His talk was full of interesting 
illustrations and impressed upon all branch 
managers the importance of this phase of their 
duties. 

A. P. Frith spoke on ‘‘Salesmanship,’’ 
bringing out the fact that the established rep- 
utation of the Krause & Managan company was 
such as to greatly simplify the work and re- 
duce the usual sales resistance encountered by 
many salesmen in other lines of endeavor. The 
subject of ‘‘Credits’’ was handled by Homer 
Tate, who prefaced his talk by a high tribute 
to the directors of the lumber company that 
had established such an enviable reputation 
throughout the country because of its strict ad- 
herance to sound business ideals. 

A talk was made by Jasper Stine, manager 


of the Houston River Canal Co., a branch in- 
dustry of the Krause & Managan Lumber Co., 
who spoke of the value of good roads and drain- 
age for successful farming operations. R. E. 
Krause spoke briefly of the necessity for gen- 
eral cooperation on the part of everyone con- 
nected with the industry for the successful de- 
velopment of reforestation. 

The guests included: P. J. Gaussiran and 
Ellis Istre, of Crowley; EK. E. MeMillan and 
Stanley Hoffpauir, of Jennings; Fred T. Grif- 
fith and ©. M. Terrell, of De Quincy; W. KE. 
Buie and W. KE. Deax, of Vinton; W. H. Man- 
agan, jr., KE. EK. Hoag and Paul Ayres of the 
iuake Charles office; A. A. Rue and Andrew 
Swice, of the Westlake store; R. Krause, W. H. 
Managan, R. E. Krause, W. H. Payne, G. FE. 
Derouen and Gilbert H. Graham, of the West- 
lake office; Jasper Stine, of Sulphur; A. A. 
Frith, Frank A. Smith, Homer Tate, A. A. 
Partridge, L. C. Managan, Hubert E. Foster 
and Philip Brown. ; 


Louisiana Plants Sustain Fire Loss 


LAKE CHARLES, LA., Mareh 1.—Fire of un- 
known origin destroyed the sawmill of the W. R. 
Pickering Lumber Co. at Pickering, near Lees- 
ville, La., Friday evening. Property valued at 
approximately $250,000 was destroyed and 350 
men employed in the mill, planer and woods, 
are temporarily thrown out of employment. 

The sawmill, four dry kilns, a rough dry 
shed with lumber, were almost completely de- 
stroyed. The planer and stocks of lumber in 
the yards were saved. The fire started about 
9 p. m. in the rough shed und spread rapidly. to 
the dry kilns and mill proper. : Fire fighting 
apparatus from the mill and from Leesville 
was rushed to the plant and did good work in 
reducing the loss. 

The mill had been operating on a day and 
night schedule, cutting about 125,000 feet of 
Jumber a day. About a year’s cut remained in 
and around Leesville. The original mill built 
in 1901 was burned in 1910 and the present 
plant was immediately constructed. Nixon Lee 
is superintendent of operations of the plant at 
Pickering. Headquarters of the company are 
in Kansas City. No plans have been announced 
yet for rebuilding the mill. 

KANSAS City, Mo., Mareh 2.—Two Kansas 
City lumber manutacturers suffered heavy losses 
in mill fires last week. The rough sheds and 





upward of 7,000,000 feet of stock in the yards 


at the Glenmora mill of the Louisiana Saw 
Mill Co., owned by the J. B. White Estate, 
burned early Saturday morning, with a loss of 
about $200,000. The fire will necessitate shut- 
ting down operations at Glenmora for about a 
month. 

At about the same time the sawmill, rough 
sheds and about 2,000,000 feet of lumber of the 
W. R. Pickering Lumber Co.’s mill at Picker- 
ing, La., were destroyed by fire with a loss of 
about $250,000. 


Constructing Modern Planing Mill 


WarrEN, ARK., March 1.—The Southern Lum- 
ber & Supply Co. has under construction a mod- 
ern planing mill at Warren. It is conveniently 
located to the Missouri Paeifie railroad one- 
fourth mile east of the Missouri Pacific depot. 
This planing mill will have a capacity of 60,000 
feet of lumber a day, and in connection, a mod- 
ern’ steam dry kiln, cooling and drying sheds 
will be erected. 

This plant will be used as a concentration 
point for the lumber from the several mills op- 
erated by this company in Bradley and Cleve- 
land counties. The finished products will be 
shipped to the company’s retail yard at Brink- 
ley, Carlisle, Cotton Plant and Clarendon, Ark. 

The Southern Lumber & Supply Co. was or- 
ganized in 1922 with O. O. Axley, president; 
Z. K. Thomas, vice president, and M. B. Me- 
Leod, secretary-treasurer. 


Florida Prospects Bright 

LAKELAND, FuLA., March 1.—While the At- 
lantic Coast Line is said to be getting freight 
into the Tampa territory in better shape than 
for some time, there is yet a congestion as to 
the Seaboard. In many yards there is much 
stock but little by little it is being cleared away, 
William F’. Sneed, president Lakeland Manufac- 
turing Co., and chairman of the embargo board 
for the Tampa section, is confident now that 
in a comparatively short time transportation 
will be back to something like normal. 

Mr. Sneed was asked two leading questions. 
One was whether or not, in his opinion, Florida 
is reaching the saturation point in building, 
and the other what he thought of the outlook 
for business at this time. Mr. Sneed has been 
in the lumber business in Florida nineteen years 
and measures the situation literally and truly 
with a keen eye. He is convinced that Florida 
is not nearly up to its demands for housing, 
and that it will not be for a long time. He 
bases his conclusions upon a careful survey 
made by his own firm, and others of the same 
line, as to the extent the houses being built 
are being occupied by the owners, or responsible 
renters. So far they have not found that the 
supply of good residences is adequate to the 
demand. From:the information he has gathered 
he is ready to say, and to lay the policy of his 
organization on it, that the lumbermen may 
look for good business for a long time. Even 
the summer, thinks Mr. Sneed, will show good 
demand for everything that goes into any and 
all sorts of building. While residences take 
the bulk of the demand there is a great deal 
of building, present and in prospect, in busi- 
ness houses. 

With an embargo against it the western lum- 
ber shipped into the State without orders is not 
moving, but this does not mean that western 
products are not digging in for keeps. ‘‘There 
will always be a demand for this material,’ 
says Mr. Sneed. ‘‘In fact, the demand is grow- 
ing and will continue to grow. Eventually we 
will have to go to the West for most of our 
lumber. Right now 90 percent of the doors are 
from that section, with a great deal of siding 
and ceiling and other finish. Manufacturing 
plants have used this for some time, but from 
the jobbers, rather than from cargoes shipped 
in without orders.’’ 

At the recent meeting of the Florida associa- 
tion, there was much said about lack of ¢o- 
operation on the part of millmen in keeping 
supplies uniform, and demoralizing markets 
when things are a bit uneven. Mr. Sneed says 
that there is none of this now. Up to a few 
months ago the mills would not take orders for 
special lengths, but now they accept them and 
get them out in good time. Florida flooring, 
roofers and finish is scarce, however. Some 
mills are cutting everything they can get into 
boards. The continued strong demand gives 
the business a wonderful undercurrent of satis- 
faction and strength. 

Another interesting development of the Flor- 
ida building boom is the greatly increased use 
of hardwood, especially flooring. The time has 
come when hardly a house of any value fails 
to have one or two rooms with hardwood, and 
most of them several. The highly developed 
tastes has much to do with this, but it is largely 
due to salesmanship of the dealers who recog: 
nize in it a good part of their business and 
promising profits now and increasingly in the 
future. ; 

Business is good in all lines. Mr. Sneed 3s 
willing to say that it promises to he good for 
a long time. If the ridge section of Florida 
may be taken as a criterion there need be n° 
fear that things will slump for a long time. 
Construction under contract and decided upo? 
will in itself make a demand for lumber and 
kindred products for a long time to come. This 
is the general impression of business leaders 
of all lines. Bankers are finding the money 
without difficulty, and in many cases a large 
percentage of the loans are from local funds. 
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To Exploit New Mexico Timber Tract 


ALAMOGORDO, N. M., March 1.—An inspection 
of sites for eight sawmills which are to be in- 
stalled by the Hines Lumber Co. in various 
parts of the 50,000 acres of timber land in the 
Mescalero Indian reservation is being made by 
J. H. Hines, of Memphis, Tenn., president of 
the company. The contract which the company 
has entered into with the United States Depart- 
ment of the Interior for exploitation of this 
tract of timber contains rigid rules of conserva- 
tion and reforestation. It provides that the 
Hines Lumber Co. shall be subject to a fine of 
$10 an acre for any fires it may cause to occur 


much damage in both the reservation and in 
the Lincoln forest. It is believed that the har- 
vest at this time may help to check the spread 
of the disease. 


Georgia Seeks Good Roads 


ATLANTA, GA., March 1.—All branches of the 
lumber industry in Georgia are interested in 
the present extra session of the Georgia State 
legislature here which convened recently, due 
to the fact that the passage of an adequate 
bond measure to insure the construction of a 
complete system of good roads in Georgia is 
the primary purpose of the session. 

For many years the bad roads in Georgia 


Hold Meeting of Production Men 


LOUISVILLE, Ky., March 1—W. P. Brown & 
Sons Lumber Co., of this city, held the first 
annual meeting of the various managers and 
chief men of the Brown mill operations and in- 
terests, at the Brown Hotel, here, two days last 
week. There were about fifteen managers, super- 
intendents and chief clerks present from the 
six mill operations, in four States, ten from the 
Louisville departments, and a few more from 
the side line interests located in Louisville. 
Very few of the men connected with one opera- 
tion knew any of those connected with other 
operations. 

At this meeting various matters were dis- 





Texas Committee 


San ANTONIO, Tex., Feb. 22.—Lumbermen of 
this city are making special arrangements to 
entertain the delegates and visitors to the for- 
tieth annual convention of the Lumbermen’s 
Association of Texas, which will be held here 
April 13, 14 and 15. Walter Steves, chairman 
of the publicity committee, states that the San 
Antonians will endeavor to give the delegates 
a convention of ‘‘inspiration, instruction and 
entertainment.’’ Albert Steves is general 
chairman of convention committee, and he is 
assisted by F. L. Hillyer as vice chairman. The 
various convention committees are as follows: 

Finance—N. L. Petrich, chairman ; Ernest Steves, 
E. M. Notzon, Ben Abshire. 

Information—T. H. Flint, chairman 
Lehr, John Mitchell. 

Reception—George C. Vaughan, chairman ; mem- 
bers, all local lumbermen. 

Golf—John T. Wilson, chairman; John J. Kuntz. 

Accommodations—W. W. McAllister, 


; Walter G. 


chairman ; 


C. J. Jennings, Terry Thrift, F. FE. Lahourecade, 
Fred Felthouse, R. E. (Emmett) Cahill, Henry 
Scholl. 

Hoo-Hoo Concatenation—Ralph Davis, chair- 


man; Maury Maverick, Roy Davis, Jack Rote, A. L. 
Cowan, John Mitchell. 


Entertainment—Alex Thomas, chairman; W. W. 











ALEX R. THOMAS, 
San Antonio, Tex. ; 


Chairman Enter- 
tainment Committee 


GEORGE C. VAUGHAN, 
San Antonio, Tex. ; 


Chairman Reception 
Committee 





Chairmen Promise 














ALBERT STEVES, SR., G. E. MELLIFF, 
San Antonio, Tex. ; 
General Chairman 

Convention Committee 


San Antonio, Tex. ; 
President of 
the Association 








T. H. FLINT, 
San Antonio, Tex.; 


Chairman Informa- 
tion Committee 


WALTER STEVES, 
San Antonio, Tex. ; 
Chairman Publicity, 
Registration, Programs 


Great Convention 


Grosser, V. H. Shepherd, J. M. Fisher, C. T. 
Vaughan, R. R. Witt. 


Lumbermen’s Gridiron—Roy Campbell, 
man; committee to be selected later. 

Publicity, Registration, Program—wWalter Steves, 
chaiman ; Jessie Beitel, Lawrence Banowsky, Felix 
Staffel, Max Schelper. 

Ladies’ Committee- 
man. 

San Antonio is an ideal city in which to hold 
the Lone Star convention. It is the largest 
city. in the State and is located far enough 
south to be blessed with a pleasant semi-tropical 
climate. Hotel accommodations are excellent. 
San Antonio is easy to reach either by railroad 
or by auto. Seven railroads connect San An- 
tonio with all parts of the State and the city 
is in the center of Bexar County, the possessor 
of as fine a system of asphalt and gravel roads 
as there is in the South. It is a historically 
famous city and the proud possessor of a num- 
ber of very old missions. It is also one of the 
largest military centers in the United States. 
With live committees of local lumbermen in 
charge of convention arrangements and with an 
ideal city in which to hold the gathering, the 
fortieth annual conclave promises to rank high 
in Texas lumber history. 


chair- 


Mrs. F. L. Hillyer, chair- 











JOHN T. WILSON, 
San Antonio, Tex. ; 


Chairman Golf 
Committee 


RALPH S. DAVIS, 

San Antonio, Tex. ; 

Chairman Hoo-Hoo 
Concatenation 





on the property, plus the payment of a double 
price for all merchantable timber damaged. 
Continuous lack of precaution will mean a can- 
celation of the contract, according to rules laid 
down by the Indian service. 

No trees under 16 inches in diameter, breast 
high, are included in the sale, and seed trees are 
to be left at certain distances to insure further 
reforestation. 

Indian service officials hold that the mature 
timber is ready for harvest and that, if left 
standing, it will not only deteriorate but also 
will retard the growth of the younger stand. 
Ten percent of the area, it is claimed, is in- 
fected by the bark beetle, which has caused 


have had a more or less serious effect on lumber 
production in all parts of the State because 
during the early part of the year the roads 
are in such bad shape that it is next to im- 
possible to haul any lumber over them, or to 
transport the logs by this means from the tim- 
ber tracts to the sawmills. A system of good 
roads through the whole State, in the opinion 
of lumbermen in Atlanta, would materially aid 
production during the early part of the year, 
and enable the Georgia mills to keep pace with 
those in other southern States. Therefore the 
whole lumber industry is strongly supporting 
the present measure, which seeks the passage of 
a bond issue of several million dollars. 


cussed, including methods of milling or manu- 
facturing, logging, protection of standing tim- 
ber, figuring costs, traffic matters, car loading 
and many other things which come up in con- 
nection with logging and lumber production. 
Many of those present had ideas which were 
new to others, it being a sort of production and 
logging congress within a single organization. 
The meeting was termed a production meeting, 
and all of those present talked. Mill men and 
office men, who have had a lot of correspond- 
ence between themselves, had the first oppor- 
tunity for a personal meeting in a number of 
cases. 

The Caryville, Fla., plant was taken over by 
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the Brown interests a few monts ago, and the 
Zama, Miss., operation was purchased a little 
more than two years ago. Fayette, Ala., Guin, 
Ala., and the Brassfield and Gould, Ark., oper- 
ations have been owned for a number of years. 

Two business sessions were held each day 
with a get together dinner in the evening, and a 
trip to a show or other amusement. The vis- 
itors were guests of the company at the hotel. 
This first convention was so satisfactory that 
one will be held each year. 
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Fire Destroys Eight Dry Kilns 

HopceE, La., March 1.—Fire on Sunday even- 
ing destroyed eight dry kilns and their con- 
tents at the plant of the Hodge-Hunt Lumber 
Co., the loss amounting to about $200,000, with 
insurance of $50,000, according to President 
O. E. Hodge. The fire-fighting equipment of 
Ruston, Winnfield and Jonesboro helped the 
lumber company’s apparatus in overcoming the 
flames, and but for this assistance the entire 
plant, consisting of mill, planer and yards, 
would have been destroyed. 
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Monster Lumber Order Placed 


ATLANTA, GA., March 1.—J. H. Bischof, of 
the Edward Hines Lumber Co., of Chicago, was 
in the city last week in connection with the work 
on the new store building of Sears-Roebuck & 
Co. on Ponce de Leon Avenue, for which this 
company sold the lumber. The order was one 
of the largest ever placed in Atlanta, amount- 
ing to 4,000,000 feet. It will be handled locally 
by the L. B. Sanders Lumber Co., of Atlanta, 
which represents the Hines interests in this 
section. Most of the lumber will be supplied by 
mills in this district. The building will be ten 
stories and cost about $3,000,000. 


Erecting New Hardwood Plant 


SPARKMAN, ARK., March 1.—The new plant 
of the Sparkman Hardwood Lumber Co. is now 
under construction. H. B. White is general 
manager of the work. The main shed is com- 
pleted and is ready for the machinery to be in- 
stalled. The filing room is now being built, the 
basement of which will be used as a machine 
shop. Besides the Shay engine, the company has 
purchased a ‘‘rod’’ engine, which will be placed 
in operation upon completion of the building 
program. The mill does not have a pond where 
the logs can be washed, but should this be 
necessary the company is prepared to dip the 
logs in the Ouachita River as they are brought 
from the opposite bank to the mill for sawing. 


Modern Machinery in Rebuilt Mill 


Cuicora, Miss., March 2.—The Robinson 
Land & Lumber Co. here suffered a $300,000 
loss by fire at its sawmill the first part of De- 
cember and is rebuilding it now and equipping 
it with the most modern machinery. The new 
equipment will be a single band and horizon- 
tal band resaw mill. The 8-foot band mill and 
8-foot double table horizontal band resaw will 
be equipped with Timken tapered roller bear- 
ings. The resaw will also be provided with 
steam set works for raising and lowering the 
tables. 

In addition to the usual log deck machinery 
the mill will be provided with four block 40-inch 
carriage with power set works, 80-pound trucks 
and track operated by 12x60-inch shot gun 
steam feed. The live rolls will be 12 inches by 
30 inches and the double edger will be 84 inches 
wide. The 6-saw slasher will have three 7/16- 
inch arbor and the 16-saw overhead trimmer will 
be made to suit saws 24 inches in diameter. The 





order for all of this equipment has been placed 
with the Filer & Stowell Co., of Milwaukee, 
Wis., and the new mill is being built from plans 
made by one of this company’s representatives, 


Heavy Loss in Newport Fire 


LOUISVILLE, Ky., March 2.—News received 
here yesterday from Newport, Ark., stated that 
a fire in that city, destroyed 280 buildings, 
causing loss of $1,000,000 and leaving 1,000 
homeless. The blaze starting in a negro shanty 
on the river bank touched off the V. O. Jones 
Hardwood Co., yards, destroying yards and 
plant, jumped to the Merryman Cooperage Co., 
plant, and spread through part of the residence 
section. It was reported that the Jones com- 
pany as well as Merryman company lost about 
$50,000 each, although the Merryman stave mill 
was saved. Fire apparatus was sent from five 
nearby towns to aid in stopping the blaze, and 
later troops were sent to the town, to preserve 
order and take care of the homeless. 


Long Delay in Delivering Letters 


CoLuMBUS, OHIO, March 1.—Late in Feb- 
ruary the W. M. Ritter Lumber Co., of Co- 
lumbus, received eight letters mailed eighteen 
years ago. The delay in delivery resulted from 
a clog in the mailchute at the Huntington 
Building, Columbus, which has just been 
cleared away. The letters were campaign liter- 
ature sent out by the Harding for governor 
committee eighteen years ago. In looking up 
the letters, Postmaster Fred. H. Tibbets, of Co- 
lumbus, recognized the literature as he printed 
them while operating the Tibbets Printing Co. 


Progress and Prospects of Reforestation in the South 


Under the above heading, Albert R. Israel 
tells of the results of a survey made by the 
Southern Pine Association and ventures to 
predict that there will always be sufficient 
timber in the South to meet all demands, and 
that lumbering will always be an important 
southern industry. Regarding this, Mr. Israel 
says, in part, as follows: 

Examination of the timber stands in the South, 
both of commercial size and young growth, together 
with consideration of the progress already made 
in reforestation and the greatly augmented inter- 
est in and attention to this movement on the part 
of lumbermen, farmers and the general public, lead 
one to the confident prediction that there always 
will be a supply of southern pine sufficient to meet 
the demand of American consumers for this wood 
and that lumbering always will be an important 
industry of the South. 

A careful county survey made in 1924 by the 
Southern Pine Association of the standing timber 
in the South from Virginia to Texas, inclusive, dis- 
elosed that there then was standing approximately 
220,000,000,000 board feet of southern pine of com- 
mercial size. To this supply of commercial timber 
there is being added each year, the survey showed, 
about seven billion feet in new growth. There also 
were found to be millions of acres of cut-over lands 
in the various States more or less well stocked 
with young growth, a great proportion of which 
ultimately can become commercial timber if rea- 
sonable precautions are taken to prevent its de- 
struction by fire, and if it is accorded fair and 
equitable taxation. 

Reports show that the production of southern 
pine lumber during the last five years has been 
approximately fourteen billion feet annually, but 
it is estimated that future production will be be- 
tween ten and thirteen billion feet a. year. Thus 
it can be seen that the present available supply of 
southern pine of commercial size, and the volume 
added by new growth each year at the existing rate 
of reproduction, will not be exhausted for many 
years to come. But it is confidently believed that 
the progress in reforestation and in creation of a 
new crop will be vastly more rapid in the future 
than it has been in the past, and that within a 
reasonable period of time the available supply will 
be on the increase rather than being reduced from 
the cuttings for lumber and other purposes. 

It has been conceded by virtually all students of 
the forestry problem that in order to insure a suf- 
ficient and permanent supply of timber for future 
generations in America, there must be: 


Reforestation of a sufficient area of our present 
forested and cut-over lands by Federal and State 
governments and private land owners; there must 
be effective and comprehensive prevention and sup- 
pression of forest fires ; there must be modification, 
or revision, of the States’ systems and methods of 
taxing forest property and. there must be more 
thorough utilization of forest products by lumber 
manufacturers, wood-using industries and the con- 
suming public generally. 

In the South these essential things appear to be 
started in a fair way toward accomplishment ; time 
will be required to bring about a satisfactory situ- 
ation with respect to all of these essentials, but 
the rapid progress made in the South during the 
last few years in all matters pertaining to forestry, 
encourages the belief that ultimately the things 
that are necessary will be accomplished. 

A compilation made by the association early in 
1925, showed that more than twenty-five of the 
larger southern pine manufacturers were practicing 
forestry or aiding reforestation in some specific 
and systematic manner, and this notwithstanding 
the fact that in a number of the southern States, 
little or nothing has been done by the public, 
through legislation or otherwise, calculated to en- 
courage forestry and timber growing. 

Many of the manufacturers have adopted meth- 
ods for closer utilization of their forest materials 
in the woods, in their logging operations and at 
their mills in manufacturing. In some instances, 
this involves selective logging to make lumber that 
will meet the specific demand of the market, skip- 
ping the low grade stands and cutting the sort of 
trees that will produce the material for which 
there is strong demand at the time of manufacture. 

Of special interest to the cause of forestry is 
the increased attention that has been developing in 
recent years on the part of the farmers. Nearly 
half of the average farm in the southern States is 
wooded land and farmers own about one-half of 
all the forest lands in the South. Southern farm- 
ers now are receiving about $220,000,000 a year 
for their forest products and they are finding that 
their value is increasing rapidly. One-fourth to 
one-third of their annual farm income often is 
derived from their woodlands. 

The increased interest of the farmer in forestry 
is expected to reach a much higher development in 
the future and undoubtedly will mean much to the 
cause of reforestation. The highways built through 
the wooded sections also are considered aids to 
forest fire control in forming barriers similar to 
the natural protection of rivers and creeks in 
ehecking the spread of forest fires. 


With respect to forest fires in the South, it may 
be well to mention that their greatest damage is 
to the seedlings and young trees. Ordinarily, the 
southern forest fires do comparatively small dam- 
age to timber eight inches and more in diameter. 
During the severe drouth of 1924, when an unpre- 
cedented forest fire situation existed in the South, 
considerable round timber was burned and damaged. 
However, the logging superintendents of the vari- 
ous companies in the several States, have reported 
that the actual loss from the forest fires to round 
timber was very small, owing to the fact that they 
were able to salvage from 90 to 95 percent of the 
round and turpentined timber which had been killed 
by drouth and fire. 

The sentiment in favor of forestry being awak- 
ened in the public mind in the southern States in 
the last few years likewise is encouraging for the 
promotion of forestry. As was the case with lum- 
bermen and farmers, forestry educational work has 
brought to the attention of the people as a whole, 
the necessity for eliminating carelessness with fire 
in the woods and has brought home to the people 
some measure of realization of their own responsl- 
bility for the protection, preservation and repro- 
duction of the forests. The public is coming to 
realize that it must assist in providing forest fire 
control, in closer utilization of forest materials 
and in supplying the legislation that is necessary 
to permit private owners to engage in timber pro- 
duction. 

Remarkable progress has been made in forestry 
in the South up to this time, but much remains to 
be accomplished before a satisfactory condition 1s 
brought about. There must be better forest fire 
control, closer utilization of forest materials, ex 
tension of public forests, an increase of educational 
work and fair and reasonable legislation necessary 
to provide the public machinery needed to bring 
about the things enumerated and to adjust the 
State’s systems of taxation on forest property 80 
as to permit timber growing without financial dis- 
aster to private owners. 

Although so much remains yet to be done before 
satisfactory forestry conditions prevail, yet the 
situation at present existing and the rapid progress 
that has been made in the interest of reforestation 
in the South during the last few years, induces 
one who is acquainted with the situation to Tf 
iterate the predictions made at the outset of “—" 
article, that there always will be a supply ° 
southern pine sufficient to meet the demands 
it and that lumbering always will be an importa® 
industry in the South. 
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Pacific Inspection Bureau Meets and Elects Officers 


SEATTLE, WASH., Feb. 27.—E. G. Ames, who 
has been president of the Pacific Lumber In- 
spection Bureau since its organization, was 
again elected to that position at the twenty- 
third annual meeting, held in this city Thurs- 
day. In the annual report of the secretary- 
manager the following facts were brought out: 

During the twenty-three years of the existence 
of the organization, the total quantity of lumber 
inspected has been 34,346,000,000 feet—a yearly 
average of 1,493,000,000 feet. During 1925 the 
pureau issued 89,867 certificates covering 4,185,- 
000,000 feet of manufactured lumber, logs and 
polts, an increase of 9.6 percent over 1924. 

Of the total amount of lumber exported during 
1925, 78 percent was covered by certificates of in- 
spection. Foreign shipments are practically 100 
percent inspected; Atlantic coast, 80 percent, and 
California, 62 percent. The apparent decline in the 
figures is due largely to shipments made by mills 
to their own yards, as the Weyerhaeusers to Balti- 
more. 

Lumber inspected by the bureau was shipped to 
fifteen foreign countries during the year, and com- 
plaints were received from only five of those coun- 
tries. There were eighteen instances of export 
shipments in which grades and manufacture were 
questioned, and there were eleven general com- 
plaint?. The total shipped in export was 1,302,000,- 
000 feet, and the total involved in the complaints 
as to grades and manufacture was 2,250,000 feet. 

Inspected lumber shipped to domestic ports other 
than California and the Atlantie coast totaled 
91,000,000 feet. No complaints were received dur- 
ing the year from any of those ports. 

The Atlantic coast took 1,364,000,000 feet under 
inspection ; and in that total four complaints were 
reported, involving 192,000 feet. 

California took 1,066,000,000 feet under inspec- 
tion. There were 100 complaints involving 2,805,- 
000 feet; and the result showed that 522,000 feet 
was under grade. 

The bureau inspected 77,000,000 feet rail ship- 
ments; and received eight complaints involving 
183,000 feet. 





The total payroll of the bureau in 1925 was 
$1,380,000, an average of $115,000 a month. The 
average number of inspections per month was 733. 

The membership of the bureau is distributed 
among six districts, as follows: Puget Sound, 106; 
Columbia River, 77; British Columbia, 48; Grays 
Harbor, 29; Willapa Harbor, 15; Coos Bay, 12— 
total, 287. 

Officers Elected 


The election resulted as follows: 


President—E. G. Ames. 

First vice president—O. M. Clark. 

Second vice president—F. J. Wood. 

Third vice president—William Donovan, sr. 
Fourth vice president—A. J. Hendry. 














E. G. AMES, 
Seattle, Wash. ; 
President 


F. W. ALEXANDER, 
Seattle, Wash. ; 
Secretary-manager 





Fifth vice president—W. H. Turner. 

Sixth vice president—E. E. Johnson. 

Treasurer—C. E. Hill. 

Secretary-manager—Fred W. Alexander. 

Trustees—E. G. Ames, P. J. Brix, L. L. Chipman, 
O. M. Clark, William Donovan, sr., R. L. Dickman, 
A. J. Hendry, J. A. Humbird, E. E. Johnson, J. EB. 
Manley, A. W. Middleton, F. H. Ransom, J. A. Ryan, 
A. A. Scott, C. W. Stimson, J. W. Thompson, W. H. 
Turner, F. J. Wood, R. W. Condon, H. J. Macken, 
W. Gale Henry, Thorpe Babcock, Neil Cooney, T. D. 
Lewis, H. B. Van Dwyer. 


Supervisors—F. T. Hayley, superintendent; R. C. 
Crakanthorp, British Columbia district; R. J. Ma- 
honey, Puget Sound northern district; I. F. Rich- 
ardson, Puget Sound central district; B. F. Bur- 
gess; Grays Harbor district; William Eckert, Wil- 
lapa Harbor district; J. S. Kelso, Columbia River 
district ; A. P. Davis, Coos Bay district. 


Home-Study Course in Kiln Drying 


MADISON, WIs., March 3.—The university ex- 
tension division of the University of Wiscon- 
sin, with the codperation of the United States 
Forest Products Laboratory, here, is offering 
a home-study course in the kiln drying of lum- 
ber. The text has been prepared by Arthur 
Koehler and Rolf Thelen, both of the Forest 
Products Laboratory, and the course, consisting 
of ten lessons, is intended for the practical kiln 
operator. It is also of value to the superin- 
tendent, the shop foreman and others interested 
in good kiln drying practices. 

The first lesson is a general discussion of the 
purpose of seasoning lumber, difficulties encoun- 
tered and the economic importance of kiln dry- 
ing practice. The other lessons deal with the 
structure of wood in relation to its drying; the 
moisture content of wood; shrinkage and col- 
lapse; types of dry kilns; heat in a dry kiln; 
humidity and evaporation; circulation and pil- 
ing of lumber in a kiln; kiln selection, layout 
and construction; and operation of a dry kiln. 


Naval Stores Men Hear Many Addresses at Conference 


[Special telegram to AMERICAN LUMBERMAN] 

NEw. ORLEANS, LA., March 3.—Representa- 
tives of the naval stores industry are closing a 
busy three-day get-together conference tonight 
with a banquet at which R. B. Robinette, presi- 
dent of the National Paint, Oil & Varnish As- 
sociation, will be the guest of honor. Mr. Rob- 
inette is here to attend the conference and the 
convention of his own association, which will be 
held later in the week. 

The naval stores folks devoted Monday to 
golf in part, holding their first formal meeting 
Monday night, when Secretary Carl F. Speh, of 
the Turpentine & Rosin Producers’ Associa- 
tion, presided, and papers were read by E. R. 
Weidlein, president of the Mellon Institute, on 
‘Research as Applied to Industry,’’? and by 
A. T. Graham, president of the Alabama Tur- 
pentine Producers’ Association, on ‘‘ Research 
and the Turpentine Producers, ’’ 

_Tuesday morning’s session opened with J. C. 
Nash, Columbia Naval Stores Co., Savannah, 
Ga., in the chair. O. H. L. Wernicke, general 
chairman of the conference, presented his report 
a8 president of the Pine Institute of America. 
riefly outlining the histo*y of that organiza- 
tion, Mr. Wernicke reported that up to Feb. 15 
last 124 three-year subscribers had been enlist- 
ed, their yearly dues approximating $30,000. 

When other sections of the turpentine pro- 
duction belt shall have been organized as the 
experimental areas are,’’ he said, ‘‘ the total in- 
come of the institute will exceed $300,000 a 
year.’? 

Discussses Problems of Pine Supply 


Deseribing its plans at some length, he turned 
to the problem of pine supply, declaring that 
Rot alone the naval stores producers and land 
owners but the ‘‘ whole great South is more de- 
Pendent upon the growth and economic useful- 
hess of the pine tree than is commonly recog- 
ized. Cut-over land is the South’s most abun- 
dant natural resource today. What we do with 
t tells our fortunes for good or ill.’’ He de- 
tlared his belief that ‘‘in the long run nothing 


on earth can stop reforestation on a large scale 
in the turpentine pine region.’’ 


A. S. Carr, president of the A. S. Carr Co., 
Bainbridge, Ga., followed with a talk on 
‘‘Steam Distilling Gum Turpentine.’’ 


T. J. Skelly, of the Hercules Powder Co., pre- 
sided over the afternoon session, when Forester 
J. K. Johnson, of the Great Southern Lumber 
Co., Bogalusa, La., described that company’s 
operations and plans, his subject being ‘‘Co- 
ordinating Pine Forest Industries.’’ 

L. Wyman, of the Forest Service experiment 
station at Starke, Pla., discussed ‘‘ Naval Stores 
Production Woods Work.’’ 

Director R. D. Forbes, of the Forest Service 
station at New Orleans spoke briefly on the 
same theme. A representative of the bureau of 
chemistry talked on naval stores demonstration 
work. 

Last night’s session was devoted to the pres- 
entation of technical papers. C. C. Kessler 
and I. H. Odell, jr., of the Mellon Institute, 
talked on ‘‘ Turpentine Research’’ and ‘‘ Rosin 
Research’’ respectively, while P. C. Palmer, of 
the Newport Co., Pensacola, Fla., discussed 
‘¢«Turpentines.’’ 


Features of Committee Reports 


Today’s session, presided over by H. H. We- 
fel, of Mobile, Ala., was devoted largely to 
hearing and discussion of reports and election 
of officers. Carl F. Speh, of New Orleans, was 
elected to succeed Mr. Wernicke as general 
chairman, the members of the general commit- 
tee being reélected. 

Outstanding features of the committee re- 
ports included a recommendation, from the na- 
val stores committee, against the use of steel 
drums and containers, and a recommendation 
by the naval stores committee on weights that 
the proposal to base sales on weights instead 
of gallons and barrels, be rejected and the pres- 
ent system continued. Both committee reports 
and recommendations were adopted. 

Austin Cary, of the Forest Service, delivered 


a talk, illustrated by stereopticon slides, on the 
French naval stores operations and methods. 
The Hercules Powder Co.’s motion picture of 
the blowing of stumps and byproduct recovery 
was shown, together with one of the Southern 
Pine Association’s films depicting woods opera- 
tion. 


The conference was well attended and the 
interest well sustained throughout. 


Forestry Students to Go to Europe 


Mont ALTO, Pa., March 1.—A party of about 
twenty men will make the third annual tour 
of the forests of Europe taken each year by the 
students at the State forest school, here. Joseph 
S. Lllick, a special lecturer at the school and 
the head of the research work in the State de- 
partment of forests and waters will be in charge 
of the student group. Dr. C. A. Schenck, a 
forester of international fame will be the offi- 
cial guide in the forests of Europe. 

The party will sail from New York April 3 
for Rotterdam and will inspect the work of the 
Netherlands Forestry. Association at The 
Hague. They will study the fine forests about 
Bordeaux, France, and then will go to Rome to 
attend the World Forestry Congress and to in- 
spect the Italian forests. For‘several days the 
party will be in the famous forests of Sihwald 
which belong to the city of Zurich, Switzerland. 
Other features of the trip will be visits to the 
famous Black Forest, the pine forests of 
Prussia and the spruce forests of Saxony. Four 
of the foremost European forest schools will 
be visited. The students will return by way of 
England visiting the Imperial Forestry Insti- 
tute at Oxford University. The party will land 
in New York, June 3. Professor Illick will re- 
main in Europe to gather additional informa- 
tion on forest problems, giving special attention 
to the behavior of American forest trees that 
have been planted extensively in many Euro- 
pean forests. 
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New Mills Stimulate Activity at Ope 


First Step in Starting Logging Camp 

Inwaco, WASH., Feb. 27.—According to the 
Tribune, William Owens and Richard Wales 
were in town Saturday looking for stovepipe. 
Buying stovepipe is always the first step in the 
starting of a logging camp. Sure enough, Bill 
had come down to plan for reopening the old 
Parsell & Vilme camp beyond Bear River, and 
Dick had come along as right-hand man. The 
Siler Mill Co., of Raymond, will operate the 
camp. It will employ fifty men. 


Timber Cut on Federal Property 

San FRANCISCO, CALIF., Feb. 27.—Timber 
worth $698,194.16 was actually cut and sold on 
Federal property in California during 1925 and 
contracts were entered into for disposal of 
$534,304.16 worth of additional lumber, accord- 
ing to figures announced by State forest officials 
here. The various California counties received 
35 percent of these revenues which will be used 
in building roads into the timbered districts. 


Forestry Research Work Favored 
[Special to AMERICAN LUMBERMAN by Air Mail.] 

San FrAncisco, Cauir., March 2.-—— Final 
drafting of new articles of incorporation of the 
California White & Sugar Pine Manufacturers’ 
Association changing the association from a 
capital stock to a non-stock organization, has 
been attained and copies of the new articles 
are being sent to all members of the association. 
The articles were accepted at a meeting of di- 
rectors Saturday. A special meeting of stock- 
holders will be held this month. 

Expression as to the participation of all mem- 
hers of the association was brought before the 
meeting and it was decided that each member 
of the organization would be included in every 
activity of the association, participating 100 
percent. This decision affects particularly ad- 
vertising costs and appropriations. 

A proposal to change the name of the as- 
sociation to a shorter trade name was defeated, 
and the name will remain as it has been since 
the organization was founded. 

The association heard the recommendations 
of the forestry and legislative committee, which 
urged that research work should be undertaken 
on such forest problems as interest the entire 
membership, and that the need of this work is 
of such paramount importance that the associa- 
tion should establish a research department for 
this study. 

A tentative program was outlined as follows: 

1. Pine cut-over land investigations covering : 
(a) growth; (b) value. 

2. Effective and economic means of slash and 
brush disposal. 


5. Economic results and effect on reproduction 
of leaving small and moderate sized trees for seed 
or sweetening for second cut. Economy of present 
United States marking practice. 

4. Logging practice and logging machinery. Re- 
lation to cost of operation and effect on reproduc- 
tion. 

5. Utilization of inferior species. 
national forest policy. 

6. Keep in touch with improved methods of fire 
protection ; and distribute results. 

7. Taxation matters, with relation to publicity 
for proposed constitutional amendment. 

_ 8. Keep in touch with progress of new Federal 
forest experiment station in California. 

9. Keep in touch with program of State board 
of forestry. 

10. Codperate in publicity with California For- 
est Protective Association. 

11. Codéperation with the California’ forestry 
committee on the study of the practicability of the 
use of oil burning equipment as a standard require- 
ment in national forest timber sales in California. 


The association joined with the California 
3 ee z 
Forest Protective Association and the Cali- 


Reference to 


fornia Redwood Association in an appropriation 
for publicity. Among the points to be empha- 
sized in this are the necessary campaigns for 
the amendment to the constitution on taxation 
of reforestation lands that is to come before 
the voters of California in 1926, and the satis- 





factory natural reproduction occurring on the 
cut-over lands in the California pine region. 

Two projects on which the committee re- 
quested immediate action from the directors 
were: 

1. The establishment of a research department. 

2. The appropriation of $600 to be expended in 
cooperation with the California forestry committee 
in the study of the practicability of the use of oil 
burning equipment in donkey engines. 


To Employ Two Thousand People 

LONGVIEW, WASH., Feb. 27.—A. L. Raught, 
jr., of this city, representative of the Weyer- 
haeuser Timber Co., made a statement before 
a railroad hearing in Olympia Monday that the 
company would employ about two thousand men 
in its Longview operation, including the crew 
in the woods. He estimated that about fourteen 
hundred would make their homes in or near 
Longview. 


Inaugurate New Steamship Service 

San FRANcISCcO, CALIF., Feb. 27.—Organiza- 
tion of the Pacific-Argentine-Brazil Steamship 
Line under its new owner, the Chas. R. Me- 
Cormick Co., will be completed this week, ac- 
cording to Mr. McCormick. C. L. Wheeler, vice 
president and general manager of the line, will 
return this week from British Columbia ports 
where he has been arranging for agents for 
the line. 

The new service will 
be inaugurated with the 


loading of the West 
Notus next week. The 
regular ports of call 


will be Montevideo and 
Buenos Aires via the 





C. R. McCORMICK, 
San Francisco, Calif.; 
Head of Steamship Line 





Strait of Magellan, 
with calls at Bahia 
Blanea, Rosario, Santa 
Fe and other principal 
ports. Loading ports 
outward will be Port- 
land, Vancouver, Grays 
Harbor, Seattle, Los 
Angeles and San Fran- 
Homeward the boats will load at Santos 





cisco. 
and other South American ports. 
In taking over the line the McCormick inter- 


ests, which have recently made several ex- 
pansions of business, announced the outright 
purchase of six vessels from the United States 
Shipping Board. Each vessel is 8,800 tons and 
the fleet comprised the West Notus, Hollywood, 
West Cactus, West Mahwah, West Carmargo 
and West Nilus. The purchase price was $49,- 
000 each. 

Mr. McCormick, in studying conditions af- 
fecting South American shipping, conceived the 
idea of sending the ships around the Horn in- 
stead of through the Panama Canal on the 
southward journey. This eliminated about 
three thousand miles of travel, cuts the time 
of the voyage, saves canal tolls and allows the 
vessel to unload its lumber at its first port of 
all. 


Reopens Shingle Mill 


KENMORE, WASH., Feb. 27.—One of the first 
shingle mills to begin cutting on the new stand- 
ard sizes is the operation of the John McMaster 
Shingle Co. at this place. The mill, which has 
been closed for two years, reopened this week, 
and is turning out 125,000 shingles a day, prin- 
cipally XXXXX, grades A, C and D. The vice 
president of the company, W. C. McMasters, re- 
ports that everything is running smoothly. It 
is expected that the mill will operate steadily. 


To Extend West Coast Products 


PORTLAND, ORE., Feb. 27.—The extensive ex- 
pansion of the western division of the Prender- 
gast Co., pioneer lumber merchants of Marion, 
Ohio, with western office in this city, is indi- 
cated by the increased personnel in that depart- 
ment since the recent return of Harry P, 
Edward, western manager, from a visit to the 
head offices in Marion. 

In this connection Mr. Edward announces that 
Nelson J. Sanford, jr., has joined the staff of 
the Prendergast Co. At the present time Mr. 
Sanford is in the East assisting in the or- 
ganization of the sales . department along 
the lines of the above mentioned expansion 
program. He will return to Portland within the 
next six weeks, where he will remain as a part 
of the West Coast staff. Walter R. Fifer, of 
Seattle, will also join the company, and on 
March 1 will leave for company headquarters 
at Marion, where he will have charge of the 
Douglas fir department. This is along the lines 
of greatly extending the company’s sales of 
Northwest forest products. ‘ 

These two young lumbermen who have joined 
the forces of this company had had several 
years of West Coast experience. Mr. Sanford 
came to the Pacific coast from Boston, Mass., 
in 1919 after graduating from Boston Uni- 
versity. He worked for the Hammond Lumber 
Co. at Mill City, Ore., for several years, leaving 
there to become superintendent of The Whitney 
Company, Garibaldi, Ore. In 1923 he entered 
the wholesale branch of the lumber business, be- 
coming associated with the Patrick Lumber Co, 
of Portland, Ore. 

Walter R. Fifer is well known in Pacific coast 
lumber circles. He is the son of L. R. Fifer, 
widely known lumber wholesaler of Seattle. 
Walter has been in business for himself during 
the last ten years, most of that time being lo- 
cated in Seattle. He also spent some time in 
Los Angeles selling Williams fir finish and other 
high grade lumber products. 

The Prendergast Co. is one of the old estab- 
lished lumber companies of the middle West, 
having been continuously engaged in this busi- 
ness for the last forty-seven years. The company 
has maintained a wholesale business as well as 
a manufacturing business in the South, and 
during the last several years has been develop- 
ing a Pacific coast business. The West Coast 
office was established in Portland six years ago, 
but its activities were confined largely to rail- 
road and car material. During the last year 
the company has developed a yard and indus- 
trial business, largely through the efforts of Mr. 
Edward, who took charge of the western office 
Jan. 1, 1925. 

Mr. Edward was formerly sales manager of 
the Hammond Lumber Co., Portland, and later 
of the Gerlinger Lumber Co., also of this city. 


Banker’s Views on Business Outlook 


San Francisco, Cauir., Feb. 27.—‘‘ Lumber? 
Say, I’m a banker.’’ Such was the reception 
received from Charles E. Mitchell, president 
National City Bank of New York City, and of 
the National City Co., and one of the most i 
fluential bankers of the United States, when 
asked as to the financial condition as affecting 
the lumber industry, wholesale and retail, and 
of home building. 


Then he launched into a discussion of condi- 
tions, business and financial, touching here and 
there the wholesaler, the retailer and the man 
ufacturer of lumber as though a veteran of the 
woods. His first thought was to utter a serious 
warning against a combination of dangerous 
tendencies menacing America’s present pros 
perity and financial and economic stability. 

Mr. Mitchell sees ‘‘three puffy, though at the 
moment, harmless clouds in the blue sky of col 
ditions today ’’—increasing stock speculation 
ranks of men who have other lines, almost 14 
tionwide land speculation and overbuilding, 2? 
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undue extension of partial payment or instal- 
ment buying. 

‘‘Toes that partial payment buying go for 
the lumber business, the home builders, or for 
the luxury items of life?’’ he was asked. ‘‘It 
goes particularly for the class of trade under 
which the retail lumberman is doing business. 
A class of business where it takes a large capi- 
tal, without more than 50 percent bank assist- 
ance, to handle the paper,’’ he said. 

We had a year of great prosperity, he continued. 
I see no reason now why that condition should not 


eontinue. Our great danger is what might be 
termed much better things and greater activity, 


which might be shortlived. We should be content 
to let well enough alone and not strain for in- 
creased sales through instalment payments, for in- 
stance, that will speed the retail lumberman in top 
heavy sales, speed up the manufacturer beyond his 
true capacity te produce and rush the wholesaler 
into his own noose. 

Fundamental conditions are sound and the imme- 
diate future holds no hidden rocks, but there is 
necessity for use of caution against the mortgaging 
of the future. 

Commenting on prices and production in the near 
future, “this is for all of the world business,” he 
hastened to say. It looks as if a state of equilibrium 
is the status at the moment, and that production 
and prices will be sustained. If production should 
increase, then prices will by force of necessity in 
crease, because there is a limited labor supply in 
the country. Increased production would mean 
competition for labor, which would bring higher 
costs. higher sales prices of materials and conse- 
quently higher wages. Thus we would be running 
the cycle of inflation, which is the least desirable 
of all things. 

We are in a state of high production at the mo 
ment and are enjoying prosperity. We would be 
wise to content ourselves with what we have and 
not be too ambitious. 

Referring to international financial conditions, 
Mr. Mitchell maintained that Europe is seeking 
normaley but is still far from that goal. American 
capital that is flowing to Europe, he said, is aiding 
in establishing a gold base for foreign securities, 
which is as advantageous for this country as for 
foreign nations, and is making possible the export 
business, still on the increase, of the Pacific coast 
lumber manufacturer. 

The big lumber exporters of the Pacific coast 
should realize that their great export trade is rest- 
ing on a slender reed when it thus relies upon the 
ability of, as well as the integrity of, American 
bankers to purchase securities that are fitted for 
safe investment, and upon the continued willing- 
ness of American investors to take foreign securi- 
ties, 
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Forest and Watershed Fires 


SAN FRANCISCO, CALIF., Feb, 27.—A move has 
been instituted by the Forest Protective Asso- 
ciation, under the direction of S. Rex Black, 
secretary-manager, to request the press of the 
State to carry news reports of the brush fires of 
non-timbered areas of the State as ‘‘ Water- 
shed fires’’ instead of forest fires, as has been 
done heretofore. ‘‘While the brush of the 
State is vital and necessary to watershed areas, ’’ 
declared Mr. Black, ‘‘its loss does not represent 
values such as forest fires in areas where com- 
mercial wood is destroyed.’’ 

County Forester Turned, of the Los Angeles 
district, and State Forester M. B. Pratt, de- 
clared that the most important move under the 
coming campaign was to educate the public to 
the difference between the two classes of fires. 
Within California in 1925 there were many fires, 
attributed to the tourist as a rule; these fires 
represented a timber loss of only about $5,000. 
On the other hand, people reading news reports 
believe that each fire reported as a ‘‘forest 
fire’? has destroyed timber. 

Lumber manufacturers, with acreage of 
Standing timber, find that news reports of for- 
est fires are hatnpering their efforts to win re- 
duction of fire insurance rates, rightfully de- 
served, according to the association. 

Prior to the opening of the fire season Mr. 
Black will call together Federal, State and 
County foresters and pass a resolution setting 
forth the benefits of using the term ‘‘ watershed 


fires.’’ This resolution will be forwarded to 
all chambers of commerce with the suggestion 
that they be signed and issued to local news- 
papers with urgent request that the brush fires 
be listed under their proper category and not 
as ‘‘forest fires.’’ This meeting will probably 
be called for the first week in April. 


Oregon Mill Sustains Fire Loss 


NortH BEND, ORE., Feb. 27.—The main mill 
of the Stout Lumber Co. here was destroyed 
by fire yesterday. Early estimates placed the 
loss between $350,000 and $500,000. 


Resumes After Long Shutdown 


AUBURN, WASH., Feb. 27.—The Covington 
Creek Lumber Co., operating a mill six miles 
east of here, started its plant last Tuesday, after 
a shutdown of several months. It will also 
resume logging. 


Giant Fir Log Is Cut Up 


PORTLAND, ORE., Feb. 27.—A huge fir log 
was cut at the mill of the Eastern & Western 
Lumber Co. here this week. It was 126 inches 
in diameter and 24 feet long, and contained 
11,000 feet of lumber. The log was brought 
to the mill in a raft from Clatsop County. It 








3utt log containing 11,000 feet of lumber cut 


Western Lumber Co., Portland, 
Ore. 


by Eastern & 


took three hours to get the log in proper posi 
tion on the platform for the saw, but after that 
the giant was quickly reduced to cants. The 
log was the largest ever sawed at the Eastern 
& Western mill, which has been in operation 
for many years. It was a butt log and weighed 
about 32 tons. Three additional steel cables 
had to be used to get the log out of the water, 
and fifteen men were required to get it to the 
saws. 


Marked Decrease in Forest Fires 

PORTLAND, ORE., Feb. 27.—State Forester F. 
A. Elliott, in his annual report for 1925, em- 
phasizes that the general public shows a de- 
cidedly increasing interest in forest protection, 
propagation and perpetuation. One result of 
this change in attitude is a marked decrease in 
the number of man-set forest fires and the quick 
response in checking incipient fires. The re- 
port states that during 1925 there were 1,158 
fires on 10,500,000 acres of timber under the 
jurisdiction of the State forester. These fires 
burned over an area of 61,576 acres. The total 
destruction is estimated at 8,886,000 board feet 
of timber. The total monetary loss for the year 
was $239,980, which includes loss of timber, 
logs, logging equipment and other improve- 
ments. During 1924 the total loss ran into 
nearly a million dollars. 


ning of Logging Season in the West 


Fir Export Company Elects 

SEATTLE, WASH., Feb. 27.—At the annual 
meeting of the Douglas Fir Exploitation & Ex- 
port Co., in this city Thursday, Maj. Everett 
G. Griggs, of Tacoma, was reélected president. 
W. H. Talbot, of San Francisco, was retained 
on the board as honorary chairman, in compli- 
ance with his wishes not to take too active a 
part, coupled with the desire of his associates 
not to be deprived of his counsel and advice. 
Other officers were reélected. New officers are: 
M. C. Woodard, of Portland, Ore., and William 
Donovan, sr., of Aberdeen, Wash. New trus- 
tees are: George S. Long, of Tacoma, Clyde 
Walton, of Everett, Wash., and Thorpe Bab- 
cock, of Hoquiam, Wash. 


Trustees Named 


Trustees for 1926 are: 
SAN FRANCISCO 


H. F. Vincent, E. K. Wood Lumber Co., San 
Francisco. 
W. C. Ribenack, Stout Lumber Co., San Fran- 


cisco. 

James Tyson, 230 California Street, San Fran- 
cisco. 

S. M. Hauptman, Chas. R. 
Co., San Francisco. 

A. B. Cahill, Sudden & Christesen, San Fran- 
cisco. 


McCormick Lumber 


PuGET SOUND 

Clyde Walton, Walton Lumber Co., Everett. 

J. H. Bloedel, Bloedel-Donovan Lumber Mills, 
Seattle. 

BE. B. Wight, Weyerhaeuser Timber Co., Everett. 

Lee L. Doud, Defiance Lumber Co., Tacoma. 

E. G. Griggs, St. Paul & Tacoma Lumber Co., 
Tacoma. 

E. W. Demarest, Pacific National Lumber Co., 
Tacoma, : 

W. B. Nettleton, Nettleton Lumber Co., Seattle. 

GRAYS HARBOR 

Wm. Donovan, sr., Donovan Lumber Co., Aber- 
deen. 

A. W. Middleton, Anderson & Middleton Lumber 
Co., Aberdeen. : 

Thorpe Babcock, North Western Lumber Co., Ho- 
quiam. 

WILLAPA HARBOR 
R. H. Burnside, Willapa Lumber Co., Portland. 
W. S. Cram, Siler Mill Co., Raymond. 
COLUMBIA RIVER 

P. J. Brix, Knappton Mills & Lumber Co., Port- 
land. 

J. A. Ryan, Beaver Lumber Co., Portland. 

KF. C. Knapp, Peninsula Lumber Co., Portland. 

W. B. DuBois, DuBois Lumber Co., Vancouver. 

M. C. Woodard, Westport Lumber Co., Portland. 

Geo. T. Gerlinger, Willamette Valley Lumber Co., 
Portland. 

lL. L. Chipman, Long-Bell Lumber Co., Longview. 

AT LARGE 

George S. Long, Weyerhaeuser Timber Co., Ta- 
coma. 

A. A. Baxter, Seattle. 

Officers Elected 

The following officers were elected: 

Chairman of the board—W. H. 
Francisco, Calif. 

President—E. G. Griggs, Tacoma, Wash. 

First vice president and general manager—A. A. 
Baxter, Seattle, Wash. 

Vice presidents—J. H. Bloedel, Seattle, Wash. ;: 
R. H. Burnside, Portland, Ore.; M. C. Woodard, 
Portland, Ore.; William Donovan, sr., Aberdeen, 
Wash. ; 


Treasurer—E. G. Ames, Seattle, Wash. 
Secretary-——W. P. Morgan, Seattle, Wash. 


Talbot, San 


The committee, consisting of F. C. Knapp, 
chairman, Ralph H. Burnside and J. H. Bloedel, 
appointed at the January meeting of the stock- 
holders of the company to draft a statement 
as to the feeling of the stockholders upon learn- 
ing that the activities and health of W. H. 
Talbot, of San Francisco, would not allow him 
to serve longer as active chairman of the board, 
presented its report at last Thursday’s meet- 
ing. The report, which was adopted, eulogized 
Mr. Talbot’s efforts since he has been at the 
helm of affairs of the corporation, and re- 
gretted that he found it necessary to relinquish 
such duties. 

NEARLY ALL the lumber imported by Cuba 
comes from the Gulf and south Atlantic ports of 
the United States with an occasional shipment 
from Nova Scotia. Southern pine forms the 
greatest part of the total. 
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Iowa Retailers Carry Home Helpful Merchand 


Des Moines, Iowa, March 3.—The North- 
west Iowa lLumbermen’s Association and 
the Central & Northeastern Iowa Retail 
Lumbermen’s Association opened their joint 
convention in Hotel Fort Des Moines this 
morning with a record breaking attendance. 
These two regional organizations are finding 
that this codperative effort is producing a 
very satisfactory result in the form of larger 
attendance and a more varied program. This 
is not the first meeting of the kind they have 
held, and the membership seems well satisfied 
to continue the policy. Some informal steps 
are being taken to induce the other regional 
organizations of the State to join in future 
conventions, thus making them State-wide, 
under the general supervision of the North- 
western association, of which they all are 
component members. 


John A. Limback, of Cedar Rapids, presi- 
dent of the Central & Northeastern associa- 
tion, introduced as the first speaker George 
W. Williams, vice president of the Iowa Loan 
& Trust Co., of Des Moines. In beginning his 
address Mr. Williams said that although he 
was not charged with the duty of welcoming 
the visitors he would nevertheless extend such 
a welcome. Des Moines is a city of happy and 
prosperous people,‘a city of home owners. 
More than 51 percent of Des Moines people 
own their homes, thus making the city the 
leader of the cities in the United States in 
this field. It stands second among cities of 
its size in the number of young people who 
continue on:through high school. 


Iowa has received some publicity of late be- 
cause of its leadership in asking for changes 
in public policy in regard to agriculture. In 
a certain sense Iowa people are living in the 
shadow of retreating land values. Jowa in- 
sists upon the old truth that no general pros- 
perity can be built up at the expense of one 
section or of one class. But in addition to 
more tangible factors it is probably true that 
the section is suffering from a psychological 
depression. Many people believe that all gen- 
eral changes of late years have been for the 
worse and specifically that organized finance 
has operated selfishly at the expense of agri- 
culture. There is need for more exact infor- 
mation and a changed front. The cloud on 
the Iowa horizon is the unbalanced relation- 
ship between farm income on the one hand 
and general industry on the other. Industrial 
activity has been increasing. The building 
volume of the whole country has been large. 
Railroads are making and spending more 
money. The automobile industry has been 
increasing so steadily that the tentative sat- 
uration point as estimated by bankers has 
had to be set forward, year by year; and 
Iowa leads the country in per capita auto 
ownership. The farm problem deserves and 
is getting attention; not only at home, but 
also among eastern financiers. 


Farming Must Be Put on Business Basis 


Farming has reached the point where, for 
its own safety and welfare, it must be put 
upon a business basis. Farmers in general do 
not know their costs. They can not differ- 
entiate their earnings as land owners and as 
industrial workers. Their accounts are not 
departmentized, and consequently they add to 
their equipment without knowing whether the 
added investment pays its way. Some people 
outside the State seem to feel that there is 
actual destitution in Iowa, which is ridicu- 
lous. The so-called ‘‘poverty’’ is relative 
rather than positive, though it is none the 
less hard to bear for that reason. Taxation 
is heavy, particularly in those places where 
consolidated schools have been established. 
No one who has the welfare of the State at 
heart is willing to hamper education; but 
sometimes equipment is confused with educa- 
tion, Savings bank deposits have been in- 
creasing, and in this field Iowa has been and 
continues to be a leader. 


There has been too much knocking, not 
based upon sound facts; and this of course is 
stupid and harmful. This probably is the 
most opportune time in the last quarter of a 
century for young men to enter the farming 
industry, for farm land can be bought at 
sound figures and can be financed with long- 
time loans at reasonable interest rates. 

Wages in industry continue to be high, and 
there probably must be some readjustment; 
for European competition will be felt more 
and more keenly, and it must be met with 
industrial efficiency and moderated costs 
rather than with higher tariffs. Business men 
will need much knowledge and sagacity to do 
business profitably on declining markets. 
Business prosperity is not the gift of Santa 
Claus; it is the fruit of used information. 

At this point President Limback read a 
telegram from Robert Connor, secretary of the 
Central & Northeastern, sent from Browns- 
ville, Tex., regretting that he could not be 
present. 

President Reviews Year’s Business 

President, Limback then reviewed the 
year’s business. He stated that he believed 
the conventions are always profitable, but 
that dealers do not have enough contact with 
each other during the year. He expressed 
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the hope that local clubs may function more 
freely and that more clubs may be organized. 
He then paid his respects to the dealer who, 
regardless of costs, attempts to gain volume 
of trade. This kind of competition hurts 
every one, including the purchaser, and aids 
no one. It is never possible to promote the 
development of real estate by ruinously low 
lumber prices. Dealers are in sore need of 
more sensible methods, looking to the intelli- 
gent lowering of overhead, the increase of 
useful service and the employment of sound 
salesmanship. A dealer needs to sell his busi- 
ness to himself first, and then to get the con- 
fidence of his customers by means of cour- 
tesy, quality and service. A community is 
very willing that a dealer should make a 
profit if he earns it in this way. He needs to 
keep abreast of the times, to know what is 
happening in the industry all over the country. 

The president closed with a quotation from 
S. W. Straus, taken from the AMERICAN 
LUMBERMAN, in regard to the future of the 
building industry. The fear that building 
will cease because the house shortage seems 
to be taken up is groundless; for surveys 
show that practically every city and town in 
the country is faced with the necessity of 
rebuilding itself in large part. This replace- 
ment business, without regard to population 
increase, is enormous. 





John Smith, of Spencer, president of the 
Northwest Iowa association, in an informa] 
address, commented upon the joint conven. 
tion and the belief of the officers that such 
a meeting would prove of greater value than 
separate meetings. He urged that the idea 
be extended to include all the regional Iowa 
organizations; for in his opinion one large 
meeting in the State would afford as much 
pleasure and much more profit than severa] 
smaller meetings. It would be well to retain 
the local officers, for they are necessarily in 
close touch with local conditions. Some have 
objected that such a joint meeting might in. 
jure the Northwestern association and _ its 
Minneapolis convention, but Mr. Smith does 
not believe this probable. 


Secretary-treasurer G. H. Kiefer, of Poca- 
hontas, of the Northwest Iowa association, 
presented a financial statement of his organi- 
zation, and H. L. Stokely, of Des Moines, read 
the report of Robert Connor, secretary-treas- 
urer of the Central & Northeastern associa- 
tion. 


Talks on Lien Law and Transportation 


W. H. Badeaux, of Minneapolis, secretary 
of the Northwestern Lumbermen’s Associa- 
tion, then presented a number of matters of 
interest and importance to the Iowa men. He 
mentioned a change in the Iowa lien law, 
effected in the code revision of 1924, that 
seems to weaken the protection of the law for 
material dealers and stated that the matter is 
being carefully watched and that an amend- 
ment will probably be presented to the legis- 
lature next year. He recounted the fight 
made to adjust freight rates from the West 
as between Missouri and Mississippi river 
points that resulted in a substantial reduction 
to eastern lowa points. He stated that car- 
riers are asking for a general increase of rates 
from the West to points in this territory. 
Water competition is cutting, in on the rail- 
roads both in their short western and in their 
long eastern hauls. This central western ter- 
ritory seems the one place where they can 
counterbalance this competition by imposing 
higher rates; and for this reason there is prob- 
ably a hard fight ahead, for which the North- 
western association is preparing. In regard 
to the relation of Iowa association work to 
the Northwestern, the secretary stated that 
anything good for Iowa is good for the whole 
association. He then presented a statement 
of some of the work of the Northwestern in 
Iowa territory. He added that much more 
emphasis will be placed upon local and dis- 
trict work. He mentioned the concession won 
from cement manufacturers to pay the freight 
on returned sacks. 

W. G. Hollis, former secretary of the North- 
western association, made a brief statement 
about the place and functions of Hoo-Hoo, 
explaining that by bringing together all 
branches of the trade and by forming local 
clubs it was bringing a fraternal spirit into 
the industry. The most prominent men in the 
trade are supporting the movement because 
they appreciate the serious purpose of the 
order. He announced a meeting for tomorrow 
afternoon for a concatenation and the discus- 
sion of a possible Hoo-Hoo elub. 


Talks on Good Road Program 


At the afternoon session Col. Glen C. Hayes, 
secretary of the Iowa Good Roads’ Associa 
tion, Des Moines, discussed the proposed plan 
of the governor and the State administration 
to gravel much of the primary road system 
during the next three years, and the counter 
proposal of the good roads’ association to 
pave a large part of this system with con 
crete by means of a State bond issue. Col. 
Hayes contended that much of this road sys 
tem has too heavy traffic for gravel and that 
sooner or later these roads must be covered 
with concrete, and he insisted that much of 
the money spent in graveling on the pay-@& 
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you-go plan will be wasted. In his opinion 
yoads that will last for many years may well 
be paid for over a period of years. He pre- 
sented a great array of figures showing how 
the paved roads would pay for themselves in 
lowered operating cost of cars and how the 
bond issue could be carried and retired. 

Prof. J. P. Ryan, of Grinnell College, Grin- 
nell, Iowa, who has made an intensive study 
of merchandising both from a theoretical and 
a practical point of view, made an impressive 
speech on the subject of ‘‘Lumber Merchan- 
dising.’’ He opened his address by the state- 
ment that most men read history through 
their prejudices, and most men hear speeches 
through their past experiences. Retail lum- 
bermen, surely, hear speeches about their in- 
dustry through past experiences, for many if 
not most of them have inherited not only their 
yards but also the methods and pre-occupa- 
tions wihch have grown up about the business 
in its early years. 

The history of retailing of all kinds shows 
that it has come through three stages. The 
first is the stage of competition, in which the 
dealer competed not only with his fellow 
dealer but also with his customer. It was a 
battle of wits, fought out on the conviction 
that one or the other must lose. The very 
language of old civilizations indicates that 
in the current belief business was a ‘‘school 
of lies.’? Roman civilization created the 
principle of caveat emptor; let the buyer be- 
ware. The second stage was inaugurated by 
John Wanamaker and consisted in codpera- 
tion between buyer and seller. Wanamaker 
created the one-price policy and held that as 
a merchant it was his duty to find out what 
the customer wanted and to get it for him as 
cheaply and effectively as possible. The third 
stage, that of service, began a dozen years ago 
and operates on the principle of finding what 
is best for the customer and getting it for 
him in such a way that both parties to the 
transaction may benefit thereby. 

Lumbermen Must Sell Ideas 


The lumber retailing business differs from 

many other retailing projects because a man 
can no longer sell lumber as lumber. He may 
sell shoes as shoes, for they are finished prod- 
ucts. But the lumberman must sell an idea, 
in the carrying out of which lumber is needed. 
Mr, Ryan illustrated this point by telling the 
story of a woman who wanted a play house 
for her children. The first dealer confused 
and frightened her by talking of prices by 
the thousand feet. The second, instead of 
talking about lumber talked about play 
houses; their design, the proper construction 
and the total cost. He, of course, made the 
sale, and that sale made other sales in the 
neighborhood. 
_ In selling ideas requiring lumber, as in sell- 
ing any other line, there are three elements; 
buying, accounting and selling. Mr. Ryan 
touched lightly upon buying. It is finally 
mportant, but as business is now conducted 
it is not first in importance. Many dealers 
who give most of their time to buying and 
are proud of their buying skill save 50 cents 
ora dollar a thousand in this way; and then 
by paying no attention to selling they lose 
two or three or four dollars a thousand 
through useless price cutting. A retailer by 
selecting his manufacturers and wholesalers 
with care can lean upon them. They will play 
fair with him and will furnish him with use- 
ful and dependable service. 

Business with No Cost System Is Suicide 

A large percentage of lumber retailers are 
lacking in one of the most important elements 
of business eqiipment and business knowl- 
edge, They do not know costs. There are 
relatively few cost accounting systems worthy 
the name in use. A dealer without a depend- 
able cost system is playing checkers blind- 
folded. The most destructive competition 
comes from the pirate who is a pirate because 


he does not know it. He cuts prices below 
the line of costs because he does not know 
where that line is. Many men are making all 
their profits in one department and are losing 
money in the rest because they do not know 
costs by departments. They are affording 
ruinous competition in some lines and are 
robbing their customers in others because 
they know no better. 

But one of the most fascinating as well as 
important departments of business is sales- 
manship. This is a favorite subject with Mr. 
Ryan, and he developed at length his ideas in 
regard to the personal contact that makes 
sales. He distributed a syllabus of personal 
contact between salesman and customer, out- 
lining the factors that help or hinder. He 
closed by quoting one of Douglas Malloch’s 
poems, dealing with the lumber yard as a 
vision of homes. 


Discuss ‘‘Cash and Carry’’ Idea 


The remainder of the session was devoted 
to open discussion. 
discussion of the ‘‘cash and ecarry’’ idea by 
stating that the proponents of this system 
claim that it reduces overhead by cutting out 
delivery equipment and bad accounts and so 
makes for greater sales through lower prices. 
But most country yards at least make a charge 
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Central & Northeastern Iowa Retail Lumbermen’s 
Association 
for delivery, and most dealers handle their 
accounts so efficiently that there are few 
losses from that source. Cash and earry lim- 
its sales to people with ready cash, and experi- 
ence indicates that most improvements involv- 
ing the use of lumber are done on credit. It 
would seem that any advantage to an Iowa 
dealer is more than offset by disadvantages. 

Will H. Jasper, of Jasper Lumber Co., New- 
ton, stated that most people have been delib- 
erately educated away from paying cash. In 
fact, each customer presents a different prob- 
lem, and the sales terms as finally worked out 
ought to bring the same margin of profit, but 
the form of those terms must be a compromise. 
Limiting them to cash and carry would in- 
evitably drive much valuable trade away. 
Cash and carry is one extreme, and unregu- 
lated credit the other. The golden mean lies 
between. 

Hugh Harrington, of Home Lumber Co., 
North English, stated that he believed many 
if not most yards that have tried to go on a 
cash basis have lost more than they gained 
in the process. He said he knew his managers 
had been imposed upon in the matter of cred- 
its, but with only one exception he had found 
that the yards offering ample credit had been 
among the profitable points in the line. Offer- 
ing credit had proved to be a service which 
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sing Ideas From Joint Meeting of Associations 


the public valued, and sales based upon serv- 
ice are always pretty well founded. 

J. T. Grant, of Rolfe, stated his belief that 
each sale is an individual problem. Some- 
times a customer will want more service, 
sometimes less; and the price should vary ac- 
cording to the service rendered. This is the 
reason that the attempt of a wholesaler to set 
the retail price is wrong; for a hard and fast 
retail price can take no account of these indi- 
vidual variations. Mr. Grant has a system 
of discounts for cash sales and has sold jobs 
running into the thousands for spot cash, giv- 
ing the regular discounts in each ease. 


Country Delivery Helps Business 


There followed a general discussion of the 
practicability and usefulness of delivering 
into the country. Mr. Newton, who opened 
the discussion, stated he believes it will be- 
come a common practice. Many yards have 
service departments offering other but no 
more useful services, such as architectural and 
financing and contracting, and Mr. Newton 
could see no reason why these services were 
proper and delivering was not. The American 
people want to be served and are willing to 
pay for the service. Country deliveries are 
not new. Many yards have long been making 
them, and such a service is one the mail order 
house can not duplicate. This delivering helps 
spread the business through the year; for if a 
farmer must haul his own lumber he will do 
it when he is not busy in the field. 

A number of brief comments were made, 
both for and against the idea. R. C. Daly, of 
R. C. Daly & Co., Newton, said that country 
delivery was coming and would become gen- 
eral as soon as good roads were a completed 
fact. He makes some deliveries into the 
country now and charges for them at the 
rate of 35 cents a ton-mile. John Smith, of 
Spencer, said there were good roads around 
his town; but when it is necessary to deliver 
to the country he hires a drayman, and the 
customer pays the drayman’s charge. One 
speaker, who did not give his name, said he 
had kept costs on his deliveries for many 
years and by charging 40 cents a ton-mile 
could run a truck four years, allowing for all 
legitimate charges, and make the truck pay 
its way. He neither lost nor made money on 
his delivery directly, but he maintained the 
service because it enabled him to make many 
sales that otherwise would have been lost. 

The convention banquet is to be held this 
evening in the ballroom of the Fort Des 
Moines. It will be followed by an informal 
dance. The first day’s registration shows 700 
in attendance. 


THURSDAY MORNING 

[Special telegram to AMERICAN LUMBERMAN] 

Des Mornes, Iowa, March 4.—Following en- 
thusiastie singing of the famous Iowa corn song 
the morning session was given over entirely to a 
remarkable address by Edward Hines, of Chi- 
cago, on the past, present and future of the 
lumber business. In beginning Mr. Hines said 
that it was his first convention in Iowa but that 
when he began his career in 1878 he wrote many 
letters to Iowa dealers and he was happy to find 
George A. Jewett, of Des Moines, in the audi- 
ence to whom he had addressed letters and in- 
voices nearly forty years ago. 

Mr. Hines stated at once his abiding faith in 
association work. The time has passed when one 
man working alone can hope to meet and solve 
complex problems of industry. In a courteous 
way he expressed surprise that Iowa had several 
associations instead of one and that Iowans are 
not affiliated with the national retailers. This 
is a time when associations need to be well 
financed so that they can carry the story of lum- 
ber to the public. 

The lumber industry is the oldest in America 
and goes back to the first settlers. It is actively 
engaged in manufacturing in half or more of the 
States and is more wide spread than the steel 
industry. It has been and continues to be a 
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pioneer industry. Lumber retailers have sensed 
the fact that America is a land of ideals and 
they have led in educating the public to a desire 
for better homes, and they have worked for ar- 
chitectural beauty as well as comfort. Retailers 
have made themselves essential to the public 
and to the manufacturers. 


Northeast Still Produces Much Lumber 


After 200 years the Northeast still produces 
large quantities of lumber. In 1918 Maine pro- 
duced nearly as much as Idaho. The industry 
followed settlers west and the farmers who set- 
tled in Ohio found it necessary to destroy vast 
areas of splendid hardwoods to make plow land. 
That vast quantity of cabinet wood, if still ex- 
isting, would be worth great fortunes as now 
lumber is being shipped into that State. For 
many years Michigan produced more soft pine 
than any other State. Saginaw alone shipped 
out more than a billion feet. Water shipments 
used to cost but little. Buffalo, Cleveland and 
Detroit were great markets, and Chicago is now 
and has been the greatest lumber market in the 
world. 

Early freight rates were cheap. Mr. Hines 
recalled days of cut rates to the plains and told 
some amusing stories of his adventures as a 
salesman in territory between Kansas City and 
Denver. He called attention to the unfairness 
of those uncertain rates to retailers. Chicago 


used to ship lumber to the West, Southwest and’ 


Northwest, but now it receives lumber from 
those points and the freight rates are very 
high. But the public still wonders why 
prices have advanced. Mr. Hines had no ecriti- 
cism for the railroads. Considering the service 
they give, they are doing a splendid piece of 
work and are earning their returns. The Chi- 
cago market took eare of pioneers as they ad- 
vanced into prairies and plains, and this is the 
answer to the eriticism against lumbermen for 
cutting the forests. Back of that cutting was a 
great public necessity. 


Has Seen Vast Changes in Industry 


Mr. Hines has been continuously in the lum- 
ber business since 1878 and has seen vast 
changes in the industry. He recalled seeing 150 
boats tied up at Chicago at one time with car- 
goes all on consignment. That lumber was 
practically auctioned off. Once a cargo was 
sold, some inspectors and tally boys were put on 
board and the count was never very accurate. 
It was always in favor of the buyer. So the 
manufacturer could not be sure of the price 
when he loaded his boats, and he could not even 
be sure of the count. Mr. Hines mentioned sell- 
ing recently some specially manufactured white 
pine boat decking that he shipped from Chicago 
to Maine, and for which he received $875 a 
thousand. He mentioned in passing that one 
trouble with lumbermen is that they can not 
seem to ask what their stock is worth. He men- 
tioned several shipments he has made in the last 
few years to old sawmilling regions of the Lake 
States. When one sees the changes that have 
come in one lifetime, it is impossible to predict 
the future of the industry. 


Mr. Hines then gave attention to what makes 
up lumber prices. He mentioned the vast in- 
crease in cost of stumpage. In_ twenty-five 
years timber lands have advanced in many 
cases from $1.25 an acre to $250 an aere. Fire 
hazards have increased. Taxes are becoming 
very serious, 80 much so that it is impossible to 
cut only mature trees and to hold the rest. Taxes 
eat up the forests that are held. During Feb- 
ruary Mr. Hines said he had paid a million dol- 
lars in taxes. It is now necessary to build rail- 
roads to get logs to the mill. Lumber used to 
be cut near the point where it was used, but now 
it must be shipped long distances at high rates. 
These costs must be passed on to the public, 
and the. public can not realize that lumbermen 
do not get this increase in price. It goes to 
other industries such as railroads and to labor. 
He mentioned the high cost of services which 
the public demands, such as truck deliveries. 

National advertising by individual manufac- 
turers puts a needless burden upon the retail- 
ers, for if it is successful it means that the re- 
tailer must carry many duplicates of the same 
items. This reduces his turnover and the return 


on his investment. Individual advertising and 
branding is against the interest of the retailer 
and of the public. But association branding 
and grading is in favor both of the retailer and 
of the public. Mr. Hines recalled the part he 
took in initiating standard sizes and grade 
marking, and discussed the part these things 
have in educating the trade and the public in 
honest practices. 


Tells of Trade Promotion 


In discussing advertising, he recalled a meet- 
ing to which forty editors were invited. E. C. 
Hole, manager of the AMERICAN LUMBERMAN, 
made a splendid speech. But Mr. Hines discov- 
ered that the dealers were not advertising in 
these forty papers. He made a speech in which 
he advocated group advertising and got a reso- 
lution passed that it would be done. Later he 
received copies of these papers containing front 
page stories on the lumber business, made up 
mostly from Mr. Hole’s speech. This is the 
way to tell the lumber story and to get the sup- 
port of editors. The dealers need to tell the 
story of lumber in general. Mr. Hines then 
mentioned the trade promotion meeting and the 
plans laid to regain some of the trade that has 
been lost. The manufacturers are raising a mil- 
lion dollars a year for five years to tell the story 
of lumber in general. They are going to meet 
the retailers in their conventions and get their 
help in writing the advertising and spending the 
money. 

Mr. Hines closed with a general analysis of 
business conditions, which he finds to be splen- 
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did. The United States is so safely and strongly 
intrenched that it seems improbable that even 
foreign disturbances can shake it. 

At the close of his address, President Lim- 
back paid Mr. Hines a glowing tribute, and the 
convention gave him a rising vote of thanks. 


THURSDAY AFTERNOON 


The afternoon session began with an ad- 
dress by George Wrightman, former secretary 
of the Iowa State Manufacturers’ Associa- 
tion, on ‘‘Salesmanship.’’ In an informal 
and interesting manner and with much illus- 
tration, the speaker went over the ground of 
the elements of selling by analyzing the cus- 
tomer’s mind and suggesting ways of gaining 
his interest, attention, desire and action. He 
quoted P. D. Armour as saying that ‘‘an arti- 
cle well bought is half sold.’’ Mr. Wrightman 
suggested seven ways of making sales, such 
as advertising, getting the name into the pub- 
lie mind, winning a good reputation, taking 
part in community affairs, taking the business 
out to the customer, treating people well, and 
giving one’s own personality a chance. 

Ray E. Broholm, vice president of the Cool- 
idge Advertising Co., of Des Moines, discussed 
the question of whether clay products should’ 
be sold by retail yards. He outlined and ad- 


mitted some of the obstacles, but insisted it 
could be done. 


Officers Elected 


The nominating committee for the Central 
& Northeastern Iowa association reported the 
following nominees, who were elected: 

President—John Daniels, Dubuque, Iowa. 

Vice president—Roy Alcorn, Cedar Rapids, Iowa. 

Secretary-treasurer—Robert Connor, Des Moines, 
Iowa. 

The nominating committee for the North- 
west Iowa association reported the following 
nominees, who were elected: 

President—John Grant, Rolfe, Iowa. 

Vice president—E. S. Weart, Laurens, Iowa. 

Secretary-treasurer—G. H. Kiefer, Pocahontas, 
Iowa. 

The joint resolutions committee reported 
resolutions of thanks to the local dealers who 
aided in making the meeting a success; to 


association officials; to Secretary Badeaux, of 


the Northwestern Lumbermen’s Association; 
to the Fort Des Moines Hotel; to Edward 
Hines and other speakers. It congratulated 
former Secretary Hollis, of the Northwestern 
association, on the recovery of his health. It 
recommended more local meetings, favored 
joint conventions of all Iowa associations 
without change in local organizations, opposed 
the movement for a uniform lien law, and also 
opposed the proposed general increase in 
freight rates to points in Iowa. 


Advocates Own Treating Tank 


SyracusE, N. Y., March 1.—Studies made at 
the New York State college of forestry at Syra- 
cuse University, relative to simple and inex- 
pensive methods for treating fence posts and 
similar items with preservatives, bring out in 
very forceful manner the enormous latent de- 
mand for such lumber throughout the country. 
Users of fence posts, vineyard sticks, planking 
for walks, foundation blocks for small build- 
ings and wood for similar purposes should 
establish their own wood preserving plants, ae- 
cording to Prof. Reuben W. Smith, who states 
that satisfactory equipment for the efficient and 
entirely practical treatment of fence posts can 
be installed by a farmer for about $10. 

Prof. Smith has demonstrated by experiments 
that an ordinary steel oil drum of about 100 
gallons capacity is the sole equipment neces- 
sary, and that the best preservative for fence 
posts and similarly used lumber items is a coal 
tar creosote. He states that the creosote should 
be applied with a brush or by spraying, or by 
immersion in the open tank, but that the open 
tank method is considered the best practice. 


Prof. Smith states that creosoting will pre- 
vent the destruction of wood through decay 
for a period several times the natural service 
of untreated wood. His investigation shows 
that more than 900,000,000 fence posts are nor- 
mally required every year in the United States, 
and that the farmers of New York State alone 
use about 8,000,000 a year, most of which go 
to replace posts that have been destroyed or 
seriously weakened by easily preventable decay. 
His service tests on fence posts and railroad 
ties show that green wood is as durable as 
seasoned lumber, but that proper treatment 
with preservatives will prolong the usefulness 
of these items from three to five times their 
normal lifetime in the open or in the ground. 


To Construct New Band Mill 


MepForD, OrE., Feb. 27.—Early in March the 
Owen-Oregon Lumber Co. here will start con 
struction of a new band mill, which it expects 
will increase its production to 100,000,000 feet 
a year. About half of its output will be fir and 
the remainder California pine. The new unit 
will stand across the pond from the present mill. 
The company’s piling space will be greatly i 
creased, and other facilities expanded commen: 
surate with the increased production. A new 
and commodious office building will be com- 
structed. 
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Feb. 27-March 10—Detroit 
Show, Detroit, Mich. 


March 8—Potlatch Timber Protective Association, Eilers 


Builders & Better Homes 
Annual, 


Zuilding, Spokane, Wash. Annual. 


March 10-11—South Dakota Retail Lumbermen’s Associa- 
tion, Coliseum, Sioux Falls, S. D. Annual. 


March 12—Buffalo Lumber Exchange, Buffalo, N. Y. 
Annual, 


March 13-20—Milwaukee Home Show, Milwaukee Audi- 
torium, Milwaukee, Wis. Annual. 


March 16—Lumbermen’s Club of Houston, Bender Hotel, 
Houston, Tex. Annual. 


March 17-18—Southeast Missouri Retail Lumber Deal- 
ers’ Association, Cape Girardeau, Mo. Annual. 


March 18—North Carolina Pine Association, Elliott 
Hotel, Suffolk, Va. Annual. 


March 17-18—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Hotel Peabody, Memphis, 
Tenn. 

March 22-—-Joint session East Texas, Louisiana, Mis- 
sissippi-Hast Louisiana, Alabama and _ “Tri-State 
sawmill managers’ associations, Roosevelt Hotel, 
New Orleans, La. 


March 23-24—Southern Pine Association, Roosevelt Hotel, 
New Orleans, La. Annual. 

March 25——Georgia Retail Lumber & Millwork Associa- 
tion, Augusta, Ga. Quarterly meeting. 

March 26-27—Millwork Institute of California, Stock- 
ton, Calif. Quarterly meeting. 


March 27-April 3—Own Your Home Exposition, Coliseum, 
Chicago. Annual. 


March 30—Roofer Manufacturers’ Club, Dempsey Hotel, 
Macon, Ga. 


April 7-9—National Association of Box Manufacturers, 
Drake Hotel, Chicago. Annual. 


April 10-17—Home Complete Exposition, Manufacturers’ 
Exposition Building, Indianapolis, Ind. Annual. 


April 13-15—Lumbermen’s Association of Texas, San 
Antonio, Tex. Annual. 

April 15-16—National-American Wholesale Lumber As- 
sociation, Ambassador Hotel, Atlantic City, N. J. 
Annual. 


April 15-16—Millwork Cost Bureau, 
Chicago. Annual. 

April 20-21—National Lumber Manufacturers’ Associa- 
tion, Congress Hotel, Chicago. Annual. 

Sept. 23-24—-National Hardwood Lumber Association, 
Palmer House, Chicago. Annual. 


(Qu @EGaGGaGaLaLa2a 


Buffalo Exchange Annual 


BurFraLo, N. Y., March 2.—The annual meet- 
ing of the Buffalo Lumber Exchange will be 
held on March 12 when directors will be chosen 
and officers elected for the coming year. The 
nominating committee is made up of William P. 
Betts, John McLeod and William A. Perrin. 
The lumber exchange has taken in three new 
members: William L. Blakeslee Lumber Co., 
the Schramm-Farrington Lumber Co., and the 
Buffalo House Wrecking Co. 


To Hold Annual in September 


The National Hardwood Lumber Association 
is departing from its usual custom this year and 
will hold its twenty-ninth annual convention at 
the Palmer House, Chicago, Sept. 23 and 24, 
instead of in June as has been the custom in 
past years. The regular pre-convention meeting 
of the board of managers will be held Sept. 22. 

Some objection has been raised in past years 
to holding the convention in June on account 
of the hot weather, closing exercises of the 
schools and the approach of the vacation season, 
but this year there is also another reason. The 
association inspection rules committee now has 
certain investigations and tests under way for 
the purpose of codperating in the work of the 
Central Committee on Lumber Standards. 
These measures on the part of this association 
will not be completed in time to permit their 
results receiving the official consideration and 
presentation without the convention being held 
at a much later date than usual. 


To Discuss Trade Extension 

New York, March 2.—An important topic 
Which will be discussed at the annual convention 
of the National-American Wholesale Lumber 
Association at the Ambassador Hotel, Atlantic 
City, N. J., April 15 and 16, is that of the whole- 
salers’ relation to trade extension. The whole- 
‘Salers in general feel that they are a more im- 
portant factor in promoting the use of lumber 
than is generally recognized in that they are 
totally dependent on the selling of wood, a con- 


Congress Hotel, 


trast to the retailer who sells building materials 
and wood substitutes. 

Ways and means of further developing the 
efficiency of the wholesalers’ distributive proe- 
esses will also come up for extensive discussion. 
The committee on the cost of conducting a 
wholesale lumber business will have an interest- 
ing report as during the year a uniform account- 
ing procedure has been adopted and recom- 
mended to the membership and gradually this is 
being put into operation. Advance registrations 
indicate a record attendance at the convention. 


Georgia Forestry Association 

ATLANTA, GA., March 1.—Though definite de- 
cision in regard to the matter has not yet been 
made, it is considered likely that the annual 
convention of the Georgia Forestry Association 
will be held this year at Thomasville, Ga., ac- 
cording to C. B. Harman, of Atlanta, vice presi- 
dent of the association. The exact date for the 
convention has not as yet been decided, but it 
will be some time during April. Mr. Harman is 
also secretary of the Southern Sash, Door & 
Millwork Manufacturers’ Association. 


Institute Directors to Meet 

MEMPHIS, TENN., March 2.—J. B. Edwards, 
president of Hillyer Deutsch Edwards (Ine.), 
Oakdale, La., and newly elected president of the 
Hardwood Manufacturers’ Institute, paid his 
first visit to the executive offices in this city 
yesterday and today. He has been in conference 
with J. H. Townshend, executive vice president, 
and other officers of that organization regarding 
plans for the year. 

After the conference Mr. Edwards announced 
that a meeting of the board of directors of the 
institute would be held at the Hotel Peabody, 
Memphis, on Thursday, March 11, starting at 
10 a. m. At this meeting considerable impor- 
tant business will come before the directorate 
and Messrs. Edwards and Townshend urge a 
full attendance. Several new propositions will 
be submitted to the board by Mr. Townshend 
and plans discussed at the New Orleans meet- 
ing will receive further consideration. 


Potlatch Protective Annual 


PoTLATCH, IDAHO, March 1.—W. D. Humis- 
ton, secretary-treasurer of the Potlatch Timber 
Protective Association, this city, announces that 
the annual meeting of the organization will be 
held Monday afternoon, March 8, in the Eilers 
Building, Spokane, Wash. Officers and diree- 
tors for the ensuing year will be elected and it 
is possible the State forester will discuss the 
advisability of making some changes in the as- 
sociation boundaries. A draft of a new consti- 
tution and bylaws will also be considered at 
this time, as well as one of a proposed budget 
for the season of 1926. 

(SEGA ABEBEBaEaS: 
Georgia Quarterly Meeting 

ATLANTA, GA., March 1.—The first quarterly 
meeting of the Georgia Retail Lumber & Mill- 
work Association will be held at Augusta, Ga., 
on Thursday, March 25, it has been announced 
by W. B. Willingham, jr., of the Willingham- 
Tift Lumber Co., of Atlanta, secretary of the 
association. The program has not as yet been 
completed, but it will comprise further discus- 
sion of various matters taken up at the recent 
annual convention in Atlanta, and talks will be 
arranged on such subjects as accounting, yard 
costs, yard equipment, lumber handling, grade 
marking, codperative advertising, better mer- 
chandising ete. 

At the recent annual meeting the association 
members agreed to underwrite the salary of a 
field secretary for the organization, and Mr. 
Willingham states that it is likely such a man 
will be engaged for this work prior to the 
Augusta meeting, and that he will be there to 
explain to the members the nature of his work. 
A conference is to be held in Atlanta this week 


between Mr. Willingham and Herbert J. West, 
of the West Lumber Co., president of the asso- 
ciation, relative to engaging this secretary, fol- 
lowing which definite action in the matter will 
be taken. 


Pittsburgh Wholesalers Elect 


PITTSBURGH, Pa., March 2.—The Pittsburgh 
Wholesale Lumber Dealers’ Association has 
elected officers for the ensuing year as follows: 

President—H. E. Kelly, Tionesta Lumber Co. 


Vice president—F. R. Babcock, Babcock Lum- 
ber Co. 


Secretary-treasurer—J. G. Criste, Interior Lum- 
ber Co. (reélected). 

Directors—Edward KEiler, Edward Eiler Lumber 
Co., retiring president; E. H. Stoner, West Penn 
Lumber Co.; E. H. Picket, Picket & Volk Lumber 
Co.; E. A. Bowles, Iron City Sash & Door Co.; 
B. W. Cross, B. W. Cross Lumber Co. 

Seventy were present at the dinner and meet- 
ing of the association and salesmen in the em- 
ploy of members of the association, held at the 
Union Club last Friday night. The object of 
the meeting was to help the wholesale lumber- 
men and their salesmen acquire a mutually 
better understanding of each other’s problems. 

H. E. Kelly, the new president, presided and 
introduced the toastmaster, E. H. Stoner, who 
conducted the meeting following the dinner. 
There were speeches by F. R. Babeock and 
William H. Schuette, representing the whole- 
salers, which were followed by an open forum 
diseussion. 





Announce Association Committees 


MINNEAPOLIS, MINN., March 3.—J. F. 
Hayden, secretary of the Northern Wholesale 
Hardwood Lumber Association, has announced 
some changes in the standing committees from 
the appointments given out at the annual 
meeting of the association which was held in 
Milwaukee, Feb. 15. Following is the list of 
committeemen that are now working: 

Membership—F. D. 
Early, H. W. Maffett. 

Arbitration—T. T. Jones, chairman; E. P. Gil- 
lette, R. F. Dunean, L. H. Levisee, A. F. Wrbsky. 

Finanee—-G. A. Vangsness, chairman; Robert 
Blackburn, J. J. Fitzpatrick. 

Statistics—William Kelley, chairman: W. W. 
Brown, H. A. Walker, H. S. Crosby, R. S. Utley. 

Resolutions—W. W. Brown, chairman; W. D. 
Wheeler, Phil Phillipi. 

Traffiic—J. J. Adams, chairman; R. S. 
Enos Colburn. 


Wood Promotion—A. H. Ruth, chairman: F. D. 
Timlin, T. T. Jones, William Kelley, W. D. Wheeler. 


Bureau Drafts Grading Rules 


TORONTO, ONT., March 1.—A conference was 
held last week between a general committee of 
the White Pine Bureau recently organized at 
the Montreal meeting of the Canadian Lumber- 
men’s Association and the inspection committee 
of the same bureau, to deal with a proposal 
for drawing up grading rules for white pine, 
and also for dealing with a proposed publicity 
‘campaign and the securing of statistical data 
regarding white pine stocks on hand ete. James 
L. Crane, of the Hope Lumber Co., Bridge- 
burg, Ont., who was to have presided was ab- 
sent on account of illness, and the chair was 
oceupied by J. S. Gillies, Braeside, Ont. There 
were also present E. R. Bremner, Ottawa; 
Walter M. Ross, Ottawa; Alex. Fenton, Ot- 
tawa; Walter C. Laidlaw, Toronto; D.C, Johns- 
ton, Toronto; C. N. Carney, Thessalon (rep- 
resenting J. L. Crane); D. MeLachlin, Arn- 
prior; A. C. Manbert, Toronto, and W. G. 
Barron, Ottawa. The meeting was conducted 
in an informal manner and devoted most of its 
attention to the drafting of grading rules for 
white pine. It is understood that good prog- 
ress was made and that a tentative set of rules 
was drawn up, which will be considered further 
at a subsequent meeting. Publicity and sta- 
tistical data were also discussed to some extent. 
Such recommendations as have been agreed 
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Utley, 








AMERICAN LUMBERMAN 


MarcH 6, 1926 









Modern Homes 


rrr 
65 distinctive 1-story 
Spanish and English types 
Fine Homes 
B COW) occcccpesvsz Tiber 
| 2-story English, French 
i and Mediterranean types 
All American 
The two new Stillwell WOMeES ....0crecceee , 

Plan Books, just off 59 houses, 7-10 rooms 
the press, will mate- The New i 
rially aid you in show- Colonials ree pevceee ; 
ing prospective home- 50 houses, 6-10 rooms 
buyers the latest in Southwest Stucco $1.00 
one and_ two-story Homes ..........--. “meet 
homes of the most 75 bungalows and duplexes 
modern types. oe i 
These, with the other 60 houses, 6-7 rooms 
Stillwell Plan Books, Little 
show photographs and Bungalows ......... . 
floor plans of the most 75 houses, 3-4-5 rooms 
modern construction 
in stucco, brick and SPECIAL OFFER: 
wood. . 

; Either of the $1.50 books 
Fee ee oe have | with any two others, $3. 
checked in the panel. Both of the $1.50 books 
Note the special com- with any three others, $5. 
bination offers. 
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THe Coupon Makers 
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upon in connection with these three matters 
will be presented for discussion at a general 
session of the White Pine Bureau, to be held 
probably in Ottawa, between March 10 and 
March 15. 


Confer on Exporters’ Plans 


Mempuis, TENN., March 1.—Edward Barber, 
the newly elected director in charge of foreign 
affairs of the National Lumber Exporters’ As- 
sociation spent a few days last week in Mem- 
phis and the South conferring with President 
W. M. Lynch and other members, prior to sail- 
ing for London where he will take up his new 
duties. Mr. Barber is expected to sail from 
New York with his wife on March 27. 

While in Memphis exporters gathered at a 
luncheon arranged by W. M. Lynch at the Hotel 
Peabody and discussed questions of mutual 
interest. Memphis exporters feel that the pres- 
ence of a man who is so well known in the ex- 
port game will do much toward cementing a 
firmer friendship between the American ex- 
porters and the English importers. In the 
opinion of Mr. Lynch Mr. Barber ‘‘will be a 
great asset to the exporters’ association as 
well as a big help to the importers in Eng- 
land.’’ 


Announcement has been made, says Mr. 
Lynch, of the personnel of the board of arbi- 
tration which has been named by the Timber 
Trade Federation of London and which was 
approved by the membership of the National 
Lumber Exporters’ Association. ‘‘I am soon 
going to start an intensive campaign,’’ he said, 
‘*to increase the present membership and [I 
hope that each and every exporter will give 
consideration to membership.’’ 


Louisiana Contractors Incorporate 


NEw ORLEANS, LA., March 1.—The Associated 
General Contractors of Louisiana, holding their 
annual convention in Alexandria Feb. 23, de- 
cided to incorporate their organization under 
the title, Louisiana highway and municipal di- 
vision, Associated Contractors of America, and 
to launch a campaign for an increase of mem- 
bership. The following officers and directors 
were elected for the ensuing year: 

President—A. M. Fromherz, of New Orleans. 

Vice president—J. F. Irvine, of Baton Rouge. 

Treasurer—A. M. Mutersbaugh, of Lake Charles, 

Secretary—F. R. Wimberly, of Arcadia. 

Other directors—W. H. Smith, of Alexandria: 
W. C. Perry, of Baton Rouge; J. G. Marston, of 
Shreveport; A. Picard, of New Orleans; and H. E. 
Harvey, of Jonesboro. 


Southwestern Ontario Retailers Meet 


Toronto, ONT., March 1.—The Southwestern 
Ontario Retail Lumber Dealers’ Association held 
a meeting at Chatham, Ont., on Feb. 25, with 
a good attendance. One of the most important 
items disposed of was the making of arrange- 
ments for the annual meeting. It was decided 
to repeat the experience of last year, by hold- 
ing the meeting on board the steamer Hamonic 
on May 3, during the course of a sail from 
Sarnia to Windsor, Ont. 

T. C. Warwick, of Blenheim, Ont., contributed 
the first address at the meeting, his subject be- 
ing ‘‘ Rating the Wholesaler.’’ He stressed the 
fact that manufacturers and wholesalers, as well 
as some commission men, had either a mill, or 
stocks, or a good reputation or a combination of 
some of these qualifications which made it possi- 
ble to deal with them and count confidently upon 
good service and fair treatment. He added, 
however, that there was a certain class of com- 
mission man, known to be without responsi- 
bility of any kind, and also without any repu- 
tation that could be considered an asset. It 
was in connection with such individuals that 
most of the disputes developing out of purchases 
of lumber by retail dealers most frequently 
arose. 

This led to a consideration of whether it 
would be possible for the members of the South- 
western Ontario Retail Lumber Dealers’ Asso- 
ciation to put into operation some form of rating 
for manufacturers, wholesalers and commission 
men. If this could be successfully worked out, 
it would be possible for the retail lumber deal- 
ers to make inquiry whenever they were con- 
sidering business with an unknown firm. Sev- 
eral other members followed Mr. Warwick, and 
Horace Boultbee, secretary of the Ontario Re- 
tail Lumber Dealers’ ‘Association, spoke upon 
this subject, expressing the belief that it would 
be possible to work out a rating system. His 
opinion was that it should be based upon the 
principle of having all dealers report to the 
secretary the names and addresses of all firms 
from whom they had made purchases, together 
with a brief report upon each firm as to how it 
carried out its contracts. This information 
could be carded and made available at a mo- 
ment’s notice upon inquiry. A dealer could 
then be told how many members had purchased 
from the firm in question and what the expe- 
rience of each had been. After further con- 
sideration it was decided to leave this matter 
over for discussion at the annual meeting. 

J. L. Naylor, Essex, Ont., gave an excellent 
talk upon ‘‘The Growing Menace of Substi- 
tutes.’? He expressed the opinion that the 
menace was not in the substitutes themselves 
but in the selling methods adopted by the manu- 
facturers. He suggested that the best policy 
the retailers could adopt would be to handle 


substitute lines where manufacturers preferred 
to sell through the retail lumber dealers and 
who therefore protected the retail dealers. 

B. F. Clarke, of Glencoe, the chairman, con- 
tributed to the discussion, pointing out that 
lumber manufacturers and wholesalers were 
not taking advantage of their opportunity to 
advertise their products to anything like the 
extent that they should be advertised. He under- 
stood, however, that a serious attempt was now 
being made by the manufacturers and whole- 
salers to remedy this situation. 

A. R. Sanders, St. Thomas, B. F. Clarke, J. L. 
Naylor, and others also took part in an inter- 
esting discussion upon the selling of glazed sash, 
telling of the way in which they handled this 
trade problem. 

There was a short discussion of deliveries of 
small lots, the consensus of opinion being that 
dealers might reasonably be expected to make 
deliveries within their city or town without 
a separate or additional charge, but outside of 
the town or city some extra charge should be 
made for deliveries, either to be shown as such 
or buried in the price. 


HOO-HOO DOINGS 


Activities of Seattle Club 


SEATTLE, WASH., Feb. 27.—At the regular 
luncheon of the Hoo-Hoo Club of Seattle Thurs- 
day, S. P. Johns, president, in the chair, resolu- 
tions were adopted deploring the death of Perry 
D. Roe, president of the Hoo-Hoo Club of Van- 
couver, B. C. 

The first annual dinner dance of the Hoo-Hoo 
Club of Seattle was held Friday evening at the 
Seattle Yacht Club. More than one hundred 
and fifty members of the club and their ladies 
attended, making the party a success in every 
way. The affair was managed by a committee 
of which Hugh P. Brady is chairman. 














Forestry Expert to Address Hoo-Hoo 


Sr. Louis, Mo., March 2.—R. 8S. Kellogg, of 
New York, secretary-manager of the Newsprint 
Service Bureau, will speak at a special meeting 
of St. Louis Hoo-Hoo and lumbermen Friday 
evening, March 12, it was announced today by 
I. R. L. Wiles, president of St. Louis Hoo-Hoo 
Club No. 6. The Hoo-Hoo luncheon scheduled 
for today was postponed. Mr. Kellogg is one of 
the country’s foremost authorities on lumber, 
wood pulp and other forestry subjects. He was 
formerly secretary-manager of the National 
Lumber Manufacturers’ Association. The place 
of the meeting will be announced later. 
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Starts Series of Legal Articles 


PittsBuRGH, Pa., March 2.—H. F. Burn- 
worth, secretary of the Pittsburgh Lumber- 
men’s Club, who is an attorney, has started a 
series of articles on legal questions that arise 
in the business of the lumber dealer, which will 
appear bimonthly in the weekly news letter of 
the club, called the ‘‘Lightning Bug.’’ Mr. 
Burnworth’s first paper appeared this week, 
dealing with the ‘‘Enforcement of Judg- 
ments.’’? Among other subjects of special im- 
portance to Pennsylvania dealers which will be 
dwelt upon are ‘‘Granting of Credit Based on 
Real Estate Ownership,’’? and an ‘‘ Explana- 
tion of No-Lien Contracts.’’ 


Houston Club Annual 


Houston, Tex., March 1.—Announcement is 
made by George C. Schnitzer, of this city, that 
the annual meeting of the Lumbermen’s Club 
of Houston will be held in the Lumbermen’s 
Club rooms in the Bender Hotel on March 16. 
No program has as yet been prepared for this 
meeting. 


Club President Resigns 


CINCINNATI, OHIO, March 2.—The annual 
ladies’ night dinner dance of the Cincinnati 
Lumbermen’s Club was held at the Cincinnati 
Business Men’s Club last night. About one 
hundred and fifty members and guests with their 
ladies were present. The affair was one of the 
most successful in the annals of the club. 

The dinner marked the farewell of Edward 
Barber, president of the club. Mr. Barber 
formally said goodby to the Cincinnati lumber 
trade and submitted his resignation as presi- 
dent. Mr. Barber will leave for London, Eng- 
land, the latter part of the month where he is 











to make his residence and take up his duties 
as European representative of the National 
Lumber Exporters’ Association. 

The members of the club presented Mr. Bar- 
ber with a handsome traveling bag as a testi- 
monial of esteem. The presentation was made 
on behalf of the club by Montgomery Christie, 
Cincinnati manager of James Kennedy & Co. 
(Ltd.). Mrs. Barber was presented with a 
basket of flowers by Mrs. J. Watt Graham. 

Following Mr. Barber’s resignation, the club 
elected C. W. Tunis, first vice president, as 
president to fill out the unexpired term of Mr. 
Barber. 

Before resigning Mr. Barber appointed a 
nominating committee consisting of Earl Hart, 
Frank Haass and D. H. Willey to present a 
ticket for the annual election. The nominations 
are to be made at the April meeting and the 
election will be held in May. <A committee, 
consisting of R. W. Phillips, Henry Winkler and 
J. J. Linehan, was named from the floor to pre- 
sent an opposition ticket. 
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Defects of Softwoods Club Topic 


NEw York, March 1.—Nelson Brown, of Syra- 
cuse University, was the speaker last Friday 
night at the meeting of the Nylta Club, his 
subject being ‘‘ Defects of Softwoods.’’?’ He 
said there are two kinds of defects to worry 
the lumberman, those of nature and those occa- 
sioned by imperfect methods of manufacture. 
Mr. Brown said natural defects are mostly in- 
surmountable, but that those in manufacture can 
mostly be eliminated by proper care. The talk 
was illustrated with lantern slides and occa- 
sioned an interesting debate. The leaders in 
the discussion were Hal Morse, Fred Cox, Robert 
Ladu, and Courteney Hall. 





Ordered to Pay Compensation 


MILWAUKEE, WIs., March 2.— The Tegge 
Lumber Co. and the George L. Waetjen Co., 
the latter being a manufacturer of plywood and 
veneer in this city, were two of three firms or- 
dered to pay compensation to a night watch- 
man by the Wisconsin State industrial commis- 
sion. The watchman was an employee of the 
merchant police patrol service of Milwaukee, 
and Fred Leich, the employer, had chosen not 
to be subject to the compensation act, which 
provides that when a sub-contractor fails to 
carry insurance, or is not subject to the act, 
the principal contractor shall be liable for in- 
juries to employees of the sub-contractor. The 
above companies, together with a third, were 
held responsible for payment of the compensa- 
tion, the injured man having been assigned to 
watch their properties. 


Retail Sales Made Big Increase 


The Federal Reserve Bank of Minneapolis, 
teporting for Montana, the Dakotas, Minnesota 
and northern Wisconsin, says that retail lum- 
ber sales of the almost seven hundred yards 
which contribute statistics, in January were 9 
percent larger than in the corresponding month 
of last year, ‘‘ giving continued evidence of the 
larger building program under way in the rural 
communities of the district.’’? Lumber sales 
were 7. percent smaller in January than in De- 
cember, which is a smaller reduction than oe- 
curred in 1925 or 1924 between the same two 
months. Stocks of lumber were 5 percent larger 
at the end of January than those of January 
last year, and showed the usual 10 percent in- 
‘rease over December holdings. Accounts and 
notes receivable were 2 percent larger at the 
end of January this year than the total for the 
same date last year, and showed a 13 percent 
Seasonal reduction from the amount uncollected 
at the end of December. 

The Federal Reserve Bank of Kansas City, 
Which collects reports from about two hundred 


fifty yards in Nebraska, Kansas, Oklahoma, 
Wyoming, Colorado and northern New Mexico, 
shows that January lumber sales, measured in 
board feet, were 15 percent larger thah those 
of January, 1925, and sales of all materials in- 
cluding lumber were 5.3 percent larger. Out- 
standings were only 4.2 percent larger than 
those of January last year. Lumber stocks, in 
board feet, at the end of January were 9.2 per- 
cent less than those held at the same time last 
year. 


Fir for Historic Frigate’s Masts 


WASHINGTON, D. C., March 1.—Secretary of 
the Navy Wilbur has accepted an offer of the 
West Coast Lumbermen’s Association to fur- 
nish the masts to be used in rebuilding the his- 
toric frigate Constitution. 

In making the offer, the West Coast associa- 
tion wired Secretary Wilbur: 

Should the Navy accord us this honor, the masts 
will be furnished in Douglas fir, if possible from 
Bainbridge Island, named in honor of Commodore 
William Bainbridge, who was in command of the 
Constitution in her memorable engagement with 
the British frigate Java Dec. 29, 1812. 

In this way the West Coast lumbermen linked 
the present with the past. The fight with the 
Java was the Constitution’s second notable en- 
counter during the war of 1812. The British 
frigate, a vessel of 49 guns, was totally wrecked 
in an hour’s actual fighting by the heavy gun- 
fire of the Constitution, skilfully directed by 
Commodore Bainbridge. The battle occurred 
off the eastern coast of Brazil. During its 
progress Commodore Bainbridge was wounded 
twice, once by a musket ball and again when 
the steering wheel of the Constitution was shot 
away and a copper bolt driven into her gallant 
captain’s thigh. Bainbridge Island is in Puget 
Sound, slightly to the west of Seattle. 

In accepting the offer, Secretary Wilbur tele- 
graphed Robert B. Allen, manager of the West 
Coast association, as follows: 

The Navy Department accepts with great pleas- 


ure the patriotic offer of the West Coast Lumber- 
men’s Association to donate the masts needed in 






Quality, 
Service 
and Price 


One or more of these three requirements is go- 
ing to influence every prospective sale, and 
surely every dealer can bring before the buy- 
er’s attention some advantage in at least one 
or more of these features. 

If you are selling a higher grade of certain 
kinds of lumber, tell your prospects about it. 
They will be ae to know something about 
lumber of quality. 

If you are prepared to make quick city deliv- 
eries or by truck ten or twenty miles in the 
country, tell the trade because buyers will be 
interested in this kind of service. 

The question of price is often misunderstood 
as there are very few buyers who expect to get 
something for nothing. Most every purchaser 
expects to pay a fair price, and unless the price 
is something near what the buyer thinks it 
should be, quality considered, they will go else- 
where and pay more. 

In our monthly L.C.L. price lists on oak and 
maple flooring, lumber, mouldings, trim, etce., 
prices are attached to each item delivered to 
any Chicago freight station or boat dock, ship- 
ment same day: orders received; quality and 
service guaranteed or money back and no 
quibbling. 
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| Fix Your Credit Loss 


|| in Advance 


You can state pretty accurately every 
| item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a cértain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. } 

The cost of Credit Insurance is small 
compared to the security afforded. 

















Over $9,500,000 paid to our policyholders 
|The American Credit-Indemnity Co. | 

OF NEW YORK iW) 

511 Locust St. 104SIIl.Mer.Bank Bld. 80 Maiden Lane 

| St. Louis, Mo. Chicago, Ill. New York, N. Y. 




















That First Impression 


So Much Depends 
On It 


Hand your pros- 
pect, a, Wiggins 
card and you 
produce a first 









impression FOTEEL COMPANY 
that com- PITTSBURGH. PA 
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spectful at- 

tention. 


Wiggins Peerless Patent Book-Form Cards 


engraved with such skill and care that each card carries with it the 
distinction of supreme quality. 

Ask for tab of specimens, detach the card one by one and 
observe their clean-cut edges, and the protection afforded by 
their being encased in convenient book-form style. Samples free 
on request. 


The John B. Wiggins Company 
Established 1857 


Engravers Plate Makers 
1108 South Wabash Avenue, 


Die Embossers 
CHICAGO 
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rebuilding the historic frigate Constitution. The 
commandant of the Navy Yard, Boston, who will 
have charge of the reconstruction of the vessel, has 
been designated to receive all donations. Your 
telegram has accordingly been referred to him with 
the request that he inform you as to his contem 
plated arrangements in remasting this frigate and 
to furnish you with specifications for such spars as 
are required to complete his schedule. 

SEATTLE, WASH., Feb. 27.—The West Coast 
Lumbermen’s Association advises that the ma- 
terial for the masts and spars for the frigate 
Constitution will be ready for delivery within 
ten days after the receipt of the Navy’s speci- 
fications. Demonstrating the possibilities of 
reforestation and the feasibility of perpetuat- 
ing the nation’s timber supply, the association 
will supply the Constitution’s masts from vig- 
orous new forest growth that was seed half a 
century after the famous frigate fought her 
last engagement in the War of 1812, rather 
than from the hundred year supply of mature 
timber still untouched in the Pacifie Northwest. 
The new growth which is coming on at a rate of 
more than three billion feet a year has struc- 
tural strength essential in mast making, and is 
used extensively for that purpose by ship and 
yaeht builders throughout the world. 


Data on Naval Stores Consumption 


Statistics compiled from individual reports 
by the bureau of chemistry, Department of 
Agriculture, show that during the calendar year 
1924 the idustries of the United States using 
naval stores consumed a total of 6,739,621 gal- 
lons of turpentine and 864,841 round barrels of 


rosin. In 1923 the consumption of turpentine 
was 6,704,949 gallons and in 1928 it was 


3,718,900 gallons. Rosin consumption in 1923 
was 902,010 barrels and in 1922 it was 754,927 
barrels. 
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B. W. Cross Lumber Co. 
301 Oliver Building, PITTSBURGH, PA. 
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Telephotographs Save Time and Expense 


Since telephotographs—pictures transmitted 
by wire—were introduced to the business world 
about two years ago at the Republican Nationa! 
convention, one business house after another 
has been awakening to the possibilities of this 
new development in communication, until today 
widely varied interests are creating a demand 
for the: service. 

By the use of telephotographs, Blyth-Witter 
& Co., New York, were able to save eleven days 
in the floating of a stock issue, and were thus 
enabled to meet a favorable market. On a re- 
cent Sunday morning their San Francisco office 
obtained the approval of their attorneys to a 
new stock circular. At the same time the Se- 
curity Bank Note Co., printer of financial pa- 
per, obtained approval for the stock certificate 
model from its San Francisco attorneys. 

Telephotographs of the circular and certifi- 
cate were sent simultaneously to Chicago and 
New York on Sunday afternoon. Because of 
its length it was necessary to send the circular 
in sections. As soon as each part was received 
a messenger boy rushed the telephotograph, 
still damp from the photographic process, to 
the printer, who set up the type and printed 
the circulars. Monday morning the circulars 


One of the large oil companies has found an 
important use for telephotographs in its ae- 
counting department. It is the monthly custom 
of the Pacific coast offices of this company to 
send its balance sheets to the office in San Fran- 
cisco. Here they are combined and a trial bal- 
ance sheet sent to the main office of the com- 
pany in New York City. This trial balance 
sheet is now sent by telephotograph, hastening 
its arrival at New York by at least three days. 
The company is thus able to issue its monthly 
financial statements several days earlier than 
formerly. 

Pictures of news events are being telepho- 
tographed across the country almost daily. A 
photograph originating in San Francisco will 
appear in the San Francisco, Chicago and New 
York newspapers on the same day. 

In addition to these cases, uses for telephoto- 
graphs are coming to light in an almost unlim- 
ited field. Among the suggested uses are: Por- 
traits of any size or kind, pictures of celebrities 
figuring in the news of the day, scenic views 
from distant points, mechanical drawings, pic- 
tures of machinery, either the entire unit or any 
of its parts, up-to-the-minute fashions, sports 
contests, advertising layouts and proofs, checks 





lie 


* 





Telephotograph of two sections of the Twentieth Century Limited leaving Chicago. 








This picture 


was flashed over Bell System wires from Chicago to New York, beating the famous train to its 
destination by many howrs 


were at the San Francisco, Chicago and New 
York offices of Blyth-Witter & Co. 

Meanwhile at New York two prints were made 
of the stock certificate telephotograph. One 
was mailed to the bank note company’s printing 
plant at Philadelphia, and the other to the vice 
president of that company at New York. 

Approval of the stock certificate was obtained 
from the stock exchange about Monday noon. 
Philadelphia was called by long distance tele- 
phone and told to print the certificates with 
modifications as suggested by the listing com- 
mittee. 

On Thursday night 10,000 certificates, sent 
from Philadelphia by airplane mail, were de- 
livered at the San Francisco office of Blyth- 
Witter & Co. All this was accomplished in the 
time it would have taken the regular mails to 
come from San Francisco to New York. 


Another striking example of the use of tele- 
photographs to save time and expense is illus- 
trated by the experience of a large eastern in- 
dustrial corporation. A conference of the ex- 
ecutives of the business had been called to meet 
in New York to discuss an important contract. 
On the day prior to the conference it developed 
that the only obtainable copy of the contract 
was in San Francisco. To wait for a facsimile 
contract, sent by the fastest mail service, would 
have meant the loss of valuable time. But a 
telephotograph of the contract was sent from 
San Francisco to New York and delivered one 
hour before the meeting was held. 


and other financial papers, x-ray pictures and 
electrocardiographie tracings, textile designs, 
wills and similar legal documents. 

Fifty years ago the telephorie stood on the 
threshold of business just as the telephotograph 
stands today. Thousands of people now living 
have witnessed the phenomenal growth of local 
and long distance telephony. Who will venture 
to predict the diverse uses made of the electrical 
transmission of pictures fifty years hence? 


SCRAAAABRAELBERaEABAAA: 


Old Illinois Yard Changes Hands 


DANVILLE, Inu., March 1.—The N. E. Holden 
yards in Danville and Catlin, Ill., have been sold 
to the J. W. Mackemer Lumber Co., of Peoria, 
Ill., and Mr. Holden retires from _ business. 
‘*Nat’’ Holden, as he is generally known among 
his associates, is one of the old time lumbermen 
of the State and one of the best known. The 
yard at Danville has been in continuous opera- 
tion for many years, three generations of Hol- 
dens having owned it. Mr. Holden learned the 
business as a boy in his father’s yard and has 
been one of the most progressive and enterpris- 
ing dealers, heading the local building and loan 
association, leading a drive for home building, 
instituting a splendid coéperative advertising 
campaign, and the like. He is also active m 
the State association and is a past president of 
that organization. For several years he has 
not been in good health and has found it neces- 
sary to retire from active business. 
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Activity in Eastern Field 


Proposed Eastern Development 


BALTIMORE, MpD., March 1.—If the plan at 
present entertained by some of the Baltimore 
jumbermen and others goes through, there will 
be called into existence a combination of retail- 
ers and millmen, with perhaps some wholesalers, 
though so far only one of the latter trade di- 
vision seems to have been considered, involving 
a capitalization of many millions and including 
establishments from a number of cities east of 
the Mississippi River. 

Discussion of the proposed combination, it 
appears, has been progressing for the better 
part of a year, and on last Tuesday another 
conference was held in New York, with Balti- 
more represented by all of the ten or twelve 
concerns to be taken in. The chairman of the 
meeting was authorized to call another session 
within the next two months. Those interested 
naturally do not desire their identity to be dis- 
closed at present, and the names of the pro- 
spective members are being withheld. 


(qmg@@@gnaaaan: 


Dry Kiln Engineering Course 

SyracusE, N. Y., March 1.—A short course in 
dry kiln engineering will be given at the New 
York State College of Forestry, Syracuse Uni- 
versity, March 15 to 25 inclusive. New fea- 
tures have been added to the course. This 
course is given for dry kiln operators, shop 
foremen, production engineers and men engaged 
in similar lines. A common school education is 
the only requirement for admission. 

Proper piling of lumber for kiln drying, tests 
to determine moisture content, shrinkage, case 
hardening; how to prevent warping, twisting, 


sion under authority of the State law will cost 
$6,000,000 and be ready for service in about 
four years. By that time the United States 
Government will have completed the ‘‘ Deeper 
Hudson’’ dredging project, to cost $11,200,000 
and to establish a channel twenty-seven feet 
deep at low tide in the Hudson River as far 
north as Albany. 

The Albany terminals to be financed by the 
port commission include a grain elevator with 
annual turnover capacity of 33,000,000 bushels, 
4,000 feet of deep water concrete docks, a 5- 
story warehouse, a transit shed, cold storage 
plants, three railroad yards for incoming and 
outbound freight and for classification of ears, 
an airplane landing field for both freight and 
passenger planes, a large and thoroughly modern 
lumber terminal, and open storage spaces along 
the wharves for handling 500,000 tons annually 
of wood pulp, expected to be imported for 
paper mills in this vicinity. 

SAA eae244240442488 

Wholesale Commodity Price Index 

CAMBRIDGE, MAss., March 1.—The Harvard 
University committee on economic research an- 
nounces its weekly index of wholesale com- 
modity prices declined to: 148.3 for the week 
ended Feb. 24, from 149.4 for the week ended 
Feb. 17. 

Se aaa aaaaanai 

Confer on Forest Week Observance 

New York, March 1.—A unique and signifi- 
cant conference was held in New York City on 
Feb. 26 to arrange for codéperation between the 
United States and Canadian authorities in the 
joint observance of forest week April 18-24, 
1926. The conference was held at the invita- 
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ANY MAN SHOULD BE WISE ENOUGH— 


To know the difference between bigness and greatness. 
do more listening than talking. 

To admit his mistakes instead of covering them up. 
To assume that other men are as sincere as himself. 

To learn from the fellow who is succeeding. 

keep still if he can’t keep cool. 

know that honesty is more than a good policy. 








honey-combing; problems in temperature and 
relative humidity; how to measure circulation 
and to locate kiln troubles; repair work, lay- 
out ete. are some of the subjects that will be 
taken up and worked out in the kiln drying 
plant of the college which consists of two kilns 
of modern types. 

The course is limited to 25 men. An early 
registration is recommended. Inquiries should 
be addressed to Prof. Raymond J. Hoyle, New 
York State College of Forestry, Syracuse Uni- 
versity, Syracuse, N. Y. 


Plans for Modern Lumber Terminal 
ALBANy, N. Y., March 2.—The Albany port 
district commission has announced definite plans 
for the construction of a large and thoroughly 
modern lumber terminal here, in connection 
with the $17,200,000 development of Albany as 
an inland port of the first rank for ocean ship- 
pmg. The modern lumber terminal is to be 
constructed on the Rensselaer side of the Hud- 
son River, and it is expected that it will be 
utilized extensively as a receiving point for 
big cargoes of Douglas fir, western hemlock and 
other West Coast woods, both for local con- 
sumption and for reshipment by railroad to 
points throughout northern and central New 
York State in the west central section of New 
England. 

Chairman Frank C. Herrick, of the Albany 
port district commission, states that the ter- 
minal developments already decided upon and 
to be construeted and financed by the commis- 


tion of R. 8S. Kellogg, secretary of the News 
Print Service Bureau, who is chairman of the 
executive committee of American forest week, 
and was participated in by D. R. Cameron, of 
the forestry branch at Ottawa; A. EK. Cadman, 
assistant secretary of the Canadian Pulp & 
Paper Association; J. N. Stephenson, editor of 
the Pulp and Paper Magazine, all of whom are 
members of the Canadian Save-the-Forest Week 
Committee, and by Miller Hamilton, of the 
United States Forest Service, and Theodore N. 
Knappen, of the National Lumber Manufactur 
ers’ Association, representing the American 
Forest Week Committee, and also Robert E. 
Hutchinson and Ed Hunter, of the Associated 
Advertising Clubs of the World, which has Ca- 
nadian affiliations, as well as many members in 
the United States, and which is making a spe- 
cial effort to have programs devoted to forest 
protection subjects throughout the United 
States and Canada during forest week. 


At the conference the plans of both the 
United States and Canadian committees were 
discussed in detail and many helpful ideas ex- 
changed regarding the preparation and presen- 
tation of printed material, moving pictures and 
radio programs, together with an exchange of 
nationally-known speakers to address important 
gatherings in both countries. 

The official proclamations for the week of 
April 18-24 in both countries will stress eodp- 
eration in a common undertaking, the basie pur- 
pose of which is to protect the forests of North 
America for the use of the people of the con- 
tinent. 
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Delta Hardwoods 
Offer You Lower 


Factory Costs 


Being soft-textured our Ar- 
kansas Delta Hardwoods are 
easier to saw, dress, sand, etc. 
Thus, they mean lower ma- 
chine cost in your factory. 
They take stains and varnishes 


Our Oak, Gum, Ash and 
Elm lumber is well manufac- 
tured, accurately and carefully 
graded. Let us send you our 
stock sheets on 


Oak, Gum, Ash, Elm 


A trial order will prove to you 
that it pays to buy Breece-White 
Delta Hardwoods. 


Breece- White 


Manufacturing Co. 
ARKANSAS CITY, ARK. 


























THE SEIDEL 
LUMBER LIST 











Long or 
Short Leaf Pine 
Cypress 
Sitka Spruce 
Douglas Fir 
Washington 
Red Cedar 
Tennessee 
Red Cedar 
Pondosa Pine 
Cal. White & 
Sugar Pine 
Redwood 


Oak Flooring 
Maple 
Beech, Birch 


ow 








HIS is the covered 
shipping platform 
of one of the big Pacific 
Coast mills with which 


we have connections 
FOR DIRECT FROM MILL 
TO POINT OF DESTINA- 
TION SHIPMENTS ON 


Douglas Fir 
Sitka Spruce 


Try our 
Wholesale Department 
direct from the mill service. 






‘eidel 


LUMBER CO, 
St.Louis,Mo. 
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NorthernWoods 


Rust-Owen Lumber Co. 


DRUMMOND, WIS. 














Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Lumber 
Dressed 


“EXTRA STANDARD” 








HARDWOOD FLOORING 
Maple - Oak - Beech 


Birch 
Zandi 








NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 

















WHO MAKES LIVING A JOY 


Rear A NEW COLLECTION BY THE POET 





nell | COME ON HOME 


By 
DOUGLAS MALLOCH 


AUTHOR OF “TOTE-ROAD AND TRAIL” “THE WOODS? 
“IN FOREST: LAND,” ETC. > 





Douglas Malloch is known all over America 
cwherever people gather to hear clean stories, 
enjoy happy evenings, and read aloud or listen 
to verse such as his, filled with homely senti- 
ments and a happy spint. “The poet who 
anakes Irving @ joy,” they say of bim. 
This new collection contains favorites that 
Mr. Malloch has read or recited throughous 
the country. All sides of life and humor are 
cepresented, but perhaps the commonest note is 
the one struck in the lines, “His Heritage,” 
where a father says to his boy: “I know you'lh 

ho get along,” and adds: 
yy "I know, somehow or other, 

sey Because you alweys hed 
A whole lot of your mother, 

‘And a litde of your dad™ 























A book that will help you sell homes, 
for it will fill you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 

A new book by “the lumberman 
poec” that should be in every home, 
and on the desk of every lumberman. 
222 pages. 

You want “Come on Home” for 
yourself, and to send to the absent. 
Postpaid, $2. Address: 


American Lumberman 
431 S. Dearborn Street, Chicago 











THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 481 8. 
Dearborn St., Chicago, Ill. 










In the Realm of Building 


Ratio of Home Building Increases 


The statement is often made that one-half of 
America’s building expenditure goes into 
homes, but the latest bulletin issued by the Com- 
mon Brick Manufacturers’ Association of 
America is authority for the statement that the 
proportion is much higher, and, moreover, that 
it is steadily increasing. The bulletin referred 
to says that an accurate check of the different 
classifications of construction shows that in 
1925 nearly 62 percent of the total building in 
the United States, based upon floor space area, 
was residential. The figures for a number of 
years past also are given, as follows: In 1920, 
34 percent; in 1921, 52 percent; in 1922, 54 
percent; in 1923, 59 percent; in 1924, over 61 
percent. 

Dividing the total construction into four 
classes—residential, commercial, industrial and 
educational—the second largest volume in 1925 
was commercial, being 16 percent of the total. 
Then came industrial, with 714 percent, and ed- 
ucational, with 61% percent. All other classi- 
fications totaled 8y% percent. 


Name Dates for ““Own Home’”’ Show 


New York, March 2.—The week of April 
5 to 10 has been designated as Own Your 
Home Week in Brooklyn, and in this connec- 
tion an exposition will be held in the Twenty- 
third Regiment Armory. One of the features 
of the show will be a completely furnished 
home. A large variety of model houses, de- 
tailed plans, maps and photographs will give 
homeseekers opportunities to become acquainted 
with the means and possibilities of having 
homes of their own. Every exhibitor will have 
representatives on hand to help visitors who 
contemplate buying or building their own 
homes. 





(SEERA S 


Texas “B and L”’ Scores Big Gain 


Houston, Trex., March 3.—Building and loan 
associations are making rapid strides in Texas, 
according to statistical figures for 1925 just 
announced by the president of the Texas League 
of Building & Loan associations. The Texas 
law requires all associations to file an annual 
report with the State insurance collector by 
March 1. 

Advance reports forwarded to I. Friedlander, 
State president, show that up to Dee. 31, 1925, 
the people of Texas have invested more than 
$51,000,000 in shares of Texas building and 
loan associations. This represents an increase 
of more than $17,000,000 for 1925, and indi- 
cates that the per capita saving through the 
Texas building and loan associations exceeds 
$10 for every man, woman and child in the 
State. 

This record is considered remarkable in view 
of the fact that prior to 1915 there were no 
building and loan associations in Texas. 


Seaeaaaenaaaaani 


Shows Steps to Home Ownership 


There has just been issued by the American 
Construction Council, having its headquarters 
at 28 West 44th Street, New York, an eight- 
page pamphlet entitled ‘‘Six Steps in Building 
or Buying a Home,’’ embodying suggestions to 
prospective home owners on the better financing 
and better building of homes. 

This pamphlet, which evidently is designed 
to help young people and others not familiar 
with home financing and building procedure, 
tells in simple language some of the elementary 
things that everyone should know before de- 


‘eiding to buy or bulid a home. 


The booklet deals with choosing the proper 
location for the home; considering the general 
surroundings, transportation, school facilities 
ete.; deciding upon the type of house wanted; 
giving careful thought to planning of the in- 
terior; securing services of a reliable architect, 
or other planning service; consulting with the 
financing organization from which loan is ex- 
pected before plans and specifications are 
agreed upon; employing a thoroughly reliable 


building contractor. The stipulation of proper 
grades of each material that goes into the 
house; good construction and insulation; proper 
painting and decorating and attractive land- 
scaping, are some of the other points touched 
upon. 

This pamphlet should prove useful for dis. 
tributing, possibly along with other appropriate 
home building literature, to prospective build- 
ers as a means of helping to focus their de- 
sire for a home, by presenting in a definite 
way the successive steps to that end. 


Milwaukee Show to Break Records 


MILWAUKEE, WIs., March 3.—This city is 
preparing for the most extensive Home Show 
ever held here, to take place from March 13 to 
20 at the Milwaukee auditorium, under the 4di- 
rection of the Milwaukee Real Estate Board. 
It is the fourth year of the Milwaukee Home 
Show, which is ranked as one of the foremost 
in the country. Those in charge predict that 
50,000 people will visit the Auditorium during 
the week of the show. 

Practically all of the local lumber and build- 
ing materials dealers will have exhibits. 

Each of the eight nights will be set aside for 
some particular industry. A queen selected from 
the ranks of the workers in the industry will 
reign each night. Demonstrations will be given 
of the proper use of building materials and how 
to prolong the life of a home, as well as how 
to start a fund for buying a home. 


SHA aaaaaeaea 


Indiana Building Reported Lively 

EVANSVILLE, IND., March 1.—The building 
outlook in Evansville and other towns in south- 
western Indiana is most promising, and con- 
tractors and building material men are looking 
for one of the best building seasons in many 
years. E. G, Spank, of Indianapolis, was at 
Anderson a few days ago making plans for the 
building of from sixty to seventy apartments 
in that city during the spring and summer. 
Harvey Hays, contractor of Petersburg, has 
started work on 150 houses at Vincennes to 
house the employees of a branch factory which 
the Brown Shoe Co., of St. Louis, will locate 
there. Reports from many other towns in 
southern Indiana tell of big preparations for 
building this year. 


Boston to Have Home Beautiful Show 


Boston, Mass., March 2.—This city is to 
have another Home Beautiful and Building 
Trades Exposition, opening in the Mechanics’ 
Building May 1 and closing May 8. It will be 
under the general management of Chester I. 
Campbell, of Quincy, Mass., the originator of 
Home Beautiful expositions. Local lumbermen 
are taking a deep interest in the show and are 
planning some striking exhibits to demonstrate 
the virtues of certain woods and the general 
advantages of frame construction. A con- 
siderable amount of exhibition space has already 
been taken. 





Russian Representatives Buy Saws 


INDIANAPOLIS, IND., March 1.—Two repre- 
sentatives of the Soviet Government of Russia 
visited Indianapolis recently and while in the 
city were callers on the E. C. Atkins & Co, 
saw manufacturers. Incidently, they placed 
some business. The representatives were Alex 
H. Grenberg and T. I. Serebrakoff and they 
have spent several weeks in the United States 
purchasing supplies, principally machinery, 
needed by their government to promote manu: 
facturing in that country. This activity of the 
Soviet Government comes, according to the com- 
mission, as a result of the fact that Russia 18 
branching out in government ownership, not 
only into public utilities, but also in industrial 
and agricultural enterprises. Oil, which the 
commission says is very plentiful, is to provide 
the fuel for most of the power. 
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Purchases Four Wisconsin Yards 


CHETEK, WIs., March 2.—Announcement is 
made by the H. E. Beckwith Lumber Co., of 
Chetek, of the purchase of the A. J. Martin 
Lumber Co.’s yards at Bloomer, Colfax, Hol- 
combe and Sheldon, Wis., which will be operat- 
ed by the purchaser with headquarters in Che- 
tek. 


SREB BEAAGEAAGG®E: 


Good Lumber Policy and Slogan 


United in ownership and unified in policy, the 
‘‘Wausau Group’’ of lumber manufacturing 
companies, with three mills in Wisconsin, two 
in Mississippi, one in Arkansas, another in 
Oregon and still another in British Columbia, 
have adopted ‘‘Good Lumber’’ as a manufac- 
turing and sales motto. 
The introductory adver- 
tisement of the series 
appeared in the AMERI- 
cAN LUMBERMAN of 
last week; another ap- 
pears this week. The 
companies included are 
the following: Brooks 
& Ross Lumber Co., 
Schofield, Wis., Yawkey-Bissell Lumber Co., 
White Lake, Wis., and Bissell Lumber Co., 
Marshfield, Wis., all cutting hardwoods and 
hemlock; Wausau Southern Lumber Co. and 
Marathon Lumber Co., Laurel, Miss., cutting 
southern pine; Silver Falls Timber Co., Silver- 
ton, Ore., cutting Douglas fir; B C Spruce 
Mills (Ltd.), Lumberton, B. C., cutting 
Engelmann spruce, and Wisconsin & Arkansas 
Lumber Co., Malvern, Ark., cutting Arkansas 
soft pine and southern hardwoods. 

The combined production of these eight mills 
is 400,000,000 feet annually, and their output is 
so various and comprehensive in character as to 
enable them in combination to supply substan- 
tially all the requirements of the average classes 
of buyers. It is this variety of output and yet 
the uniformity of product with respect to excel- 
lence of timber and methods of manufacture 
that must make a strong appeal to buyers. A 
reading of the advertisement referred to will 
show that the same management predominates 
in all the operations, and therefore the same 
high standards of manufacture and of service 
may be counted on at all the mills and in all 
the species cut into lumber. It is this guaranty 
of excellence that is emphasized in the series of 
Good Lumber advertisements now appearing in 
the AMERICAN LUMBERMAN. 





Making Money by Selling Below Cost 
(Continued from Front Page) 


4 great extent by the investment becoming 
greater each year. It would seem that the prob- 
lem facing us is to reduce our investment, which 
naturally gives us a greater number of turn- 
overs, 

If certain yards have $15,000 in merchandise 
and are using or turning only $10,000 of it, 
they are only 66% percent efficient. Now if 
any one of us had an employee who worked only 
four days a week and failed to show up two 
days each week, or in other words worked only 
two-thirds of the time, or was only 6624 percent 
efficient, naturally that employee would be dis- 
missed, I hate to think of what would happen 
to me if I didn’t report for work until Wednes- 
day morning of each week. Yet we find some of 
our merchandise accounts are only 66% percent 
efficient, ; 33144 percent remaining idle and 
dormant in our yards, and we wonder why our 
Percent of profit on our investment is becoming 
lower each year. ; 
a can only be made in merchandising by 
* ing, and not im merely owning and invoicing 

emerchandise. We must get rid of the stock 
eal — we can calculate any earnings. The only 
a : ation we can make, while holding the stock 

at and, is to caleulate how much interest it 
etigey us to own and carry such stock. The 
= te stock that remains in our yard one year 
ath nger is creating a loss which must be ab- 

ed by the profit made on the sale of some 


other item. Therefore, it would be better 
to dispose of the item which is creating the loss, 
even if we are compelled to sell it for less than 
the amount we have in it, and by doing so 
stop the constantly increasing loss, and then 
invest in other items, which yield a profit from 
more frequent turnovers. 


Now if a yard is loaded up with stock which 
is not turning, who is responsible for this con- 
dition? It would seem that in case of indi- 
vidual ownership the owner alone is responsi- 
ble. If, on the other hand, the yard is a line- 
yard the responsibility should be equally shared 
between the local manager and the general office. 


Says Thrift Aims Must Be Specific 


PORTLAND, ORE., Feb. 27.—That advertising 
gets results even for banks, was the conviction 
expressed by E. C. Sammons, vice president of 
the United States National Bank, of this city, 
in an address on ‘‘ Advertising for Savings’’ 
delivered at the third annual conference of the 
Western division of the savings bank section 
of the American Bankers Association which 
closed here today. 


In our own institution, said Mr. Sammons, we 
have long since discarded the idea of trying to 
shame the prospect into saving by such means as 
the use of the hackneyed ‘save for a rainy day,” 
and picturing the broken-down old man on a park 
bench, penniless and alone. Savings advertising 
has emerged from the platitude stage to that of 
constructive, intelligent self-appeal. Savings ad- 
vertising is pointing out more and more the results 
of thrift in happiness and contentment. On the 
same principle that a well known soap concern built 
its wonderfully resultful campaign around ‘keep 
that schoolgirl complexion”’ instead of around the 
quality of its product, savings accounts must be 
merchandised in their equivalent of life’s desire, 
not on the basis of “‘you can’t do this” or “don’t 
do that,’ but rather from the appeal of what sav- 
ings will do to fulfill one’s heart’s desire. 

We believe that it is far easier to catch our flies 
with honey than with gall. Consequently we pic- 
ture in our advertising the benefits of savings, the 
acquiring of a home, the purchase of an automobile, 
taking of a vacation, the purchase of bonds or 
stocks, the education of children. In other words, 
we are attempting to teach our customers that, in 
order to get the greatest benefit from spending, 
they must first save enough to spend. 





Last Minute News 


(Continued from page 39) 


present output here is 27 percent below the 
1906 figure. 

Details of the $40,000,000 combine should be 
completed in sixty days, Mr. Warwick said. 
Temporary headquarters are now located at 20 
East Lexington Street, Baltimore. Mr. War- 
wick declined to make public the names of the 
twenty-five companies which will probably join 
the merger. He also said that it has not been 
decided where the concern’s permanent head- 
quarters will be located, or who the officers will 
be. It will be one of the two or three largest 
lumber mergers in the United States, he said. 

Mr. Warwick will leave Richmond this week 
for the North, where he will discuss further 
the details of the proposed combine. His Rich- 
mond home is at 11 Petersburg Pike, on part 
of the property originally owned by his father, 
Peter Warwick. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., March 4.—Following are 
f. o. b. mill prices, Feb. 21 to 28, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 


Sap Flooring Common Boards, S2S 
S4S 


Edge grain— _ oe 
1x3” B&better....$82.25 1x 8” No. 2....... $24.48 
iad aniline ix 9° No. $......: 17.46 
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ixt” B&better ... Longleaf Timbers, S4S, 
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Dimension, 2x4”, 16’ 
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We Can 
Load Promptly 


BASSWOOD 


3 cars 4/4” Ist & 2nds 

7 cars 4/4” No. | Com. & Btr. 
6 cars 4/4” No. | Com. & Sel. 
5 cars 4/4” No. 2 Common 


2 cars 6/4” Ne. 2 Common 
{i car 8/4” No. 2 Common 


UNSELECTED BIRCH 


4 cars 4/4” ist & 2nds 
8 cars 4/4” No. | Com. & Sel. 
3 cars 5/4” Ist & 2nds 
3 cars 5/4” No. { Com. & Sel. 
2 cars 5/4” No. 2 Common 


The Adams-Thom 
wayssul. Lumber Co. 





Jean LaRue says: 
**She’s dam’ good 
mans to deal wid!”” 








Hemlock—Complete Stock 
4/4 Birch No. 1 C.&B...350,000° 4/4 Basswood No. 2 Com....8,000° 
4/4 Birch No.2 Com -..175,000° 4/4 Soft Elm No.2 C.& B. 100.000” 
4/4 Maple Sel. & FAS.___ 15,000’ 8/4 Soft Elm No.2 €.&B ..30.000" 
4/4 Maple No. 3 Com......150,000’ 8/4 No.2 Com. Hard Maple. 15,000’ 
4/4 Basswood No.1C. &B.30,000° 13/16x2%4” Fac. Ma.Floor.40,000° 
Hemlock Lath 4’ and 32” 
Write for description and prices. 


Hales Timber Go., Inc. 
FIFIELD, WISCONSIN 








JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech 
Basswood, Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bidg., Grand Rapids, Mich. 
\ Kindly address all inquiries care Dept. 7 











Remember 


Mershon, Eddy, Parker Company 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 











Pine for direct shipment from Idaho. 
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VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 





Manufacturers of 17 different species 
of Northern Hardwoods 
1 17 


END DRIED 
WHITE MAPLE 


A. L. Caflisch & Sons’ Lumber Co. 


UNION CITY, PA. 
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ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills: — 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fa. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 


Perry, Fla. 
SAVANNAH RIVER LUMBER 
COMP 


Pineora, Ga. 

Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 


Vale Royal Mill, Savannah, Ga. 
Gilmania Mill, Gilmania, S.C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 
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SOFT 
TEXTURED 
FLOORING 
FINISH 
AND TRIM 














MANY dealers 

are building 
business for Oak 
flooring, finish 
and trim by en- 
couraging owners 
to remodel the 
interiors of their 
old homes. 


McMinnville products are manufactured 
from famous Cumberland Mountain soft 
textured Oak. You know that means the 
best Oak. 


McMinnville Service enables you to 
order any quantities of these three items 
mixed in the same car. Take advantage 
of our facilities today. 


MIN Go 


MCMINNVILLE,TENN. 











Books for Lumbermen 


New Book on Drying of Lumber 


At no period in the history of the lumber 
industry has the seasoning and drying of lum- 
ber assumed greater importance than during 
recent years. This interest has been shown in 
a more extensive use of dry kilns as well as 
in more systematic investigations and experi- 
ments in methods of drying with a view to ex- 
pediting the operations, while at the same time 
reducing the amount of degrade in the process. 
As a result of research and experiment there 
have been vast improvements in the construc- 
tion and operation of dry kilns, and the kiln 
drying of lumber has more and more assumed 
the aspect of a science. 

Much of the information that has been de- 
veloped has been published from time to time, 
but it has remained for Arthur Koehler, lec- 
turer in forest products, the University of Wis- 
consin, and in charge of office of wood tech- 
nology of Forest Products Laboratory, and 
Rolf Thelen, in charge of the section of timber 
physics at the laboratory, to present in a book 
entitled ‘‘The Kiln Drying of Lumber’’ the 
latest conclusions regarding methods of kiln 
drying in a form adapted to the needs of read- 
ers who wish to put these methods into practice. 

This text presents in a simple, yet accurate 
and logical manner a working knowledge of the 
principles underlying the successful seasoning 
of lumber in kilns. A good understanding of 
wood and its behavior under various conditions 
of moisture is necessary for the operation of 
dry kilns. Several chapters of this book are 
devoted to this subject, but the importance of 
keeping the drying process (temperature, hu- 
midity and circulation) right is emphasized 
throughout the book, for this is the true basis 
of success in drying lumber. 

It is well known of course that kiln drying 
practices vary widely among lumber manufac- 
turers and others who operate dry kilns, and as 
a consequence there has been nothing like a 
standard method of either constructing or oper- 
ating kilns. This book undertakes to elucidate 
the principles of drying and by means of text 
and illustrations, the application of these prin- 
ciples to dry kiln construction is made clear. 
“‘The Kiln Drying of Lumber’’ is a book of 
nearly 300 pages, containing a complete index 
that makes ready reference to any phase of the 
subject practicable. It is supplied by the 
AMERICAN LUMBERMAN at the publisher’s price 
of $3 a copy delivered. 


Book on Forest Management Revised 


During the early period of forestry education 
in the United States it was the custom to look to 
Europe as a guide, and to a greater or less 
extent no doubt European practices were often 
advocated in this country without very much 
regard to the fact that if forestry was to suc- 
ceed in the United States it must be adapted to 
American conditions. During recent years, how- 
ever, there has been a marked development of 
forestry methods that are not only suited to 
American conditions but that are in harmony 
with American institutions and with American 
public sentiment. 

Valuable contributions to this development of 
American forestry have been made by technical 
foresters graduated from American schools who 
have engaged in practical forestry. These 
contributions have been made in the form of 
textbooks and it is to be hoped that lumbermen 
and timber owners will see the advantage of 
availing themselves of the aid that is to be de- 
rived from these books. An instructive book of 
this type is ‘‘ Forest Management’’ by A. B. 
Recknagel, professor of Forest Management and 
Utilization, Cornell University, in collaboration 
with John Bentley, jr., professor of forest engi- 
neering, and EK. H. Geyse, assistant professor 
of forest management in the same institution. 

The first edition of this work, published in 
November, 1918, proved to be a popular book, 
and that issue having been exhausted, the work 
has been thoroughly revised and a second edi- 
tion has just come from the press. In the new 
edition the authors have adhered to the plan 


of covering in a brief volume the essentials of 
forest mensuration, forest organization and 
forest finance, each of these subjects being con- 
sidered a separate part of the field of forest 
management. In the first edition the subject 
of forest administration was included but in 
the revision it has been omitted. 

The authors explain that this book is not 4 
substitute for detailed text in mensuration, or- 
ganization and finance, but that it is designed 
to be used in forest schools giving undergrad- 
uate instruction and as a source of informa- 
tion on forest management for practical for- 
esters, timberland owners and economists. It 
should be especially interesting to lumbermen, 
timber owners and others who have neither the 
training nor the inclination to make an ex- 
haustive study of the subject, but who wish a 
clear-cut, brief, readily comprehensive textbook 
on forest management. This book comprises 
about 300 pages, is substantially bound in cloth, 
and is supplied by the AMERICAN LUMBERMAN 
at the publisher’s price of $3.50 a copy, de. 
livered. 


("Sees aeaaas: 


Shelters and Shacks for Woodsmen 


Nearly every person is sufficiently ‘‘savage’’ 
in his instinets to want to get into the woods 
periodically and revert to primitive methods of 
protecting himself from the elements. This is 
particularly true of young folks. It was with 
a view to catering to these instincts in a health- 
ful way that D. C. Beard prepared his book 
entitled ‘‘Shelters, Shacks and Shanties,’’ 
which is designed to show by text and illustra- 
tions in detail the methods of constructing wood 
shelters of every kind from the most crude 
windbreak to the more elaborately constructed 
cabin. As this book is designed especially for 
the use of Boy Scouts, it contains a great deal 
of information besides that pertaining merely to 
shelters. In fact the book is caleulated to show 
the juvenile woodsman how to live comfortably 
by utilizing the leaves, twigs, branches and 
trunks of trees for shelters, beds, tables, chairs 
and other necessities and conveniences of woods- 
life. The book will be read and even studied 
by every unsophisticated youngster and it is 
ventured that there is enough of the boy in 
the average grown-up to lead him to peruse the 
book with great interest. The book contains 
about 240 pages, with numerous detailed illus- 
trations, and is bound in durable eloth. It is 
supplied by the AMERICAN LUMBERMAN at the 
publisher’s price of $1.75, delivered. 


SEEGER BEL aEaaa: 


Renders Important Insurance Decision 


MemMPHIS, TENN., March 2.—A decision re- 
cently handed down by Federal Judge Harry 
B. Anderson, in connection with insurance on 
lumber, is of general interest to lumbermen. 
The judge ruled in favor of Marshall & Neely 
of Glendora, Miss., and the Dacus Lumber (o., 
of Memphis, in their suit against the Home Fire 
& Marine, Union, Hartford and Commercial 
Union companies, for $56,000. 

The ruling, in substance, was that it is not 
necessary for a loss payable clause of a policy 
to specify on its face the interest of the holder 
in the lumber. The insurance companies argued 
that as Marshall & Neely had executed a chattel 
mortgage on 1,000,000 feet of lumber which 
burned in April, 1925, without specifying ™ 
what capacity the Dacus company was to Te 
ceive the proceeds in case of fire, the policy 
therefore was void. Another item of defense 
was that the lumber companies merely made 1 
ventories of the feetage without specifying the 
number of feet in each grade. The insurance 
companies claimed that the policies provided 
that the plaintiff should keep an inventory ° 
lumber on hand, and that said inventory Wa® 
faulty in the respect stated. This point ew 
entirely set aside by Judge Anderson, who saic: 
‘¢Every fire insurance policy on lumber wo 
be void if the lumber companies were require 
to keep the ‘kind of inventory the insurance 
companies demanded.’’ 
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The Thousand Doors 

I’ve seen so many things in books 
I never saw in life, 

I wonder if the author looks 
Upon its joy and strife 

And never sees its strife and joy? 

What sort of glass he may employ 
That makes this silly tale of his 
The strange, distorted thing it is? 


In every wood a man will find 
Some tree that is diseased, 
In every crowd perhaps a mind 
Where sanity has ceased; 
And yet, for every tree that dies, 
A thousand others seek the skies, 
For every mind with thoughts unclean, 
A thousand others live serene. 


He passes by a thousand doors 
Where someone’s mother sings, 

One dirty alley he explores 
In search of dirty things, 

And then he dares to pick them up, 

To drop them in life’s brimming cup, 
And sully love, and poison youth, 
And track his mud across the truth. 


I’ve seen so many things in life 
I never saw in books, 
The loving and the faithful wife, 
And peace, and gentle looks, 
[ wish that he would write a tale, 
Not of the silly few who fail, 
But of the wives who sweep the floors 
Behind the other thousand doors. 





The Earl of Craven fell and broke his wooden 
leg. We said leg. 

But can you imagine two women arguing 
over @ man with a w. 1.? 

The Prince of Wales will now rise and sing 
“Give a Man A Horse He ean Ride.’’ 


One bad thing about most jobs is that they 
never take you South for any training. 

Something in a name after all: Commander 
Byrd will attempt a flight to the North Pole. 

Chieago’s collector of internal revenue is a 
woman. The Government wants to make it as 
Pleasant as possible. 

It would be a terrible shock to a lot of tennis 
players if they knew how little we get worked 
up about the matter. 

It seems likely that the Johnson immigration 
law may be amended so as to make this a coun- 
try again instead of a club. 

This department, for example, belongs to a 
tennis club, and yet we don’t think that we 
ought to go to war over Suzanne. 

‘Where will you be ten years from now?’’ 
asks a life insurance company. If you don’t 
know, you might ask some fire insurance com- 
pany, 

Women are said to be seeking boyish figures. 
But, girls, the figures worth while are those of 
4man around sixty who has a successful busi- 
ness, 

Zach Wheat will get $16,000 for playing base- 
ball next : j iders 

next summer. That is considerably more 
- any baseball player ever got for playing 
heat. 
Mrs, Stotesbury has 49 servants at her place 
i Palm Beach. In other words she is just 49 
times worse off than the woman who has one 
hired girl. 

Chicago police used gas to capture an alleged 
criminal. Our experience has been that the 
Police use it mostly to explain why the criminal 
wasn’t captured. 
nn Hays is head of a movement to raise a 

*3100,000 pension fund for ministers. We 
em he would take the money and pension off 
ost of the movie actors instead. 


James Stephens, the Irish poet, is recover- 


in 


Wi 


ing. The paper doesn’t say from what, but it 
is probably from having someone print one of 
his poems somewhere and give him credit for it. 


Between Trains 


CorTLAND, N. Y.—We hope we are not telling 
any tales out of school, but the thing that 
brought us to Cortland contains such a moral 
for any other organization anywhere that we 
will take a chance. The local council of the 
U. C. T. has a wise Counselor. (Would that we 
all had!) When he discovered signs of lassi- 
tude (this same council had on a previous ocea- 
sion surrendered its charter at just such a pe- 
riod), he decided that the thing to do was to 
give it something to do. The biggest auditorium 
in town was secured, everybody went to work, 
at least nearly everybody, and now all of Cort- 
land has heard about the U. C. T., and the local 
council incidentally has several hundred new 
dollars in its treasury. 

After all, the thing to do with an organiza- 
tion that isn’t doing anything is to give it some- 
thing to do. A limb will atrophy without exer- 
cise, and so will an organization. 





Tab On This 
Flooring Supply 


“Old Reliable” Maple, 
Birch and Beech Floor- 
ing enjoys a wide distri- 
bution among dealers 
who are sticklers for 


quality, milling and 
grading. 
We have manufac- 





Rome, N Y.—On the other hand, the Rome 
Chamber of Commerce broke all its records for 
attendance, and the town’s, too, for that matter, 
at its annual dinner tonight. What more need 
be said? Ben Beach met us at the train and 
Harry was at the dinner, and all the other 
Beaches, so we need hardly say that a pleasant 
time was had by all. Ben serves the organiza- 
tion with the same loyalty as high private in 
the rear rank that he did when he was president 


tured more of this floor- 
of the thing. 


ing than any other 
manufacturer and in 
years past we have fur- | 


Utica, N. Y.—Today it was the Utica Ex- 
change Club that broke all its records for at- 
tendance. If some of these high-hatted and 
low-browed authors who infest New York have 
the idea that our service clubs are on the wane 
and that Main street is thinking of converting 
the churches into cabarets, they ought to go to 
«a luncheon like this some day. It is just what 
they need for what ails them, for after all it is 
through the eye and the heart that you must 
treat diseases of the mind. 

President Lewis, of the Ilion Exchange Club, 
a good lumberman friend, came over from Ilion 
and brought a delegation with him. 


Ownership 


The little old mill goes puff, puff-puff, 
And you’d laff if you saw the pipe, 

But it’s big enough and it’s fine enough 
For a mill of the hay-press type. 

It’s a little mill, I’m a little man, 

And I make the little the little can, 
But the mill to me is a sawmill fine 
Because of the fact that the mill is mine. 


nished probably 20% or 

better of the Maple, 

Birch and Beech floor- 

ing sold. 
It will pay you to keep 

in touch with our “Spe- 

cial Offerings.” 


Mail Coupon Today 


so that your name will be 
put on our mailing list to re- 
ceive all future stock lists. 
This does not obligate you 
in any way. Do it now! 


Grand Rapids Trust 
Company 
Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 
Plant: Newberry, Mich. 


The little old mill goes puff, puff-puff, 
And you’d laff if you saw the arch; 
In August it’s plenty good enough, 
But it’s chilly a bit in March. 
For there ain’t no roof and there ain’t no wall, 
As a matter of fact, no arch at all, 
For the fellah I bought the thrasher of 
Said it never had had a roof above. 
Grand Rapids Trust Co. 
Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 


The little old mill goes puff, puff-puff, 
And the mill goes much the same, 
And, if the boards are a little rough, 
Then the sawmill ain’t to blame. 
For it stood outside in the rain and snow 
When it’s ninety above, when it’s ten below, 
And it’s really strange, with no roof or wall, 
That the little old mill puff-puffs at all. 


Gentlemen: — Please send me your 
latest stock list of ‘‘ Old Reliable” 
Hardwood Flooring. 


I would like to receive future lists as 
they are issued. This will not obligate | 
ROR 


eee Wi SOR” 


me in any way. 


The little old mill goes puff, puff-puff, 
And it rattles and squalls and squeaks, 

But it saws twenty thousand feet of stuff 
Ev’ry week of its life, some weeks. 

And the big boys laff when they ride along, 
And, as often happens, they’re often wrong, 
For to me the little old mill looks fine, 
And the reason is that the mill is mine. 
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10,000,000 Feet 


Missouri 
Cypress 


and Hardwoods 





Cut from our own timber. 





Our Cypress is all Swamp Sec- 
ond Growth of the sound knot- 
ty type—practically no peck or 
shake, even in the grades of No. 
1 and No. 2 Common. 


RANDOM or DIMENSION 
Can Surface or Resew. 





Write for 
New Idea Stock List 
| “Nothing Picked Out” 


WISCONSIN 


Lumber Company 
ot a . CHICAGO, ILL. 


Deering, Missouri. 














Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
**Ask the Wholesaler ’’ 


The Alger - Sullivan Lumber Co. 


CENTURY. FLORIDA 

















Cummer Gypress Go. 





Mills: Jacksonville and Sumner, Fla. 


Cypress LUMBER 





Rough and Dressed 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City i 
oe 











a 


-Get All the Facts 


and then you'll see where it 
will pay you to sell our 


N. C. Pine 


Yellow Pine 


Flooring 
Ceiling 
Roofing 
Rough and 
Dressed 


Long and 
Shortleaf 





Car and Cargo Shipments. 


" 
Ellington & Guy, Inc., ™¢s ise Richmond, Va. 








QUICK SELLERS—T hat is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully Kiln dried. 


Rowland Lumber Co., Norfolk... 
Operating John L. Roper Lumber Co. 











NOTES FROM WASHINGTON 


Action on Railroad Labor Bill 


The House on March 1 passed the Watson- 
Parker bill, which would abolish the railroad 
labor board and set up in its stead a new 
method of settling railroad labor disputes ap- 
proved by both the railroads and their work- 
ers. The bill now goes to the Senate. Final 
action came in the House after that body had 
defeated by a vote of 292 to 16 a motion made 
by Representative Blanton (Dem-Texas) to 
send the bill back to the committee on inter- 
state and foreign commerce with instructions 
to provide for enlarging the powers of an emer- 
gency board which the measure would create as 
a last resort in settlement of disputes between 
the railroad workers and the carriers. Pro- 
ponents of the Watson-Parker bill describe it 
as a real attempt at self-government in the 
transportation industry. 











Research Facilities to Industries 


The interesting method by which the bureau 
of standards, Department of Commerce, opens 
up its research facilities to the industries for 
the benefit of the public is described in Circular 
296, just issued. Thirty-six national organiza- 
tions have research associates in the bureau’s 
laboratories engaged in experimental research. 
A list of typical results obtained through this 
cooperation shows seventy-five subjects ranging 
from the structure of atoms and the rays char- 
acteristic of the chemical elements to building 
construction and packing box standardization. 
They comprise fundamental science and its ap- 
plication to the practical problems of industry. 
Research associates at the bureau of standards 
are pioneers in new fields of discovery. 


Manufacturing Production in January 


According to the index number of the Depart- 
ment of Commerce covering 64 commodities, 
manufacturing production in January of this 
year, at 127 percent of the 1919 average, was 
greater than in December, 1925, and 9 percent 
higher than in January, 1925, after adjustment 
for varying number of working days in the 
month. The principal increases over December 
occurred in the production of foodstuffs, with 
a gain of 9 percent, iron and steel with a gain 
of 4 percent, lumber with a gain of 1 percent 
and printing with a gain of 3 percent, and mis- 
cellaneous products with a gain of 9 percent. 

The lumber index number for January this 
year was 144, compared with 142 in December 
and 144 in January, 1925. 


Comments on Tax Reduction Bill 


In the opinion of John W. O’Leary, presi- 
dent of the Chamber of Commerce of the 
United States, the new tax reduction bill just 
signed by President Coolidge, as disclosed in a 
study of its provisions by business organiza- 
tions, promises to be a material contribution to 
economic advancement. 


The Revenue Act of 1926 gives the country some 
notable improvements in the tax situation, said 
Mr. O’Leary. Reduction of the surtaxes, the elim- 
ination of the capital stock tax, of the gift tax and 
of the publicity provision, the reduction of some 
of the war excise taxes and elimination of others, 
and the modification of the estate tax, are changes 
that will contribute materially to economic ad- 
vancement. The establishment on a permanent 
basis of the board of tax appeals and some of the 
changes in the administrative provisions should op- 
erate to the advantage of the conscientious tax- 


- payer. 


Tere is reason to regret the very undesirable in- 
crease in the corporation income tax, as well as 
the failure to eliminate the estate tax. Unless the 
eorporation income tax of 13% percent is reduced 
until it accords more nearly with the normal tax 
on individuals, which will be a maximum of 5 per- 
cent, the regrettable effects of the high rate will 
continue to be felt in the cost of living. It is of 
mounting importance as an impediment to the 
growth of trade and industry. Drastic reductions 
of this tax should be made in future cuts in the 
tax levies. 

The increase in personal exemptions does not 





recommend itself to real friends of the income tax 
law. 

While some improvement in conditions of the by. 
reau of internal revenue may be expected under the 
new law, it would seem that Congress again hag 
failed to give sufficient attention to the large num. 
ber of intricate and important cases covering many 
years that are still unclosed in the bureau, visiting 
their burden of uncertainty and risk upon the ep. 
tire business community. There should be adequate 
recognition of the unquestioned right of the tax. 
payer to secure prompt and conclusive determina. 
tion of his tax. Measures should be adopted to 
clear out the old cases and to make current the 
work of the bureau, now some years behind. A 
service of ‘career men’’ must sooner or later be 
established in our tax administration if a wholly 
efficient and adequate organization is to be secured 
and maintained. 


New Construction at Army Posts 

The House has passed the Wadsworth-Hill 
bill authorizing the War Department to sell 
some forty-three unused military reservations 
and use the proceeds for permanent construe- 
tion at Army posts and stations. The War De- 
partment has been trying for several years to 
get authority to dispose of Army property no 
longer required for military purposes and con- 
vert the proceeds into badly needed permanent 
construction. The bill has already passed the 
Senate and the Army at last is in a fair way 
to put a definite construction program into op- 
eration. The new construction, of course, will 
depend upon the facility with which obsolete or 
surplus property can be disposed of and the 
amount of money realized from sales. 


LUMBER TRANSPORTATION 


Assignments for Hearing 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., March 3.—The hearing 
in Docket No. 17,858—Southern Pine Associa- 
tion vs. the Alabama & Vicksburg Railway Co. 
et al.—now scheduled for April 2 in Atlanta 
before Examiner Mackley, has been postponed 
to a date to be later announced. 

Assignments for hearing announced today 
are: Docket No. 17,893—Joseph W. Cottrell 
Lumber Co. vs. Baltimore & Ohio Railroad Co. 
et al—Chamber of Commerce rooms, Pitts- 
burgh, Pa., April 13, before Examiner Konigs- 
berg; Docket No. 17,735—Omaha Cooperage 
Co. vs. Atlantic Coast Line Railroad Co. et al. 
—United States Court Rooms, Omaha, Neb, 
April 12, before Examiner Trezise. 

















WASHINGTON, D. C., March 2.—The Inter- 
state Commerce Commission has assigned for 
hearing April 1 at the Jefferson Hotel, St. 
Louis, Mo., Docket No. 17,464—Milne Lumber 
Co. vs. Michigan Central Railroad Co.—with 
Examiner Konigsberg presiding. A complaint 
filed by the Milne company against the Wabash 
railway has been combined as No. 17,464—- 
Sub No. 1. 

we Oe mw we ek me 

Railway Equipment and Supplies 

In the latest issue of Railway Age inquiries 
and orders for railway cars are reported as 
follows: 

INQUIRIES—Seaboard Air: Line, 50 caboose cars; 
The Aluminum Co. of America, 18 flat cars, 50 oF 
70 tons’ capacity ; Northwestern Refrigerator Line, 
500 refrigerator cars, 40 tons’ capacity. 

OrpeRS—Great Northern, 250 underframes, with 
Siems Stemble Co.; Chicago & Eastern Illinois, 500 
hopper cars, with Mt. Vernon Car Mfg. Co., als0 
rebuilding 1,500 hopper cars, 50 tons’ capacity 12 
its own shop, 300 already being rebuilt ; Illinois 
Central, 600 drop bottom gondola cars, from the 
Standard Steel Car Co., 500 with Pullman Car & 
Manufacturing Corp., 500 with Illinois Car & Manu: 
facturing Co., and 200 flat bottom gondola cars 
with Ryan Car Co. 


Freight Loading Shows Increase 

WASHINGTON, D. C., March 3.—Loading of reve- 
nue freight for the week ended Feb. 20 totaled 
931,743 cars, according to reports filed today by 
the carriers. This was an increase of 5,857 cars 
over the corresponding week in 1925 and an 1 
crease of 86,044 cars over the corresponding week 
in 1924 when loadings were materially reduced due 
to the observance of a holiday. The total for the 
week of Feb. 20 also was an increase of 14,599 cars 
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1@ tax 7 over the preceding week, increases being reported in | of crops can be materially increased by elec- 
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‘ty no present there ” still a diversity of vs sapere tl-nanedl *New orders were 92.14 percent of shipments. 

erming the influence of electricity on plant +Basi ncaa een is 20.000 feet Protects the head of the coal open- 
id con- h the Department of Agriculture Jneernsinggalgcrsine~getahianentng ote rime . 
1anent - of ao pel tc ‘adiente Pave viehl §Orders on hand decreased 1.69 percent, or 500.- ing. Heavy rolled copper steel 
ad the y me P ) 000 feet. throughout. Rust resisting. Fire- 
r way proof. Either solid or wire-glass 
- wn (Statistics—Continued from page 51) door. Absolutely unbreakable. 
’ e e e © . 
ete Pacific Slope Cut by Districts Two kinds of doors for 3 thick 
1d the 


ness of walls. There is a Gabriel 
Chute for every type of building. 


Write us for prices. 


GOODFELLOW 


Lumber Company 


PORTLAND, ORE., Feb. 27.—That the Pacific 
slope of Washington and Oregon, the region 
west of the Cascade Mountains, produced about 
half of the country’s total softwood cut of 
23,000,000,000 feet for 1925 is indicated by fig- 
wes compiled by the Loyal Legion of Loggers 
&Lumbermen. The fir region of these States 
cut 10,751,000,000 feet, the output including 


spruce, but the total for the region does not in- 
clude the production of the pine regions of cen- 
tral and eastern Oregon, nor of the Inland Em- 
pire. The fir logging camps of the Pacific 
slope employed 71,000 men and paid out more 
than $100,000,000 in wages during 1925. The 
following figures show number of mills of dif- 
ferent capacities in the various districts, and 
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“ee large quantities of cedar, larch, hemlock and production by pn i as vo fe si Ours is the Trade that Gereice Made 
ght-hour capacity in ee 
asetie- Dista1cT— 5-25 25-50 50.100 100&up Total NATURAL BRIDGE AT GOODFELLOW 
ay Co. Southern and southwestern Oregon, including Coos Bay and Reedsport 69 16 8 9 102 ST. LOUIS, MO. } 
\ tlanta Witamette Valley, including Yaquina Bay ......ccccccccccccscccces 208 37 12 11 268 
tponed Columbia River, Oregon and Washington, Portland and Tillamook line 96 33 18 29 176 
Southwestern Washington, Willapa Harbor, including Centralia and 
today BEEN iia Gre cig 0 a's a eae WE RIGS Hare Wi RTaa Hela ear LMU AMAR OADM RET 33 16 6 22 77 
‘ottrell wars: Harbor, Aberdcen and Hoquiam... ...0cccccccocvcectssvcsonce 8 3 4 19 34 
ad Co. ONE OTONINND Sa ios dca pre da! sia Awa ee oS Wome wa eeueS 40 14 18 23 95 
Pitts- Meet. DOUNC, SCACEIG ANG VICHBEY <..0 ccc secs ces cesccnsssweuseenes 39 18 9 19 85 
Conigs- Northern Puget Sound, Everett and Bellingham..................5. 69 12 10 25 116 C lete lin 
yperage Total number mills by capacities... 0.6 cccccceseccccesscecvasee 562 149 85 157 953 Oo P © 
i . 7 Qutput of capacity—groups in million feet board measure........... 625 700 1,353 8,073 10,751 of 
y ved, Percentage produced by each group of total for Pacific slope......... 5.8 6.5 12.6 75.1 100 Ti I 
nter- ba ’ 
ed for Hardwood Institute’s Stock Report Yardand Shed 
tel, St. MEMPHIS, TENN., March 1—The Hardwood Manufacturers’ Institute has compiled from reports 
Lumber if 219 units the following data as to stocks on hand Feb. 1: 
with Eastern Territory,* 58 Units; Southern Territory,* 161 Units} 
mplaint Total Unfillled Total Unfilled 
Wabash Species Dry & Green Dry Orders Dry & Green Dry Orders 
7,464— er ere 4,057,000 2,888,000 1,178,000 22,582,000 16,413,000 5,861,000 
’ WEEWOOR. x .5 esc case 9,487,000 6,053,000 2,066,000 253,000 169,000 15,000 
| Raley 2,576,000 1,512,000 1,055,000 3,694,000 2,420,000 533,000 
: DM ss civaceic tiicee 2,005,000 829,000 324,000 92,000 47,000 5,000 
lies Box elder... 2.20... 65,000 30000... .. ee. 30,000 PR es 
a eet 1,059,000 891,000 pi Cj Cer e ETT Or eee eae eres e 
Ta Butternut aictta ahaa ale 145,000 72,000 — «inte, sae aaeneue 
rted as Mer Teton ok Sere. warts 25,000 yi} || ane 94,000 ne 
ary Pe ere 333,000 484,000 184,000 16,000 TOGOO) .aciwauees OF LUMBER - 
: ae 30,161,000 16,355,000 GGGnCCU £  éi§4. Besec®en <cdeeeeeee  Jceewewes 
se cats; I Cottonwood 222222: 296,000 131,000 35,000 19,947,000 13,381,000 11,542,000 Jrom St Louis 
rs, 50 oF Re 6,364,000 2,561,000 316,000 80,207,000 56,767,000 8,956,000 
tor Line, Se ae 467,000 288,000 337,000 22,379,000 15,665,000 6,947,000 
Ne siaie cea cord sc a 7,111,000 3,024,000 1,766,000 205,811,000 116,895,000 66,424,000 or 
ies, with CE ve wscte, Caameniis sateen) comes 1,446,000 940,000 220,000 ears 
nois, 500 Hard MOAPIC onic sees 9,777,000 4,502,000 S46GQ0RG0G #  ixéacbens Seslbadles — selacsimat 
Co., also ares 1,092,000 707,000 145,000 1,257,000 957,000 413,000 
nacity in DER akpaccivcalcsn, Sleedenae ~sweteee” | ccemaeaal 206,000 pe 
- J)linois ee 97,000 41,000 4,000 407,000 320,000 58,000 
from the Magnolia pratokor acne a breve 25,000 25,000 4,000 5,891,000 2,708,000 1,387,000 
n Car Set ey 64,737,000 39,096,000 12,027,000 179,400,000 98,403,000 48,406,000 
Ek ais aa mo oma.  eteeeee  castereteran 1,534,000 749,000 1,010,000 
lola cars Persimmon .......-- 17,000 CO rer re 33,000 wae) 6s lewnaae 
|S 38,636,000 24,712,000 7,915,000 13,864,000 9,314,000 2,062,000 
ccc hicks «Geis Apeeeee —saneeis 15,000 iC. eee rre 
BMOMIADIC .......008 5,278,000 2,411,000 1,981,000 4,083,000 2,420,000 2,316,000 
ase Parmore nea emete 84,000 74,000 45,000 5,863,000 4,079,000 1,227,000 
f reve: | ee 2,623,000 2,409,000 969,000 171,000 COORG a tcacwes 
PS vccacnssees S:ebeseee  Atbheeee Simi 2,256,000  —- 1,641,000 864,000 
Bo ow Mixed hardwoods.... 1,227,000 1,184,000 350,000 5,656,000 4,575,000 4,911,000 
today bY ze, eae NSE Pa Pit Se A DAR CRS I BREESE 
857 cars 188,244,000 110,417,000 41,614,000 577,187,000 348,211,000 163,157,000 
» 
os “ee *Dividing line between “Eastern” and “Southern” territories is a line from Chicago following the 
ey cago & Eastern Illinois to Evansville, Ind., thence following the Louisville & Nashville to New 
oo the Orleans, La., all points west of this line being “Southern” territory. 
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€ band, 3; circular, 14. 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 
2 


You'll find our prices 
right and our quality 
unexcelled in 


o 
Y Partition, Ceiling, 
cy Moulding, Trim, 

‘s Lath, Dimension. 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers 


9th Floor Union 
Trust Building, 


Incorporated 1885 


Baltimore, Maryland 

















Help Builders 
Save Money 


You can do it when you handle 
Goldsboro N. C. Pine lumber be- 
cause its soft, easy working qualities 
reduce carpenter time and labor. 


Dealers also save money because 
Goldsboro N. C. Pine is naturally 
suited to all building purposes. You 
can therefore obtain all items you 
need from one source. 


Why not try a car or two now? 


Johnson & Wimsatt 


WASHINGTON, D. C. 





GOLDSBORO 
PINE 


N. C. 
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editor of the Saginaw Herald, in addition to his 
other work, and in 1870 he established the first 
publication devoted to the lumber trade, the 
Lumbermen’s Gazette, one of the predecessors of 
the AMERICAN LUMBERMAN. 

In 1877 Mr. Hotchkiss came to Chicago and 
soon afterward joined the forces of the old 
Northwestern Lumberman as associate editor. 
From 1881 to 1887 he was secretary of the Chi- 
cago Lumbermen’s Exchange. From 1887 he was 
president of the company that conducted the 
Lumber Trade Journal and was its active editor. 
He was also editor of the Evanston Press in 1891. 

Recognizing his ability as an organizer and 
his thorough and practical knowledge of condi- 
tions in the lumber trade, the Illinois Lumber 
Dealers’ Association, the predecessor of the pres- 
ent Illinois Lumber & Material Dealers’ Associa- 
tion, offered him the position of secretary to the 
association at the annual meeting in 1899. In 
that office he performed great work in reorganiz- 
ing and systematizing the association work and 
had much to do with making that organization 
one of the most important and strongest lumber 
retailers’ associations in the country. 

He held the position as secretary to the State 
association until 1911, when because of poor 
health he was retired and given the unprece- 
dented honor of appointment as secretary emer- 
itus, an advisory office, which he held until his 
death. 

Since then every year saw Uncle George an 
honored guest at the annual meetings until mis- 
fortune in the way of falls, which caused broken 
bones, forbade his attendance during the last 
few years. An ovation always greeted him as 
he rose to say a few words and every member 
was eager to shake his hand and listen to some 
of his interesting tales. He had grown very fee- 
ble before he finally gave in to the inevitable and 
remained at home. His kindly, gentle counte- 
nance was greatly missed in those places where 
lumbermen congregate and talk of old times. 

He was also an early member of Hoo-Hoo, his 
number being 363, and was always an interested 
participant in its activities. 

Mr. Hotchkiss was married in 1856 at Port 
Dover, Canada, to Miss Elizabeth St. John, who 
was just a year younger than himself, and the 
union proved a most happy partnership, their 
70 years together being one of the most beauti- 
ful companionships. Mrs. Hotchkiss, now 94 
years old, survives, with one son, Everitt S. 
Hotchkiss, six grandchildren, and five great 
grandchildren. 

Some years ago Mr. Hotchkiss published a re- 
quest for all the surviving forty-niners’ to meet 
in Chicago, and 17 grizzled veterans responded, 
probably all that remained. At that time the 
agreement was made that one of the number 
should speak at the graveside of each one as he 
passed to the beyond. Last year Mr. Hotchkiss 
spoke at the grave of the last of his companions. 
There was no remaining forty-niner to speak at 
his. 

Funeral services were held in the beautiful 
Rosehill Chapel under the auspices of Evans 
Lodge No. 524 A. F. & A. M., of which Mr. 
Hotchkiss had long been a member. Dr. Ray- 
mond M. Huston, pastor of the Second Presby- 
terian Church, of Evanston, and Dr. A. S. C. 
Clark, a former pastor and life-long friend of the 
deceased, spoke. Mr. Huston’s text was taken 
from Isaiah—‘‘With long life will I satisfy him 
and show him my salvation,’’ and he told’ of 
George Hotchkiss’ long and _ honorable life 
through the most interesting 94 years of history. 
When he was born, the pastor reminded them, 
there was the barest beginning of railroads, no 
telephone, no telegraph and none of the many 
modern conveniences that we accept today as 
commonplace. He dwelt on Mr. Hotchkiss’ deep 
religious feeling and of his rich and profound re- 
ligious experience. Dr. Clark spoke of his place 
in the hearts of the Evanston people, among 
whom he and his wife held a warm place, espe- 
cially among the children who loved them. Mr. 
Hotchkiss gave a great part of his life to the 
work of the Sunday school. Representatives of 
the Illinois Lumber & Material Dealers’ Associa- 
tion and of the Concatenated Order of Hoo-Hoo 
were among those in attendance as well as prac- 
tically every member of the Masonic lodge of 
which the deceased was a member. 


HARRY THORPE VARS, a prominent Buffalo 
business man with large lumber interests in 
British Columbia, died suddenly in Kobe, Japan, 
last week, according to a cable message received 
by his son, Addison F. Vars, on Feb. 24. His 
death followed injuries sustained while going 
aboard a steamer at Shanghai. He and his wife 
and a sister-in-law were making a tour of the 
world. He was secretary and treasurer of the 
Foster-Milburn Co., treasurer of the Sterling En- 
gine Co., and a director of the Union Fire In- 
surance Co. He was a member of the Buffalo 
Lumber Exchange and had often addressed its 
members, giving accounts of the many countries 
he had visited in his extensive travels. 


E. E. LOWE, for many years president of E. E. 
Lowe & Co., Atlanta, Ga., and one of the pioneer 
lumber wholesalers in the Southeast, died re- 
cently at his home in Atlanta following an ill- 





ness of about three weeks. Mr. Lowe was well 
known to the lumber fraternity in the southern 
territory, for he was actively identified with the 
business as a wholesaler for more than a quarter 
of a century, establishing the firm of E. E. Lowe 
& Co. in the wholesale lumber field in Atlanta 
in 1896. He remained actively in charge of this 
business from that time until his recent illness, 
About three weeks ago he was stricken while in 
his office in the Flatiron building, and from that 
moment he did not regain consciousness. Cere- 
bral hemorrhage was given as the immediate 
cause of his death. He was 57 years of age, 


HARVEY J. HURD, member of a well-known 
lumber family at Buffalo, N. Y., died on Feb. 27 
as the result of injuries sustained in an automo- 
bile accident on the Monday previous. While 
he was driving from the lumber yard of Hurd 
Bros. to his home in Elma, his automobile 
skidded in a rut and he was thrown out, receiving 
injuries from which he died in the Emergency 
Hospital. He was 58 years old and was presi- 
dent of the Ebenezer (N. Y.) Lumber & Coal Co, 
At the funeral his five brothers and a brother- 
in-law were bearers: Allen J., Burton H., Mel- 
ville J., Clark W., and Thomas R. Hurd and 
Benson H. Briggs. 


JOHN SHIRUM, for 20 years an employee of 
Eastman, Gardiner & Co., at Laurel, Miss., died 
on Thursday afternoon, Feb. 25, at the age of 
51, after a two days’ illness of influenza. He is 
survived by a widow. At the time of his death 
Mr. Shirum was foreman of the planing mill at 
Laurel. He was an active Mason, being a 
Shriner, a Knight Templar and a 32nd degree 
Mason. Funeral services were conducted under 
the auspices of the Knights Templar. 


E. L. LOPER, sales representative of the 
Enochs Lumber & Manufacturing Co., of Jack- 
son, Miss., died in a New Orleans hospital on Feb, 
25, from injuries received in an automobile acci- 
dent some days before. The funeral was held 
at Jackson on the following day. Mr. Loper was 
45 years of age and a native of Mississippi. 

THOMAS J. GILLESPIE, a pioneer in the 
manufacture of hardwood lumber from. the 
eucalyptus tree, and founder of the Garden City 
Mill & Lumber Co., in San Jose, Calif., died at 
his home in that city on Feb. 9, at the age of 91. 


“Thus Saith the Law” 


Contract to Cut Not a Sale 


The case of Rollins vs. McDonald, U. S. C. CG. A 
New Hampshire, August, 1925, 7 Fed. (2nd) 422, 
was an action by the owner of standing timber to 
recover the stumpage price, the timber having been 
sold under a contract whereby the stumpage price 
was to be paid before the cost of operations. 

McDonald, as owner of certain standing timber, 
made a contract with one Fifield for cutting, saw- 
ing, and marketing it. The contract provided, with 
other things, that Fifield should be in charge of the 
lumbering operations, should pay $4 a thousand 
board feet for the trees, logs, or lumber of all de- 
scriptions ; that the interest of McDonald arose to 
the extent of $4 a thousand, plus one-half the 
profits over the cost of operations, Fifield to pay 
McDonald $4 a thousand when the car left the 
shipping point, forwarding to him a bill of lading 
upon the loading of each car. 

Fifield had made an arrangement with Rollins 
to finance him in his lumbering operations and sell 
the lumber, receiving $1 a thousand for all lumber 
sold and 6 percent interest on money advanced and 
to reimburse himself from the proceeds of the sales. 

In conducting operations Fifield had the timber 
cut and shipped, but did not send the bill of lading 
to McDonald nor make the payments for stumpage. 
The court found that Rollins had knowledge of the 
contract between MeDonald and Fifield. After the 
payment for cutting and selling the timber prac: 
tically nothing was left to pay McDonald for the 
stumpage. 

The court held that McDonald was entitled to 
recover for the stumpage price from Rollins. The 
contract was not a sale of the standing trees, but 
the employment of Fifield to cut and saw the same. 
The usual conduct of lumbering operations fairly 
disclosed that it was the intention of the parties 
that the title to the timber when cut and sawed 
into lumber should remain in McDonald with the 
right of possession until the stumpage of $4 a 
thousand was paid. 

Permitting the sale of the lumber before pay 
ment for the stumpage was a waiver of that clause 
of the contract; but Rollins, having received the 
lumber, sold it and received the proceeds knowing 
that McDonald was entitled to the stumpage of 
$4 a thousand to be paid before the expenses ° 
operation could be deducted, was liable. 
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Tractor Logging Cost in Adirondacks 


Some interesting data on the cost of tractor log- 
ging in Adirondack softwoods are given in Fores- 
try Leaflet No. 28 recently issued by the Empire 
State Forest Products’ Association, of Albany, 
N. Y. The estimated daily cost of operating a 
10-ton tractor on Nov. 30, 1925 (based on a 50- 
day operating season, is given as $100, the various 


items being distributed as follows: Daily cost 


Item— per tractor 
Interest on investment, 6% on $8,000.....$ 9.60 
Depreciation—-d-year basis, $1,600 a year.. 382.00 
Maintenance—labor and _ parts, approxi- 

mately $2,000 & VEGF... 6 ccc nc cewee 20.00 
Operation— 

One: Griver @ BS00. oo cess cect $8.00 

One Neer Gh BG0G . oi. co 5 sicc sss 6.00 


Mechanic and helper, night watch- 
man, gas and oil man, proportion- 
ate share for each of 10 tractors. 3.00 17.00 


Garage expenses—building and heating.... 3.00 
Sleds and other equipment—interest and 
MINIM INO 5.0 ihn a ye Kw ede Bn Wale lor 5.00 
Fuel (average 40 miles a day)— 
Oil @ 18¢c a qt., 3 miles per qt... .$2.40 
Gas @ 20¢ a gal., 1 gal. per mile.. 8.00 10.40 
ae ere ee ert ee ee 3.00 
ORG NOP CAN babies ks Ree ee ok sleds oe Oe 


Production of Motor Vehicles 


The Department of Commerce announces that 
January production of motor vehicles aggregated 











The removable cylinder walls are used in GMC 
trucks to give the utmost in smooth finish, to 
lengthen life, to prevent warping and to reduce 
servicing costs. The sleeves are surrounded by 
water jackets, thus being held to an even tempera- 
ture, and can be removed and replaced with new 
ones, should it be necessary, therefore saving re- 
boring costs. 


Cast iron containing graphite had been used as 
the material for the sleeves. This is still used, 
but with a percentage of the imported iron ore from 
Cuba. This ore contains in its natural state 1 
percent of nickel and 2 percent of chromitm. Its 
use gives the added hardness of the nickel and the 
greater strength of the chromium without the sac- 
rifice of any of the lubricating qualities of the 
graphite in the cast iron. These improved cylinder 
sleeves give a much higher Brinnell test, to which 
all sleeves are subjected, than formerly. 


Tractor Does Work of Two Teams 


Skidding hardwood logs out of the Hudson River 
on to the bank at an angle of 45 degrees, the Ford- 
son equipped with a Trackson Full-Crawler  be- 
longing to the Gardner Broom Co., of Stony 
Creek, N. Y., did the work of two teams in spite 
of the icy footing. 

In hauling the logs, the load of 2,500 feet went 
through a highway bridge and stopped hauling. 
The tractor was put to work getting them out. 
Some of the logs were very large—measuring 277 
goard feet—and this in 
hardwood. The draw 
was at a disadvantage. 
At times 100 feet of 
chain was used; all pulls 
had to be started at the 
75-foot mark. 

The Trackson-Fordson 
had been’ purchased to 
haul logs over the com- 
pany’s logging road more 
than three miles long, 
and which was full of 
steep grades and_ sharp 
turns. Over this road, 
in spite of the difficult 
going, this equipment 
had been making twice 
as many trips as teams. 

The Gardner Broom 
Co. was able to work over 








Hauling big hardwood log out of Hudson River at an angle of 45 degrees 
with Trackson Full-Crawler equipped Fordson at Stony Creek, N. Y 


282,483 passenger cars and 32,511 trucks, of which 
271,231 passenger cars and 29,601 trucks were 
made in this country and 11,252 passenger cars and 
2,910 trucks in Canada. In January of last year 
212,921 passenger cars and 28,141 trucks were 
manufactured, of which 204,620 passenger cars and 
26,576 trucks were made in the United States and 
8,301 passenger cars and 1,565 trucks in Canada. 
In January, 1924, production was 293,824 passen- 
ser cars and 30,741 trucks, of which 283,983 pas- 
Senger cars and 28,994 trucks were made in this 
country and 9,841 passenger cars and 1,747 trucks 
in Canada. 

Total production in the two countries last year 
was 3,817,639 passenger cars and 497,104 trucks. 
Of this total 3,678,328 passenger cars and 475,026 
trucks were made in the United States and 139,311 
passenger cars and 22,078 trucks in Canada. These 
are revised figures. 

The total production in 1924 was 3,262,764 pas- 
Senger cars and 377,344 trucks, of which 3,144,999 
passenger cars and 359,863 trucks were made in 
this country and 117,765 passenger cars and 17,481 
trucks in Canada. 


GMC Improved Cylinder Sleeves 


Research work in iron ores and alloys has done 
much toward improving automotive engines by 
making possible the use of metals particularly 
adapted to the specific work required. This has 
™sulted in added durability and economy. When 
the hew “GMC Big Brute” heavy duty trucks were 
being designed by engineers affiliated with the Gen- 
tal Motors Truck Co. of Pontiac, Mich., a new 
‘Ton ore was found in Cuba which enabled the re- 
movable cylinder sleeves, which are features of 
GMC trucks, to be manufactured considerably 
harder and stronger without sacrificing any of the 
qualities of cast iron. 


ground conditions like 
these with a Fordson be- 
cause it was Trackson 
Full-Crawler equipped, 
This Trackson Full-Crawler, substituted for the 
four round wheels of the Fordson, converts it into 
a 2-ton crawler type tractor, sure-footed in all 
ground conditions. The Trackson Full-Crawler is 
made by the Full-Crawler Co., 510 Clinton Street, 
Milwaukee, Wis. 
@Se@2eaeageaaaaaaaues 

Rubber Consumption in Industry 

Secretary of Commerce Hoover's campaign 
against the extortions of the British rubber monop- 
oly appears to have produced tangible results. The 
price of imported raw has decreased substantially. 
At the same time, a survey just completed by the 
department indicates that American rubber re- 
claimers last year reclaimed about 320,000,000 
pounds of used rubber, compared with an estimated 
179,000,000 pounds in 1924. Furthermore, the re- 
claimers reported that they had made still greater 
expansions in their plant capacity and equipment 
so that they will be able to produce more than 
448,000,000 pounds of reclaimed rubber this year. 
American industry consumes around 1,000,000,000 
pounds of rubber annually. 

(S@@2@G2G2@G2@G2@0202422822 

ONE OF THE PHILOSOPHERS of the lumber trade 
in New York, William S. Beckley, jr., during the 
height of the blizzard which struck the metropolis 
recently, remarked casually that one of his big 
trucks had been stuck in snowdrifts on the river 
front and that it was some job pulling it loose. Mr. 
Beckley admitted that he was somewhat irritated 
because the truck met with a mishap just when a 
full load of lumber was on the way to its destina- 
tion, but the real annoyance came next day. “The 
driver of the truck is a Scotchman,” said Mr. Beck- 
ley. ‘Next morning he came into the office and de- 
manded $10. He said he had paid that sum to a 
man to pull him out of a snowdrift. Considering 
the driver was a Scotchman, that was a little too 
much. Let’s see him get the ten spot.” 








Flooring, Trim, 
Siding Shipped 
in ONE CAR 


Once you learn the advan- 
tages of buying these three 
items all together in one car— 
all cut from famous West Vir- 
ginia timber—you'll never go 
back to the old system of shop- 
ping around, buying a little 
here and a little there. 


There’s nothing like con- 
centrated buying — unified re- 
sponsibility — for obtaining 
values and satisfaction. We 
can ship Poplar Siding with the 
five kinds of flooring and five 
kinds of trim listed below. 





FLOORING— 


White Oak 
Red Oak 
Maple 
Birch 
Beech 


INTERIOR TRIM— 
Oak 
Chestnut 
Maple 
Poplar 
Basswood 


Also all West Va. Hardwoods 
—air dried or kiln dried. 











Let us tell you what we 
can do for you on a mixed 
car of the above items. 


THE MEADOW RIVER 


LUMBER CO. 
RAINELLE, WEST VA. 


wi 
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The PIONEER 
LUMBER CO. 


MANUFACTURERS 


lent 


VIRGIN 


Shortleaf Pine 


Lumber and Lath, 
Moulding and Cut-to-Size 
Interior Trim. 


Now manufacturing End- 
matched Yellow Pine Floor- 
ing—Edge and Flat Grain. 


Write or wire for prices on 
° ’ 
Pioneer's 


No Waste 
Endless Flooring 


ELROD, ALABAMA 








SIPSEY VALLEY 


0 


SHORTLEAF PINE 


The name “Softlite” is given to 
our lumber because of its excep- 
tionally soft texture and light 
weight. We specialize in dressed 
finish, casing, base, flooring, sid- 
ing, ceiling, boards, shiplap, etc. 

















150,000 feet daily. 


SIPSEY VALLEY LUMBER CO. 


BUHL, ALABAMA 


























TUSCALOOSA, ALA." 


Mills: TUSCALOOSA and JERICHO,ALA. 


Yellow Pine 
LUMBER 


SMALL FACTORY 
TIMBERS FLOORING 


GOOD OLD FASHIONED ‘ 
BOARDS. = 

















—— 





New Ventures 


ARIZONA. Phoenix—Light Lumber Co., new concern; 
230 N. 9th St. 

ARKANSAS. lLittle Rock—Arkansas Lumber & Mfg. 
Co. opening suburban yard at 19th and Washington. 

Prairie Grove-—-Dodson Lumber Co. has started a saw- 
mill operation here. 

CALIFORNIA. Chula Vista—Independent Lumber Co. 
has opened a retail business. 

Encinitas—Moon Lumber Co. has begun a retail busi- 
ness; headquarters, Ashland, Ore. 

La Jolla—Western Lumber Co. has begun a retail 
business. 

Los Angeles—Wm, M. Robbins Lumber Co. has begun 
retail business. 

Melrose—Bay City Lumber Co, 
business, 

Oxnard—Grace & Ratcliff Lumber Co. has begun lum- 
ber business. 

San Jose—Gilroy Lumber Co. establishing branch yard 
and office at San Jose; headquarters, Gilroy. 

San Francisco—J. A. Irvin and others have engaged 
in business here as West Coast Flooring Co. 

San Francisco—California Timber & Logging Co. is 
the name under which Bradley F. Durphy will operate 
in this city and vicinity. 

Willits—Forest Products Co. of California, which has 
615 acres of timber near here, will establish furniture 
and flooring factory here and a sawmill at Branscomb. 

~* oc Ovid—Herdner & Sons opening lumber 
yard, 

FLORIDA. 
a retail yard. 

Venice—Venice Lumber Co. has begun retail business. 

ILLINOIS. Marshall—A. O. Dickens has begun a 
lumber business. 

Springfield—W. P. Byrd has started a retail business. 

MICHIGAN. Holly—Chas. Hubble has started a re- 
tail lumber business. 

Keego Harbor—Dickie Lumber & Coal Co. has begun 
a retail business. 

Rogers—Friedrich Milling Co. has begun business. 

NEVADA. Reno—Nels Bergland has begun planing 
mill and retail business. 

NEW YORK. North Tonawanda—John N. Berry had 
nea wholesale lumber business; headquarters, New 

ork. 

New York—R. A. Brown has begun wholesale and com- 
mission lumber business at 101 Park Ave. 

NORTH DAKOTA. Raleigh—Albrecht & Johnson Lum- 
ber Co., of Flasher, have opened a lumber yard in 
Raleigh. 

OHIO. Lockland—West granted permit to open 
lumber yard on B. & O. tracks. . 

Marietta—Briggs Lumber Co., of Williamstown, open- 
ing branch office. 

North Olmstead—North Olmstead Lumber Co. will 
open yard. 

OREGON. Eugene—C. L. Inman and J. Wray Chase 
have engaged in lumber manufacturing as Inman-Chase 
Lumber Co. 

Oregon City—Krueger Lumber Yard has been opened 
by W. G. H. Krueger. 

SOUTH CAROLINA. Columbia—Bagnal-Nettles Lum- 
ber Co. opening at 700 Lidy St. 

TEXAS. Bastrop—T. J. Williams has begun sawmill 
operation. 

Oorpus Christi—Gulf Lumber Co. opening retail yard. 

Houston—Sam Bassett Lumber Co. opening lumber 
yard at 3839 Polk Ave. 

Rising Star—J. T. Berry will open lumber business. 

WASHINGTON. Seattle—Stewart Lumber Co. open- 
ing distributing plant and retail yard at 1551 Northlake 


Ave. 
BRITISH NORTH AMERICA 
ONTARIO. Port Arthur—Milton Francis Lumber Co. 
laying out retail lumber yard at South Cumberland and 
Manitou Sts.; cost, premises and buildings, about 


3, 





has begun retail 


Sebastian—Bland Lumber Co. has opened 





Incorporations 


ARKANSAS. Springdale—Kelly Bros. Lumber Co., in- 
corporated; capital, $35,000; purchased plant of North- 
west Arkansas Lumber Co. at Fayetteville and will 
operate. 

CALIFORNIA. San Jose—McAbee Bros. Timber Co., 
incorporated; capital, $65,000. 

COLORADO. Denver—American Lumber Co., incorpo- 
rated; capital, $25,000. 

Denver—Nissen-McGuffin Lumber Co., 
capital, $50,000. 

FLORIDA. Brooksville—Brooksville Lumber Co., in- 
corporated; capital, $10,000. : 

Jacksonville—Byrd Lumber Co., incorporated; capital, 
$100,000. 

ILLINOIS. Chicago—Kne Koster Co., increasing 
capital to $20,000; 2915 Wabash; mfr. toys and sleds. 

Chicago—Ludwig & Ludwig, increasing capital from 

250,000 to $350,000. 

Mt. Pulaski—J. M. Kautz & Sons, incorporated; 
capital, $20,000; to deal in lumber, coal and grain. 

INDIANA. Aurora—Indianapolis Chair & Furniture 
Co. increasing capital to $200,000. 

Richmond—Kemper Bros., incorporated; 1,000 shares 
no par value. 

LOUISIANA. Alexandria—R. 0. Martin Lumber Co. 
increasing capital to $200,000. 

Alexandria—Central Louisiana Tie & Timber Co., in- 
corporated. 

Monroe—Benoit Oak Flooring Co., incorporated; capi- 
tal, $200,000. 

Kennett—Hemphill Mfg. Co., incorporated; capital, 


incorporated; 


,000. 

New Orleans—Gardiner-Cook Lumber Co., incorporated. 

MISSOURI. St. Louis—Interior Woodwork Mfg. Co. 
increasing capital from $15,000 to $20,000. 

NEW YORK. Manhattan—L. M. Rosenthal & Son, 
incorporated; capital, $5,000; 860 Riverside Drive. 

Richmond—Dongan Hills Lumber Corporation, in- 
corporated; capital, $20,000; address Samuel Wexler, 
2046 84th St., New York. 





West Seneca—Gardenville Lumber & Supply Co., in- 
corporated; capital, $10,000. 

Syracuse—Eugene J. Mack, incorporated; capital, 300 
shares, no par value. 

NORTH CAROLINA. Rose Hill—Tart Co., incorpo- 
rated; capital, $25,000. 

OHIO, North Olmstead—North Olmstead Lumber Co., 
incorporated; capital, $5,000; to deal in lumber and 
building supplies. 

OREGON. Portland—Heacock Sash & Door Co., in- 
corporated: capital, $100,000. 

Portland—Western Wood Mfg. Co., 
capital, $5,000. 

PENNSYLVANIA. Canonsburg—Canonsburg Lumber 
Co., increasing capital; constructing new plant. 

Philadelphia—Lawndale Lumber Co., incorporated, 

RHODE ISLAND. _ Bristol—Wallace & Tucker, in. 
corporated; capital, $100,000. 

TENNESSEE. Nashville—Chas, Buchanan Lumber 
Co., incorporated; capital, $50,000, 5300 Alabama Ave. 

Johnson City—Empire Chair Co., increasing capital 
from $300,000 to $400,000. 

TEXAS. Amarillo—Potter County Lumber Co., in- 
corporated;: capital, $50,000. 

Bowie—Bowie Lumber Co., incorporated; capital, $15,- 


incorporated; 


Lufkin—Kurth-Zeagler Lumber Co, increasing capital 
to $125,000. 

Sour Lake—Sour Lake Tie Co., incorporated. 

San Angelo—McCarroll Lumber Co., incorporated; capi- 
tal, $50,000. 

UTAH. Salt Lake City—Hyland Lumber & Hard- 
ware Co., incorporated; capital, $100,000. . 

VIRGINIA. Bristol—Central Lumber Co.,  incorpo- 
rated; capital, $50,000. 

WASHINGTON.  Bingen—Klickitat Pine Box Co., 
incorporated; capital, $25,000. 

Kelso—H. T. Ames Lumber Co., incorporated; capital, 
$15,000. 

Seattle—Talbot Co., 
pulp products. 

Seattle—Washington Red Cedar, incorporated; capital, 
$50,000. 

WEST VIRGINIA. Charleston--Harpers Ferry & Jef- 
ferson County Development Co., incorporated; sawmill 


ete. 
BRITISH NORTH AMERICA 


ONTARIO. Toronto—Canadian Out Lumber Co. (Ltd.), 
incorporated; 40,000 shares; lumber, timber and pulp- 
wood business. 

Toronto—William Kingstone (Ltd.), incorporated; 
capital, $50,000; to manufacture lumber boxes and wood 
products. 


incorporated; pulp wood and 


Business Changes 


ARKANSAS. Fort Smith—Butler Dimension plant and 
sawmill moving from McCurtain, Okla., to Fort Smith. 

CALIFORNIA. Oakland—Holt Hardwood Co. suc- 
ceeded by Bryan Hardwood Co. 

Honda, Sutter and Wheatland—Shasta Lumber Co. sold 
to Diamond Match Co. 

San Francisco—C. A. Hooper & Co., lumber and ship- 
ping, moving from 351 California to Matson Bldg. 

San Francisco—Robert F. Smith, flooring and roof- 
ing, moving from 433 Clementina to 31 Hubbell St. 


COLORADO. Rifle—W. G. McDonald and John F. 
Fleming buy holdings of Geo. E. Howard in Howard 
Lumber Co. 


Silt—W. G. McDonald, of Glenwood Springs, buys in- 
— of Geo. E. Howard in Silt Lumber & Mercantile 
0. 

GEORGIA. Bainbridge—Elberta Crate Co. purchased 
holdings of Hunt Stave Co. including sawmill outfit, 
boats, barges and 10,000 acres of land. 

Thomasville—Caldwell Planing Mill moving sawmill 
from Norman Park, Ga., to Thomasville. 

ILLINOIS. Barrington—Barrington Lumber Co. sold 
to Shurtleff Co., of Marengo. 

Catlin and Danville—Yards of N. EB. Holden sold to 
J. W. Mackemer Lumber Co. 

Dundee and Gilbert’s—Farmers Coéperative Elevator 
Co. changing name to Dundee Farmers Co. (Inc.), head- 
quarters, Dundee, 

INDIANA. Clinton—Pentreath-Stevenson Lumber Co. 
dissolved; G. H. Stevenson buys interest of R. M. 
Pentreath. 

Michigan City—Michigan City Lumber & Coal Co.; 
Pres. J. C. Richter sold interest. . 

North Manchester—North Manchester Lumber Co. 
succeeded by Frantz Lumber Co. 

Riley—John Schinnerer succeeded by Pierson & Bro., 
of Terre Haute. 

IOWA. Center Junction—Hatch & Brookman Co. su¢- 
ceeded by Paul Paulson, jr. 

KENTUCKY. Stamping Ground—T. Oldham succeed- 
ed by Frankfort Lumber Co. 

‘ a Plains—Walter Berry succeeded by Berry Lum- 
er Co. 

MICHIGAN. Fowlerville—Fowlerville Lumber & Sup- 
ply Co. succeeded by Earl Love. : 

—- W. Koch succeeded by F. J. Brattin 

Son. 

MICHIGAN. Vermontville—Lumber & Coal Co., of 
which E. G. Bowman, deceased, was proprietor, is suc 
ceeded by F. E. Wilson. 

Williamston—Williamston Lumber & Coal Co. sold to 
Rikerd Lumber Co., of Lansing. 

MINNESOTA. Campbell—Nortz Lumber Co. sold to 
H. W. Ross Lumber Co. 

Minneapolis—Odell-Tuttle Lumber Co. changing name 
to L. 8S. Tuttle Lumber Co. 

St. Paul—Park Mfg. Co. succeeded by Gregg Mfg. Co. 

MISSISSIPPI. Canton—G. Q. Edwards Lumber Co. 
sold planing mill to Dealers Lumber Co., recently ot 
ganized; charter applied for, capital, $50,000. 

MISSOURI. Albany—Cousins Lumber Co. sold to 
Fullerton Lumber Co., of Minneapolis. wail 

Bethany—Miner & Frees Lumber Co. dissolved; yar s 
divided among stockholders. ‘ 

Camden—Atlas Lumber Co. sold to G. N. McGee Lum 
ber Co. b 

King City—Miner & Frees Lumber Co. succeeded bY 
R. M. Stanley. 
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St. Louis—Hafner Mfg. Co. name chagned to Hafner 
Jiuu.ver Uv, 

MONTANA. Moore—Montana Lumber & Hardware 
Co. succeeded by Moore Hardware & Implement Co. 

Nashua—Imperial Elevator Co. succeeded by Victor 
Dostert, Theo. Aaberg and R. F. Reider. 

NEW HAMPSHIRE. Meredith—Geo. H. Clark & Co. 
close business, after 65 years continuous operation. 

NORTH CAROLINA. Goldsborough—Virginia Lum- 
per & Box Co.’s planing mill leased to G. F. Geyer & 
Co. (Inc.), of Baltimore. 

OREGON. Bandon—Tim Sullivan sawmill at Broad- 
pent, sold to White Cedar Sales Co., of Bandon, which 
will operate with H. H. Hunt in charge. 

Gresham—Yard formerly owned by Jones Lumber Co., 
of Portland, has reopened; operated by J. F. Barnes 
and F. Rorrison, under name of Barnes & Rorrison. 

Wamic—W. N. Mulvaney sold sawmill to Henry Kra- 
mer. 

PENNSYLVANIA. Philadelphia—D. B. Curll Lum- 
ber Co. moving office to Room 1604 Pennsylvania Bldg. 
Scranton—Geo. M. Coleman moving to Phoenixville. 
SOUTH CAROLINA. Columbia—M.,. R. Bagnal severed 
connection with Bagnal-Cunningham Lumber Co. and 
js senior member of a new firm, the Bagnal-Nettles 
Lumber Co., 700 Lidy St.; Bagnal-Cunningham Lumber 

Co. changes name to Cunningham Lumber Co. 

TEXAS. Daingerfield—Allen Phillips has purchased 
an interest in three of J. Bradfield’s lumber yards and 
will make his headquarters in Daingerfield. 

WASHINGTON. Ilwaco—Parsel-Wilme Logging Co. 
camp and equipment taken over by Owens Logging Co. 

Kelso—Ames & Ayres Lumber Co., sawmill, succeeded 
by H. T. Ames Lumber Co., which will make improve- 
ments. 

Longview—C. Dietdrich and F. C. Maloney have pur- 
chased interests in the Central Mill Works, sawmill, and 
improvements will be made to the plant. 

La Conner—Ray Condit has sold his interest in La 
Conner Shingle Co. to Gene Dunlap. 

Valley—John Kulzer has sold his sawmill and electric 
power plant to the Mt. Spokane Power Co. 

WISCONSIN. Edgerton—Heddles Lumber Co. suc- 
ceeded by Bert Doyan. 

Janesville—Brittingham & Hixon succeeded by Mar- 
ling Lumber Co. 

Knowles and Richfield—Armour Grain Co. sold to 
Luehring Lumber Co, 

Madison—Capital City Millwork Co. 

Stoughton, 

Stanley—-Stanley Toy Works changing name to Stanley 
Hardwood Products Co. 

WYOMING. Laramie—Swenson Willhard Lumber Co. 
succeeded by Swenson Lumber Co. 


New Mills and Equipment 


ALABAMA. Florence—McManus Hill Furniture Co., 
recently incorporated with $40,000 capital, is reported 
contemplating a new furniture plant here. 


removed to 


ARKANSAS. Sparkman—Sparkman Hardwood Co. 
building new plant. 
CALIFORNIA. Burbank—Eureka Mfg. Co., of Los 


Angeles, will erect factory here for manufacture of 
cabinet ironing boards. 

Santa Rosa—Auto body and truck rebuilding plant is 
being erected here for E. F. and H. P. Sophey. 








Sash and door mills in the Minneapolis and 
St. Paul (Minn.) region are beginning to feel the 
effects of better economic conditions throughout 
the Northwest. Not only are the mills receiving 
inquiries which are requiring full attention of the 
estimating departments but orders actually are 
coming in in increasing volume. Some of the 
leading sash and door manufacturers say they re- 
gard the situation as indicative of an excellent 
season ahead. While the belief prevails that there 
will be some falling off in city trade this spring 
and summer, this is certain to be more than offset 
by business from the rural districts. While the 
price schedule which has been effective for nearly 
three months still remains in force, there is rea- 
son now to believe that a new card will be forth- 
coming soon carrying a higher range. 

Sash and door and interior finish plants at 
Duluth and Superior are operating full time, 
largely on contracts to cover heavy new construc- 
tion projects being carried through at middle West 
Points, booked recently. Managements of the 
Plants are reported to be figuring on some large 
bills of materials required for projects that are 
Scheduled to be awarded to contractors shortly. 
Quotations are being firmly held. 

: As the spring building season approaches there 
1S a better feeling developing in millwork circles 
48 well as among door and sash manufacturers. 
Orders are coming in better and figuring is active. 
Factories have orders for several weeks in the 
future and prospects for the spring trade are 
Sood. Factories are working to about 75 or 80 
percent of capacity as a rule. Door and sash con- 
cerns are rather busy accumulating stocks for the 
Spring. The most unsatisfactory feature is the 
cutting of prices which is still going on, 

P Persistence of -bad building weather is holding 
dack demand in Kansas City (Mo.) territory to 
ane extent. Yard stock is moving in only a fair 

Slume at present, but there is a good call for 
millwork, 

The door and millwork trade at Buffalo, N. Y., 
7 not showing much improvement with the ad- 
ance of the season, but this is undoubtedly due 


is 


FLORIDA. Sarasota—Moline Furniture Works, of Mo- 
line, Ill., has announced plans for a branch furniture 
plant here to handle the southeastern trade; will include 
a lumber mill. 

LOUISIANA. Oak Grove—E. L. Bruce Co., of Mem- 
phis, Tenn., will erect a mill and build railroad spur 
to timber holdings here, 

TEXAS, Jasper—Jasper County Lumber Co. will re- 
build recently burned mill at cost of $10,000 for building 
and $50,000 for machinery and equipment. 


New Sheds and Yard Improvements 


ARKANSAS. Little Rock—W. T. Hale Lumber Co. 
will erect a warehouse. 

CALIFORNIA. Lamanda Park—Charles W. Faulkner 
building office and sheds at 185 N. Daisy Ave. for new 
lumber yard. 

San Diego—Herriman Lumber Co. building $1,000 shed 
at 3752 Witherby St. 

FLORIDA. Stuart—Martin County Lumber Co. will 
p+ a warehouses and office building to cost about 
550,000. 


. GEORGIA, Waycross—Enterprise Lumber Co. enlarg- 
ing plant, 
ILLINOIS. Morrisonville—O. H. Paddock Lumber Co. 


erecting yards and office. 

MICHIGAN. Auburn Heights—Auburn Heights Lum- 
ber Co. building sheds ete. 

MISSOURI. Brookfield—North Missouri Lumber Co. 
erecting buildings. 

Quitman—Wallace-McClurg Lumber Co. building lum- 
ber sheds, 


OREGON. Beaverton—McCready Lumber Co. building 
addition to sheds. 
TEXAS. Canadian—Harry Cragin, formerly of Ponca 


City, Okla., opening lumber yard here, and will also 
install yard in the new oil field near Kingman. 
Sherman—Sherman Lumber Co. building sheds. 
WASHINGTON. Hoquiam—East Side Lumber Co. 
erecting additional sheds, roads etc. 


Casualties 


_ ARIZONA. Holbrook—Mill of Standard Lumber Co. 
in the Sitgreave forest near here was destroyed by 
fire with loss of $50,000. 


CALIFORNIA, Oakland—Smith Lumber Co., loss by 
fire, $250,000. 
KANSAS. Haddam—Haddam Lumber Co., loss by 


fire; truck and tractor destroyed with considerable 
hardwood flooring and other stock. 

KENTUCKY. Hickman—D. 8S. Watson sawmill at 
Bondurant Station destroyed by fire; loss between $435,- 
000 and $50,000. 

MISSOURI. Kennett—Hemphill Lumber Co., loss by 
fire, $35,000. 

NEW YORK. Niagara Falls—Wicker Lumber Co.’s 
old yard and mill destroyed by fire; loss, $25,000. 

NORTH CAROLINA. Kings Mountain—Elmer Lum- 
ber Co., loss by fire, $20,000; mill and warehouse 
burned. 

WASHINGTON. Aberdeen—Sawmill of Wilson Bros. 
damaged by bursting flywheel; loss of several thousands. 








to the fact that building is being held up by a 
frequent fall of snow, accompanied by cold weather. 
Prospects are regarded as good as soon as the 
weather improves. 

The Baltimore (Md.) sash and door men are 
not exactly rushed, but they are getting about as 
much business as could well be expected at this 
season of the year. They have found the weather 
something of an obstacle in the way of progress 
on construction work, and the requirements of the 
builders have been held down accordingly, but the 
outlook is believed to be promising, with numerous 
operations only awaiting the advent of more set- 
tled climatie conditions to be brought out. 

The sash and door factories of Los Angeles, 
Calif., have been flooded with orders during the 
week, and March is expected to be one of the big 
months in the industry. All of the factories re- 
port a sufficient number of orders on hand to keep 
them busy for a month or more. Prices are strong. 
Saeaee22a2202442 


Plans for Southern Millwork Meet 


ATLANTA, GA., March 1.—At the first 1926 meet- 
ing of the Southern Sash, Door & Millwork Manu- 
facturers’ Association, to be held at Memphis, 
Tenn., Wednesday and Thursday, March 17 and 18, 
much of the time will be given over to a discus- 
sion of better coéperation between the millwork 
manufacturers and the architects and contractors, 
according to announcement by C. B. Harman, of 
Atlanta, secretary of the association. 

Headquarters for the convention will be at the 
Peabody Hotel. 

Invitations are being extended by Mr. Harman 
to several of the contractors and architects lo- 
cated in Memphis urging them to be present at 
this meeting, and inviting any of them who may 
wish to do so to address the association members 
on the subject of better codperation. 

The program for the full meeting, however, has 
not yet been completed. 

Members of the association in Georgia, Florida, 
and other States in this immediate section will 
meet in Atlanta on Tuesday, March 16, and make 
the trip to Memphis in a special car, 


C4. LOVISI(ANA Coo 


Z 











Deep Bayou 


Willow 


for the discriminating buyer 
who is interested in produc- 
ing the BEST finished pro- 
ducts. 


S.B. Anderson & Son, Inc. 


PLAQUEMINE, LA. 


Red and Sap Gum, Sycamore, 
Cottonwood—Tupelo. 





























BUYERS will find our band sawn 

hardwoods well manufactured. 
Grades guaranteed under rules of 
National Hardwood Lumber Association. 


HARDWOODS 


We solicit your inquiries. 


Bonita Lumber 
Company, Inc. 
BONITA, (Morehouse Parish) LA. 













Lumaer 


HAMMOND,LA. icRre 
Manufacturers of Long and Shortleaf 
Southern Pine Lumber 




















RUSTON, LA. 
: Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 
We Grade it Right and Ship it Quickly. 


Office. 
RUSTON, LA. 














Icasieu af al 
ellowPine Lumber 


Lake Charles, Louisiana 
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Sy EXON TU yn COMPA 
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in COMPANY © 


Manufacturers 


Short Leaf Pine and Hardwoods 
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MIXED CAR 


Shipments from our 


Minnesota 
Transfer 
Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil’? Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar— Spruce —Western 
Pine Lumber and Red Cedar 
Shingles. 





Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices promptly given. 


H. B. WAITE 


LUMBER CO. 


Minneapolis, - - a 





Minn. 














to size stock in any of the follow- 

ing woods and will give us an oppor- 
tunity to quote you on your specifica- 
tions we will assure you of a quality 
product and shipments as you require. 


‘Idaho White Pine 
Pondosa Pine 


a YOU use BOX SHOCKS or cut 


Delivered 
aaiae ¢ Engelmann Spruce 
Anywhere. | Mountain Red Cedar 





| Mountain Hemlock 


Sullivan Creek Lumber Co., Lr. 


Post Office: BIRCHBANK, B. C. 
Telegraph Office: Trail, B.C. 


























3%" and 4%" CEILING. 
4%" and %" BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 











CHERRY SPECIALISTS 


Oldest and Largest 
Manufactures and Wholesalers 


Cherry Lumber 


Large Stocks. Write for prices. 


Warren Ross Lumber Co. 
JAMESTOWN, N. Y. 
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TACOMA, WASH. 


Feb. 27.--At the special request of the members 
of the Tacoma Lumbermen’s Club, A. H. Landram, 
of the St. Paul & Tacoma Lumber Co., repeated his 
address on the economic utilization of lumber, origi- 
nally given before the Western Retail Lumbermen’s 
Association, at the regular meeting of the club last 
Wednesday. Mr. Landram’s talk was received with 
deep interest and the discussion which followed 
showed that practically all of the manufacturers 
present were fully in accord with the principles he 
enunciated. A proposal was made that the club 
have the address printed and sent to a selected list 
of retail lumbermen and lumber buyers. Mr. Lan- 
dram stated he had no objection, and a motion was 
adopted to appoint a committee to investigate the 
cost of the proposal and submit a report. The club 
also unanimously approved Mr. Landram’s action 
in inviting the western retailers to hold their next 
convention in Tacoma. This invitation was ac- 
cepted, and the club will take charge of the ar- 
rangements for the entertainment of the visitors. 

President Frost Snyder announced that a special 
meeting of the trustees, held just prior to the regu 
lar meeting of the club, had resulted in the election 
of R. L. Reedy, of the Wheeler, Osgood Co., to the 
board, replacing Fred Roberts, whose resignation 
was accepted. 

Mr. Snyder also announced the reappointment of 
the special committee on lumber valuations which 
will take up with the county authorities the ques- 
tion of tax assessments. This committee is com- 
posed of Paul H. Jones, John E. Manley, Lee Doud 
and J. G. Newbegin. 

The newly organized Tacoma Traffic Club held 
its first meeting this week, attended by representa- 
tives of practically all leading mills. The elub will 
work in coéperation with the traffie bureau of the 
Tacoma Chamber of Commerce, and its organization 
fills a long felt want in the community. 

Lumber carriers at the Tacoma docks during the 
present week included: Dickman Lumber Co., Wa- 
pama, California, 300,000 feet (completing), and 
Edward Luckenbach, Atlantic coast, 850,000 feet 
(part cargo). St. Paul & Tacoma Lumber Co., For- 
est Pride, Australia, 750,000 feet (completing) : 
Crosskeys, Japan and China, 1,500,000 feet (part 
eargo) ; Hdward Luckenbach, Atlantic coast, 1,000,- 
000 feet (part eargo), and Commercial Traveller, 
Atlantic coast, 600,000 feet (part cargo). Wheeler, 
Osgood Co., Brookdale, California, 600,000 feet 
(part eargo). Shaffer Terminal, Lake Frances, 
California, 400,000 feet ties (part eargo), and Lur- 
line, Hawaiian Islands, 250 tons sash, 1,000 doors, 
600 tons box shook and 52,000 feet lumber (part 
eargo). Balfour dock, Jane Nettleton, California, 
500,000 feet (part cargo). Tidewater Mill Co., 
Charles R. McCormick, Atlantic coast, 400,000 feet 
(part cargo), and Gro, Cuba, 600,000 feet (part 
eargo). Baker dock, Californian, Atlantic coast, 
200,000 feet lath, 850,000 feet lumber, 75,000 feet 
cross arms, 1,200,000 shingles,: 3,800 doors and 
1,140 bundles broom handles (part cargo), and 
Jacox, California, 800,000 feet lath and 75,000 feet 
lumber (part cargo). Portacoma piers, Melville 
Dollar, Atlantic coast, 1,500,000 feet (completing) ; 
Pacific Trader, Europe, 5,000 doors and five tons 
broom handles (part cargo); Philoctetes, Japan 
and China, 1,000,000 feet (part cargo) ; Crosskeys, 
Japan and China, 200,000 feet (part cargo) ; 
Charles R. McCormick, Atlantic coast, 800,000 feet 
(completing) ; Nordbo, Australia, 1,000,000 feet 
(completing) ; Florida Maru, Japan, 1,200,000 feet 
lumber and 300,000 feet logs (part cargo), and 
OCuprum, China, 750 tons box shook (part cargo). 
Milwaukee dock, Alabama Maru, Japan, 300,000 
feet (additional loading—part cargo). 

A full cargo of lumber for Cuba being loaded at 
Tacoma by the Gro is the first large shipment made 
by local mills to Cuba for some time. The lumber 
is being shipped by the Tidewater and Puget Sound 
mills. ‘ 

Fred B. Roberts, buyer for the Newbegin Lumber 
Co. for the last six years, has purchased an interest 
in the Long Beach Mill & Cabinet Co., of Long 
Beach, Calif., and resigned his position here to 
take charge of the selling department of the firm. 
Mr. Roberts left for California this week. 

Cc. J. Baldwin of Bridger, Mont., newly elected 
president of the Western Retail Lumbermen’s Asso- 
ciation, on his way home from Portland visited Ta- 
coma to make preliminary arrangements for next 
year’s convention, which is to be held here. He de- 


clared that the principal object of the retailers’ 
association is to work with the manufacturers for 
the betterment of the entire lumber industry. 

As the first step toward the establishment of a 
new State park, twenty-two thousand Washington 
club women, acting through the Washington State 
Federation of Women’s Clubs, have opened negotia- 





tions with the Weyerhaeuser Timber Co. for the 
purchase of a tract of timber on the Sunset High. 
way close to Snoqualmie Falls. Negotiations were 
taken up with George S. Long, of Tacoma, genera] 
manager of the Weyerhaeuser company. The site 
selected is reported to include a magnificent stand 
of Douglas fir. 

The Weyerhaeuser Timber Co. has filed a pro- 
test with the State hydraulic supervisor against 
the granting of huge reservoir rights along the Cow. 
litz River. The company claims that the rights 
granted include 3,500 acres of timber land owned 
by the company, which will be flooded if the pro- 
posed power site is constructed. 

The Reliance Lumber & Timber Co., of Tacoma, 
has filed amended articles of incorporation chang- 
ing its name to Sterling Lumber Co. and increasing 
its capital from $15,000 to $100,000. 

Bernard McCoy, of Louisville, Ky., is visiting in 
Tacoma over the week end. Mr. McCoy is accom- 
panied by his wife and it is their first visit to Puget 
Sound. While here they will be entertained by Mr, 


and Mrs. John Buffelen. 


SAN FRANCISCO, CALIF. 


Feb. 27.—-Charter fixtures for the week included 
six vessels: EHlmbark, South Africa; Aymeric, 
Australia; Wentworth and Hollinside, north of 
Hatteras ; Milan Maru and Kinryo Maru, to Japan. 
Rates to Japan fell off during the week to $9.50, 
Other rates showed no change. 

After having been laid up in San Francisco for 
more than a year, the well known Coast lumber 
steamer Daisy Freeman has twice been sold within 
the last month. First the Nelson Lumber Co. pur- 
chased the craft from the Multnomah Lumber & 
Box Co., of Portland. Announcement was made 
yesterday that the Nelson company has sold the 
ship to the Independent Steamship Co. for general 
coastwise freighting. 

By an arrangement of the California White & 
Sugar Pine Manufacturers’ Association and_ the 
California Forest Protective Association, Winfield 
Seott is to make a series of talks throughout Cali- 
fornia on ‘Forestry and Reforestaton in the Pine 
Regions.” 

C. Stowell Smith, secretary-manager California 
White & Sugar Pine Manufacturers’ Association, 
will leave thls week for a visit to the Oroville dis- 
trict. The most recent addition to the ranks of 
the association is the Owen-Oregon Lumber Co., of 
Medford, Ore., which will become a member on 
March 1. John S. Owen is president; James H. 
Owen, general manager. 


SEATTLE, WASH. 


Feb. 27.—Elmer E. Huston, president and general 
manager of the Kent Lumber & Timber Co., finds a 
distinct note of optimism in the ease with which 
collections are coming in. As he states it, collec- 
tions are actually overrunning sales, since money 
is coming in faster than shipments are going out. 
The volume of business is normal. The conclusion 
is that if the dealer is in that position, the trade 
must be feeling easy about the future, and that 
business will be brisk as soon as the winter is over. 

John D. Ballord, of Wallace-Ballord Lumber Co. 
Minneapolis, reached Seattle during the week, ac 
companied by his son, John H. Ballord. Today Mr. 
Ballord is in conference with Lyle D. Carpenter, 
manager of the Coast headquarters of the company. 
Young Mr. Ballord, who has just received the de 
gree M. B. A. as a graduate of the school of busi- 
ness administration ,Harvard University, is making 
the tour to the Coast as a pleasure trip. Mr. Bal- 
lord brings the distressing news that James G. Wal- 
lace, senior member of the firm, suffered a spiral 
fracture of the left leg below the knee more that 
a week ago while in the company’s logging opera 
tion in the Priest River country. This camp sup 
plies the logs for the company’s pine mill at Dal- 
kena, Wash. Mr. Wallace is resting comfortably i0 
St. Luke’s Hospital, Spokane, but will probably be 
confined for several weeks. 

Max A. Wyman, manager of the Foster-Wyman 
Lumber Co., announces the establishment of a carg0 
and industrial department, in charge of William ¢. 
Krafve, formerly of the Olympic Pine Lumber Co. 

Henry S. Schott, of the West Coast Trade Exten- 
sion Bureau, has opened offices at 5562 White 
Henry-Stuart Building. 

Mr. and Mrs. Dale Smith, of Salt Lake, have 
been spending a few days in Seattle, following the 
Western Retail Lumbermen’s Association convéel 
tion in Portland last week. Mr. Smith states that 
in his territory there has been exceptionally % 
business in lumber for mining purposes. He Prt 
dicts a good year. 

Mr. and Mrs. Marfield Boleom aré receiving ¢oD 
gratulations on the birth of a son, Feb. 18. Mr. 
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Bolcom is manager of the Globe Export Lumber Co. 
L. L. Hillman, president of the Lloyd Hillman 
Lumber Co., has been confined to his home by ill- 


“BELLINGHAM, WASH. 


Feb. 27.—The week’s cargo movement follows: 
Bloedel Donovan Lumber Mills, George Olson, 
1,500,000 feet, California; La Touche, 83,000 feet, 
Alaska. Morrison Mill Co., Lurline, 500,000 feet 
of box shook, Hawaii. Puget Sound Sawmills & 
Shingle Co., Sierra, 1,100,000 feet, California ; Ma- 
kaweli, 500,000 feet, Hawaii. 

What Secretary E. R. Hogg, of the Hogg-lough- 
ton Logging Co., says is the steepest logging truck 
line in the Northwest will begin operating next 
week when the company resumes activities on 
Chuckanut Mountain. The company has just fin- 
jshed a steel rail incline for hauling logs to the 
main highway. It terminates at an elevation of 
1,300 feet above the sea, and is 4,800 feet long. Its 
grades average 35 percent and have a maximum of 
54 percent. The 5-ton trucks have rubber wheels 
with steel flanges, and will be lowered with 1%- 
jnch steel cable. The company will operate one side 
at present, says President L. Houghton. It has 
enough timber on the mountain for several years’ 
cutting. 

Following several months’ idleness, the Miller 
shingle mill at Van Buren, has resumed operation. 


Percy Miller is superintendent. It is one of the 
oldest mills in Whateom County. 
Bellingham gained a new industry this week 


when its city council voted to vacate parts of cer- 
tain streets for the interests behind the Fidalgo 























As part of their training course, Boy Scouts be- 
come well versed in woods lore, particularly in 
identifying the various kinds of trees and their 
uses. They are also taught how to make proper 
use of their jackknives in camping and con- 
struction work of various kinds so that it is not 
at all difficult to fashion useful things out of 
fallen branches. This Boy Scout, J. H. Croft, 
oft Boston, Mass., made the table lamp shown, 
which was recently exhibited at- Horticultural 
Hall, Boston. The bench and the lamp are ea- 
cellent examples of the utilization of wood to 
the ‘‘nth’’ degree 





Pulp Co., of Anacortes, who agreed that in return 
they would build here at once a 40-ton pulp plant. 
It will have twice the capacity of the Anacortes 
plant, and will cost about $250,000 and employ 125 
men. The city water board promised its codpera- 
tion in undertaking to supply between 500,000 and 
‘50,000 gallons of water daily for the first unit. 
The mill will get its raw material from the box 
factories of the Morrison Mill Co. and the Bloedel 
Donovan Lumber Mills. One of the promoters of 
the proposed mill is William Morrison, an officer in 
the Morrigon Mill Co. and one of the principal 
Stockholders in the Fidalgo Pulp Co. 

The city council this week vacated a part of a 
street adjoining the property of the Puget Sound 
Sawmills & Shingle Co. to facilitate its enlargement 
Program, which includes the increase of its sawmill 
and planing mill capacity. The sawmill’s sorting 


tables will be extended immediately. The founda- 
tion for a battery of dry kilns has been finished. 
Piles are being driven for replacement of the dock 
burned last April. 

Bellingham’s seventh annual tulip festival will 
be held May 6, 7 and 8, it was decided by the Tulip 
Cabinet this week. Local lumbermen always help 
to make the festival a success, in part by entering 
floats in the parade. 

J. A. Loggie, president Whatcom Falls Mill Co., 
and Harold Lowery, the company’s superintendent, 
have returned from a vacation in southern Cali- 


fornia. 
Phil Donovan, son of Vice president J. J. Dono- 
van, of the Bloedel Donovan Lumber Mills, has 


been elected a trustee of the Chamber of Commerce. 


EVERETT, WASH. 


Feb. 27.—-Logs, both fir and cedar, are in good 
supply, with prices easy. Shingle business is scat- 
tered. There is slack demand in eastern and At- 
lantie coast territory, but quite a volume of buying 
in the middle West. 

Harry Gary, president New England Manufactur- 
ing Co., reports an increase in demand for vertical 
grain New England clapboards, on which his com- 
pany specializes. This stock is manufactured in 
three grades, all clear and all vertical grain, and 
it lays a clear 4% inches to the weather. The 
New England clapboard mill is running steadily, 
with an output of 10,000 feet a day. 

New Sumner machinery for the Ewauna Box Co., 
Klamath Falls, Ore., will soon make that well 
known manufacturing concern modern to the last 
degree. The order is distinguished by the fact that 
it calls for two 6-foot Sumner band mills, the small- 
est yet manufactured. Other machinery includes: 
Two Sumner double-oseillating steam niggers; two 
Sumner 12x18-inch automatie air carriage buffers: 
ironwork complete for two Sumner extra heavy 
rack-and-pinion carriages, with trucks, offsets, 
track, electric setworks, including structural steel 
frames ; and four Percy-type electric dogs, complete 
with control. This is the first order for the type 
of business outlined to be booked by the Sumner 
Iron Works from a pine mill—the first niggers, first 
electric setworks of that type, and first 6-foot band 
mills. The present order will increase the number 
of Perey-Sumner electric dogs at the Ewauna box 
factory to three sets. The Pelican Bay Lumber Co., 
at Klamath Falls, has two sets of these electric 
dogs; Shasta View Lumber & Box Co., Klamath 
Falls, one set; Forest Lumber Co., Aspgrove, two 
sets; Topsy Lumber Co., Dorris, Calif., one set; 
California Box Co., Diamond Springs, Calif., one 
set: Hammond Lumber Co., Samoa, Calif., one set; 
Red River Lumber Co., Westwood, Calif., one set; 
Weyerhaeuser Timber Co., Everett, Mill C., one set. 
The order for the Ewauna Box Co. will be delivered 
in March. 

Fred R. Hills. formerly with the Pacific coast 
organization of Fairbanks, Morse & Co., has been 
named as sales manager for the Sumner Iron 
Works in Portland, Ore. His offices are at 710 and 
711 Lewis Building. 

Dean and “Bill’ Carpenter, of the W. I. Carpen 
ter Lumber Co., are moving their offices from the 
Miley Building to the First National Bank Build- 


ing, where they will install themselves in more 
commodious quarters. 
LOS ANGELES, CALIF. 
Feb. 27.—More than 120.000,000 feet of lum 


ber will have been landed at the Los Angeles harbor 
before the end of the month, an increase of more 
than 10,000,000 feet over January. In fact, this 
week has shown a larger number of orders placed 
with mill representatives than has any week during 
the first two months of the year. Both the whole- 
salers and retailers expect March to show a con- 
tinued increase, as stocks of many yards, especially 
those in the larger cities, are well below average. 
Deliveries, as a rule, are prompt, but the mills are 
refusing to shade their prices in order that they 
may obtain additional business. The dealers are 
not buying extensively. Mills report an active de- 
mand throughout the Pacific coast States and the 
middle West. 

Building throughout southern California has 
taken a noticeable spurt during the week. The 
influx of tourists is bigger than was expected, and 
desirable residences are at a premium. This, the 
dealers declare, is the first indication that the lum- 
ber business will assume larger proportions during 
the next two or three months. Los Angeles, itself, 
is expected to witness the issuing of more than 
$8,000,000 worth of building permits for the month, 
thus showing a handsome increase over January. 

In furtherance of the growing trade in hardwoods 
imported here from the Philippines, the Cadwalla- 
der-Gibson Co. is reported planning to erect a wood- 
work plant and wharf several hundred feet long at 
the Los Angeles-Long Beach harbor. It is expected 
the wharf will be ready for deep-water ships within 
sixty days, and will be merely the first unit of sev- 
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eral costing a total of more than $1,000,000. The 
concern has 5% acres along the waterfront. 

E. F. Sanders, secretary-manager Beverly Hills 
Chamber of Commerce, was the honor guest at the 
monthly meeting of the Los Angeles Hoo-Hoo Club, 
Feb. 18. He spoke on ‘“Salesmanship.”” Frank 
Burnaby, president of the Sun Lumber Co., pre- 
sided. Thirty members were admitted to the club 
at the February meeting. 

Operations of the Hoyt-Roof Lumber Co., Onta- 
rio, Calif., have started. The two owners, S. M. 
Hoyt and G. Paul Roof, were formerly connected 
with the Heinecke Lumber Co., at Ontario and Red- 
lands, respectively. 

The Baker-Hickman Sash & Door Co. supplied 
the millwork for the model home which the Long 
Beach Builders’ Exchange has constructed in Long 
Beach. 

When Edward Wicks, president Wicks Lumber 
Co., Houston, Tex., arrived in Los Angeles, he was 
met at the train by many of his old friends, who 
had arranged to transport him from the railroad 
station to his hotel in an old-time stage coach. It 
was said in his home town that Mr. Wicks will not 
ride in an automobile, preferring his ‘‘coach and 
four.” 

H. M. Hallenheck, sales manager Charles R. Mc- 
Cormick Lumber Co., Seattle, Wash., was a recent 
Los Angeles visitor, inspecting the local yard, as 
well as those at San Bernardino, San Diego, Long 
Beach and other points. 

T. B. Hatten, president T. B. Hatten Co., ac- 
companied by his wife, is now on a European trip. 
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man owes it to himself, 
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ABERDEEN-HOQUIAM, WASH. 


Feb. 27.—The waterfront has been very busy 
during the last ten days. ‘Twelve ships cleared 
Feb. 21, carrying a total of 16,516,000 feet of 
lumber. During the week six vessels have been 
loading for foreign ports. Vessels loading are: 
For Atlantic coast, Edgar Bowling, Schafer mill, 
Aberdeen. For California, Bert E. Haney, A. J. 
West Lumber Co.; Hartwood, Grays Harbor Com- 
mercial Co.; Ryder Hanify, Donovan Mill No. 2; 
Helene, Hoquiam Lumber & Shingle Co.; F. S. 
Loop, Grays Harbor Commercial Co.; San Diego, 
Grays Harbor Lumber Co. For South America, 
Regulus, Grays Harbor Commercial Co. For Japan: 
Atlantic City, Hoquiam Lumber & Shingle Co.; 
Horaisam Maru and Ayaha Maru, Port terminal, 
and Ohkuni Maru, Schafer dolphins. For Aus- 
tralia, Nairnbank, Aberdeen Lumber & Shingle Co. 


A. J. Speidel has opened an office representing 
the Globe Export Lumber Co. A representative of 
the Wilcox Hayes Co., of Portland, is expected to 
take up permanent quarters in Aberdeen very soon. 
Two other export firms are already represented 
here. 

A direct steamship service will be inaugurated 
from Grays Harbor to Hawaii on April 12 with the 
arrival of the motorship Carrisso, chartered by the 
General Steamship Co. 

The San Pedro, of the Hammond Lumber Co.’s 
line of steamers, has been chartered to take lumber 
shipments to Cuba. The San Pedro will load on 
the Harbor during the coming week for the Foster- 
Wyman Lumber Co., of Seattle. 

The North Western Lumber Co.’s camp No. 15, 
on North River, which has been shut down for a 
year, resumed operations this week, employing 
seventy men. One side only will be worked. 

A. W. Middleton, of the Arderson & Middleton 
Lumber Co., was called east on Feb. 15 owing to 
the serious illness of his brother, C. W. Middleton, 
of Greenville, Mich. News of the death of Mr. 
Middleton reached here this week, and out of re- 
spect to his memory three Aberdeen mills closed 
down for a half day. The mills were the Bay City 
Lumber Co., Anderson & Middleton Lumber Co. and 
E. C. Miller Cedar Co. 

Patrick O’Connor, superintendent of Donovan 
Lumber Co.’s mill No. 1, returned this week from 
an extended trip which included Miami, Fla., Los 
Angeles and his old home in Wisconsin. 

Benj. Morrell, wholesaler, of Brooklyn, N. Y., 
spent two days on the Harbor recently looking 
into sources of supply. 


PORTLAND, ORE. 


Feb. 27.—While the volume of fir business is 
about normal, the outlook is more promising than 
it has been for a number of weeks. Foreign orders 
are being placed at the rate of about 10,000,000 
feet a week, and that is looked upon as very fair. 
California will be in good position to take an 
increasing amount this year because of good crop 
prospects there. Among new business placed with 
mills here during the week was an order for 
9,000,000 feet of lumber that will be used by 
Sears, Roebuck & Co. in the construction of ready- 
built houses. This lumber is to be shipped to the 
Atlantic coast from a point on the lower Columbia 
River shortly. 

During February, mills in Portland exported 27,- 
635,569 feet of lumber, about 10,000,000 feet more 
than during the corresponding month of 1925. 
Lumber consigned to intercoastal points totaled 
11,089,907 feet ; intercoastal shipments during Feb- 
ruary, 1925, were 14,275,979 feet. Total shipments 
by water during February, 1926, were about 7,000,- 
000 feet in excess of those of the corresponding 
month in 1925. These figures do not include ship- 
ments from Columbia River points, only those 
cleared through the Portland customs house. 

The Fagen is due here in a few days to load 
1,000,000 feet of lumber for Australia. The Myrtle 
(formerly the West Jena) is loading for Atlantic 
coast ports. The West Kader is loading for Orien- 
tal ports. The Pacific Export Lumber Co. an- 
nounced today the charter of the Yayoi Maru, to 
earry about 4,000,000 feet from Portland and Co- 
lumbia River mills to the Orient, and the Indian 
City, to load here during March for Australia. 

The Everett sailed last week from the McCormick 
mills at St. Helens with 950,000 feet of timbers and 
lumber for Port Gamble, Wash., where most of the 
timbers are to go into the construction of the Mc- 
Cormick company’s new mill there. The remainder 
of the shipment is to be reloaded on the Charles R. 
McCormick, which is loading at Tacoma for Jack- 
sonville, Fla. 

Logging operations in the Columbia River dis- 
trict are gradually getting back to normal. Two 
camps that have been idle for about two months 
will resume operations next week. They are those 
of the Eufala Logging Co., at Eufala, and the 
Ostrander Railway & Timber Co., in the vicinity 
of the Ostrander mill. The last named company 
will open two camps. 





All the directors and officers of the Booth-Kelly 
Lumber Co. were reélected at the annual stockhold. 
ers’ meeting Feb. 26, held at Eugene, Ore. They 
are: President, R. E. Danaher, Detroit, Mich. ; vice 
president, R. A. Booth, Eugene; secretary, Harry 
A. Dunbar, Eugene, and general manager, A, ¢, 
Dixon, Eugene. Other members of the board of di- 
rectors are: F. H. Buck, San Francisco; Mrs. Louis 
G. Hill, Chicago; C. H. Davis, jr., P. D. Brunby 
and E. B. Tanner, all of Portland. 


The Portland-Seattle Lumber Buyers is a new 
organization buying and selling lumber here. R, J, 
Chrisman is local manager. Mr. Chrisman was 
associated with D. B. Minor in the Western Conifer 
Lumber Co., which closed its offices this week, 
Mr. Minor has not yet announced his plans. 

BE. R. Wicks, general manager Vaughan Lumber 
Co., of Houston, Tex., and P. L. Musick, genera] 
manager Hilgard Lumber Co., Chicago, associated 
companies, were in Portland last week. These 
companies have a buying office here. The Vaughan 
Lumber Co. operates three mills in Texas, and 
has branch offices in Fort Worth and San Antonio, 
Tex., and at Wichita, Kan. 

L. A. Nelson, Oregon secretary West Coast Lum- 
bermen’s Association, left this week on a tour of 
Washington State. He will visit mills on Grays 
Harbor and Puget Sound. 

Dr. Haven Metcalf, of Washington, D. C., head 
of the office of forest pathology for the Depart. 
ment of Agriculture, is a Portland visitor in the 
interest of the fight being waged to control the 
white pine blister rust. 

Herbert J. Anderson, of the H. J. Anderson Lum- 
ber Co., here was a Seattle visitor during the week, 


VANCOUVER, B. C. 


Feb. 27.—Exceptionally heavy lumber loadings 
for export are set for March and April from this 
Province. The Canadian-American Shipping Co, 
has some 45,000,000 feet to ship, thirteen vessels 
being booked. Of these, three are now in Vancouver 
harbor, and ten more will reach port during the 
next few weeks. Loadings are for United Kingdom 
and Continent, Atlantic coast and Far East. The 
Southern Alberta Co. also has about 25,000,000 
feet for March-April loading. Three cargoes of 
about 4,000,000 feet each will go to Atlantic ports, 
and three others of similar or larger size will be 
loaded for Japan, during March. Other individual 
charters totaling another 25,000,000 feet or more 
have also been reported. Not all of these will be 
completed in March. 


To supply construction timber for the big harbor 
improvement work being done in Quebec harbor, 
the Northern Construction Co., contractor, has 
placed an order through H. R. MacMillan Export 
Co., for 5,000,000 feet of fir, all large dimensions, 
The material will go forward after May 1, via Pan- 
ama Canal, timed to reach the St. Lawrence after 
navigation opens. Further orders for a similar 
amount are yet to be placed, depending on progress 
of the contract this season. 

Fraser River channel will be made navigable for 
deepsea vessels night as well as day, by the instal- 
lation of range lights from the gulf into the port. 
Channel improvement has deepened the water at 
the two points where bars made it difficult for ves 
sels of much draft to proceed into the port. 


Mills on False Creek, Vancouver's industrial 
harbor frontage, will soon have a fireboat, under @ 
plan arranged a year ago, whereby reduced insur: 
ance on the plants affected will provide a sinking 
fund to pay off the capital cost of the boat, which 
the city will finance for property owners. Meat- 
time the Dominion Government is calling for tel- 
ders to dredge the False Creek channel to allow the 
fireboat to approach and berth at each mill in case 


of fire. 
WARREN, ARK. 


March 2.—Demand for Arkansas soft pine last 
week was somewhat stronger than in the preceding 
week. Prices have remained firm throughout the 
list, except possibly on B & better flooring, this 
item being soft because of heavy stocks and the de 
sire of some mills to move them. No. 2 yard items 
are in good demand at firm prices. Dimension, 
both in Nos. 1 and 2, is moving readily at good 
prices. Most business being placed is in mixed 
orders from dealers for filling in stocks. Inquiries 
are being received in good volume from both dealers 
and industrials. Industrial business is good, quite 
a large volume of orders having recently been 
placed by automobile manufacturers. Good busi 
ness is being done in crating and specialties. De 
mand for car siding is light, only a few cars being 
sold, evidently for repairs. Production this week 
has been normal, as all mills have maintained log 
supplies. New business is slightly heavier tha® 
production, and both production and new business 
are in excess of shipments. Small mill production 
has been larger than for some time, due to improv 
weather. 
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WINNIPEG, MAN. 


March 1.—-Northern spruce logging operations 
have been hampered considerably owing to very 
mild weather. In some sections the manufacturers 
are having difficulty in getting logs out of the 
woods. Northern spruce prices have also become 
ynsettled, as some small operators who have begun 
sawing are eager to get rid of stocks and are 
making attractive offers. The large companies, 
however, are holding firm to list. Coast fir prices 
are still very unsettled. Cedar shingles have taken 
a considerable drop, being offered f.o.b. Winnipeg 
as low as $4.38, the lowest level in some time. 
Not many orders are being placed, as most buying 
for early spring business has been done some time 


ago. 
Reports from all over the West wouhi indicate 
that western Canada is to enjoy one of the biggest 


puilding seasons since 1920. The Western Retail 
Lumbermen’s Association’s architectural depart- 


ment has been busier than for a number of years. 
James Rutley, vice president Western Retail Lum- 
permen’s Association, who operates a yard in Re- 
gina, Sask., looks for a big improvement in build- 
ing operations. Optimistic reports are also coming 
from Calgary and Saskatoon. There are some large 
contracts in view here in Winnipeg. 


TORONTO, ONT. 


March 1.—W. H. Harris, of the Frank H. Harris 
Lumber Co., Toronto, returned recently after spend- 
ing some time at Meridian, Miss., the headquarters 
of the Harris-Brooks Lumber Co. 

J. L. MacFarlane, of the Canadian General Lum- 
ber Co., Toronto, returned recently from an ex- 
tended business trip to Montreal and eastern points. 

M. R. Bogart, of the S.» Hadley Lumber Co. 
(Ltd.), Chatham, Ont., was in Toronto recently, 
where he attended the annual meeting of the On- 
tario Horticultural Association. 

D. McLellan, of Haileybury, Ont., was in Toronto 
recently calling upon the trade. 

James L. Crane, president Hope Lumber Co., 
Bridgeburg, Ont., who recently underwent an opera- 
tion for appendicitis, is able to be around again. 


MINNEAPOLIS, MINN. 


March 2.—The lumber industry in the Northwest 


is watching the agricultural districts and the 
smaller communities. Lumbermen express satis- 


faction with the situation. February ended with 
late spring temperatures, and while spring ordering 
.of lumber generally is yet to develop, the signifi- 
cant factor is that the estimating departments now 
are overcrowded. In some plants, inquiries have 
been more pressing than ever at this time of year. 
Lumber prices have held rigid. Manufacturers and 
wholesalers have not been disposed to force sales 
by making concessions. Many retail yards have 
complete but small stocks. Others have not even 
rounded out their small stocks. So there is certain 
to be a flood of small orders pouring into manu- 
facturers’ and wholesalers’ offices once the buying 
by users of lumber develops. While generally there 
is a normal movement of lumber, the aggregate is 
made up of a large number of small orders. 

The northern pine movement last week was fairly 
large. Railroads are buying again, and box and 
crate manufacturers are taking a considerable vol- 
ume, Line yards are buying conservatively. Hard- 
wood manufacturers still are resting on their oars, 
with only a limited amount of dry lumber and the 
Winter's cut not yet ready for shipment. Northern 
white cedar posts are moving out of the concen- 
trating points in better volume each week. Red 
cedar shingles are stabilized again after a slump in 
recent weeks. 

There no longer can be any question that the 
farmers, despite their continued purchases of auto- 
mobiles, are going to spend a liberal sum for farm 
buildings and homes. Diversification has necessi- 
tated more buildings. Some lumbermen here are 
concluding that the automobile has become a stim- 
ulus to lumber purchases, for farmers are able to 
make social calls on neighbors, and there is a grow- 
ing competitive spirit to give their families better 
homes, There had been forecasts that the city 
building trade would not be as extensive in 1926 as 
in 1925, although experts say there is to be no great 
shrinkage at least in the first half of 1926. 

H. B. Waite, of the H. B. Waite Lumber Co., has 


— from a business trip to Granite Falls, 
ash. He said that demand is good for car mate- 


tials. There has been some shrinkage in demand 
from the east coast, California and overseas. but 
this he regarded as seasonal. In some cases, Mr. 
Waite said, prices to the retail trade in the interior 
are lower than can be obtained in the domestic 
Cargo trade. 
Mi - 3. Lau, of Shevlin, Carpenter & Clarke Co., 
the eis: has returned from a business trip in 
€ South. Mr. Lau said an accumulation of lum- 
Tin Florida has resulted because of the unprece- 
nted volume of West Coast cargo shipments. 
ie  B. Tomlinson, of Tomlinson & Mitchell, whole- 
Ts, of Vancouver, B. C., was in Minneapolis last 


de 


week. He stopped here en route home from a trip 
to Kingston, Ont. The company operated some re- 
tail yards in western Canada. Besides closing its 
Winnipeg branch, it has sold all but one of its re- 
tail yards, and now is closing out that one. 


KANSAS CITY, MO. 


March 2.—The lumber market here has been in a 
somewhat lethargic condition the last two weeks. 
What is mostly needed is some warm, dry weather 
throughout the middle West and the East so that 
farmers can get to work and rural and suburban re- 
tailers can begin to move out stock. The market 
has been good in the South and Southwest because 
of the extension of oil field activities. In a general 
way, the market has not held all its strength, 
though some items in West Coast stock have ad- 
vanced. Recently, there has been an increase in 
the number of transit cars offered here, that has 
taken some of the starch out of prices. 


NEW YORK, N. Y. 


March 1.—Practically all of February, the 
Greater City and its environs were in the grasp of 
deep snow, which still covers the ground in the 
outlying sections. It perhaps will be another two 
weeks before lumber will be moving in large volume. 

The fir market perhaps will suffer more than any 
other from congestion due to poor traffic conditions 
by truck and wagons. The arrival of fir by cargoes 
through the Panama Canal has been normal during 
the last month, whereas the movement of lumber 
on shore has been far below what it might have 
been with ordinary weather. A great volume of 
the West Coast stock has found its way into ter- 
minals on the Brooklyn and New Jersey shores, but 
a good many large shipments have arrived in tran- 
sit and are still awaiting takers, with little chance 
of a movement in the immediate future. Fir dis- 
tributers say the volume of transit lumber is not 
great enough to cause serious congestion. They 
point to increased storage facilities that will be 
ready early in the spring, and to the fact that prep- 
arations have been made in the East to handle the 
biggest volume of West Coast lumber ever known 
during 1926. “Give us good weather and the fir 
market will soon be in good shape,” say the wise- 
acres. However, there is no gainsaying the fact 
that much of the transit lumber will be disposed of 
at bargain rates. Mill prices are holding up well 
and mill representatives have been cautioned not 
to yield ground an inch. Fir is the only lumber, 
with the probable exception of West Coast hemlock, 
that has been affected by an over-abundance of ar- 
rivals, and hemlock is not in such oversupply as fir. 

Large arrivals of Inland Empire stock arrived 
during the last two weeks by rail, due to delays of 
freight occasioned by snow that caused carloads 
shipped a month or more ago to be dumped into 
New York at the same time as those shipped ten 
days ago. However, the retailers have taken pretty 
good care of their stocks, despite handicaps, and 
the railroad terminals at present are fairly well 
cleaned up. 

There has been no sign of any crowding so far 
as pine items from the South are concerned. In 
fact, the market would be glad to get larger and 
more varied assortments from southern mills. 
Prices on southern pine items in all grades, and 
the same is true of North Carolina stocks, are 
uniformly firm, with a tendency to advance. 

Cargo shipments of cypress have not been re- 
sumed, and rail arrivals have not been unseason- 
ably heavy, making for a healthy condition in that 
wood. First spring shipments by water are ex- 
pected the latter part of March. 

W. E. Ransdell, formerly of Portland, Ore., has 
left for western New York, where he is the new 
representative of the Arthur E. Lane Corporation. 

Elmer S. Anderson, president Southeast Lumber 
Export Co. (Ine.) and the Eleo Lumber Co. (Inc.), 
writes encouragingly from South America, whither 
he went on a business trip. On this trip, Mr. An- 
derson went down the west coast of South America 
to Chile, thence to the Argentine. Later he will 
visit England and the Continent, being away from 
New York three or four months. 

Thomas I. Hussey and George C. Williams are 
prime movers in the Hussey-Williams Co. (Ine.), a 
new wholesale lumber firm, with warehouse and of- 
fices at Glendale, Long Island. 

The North American Timber Corporation reports 
it is doing a nice business in Florida, booking or- 
ders through New York and the local office at 
Brunswick, Ga. 

Word has been received here that the A. H. 
Weaver Lumber Corporation has taken the cut of 
the Red Birch Lumber Co., Hope Falls, Hamilton 
County, New York. 

The McKenny-Caven Lumber Co. recently took 
over the account of the Morgan Lumber Co. for Pa- 
cific coast woods in this territory. 

The Forests Trading Corporation is awaiting its 
first full cargo of Rumanian spruce. The lumber is 
due any day now on the steamer Olson, which is 
bringing about 4,000,000 feet. The steamer Penn- 
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alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Ex-hanee CHICAGO, ILL. 


Tel. Harrison 1295 











The Polleys 
Lumber Co. 


Manufacturers of 


Pondosa 


Pine 


Dry Selects 


General Offices and Mills: 
Missoula, Mont. 


Shipments via N. P. 
and Milwaukee Rys. 





BOX SHOP 








AND 
CLEARS 


IN 
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H. B. Hewes, 
President 


W. T. Virgin, 
Vice-President 


R. H. Downman 
J. W. McWilliams 
C. D. Terwilliger, 


We invite your inqui- 
ries and orders. 

















Save Money 
in Buying 


Being right on the ground we can buy your 
lumber for you cheaper than you can by mail 
hundreds of miles away. 





We buy the stock you want at the right price 
and then see that it is shipped as wanted. Give 
us a trial and you'll find it pays to have an 
ambassador at the lumber capital of America. 


Established Rail ar Water 
in 1920 


Shipments 


Ambassador A. G. Chase 
% Billings Lumber Co. 
TACOMA—LumberCapital of America 


Sec.-Treas. & 

Clover Valley| |. oo" 

Lumber Co. Asst. Sec. & Treas. 
LOYALTON, CAL. 


| 


| 


| 
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Willapa Lumber Co. 


Fir 
Spruce 
Hemlock 


Our Specialty 


Vertical Grain Uppers 


Carefully dried—Well manufactured. 
Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 

Chicago Representative 
Western Wood Products Co., Tribune Tower 


Old 
Growth 








il ™ 


Geo. T. Mickle 
Lumber Co. 


Manufacturers and Dealers 


YELLOW FIR LUMBER 


We specialize in soft, old-growth, 
kiln-dried Yellow Fir in mixed 
cars, including Finish, Stepping, 
Flooring, Ceiling, Casing, Base and 
Mouldings, for the Yard Trade 


and can make instant shipment. 








\ North Portland, Ore. 7, 








Douglas Fir 


— SALES AGENTS — 


Griswold-Grier Lumber Company 
Evergreen Lumber Company 


Surfaced 
Small 
Timbers 
Plank 


Quotations furnished promptly. 


TheGriswold LumberCo. 


Gasco Bidg., PORTLAND, ORE. 


Long 


Joist 
Long 
Dimension 




















We are now Marking our Lumber with 
West Coast Lumbermen’s Association 
Trade-Mark. Look for Our Number 


28 


NOW CUTTING ALL 


Sitka Spruce 


(Capacity 150,000' 8 Hours) 


Try our Kiln Dried Shop and Clears, 
rough or dressed. Our 5/4 and thicker 
Shop is 75% or more Edge Grain. 


Winchester Bay Lumber Co. 


SALES OFFICE : 
910-11 Porter Bldg.,. PORTLAND, ORE. 
Mill at Reedsport, Ore. (on Winchester Bay) 














sylva also has been chartered and it is expected to 
arrive later in the month with another big cargo. 

Robert Everett, secretary Hoban-Hunter-Feitner 
Co., Brooklyn, is visiting the white pine mills on 
the West Coast. 

M. C. Hughes, manager New York office Cummer 
Cypress Co., left recently for Florida to inspect the 
company’s plants. He was accompanied by C. E. 
Lamb, of H. F. and A. J. Dawley, Norwich, Conn. 
Mr. Hughes has made several trips to Florida in the 
last few months. 

I. G. Delamater, of the Western Forest Products 
Co. (Ltd.), Vancouver, B. C., who has been in the 
East on business, was a recent New York visitor. 

John E. Domsta was recently appointed repre- 
sentative in New York State for the Mell & Sons 
Lumber Co., Philadelphia. 

W. A. Barnett, New York manager for the Great 
Southern Lumber Co., recently spent a week at 
southern mills. 

Frederick J. Bruce, of Frederick J. Bruce (Inc.), 
spent the week-end with: his wife in Atlantic City. 

Capt. T. N. Aspeyeff, president Sonora Timber 
Co., Nova Scotia, made a brief trip to New York 


last week. 
BOSTON, MASS. 


March 2.—The lumber trade is still slow in 
New England territory, largely on account of the 
recent severe winter weather and the very bad 
traffic conditions on city streets as well as on 
suburban and country roads. Industrial demand 
is affected to some extent, but the retail yards 
have been making few deliveries and doing little 
buying. March opened up yesterday with a clear, 
warm day. The outlook for spring building is most 
favorable. As soon as the yards are able to de 
liver lumber in anything like a normal manner, the 
retailers must begin buying extensively to replenish 
and build up their stocks. 

fastern spruce frames are easier, $41 base being 
generally accepted. There is very little call for 
Provincial random and prices are soft, although 
higher freight rates from points on the Canadian 
,acific and Canadian National Railways mean that 
the laid down cost of Canadian eastern spruce here 
is more than in January. Lath also are weakening. 
Shingles are very dull, but prices are unchanged. 
Southern pine flooring and partition are very slow, 
and prices are hardly so firm as they were a few 
weeks ago. There have been further declines in 
southern roofers. Pacific coast fir and hemlock are 
selling slowly and prices are irregular. Hardwood 
merchants are doing a fair business and report that 
prices show a firmer tendency. 

Some of the eastern spruce and hemlock mills 
have been so badly snowed in lately that they 
have been unable to make shipments. The very 
light recent arrivals of eastern and northern 
boards have not inconvenienced anyone on the 
receiving end, however, and have made no differ- 
ence in the low prices quoted by sellers. 

Imports of forest products at Boston in Decem- 
ber were valued at $1,255,816, and included lum- 
ber, $235,880; manufactured wood, $11,508, and 
woodpulp, $1,008,428. The lumber receipts in- 
cluded 2,178,000 feet of mahogany from West 
Africa, valued at $89,619, and 4,122,000 feet of 
softwoods from Canada, valued at $101,480. 

The President Hayes from Manila, P. I., brought 
a sample shipment for Horace W. Hall Lumber Co., 
consisting of 2,004 feet of apitong lumber and 
9,996 feet of red laman flitches. 


PITTSBURGH, PA. 


March 2.—While a continued improvement in in- 
quiries is reported in some quarters, dealers report 
a larger volume of offerings, indicating accumula- 
tions at the mills, which are expected to bring a 
recession in prices. Accumulations in Florida 
ports, where east coast lumber is being offered with 
no takers, are said to be causing a weakening tend- 
ency, while the weather in western Pennsylva- 
nia, eastern Ohio, and West Virginia has had a 
depressing effect on demand. Some dealers, how- 
ever, report a quickening trend all along the line. 
In southern hardwoods, a considerable weakening 
is reported, especially in sap and red gum, the 
higher grades of which have declined $8 to $10 in 
the last thirty days. Northern hardwoods are still 
reported moving right along, with prices firm, con- 
tinued shortages prevailing in all grades and thick- 
nesses of sound wormy chestnut, which is expected 
to be the first variety to show further advances 
with the advent of good weather. Southern pine 
is reported by some dealers to be holding up well, 
and prices are expected to stiffen soon on many 
items, although there has been a slight slump in the 
volume of business, wet weather in January and 
February having prevented the yards from moving 
as much as they usually do in these months. There 
are predictions that the southern pine market will 
show a decided improvement within ten days. The 
position of Idaho white pine, Pondosa pine, Califor- 
nia white and sugar pines, fir and other western 
woods continues unchanged. Although building has 





ee 


been at somewhat of a standstill on account of baq 
weather, home building is taking on a more actiye 
aspect with the approach of spring, and a good sea- 
son is anticipated. Dealers in spruce lath report 
them in good supply, although the shortage in lath 
generally still prevails. 

J. W. Kendall, of the Kendall Lumber Co., who 
has charge of the company’s eastern office at New. 
ark, N. J., is spending some time at the head offices 
of the company here. 

The C. V. McCreight Lumber Co. has added two 
more salesmen to its force. R. R. Walton will cover 
the Pittsburgh trade, the Akron, Canton, Cleveland 
and Toledo districts in Ohio, and the Detroit dig. 
trict in Michigan. M. J. Frampton will cover the 
territory embraced by Youngstown, Niles and War. 
ren, Ohio; Meadville, Oil City, Erie, and Johns. 
town, Pa.; and Buffalo, N. Y. 

Joseph Broido, president of the Pittsburgh Lum- 
bermen’s Club, is spending a vacation in Florida. 


NORTH TONAWANDA, N. Y. 


March 2.—Owners of boats engaged in the lum- 
ber trade are beginning to fit out their vessels for 
the opening of navigation. Among those who have 
made arrangements to have their boats in readj- 
ness to depart at the first opportunity, to load 
eargoes at upper lake ports, is the R. T. Jones 
Lumber Co. The steamer Elmira and barge Keuka, 
owned by the Jones company, will undergo repairs 
and improvements, beginning next Tuesday. Capt. 
Charles E. Rattray, of Detroit, Mich., will report 
at that time to take charge of the preparations 
aboard the Elmira, while Captain Fli Jacques, of 
Anchorville, Mich., will take up similar duties 
aboard the Keuka. 


TUSCALOOSA, ALA. 


March 1.—Inquiry for southern pine for yard 
requirements is perhaps a little heavier than it 
was last week, orders being especially for mixed 
cars. The call for longleaf car material and rail- 
road stock is especially strong, and practically all 
longleaf mills are loaded with orders. The South 
is buying around 30 percent of the output of mills 
in Georgia, Florida, Alabama and Mississippi. 
Most southern business, and especially Florida busi- 
ness, is paying an average of $2 above prices 
which can be obtained in the East and middle 
West. Therefore the mills are willing to await 
southern requirements and give preference to south- 
ern business. This change in trading has a tend- 
ency to hold the market very firm, even in the face 


of slow demand from northern markets. However, 
at this time there is no lack of business. Eastern 


demand on Carolina mills is not brisk, but prices 
have not weakened. 

Practically all hardwood offerings at market 
prices are being taken. Some mills have seemed 
to adopt the policy of quoting unreasonable prices 
where the stock is not available, or where they are 
short on certain items. Certain hardwood mills 
are asking as much f. o. b. mill as actual sales 
f. o. b. Chicago. 


JACKSONVILLE, FLA. 


March 1.—The southeastern lumber market, it 
all woods, has been somewhat slow during the last 
week, which is a continuation of the trend of the 
previous two or three weeks. The yards have not 
yet been able to work off the surplus they had and 
what is moving in to them, since the embargo 
eased up so materially in the last month. All of 
the yards had more stock bought than they really 
needed, thinking that by placing more than their 
requirements they would surely be able to get 
enough through to take care of their needs. When 
the embargo was lifted on shipments from and to 
points in south and central Florida, the mills began 
to break all records in their shipments. Sufficient 
permits are being issued to take care of all needs, 
and there is no scarcity of lumber of any kind in 
this State. 

Southern pine, after many months of phenomenal 
movement, has reached its lowest stage of the last 
year. The yards are doing some buying of pine, but 
it is only of fill-in and shed stocks. All retailers 
report that they are well supplied with framing 
and sheathing. Despite the fact that orders are 
not coming in very fast, prices have stood strong 
and few if any reductions are to be noted in shed 
stocks and finish. Of course, with the demand for 
framing and boards very light, and most of this 
stock being manufactured by small mills that must 
move their stocks, prices have been subjected to 
slight changes. Representative prices on desirable 
items of pine in the three grades, B&better, No. } 
common and No. 2 common, are: 1x3-inch flooring, 
$65, $55, $20; 1x4-inch flooring, $55, $50, $29. 
There is a difference in No. 2 common on the 
two kinds of flooring, but the Florida trade does 
not use any 1x3-inch to speak of, and most of it ve 
shipped out of the State. The 1x6-inch flooring 8 
$47, $44, $26. Ceiling and partition, ixt- inch 
$55, $50, $26. Novelty siding is $48. $45, $25 
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These are fairly representative prices, but of course 
there may be mills getting even better prices where 
their freight rates are low to southern Florida 
points. 

Longleaf No. 2 common and better framing is 
about as follows: 2x4-inch, $30; 2x6-inch, $28.50 ; 
9x8-inch, $29.50; 2x10-inch, $31, and 2x12-inch, 
$32. Prices on shortleaf stocks, due to the abun- 
dant supply, have fallen off materially during the 
last two or three weeks. The yards have no hesi- 
tancy in canceling orders for shortleaf framing, and 
have more than overworked the practice of late. 
Most mills find they have a large stock of all items 
and are quoting as follows: 2x4-inech and 8-inch, 
$22; 2x6-inch, $20; 2x10-inch, $22.50, and 2x12- 
inch, $23. 

Roofers are being offered at $22 for 1x6-inch and 
$23 for 1x8-, 10- and 12-inch. These are good 
prices, most likely due to the strong demand from 
eastern markets, although affected somewhat by low 
supply. The manufacturers during the period of 
the brisk business in Florida turned more to fram- 
ing and overlooked their roofer output, as they 
were making more money on the framing. Conse- 
quently the framing market is glutted, and there is 
a shortage of roofers. With present production, 
roofers should continue to be strong for some time. 

B&better kiln dried shortleaf finish is much in 
demand and is bringing good prices. The lowest 
quotations coming to light of late are around $46. 

The Florida cypress market has been rather slow 
of late. The yards and millwork plants have had 
the opportunity to substitute other woods for cy- 
press during the period of shortage just past, and 
are now working off this surplus. However, the 
cypress mills have as a whole enjoyed a wonderful 
year of business and have not as yet sufficiently 
caught up on old orders to be in position to offer 
very much stock to the trade. A little period of 


near future. He will make several improvements 
in machinery, which will make his plant one of the 
largest of its kind in the southeastern part of the 
State. 


Martin Hughes, general sales manager Cummer 
Cypress Co., was in Jacksonville today, en route to 
New York after having spent several weeks at the 
mills at Lacoochee and Sumner. 


M. J. Scanlon, president Brooks-Scanlon Corpora- 
tion, Eastport, Fla., is in Florida looking over the 
lay of his timber in the southern part of the State, 
with the idea of erecting a mill. Mr. Seanlon 
plans a band mill with resaw to have a capacity of 
about 100,000 feet a day. The location will prob- 
ably be just north of Lake Okeechobee. 

Wilson Compton, of Washington, D. C., secretary- 
manager National Lumber Manufacturers’ Associa- 
tion, accompanied by J. Baker Arnold, president 
Georgia-Florida Saw Mill Association, is visiting 
the mills of the State for the purpose of obtaining 
financial backing for the $1,000,000 advertising 
campaign adopted here in December by the diree- 
torate of the National Lumber Manufacturers’ As- 


sociation. 
NORFOLK, VA. 


March 1.—Judging from sales reports of the 
North Carolina Pine Association and eliminating 
therefrom three large sales of sap and tupelo gum 
both FAS and lower grades, business has been very 
light in both rough and dressed North Carolina 
pine. It seems that there was spirited buying in 
January, but snow storms and other conditions 
have nearly stopped the lumber business in the 
North and East. Sales made now cover stock 
actually needed, as quick shipment is always 
stressed. Inquiries have been better, but sales have 
not improved in comparison. Rain has been more 











A phase of reforestation operations of Great Southern Lumber Co., Bogalusa, La. 





Wrapping 


pine rootlets in sphagnum moss, crating and hauling to field, preparatory to setting out 





inactivity will give them a chance to replenish their 
stocks. Cypress prices have at no time shown in- 
clination to weaken. In fact there has been no 
change to speak of in the better grades during the 
last year. Florida demand for low grade cypress is 
strong, and has made it impossible for the yards to 
accumulate any stocks. Box is used by the mill- 
work plants for cut-up stock, and they have suffi- 
cient orders placed to take care of the production 
for some time. The yards use cypress dressed four 
sides for sheathing purposes, and some sections of 
the State will use nothing else. 

The southeastern hardwood market, after great 
activity for several months, business coming mostly 
from furniture factories, has again gone into a 
slump. All grades of poplar and No. 2 common oak 
are the best movers. It is understood that the fur- 
niture factories have about bought up their re- 
quirements for the present, and will not be looking 
for any stock until summer. Oak flooring manufac- 
turers are doing an excellent business and are buy- 
mg all the No. 2 common oak they can get their 
hands on at the right price. This item is bringing 
better than $30 at mill. 

The Jacksonville Lumbermen’s Club, in carrying 
ut plans for regular entertainment features, last 
Tuesday night gave a stag banquet in its club 
pctonel The affair was well attended and was a 
jn = every way. After a sumptuous repast, 
sete eae several prominent speakers were 
the — vaudeville acts were put on. To cap 
pn hing, the members and their visitors gath- 
“ed around and completed the evening by playing 
card games of all kinds. 
Fe haa Caldwell, who until recently operated a 
t «ic aning mill at Norman Park, Ga., announces 
€ will move the plant to Thomasville in the 


frequent, so that production and shipments by small 
mills have been very light. 

There does not seem to be much demand for 
either band or circular sawn 4/4 edge No. 2 and 
better. There is some band sawn available, but 
circular sawn seems to be searece. It is possible 
some small mills are holding stock off the market. 
No. 2 and better 4/4 stock widths move very 
slowly. Inquiries for mixed cars of dressed are 
more frequent, but rough stock is slow and more 
lumber is offered. Edge 4/4 No. 3 has been very 
quiet. No. 3 4/4 stock widths are in fair demand, 
rough and dressed, and are not very plentiful. 
Edge No. 2 and better, 5/4 and thicker, is moving 
a little better in mixed carlots, but stock widths 
are quiet. Nos. 1 and 2 bark strips, rough and 
dressed, continue very quiet. 

There has been no improvement in demand for 
4/4 edge No. 1 box, rough or worked. Norfolk 
box makers seem to be running on yard stock and 
old orders, while eastern box makers are pretty 
well covered until the middle of March. Edge 
4/4 No. 2 box continues to move very slowly, and 
some of the stock may go into building items. 
No. 1 4/4 stock box is not very active, and more 
is being offered. Mills are holding firm on prices, 
however. No. 2 4/4 stock box has not been very 
active. There is little demand for 5/4 and 6/4 
edge box. Box bark strips, 4/4, are moving slowly. 

Sales of flooring, thin ceiling and partition have 
been very light. Mixed cars predominate, and 
quick shipment is always essential. Mills are 
quoting high, but continued dull demand is causing 
anxiety. No. 2 and better 2%-inch flooring is 
not so active, wholesalers having difficulty dispos- 
ing of stock promptly at a profit. Kiln dried roof- 
ers have been quiet, with prices about the same. 


C2 PORTLAND, ORE. C3 


moe(CaS Cax al MARK 


Old GrowthDouglasFir 
Finish—Mouldings 
Casing and Base 








Our manufacture is the very best and is confined 
almost entirely to the above items. We 
can however include in mixed cars 


Jambs, Sills, V. G. Flooring and Stepping 





SHAFER~M®LAUGHLIN & HILLIER. 


NCORPORATEDOD 


PORTLAND, OREGON 








[ - 
Sumpter Valley Pine 


quality and texture is remem- 
bered long after the price is 
forgotten. Yourcustomerswill 
be pleased with this soft tex- 
tured Pine lumber, as well as 
our other 


Western 
LumberProducts 


Order a trial car today. 


H. J. Anderson 
Lumber Co. 


Manufacturers and Wholesalers 
301-338 Northwestern Bank Building 
PORTLAND, OREGON 


CI SAN FRANCISCO C2 


Lumbermen’s Exchange 


R. P. PRAY R. H. BROWNE 


California PINE 


White and Sugar 


and North Coast Lumber. Box Shooks, 
Cut Stock, Mouldings 


255-257 First National SAN FRANCISCO 

















Bank Building 

















ALL KINDS OF 


REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 
ALSO 





California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN’S BUILDING 
110 Market St. SAN FRANCISCO, CAL. 














Baughman’s Buyer 
and Seller 


A well known calculator for standard lumber sizes 
to which is appended a considerable number of use- 
ful miscellaneous tables. All editions have full cut- 
in index. Desk size, 300 pages, 5x7 inches, red water- 
grained flexible leather, $4.00; black seal grain, $5.00; 
blue morocco leather, gilt edges, $6.00; brown imita- 
tion leather, $3.00. Pocket edition, 3'2x6 inches, 
with cut-in indexes. 


dn Silk Cloth, $1.50; Red Leather, $2.00 
Blue Morocco with Gilt Edge, $3.00 


FOR SALE BY 


American Lumberman 


431 So. Dearborn St., Chicago, IIl. 
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Air dried are also sluggish, and prices are lower 
than they were one week ago. Lath are not active 
and continue to weaken. 


LAKE CHARLES, LA. 


March 1.—The southern pine market is in better 
shape than it has been so far this year. Order files 
are generally in good shape, with bookings ahead of 
production. There has been a slightly weaker note 
to prices, and the desire to build up order files has 
resulted in some price cutting. Mills that cater to 
the mixed car trade are enjoying a good demand 
here of late. Retail yards throughout the South 
are buying freely, and some improvement has been 
noted in northern markets. Building items, finish 
and upper grades are still firm. The demand for 
No. 2 dimension in 10- and 12-foot lengths is still 
strong. Recently there has been an improvement 
in demand from railroads, and locally the market 
for oil field material is unusually good. There has 
been no change in the export situation. Produc- 
tion throughout this belt has shown an increase 
with weather improvement. Logging operations 
have increased. Drying also has been greatly fa- 
cilitated. Smaller mills are more active. Ship- 
ments have increased. 


The Perfect 


Watchclock System 
for Large Plants 


DETEX 


“BOSTON” 


The Detex Boston costs less in the long run than any 
other watchclock system—and, properly installed, it will 
last as long as your buildings. Installations in the 
General Electric plant and many others have béen in 
continuous use 25 to 40 years without interruption and 
at incredibly low up-keep cost. Detex Boston offers 
several distinctive advantages over all other systems: 
one unit permits any number of watchmen (up to 60) 
to register simultaneously, on one record: A super- 
visor or foreman of watchmen can tell by a glance 
at the record just where any or all the watchmen are 
at any time—or annunciators can easily be connected 
which indicate registration without opening the clock. 
Let us give you -the full story of this superb system. 
Write for literature 
DETEX WATCHCLOCK CORPORATION 
4145 Ravenswood Ave., CHICAGO 
74 Varick St. 25 Beach Street 
NEW YORK BOSTON 





Magneto Type 
Watchclock System 









DETEX Watch- 
clock Systems 


Patrol Portable 
Newman Portable 


Eco Portable 


y 4 


Dependable Wire Rope | 


A 








The one red-strand in Hercules 
Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 
proven by its years of service in 
| that field. 















i 
/ 
| Established 1857. 
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| A. Leschen & Sons Rope Co. 


ST. LOUIS 


New York Chicago 
San Francisco 








No, 2 








WARREN AXE & TOOL CO: 


WARREN, PA. 


ded hi 
honors Panama-Pache GRAND PRIZE 
ROCA RR 


international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


ANG DROP FORGINGS.. Daily fac- 
AXES-LOGGING TOOLS torycapacity $800 Axes& Tools 





HOUSTON, TEX. 


March 2.—The lumber market in Houston and 
southeast Texas is gradually becoming firmer. 
Southern pine is in considerably stronger demand 
than a month ago, and prices are steady. Hard- 
woods are moving better than formerly, yet the 
price situation appears uncertain. Export business 
is looking better of late, and the trade expects sub- 
stantial improvement in foreign shipments in the 
near future. 

Mrs. J. H. Cooke, wife of the vice president and 
sales manager of Lynch Davidson & Co., is seriously 
ill at her home. 

H. W. Flateau, of Flateau, Dick & Co., English 
lumber importing concern, was in Houston recently 
to make hardwood lumber purchases. 

For the sixth consecutive year, R. W. Wier, pres- 
ident R. W. Wier Lumber Co. and the Wier Long 
Leaf Lumber Co., has been elected chairman of the 
board of the Houston Recreation & Community 
Service Association, During the last six years, 
under the guidance of Chairman Wier, the associa- 
tion has grown tremendously. 


ATLANTA, GA. 


March 1.—There was no improvement in pro- 
duction last week at Georgia mills, though weather 
is now better. Shipments were a little more active, 
but mills find it difficult to fill large orders because 
of low stocks. Planing mill stocks are low and 
badly broken. Better grades are exceptionally low, 
as most mills have an immediate outlet for their 
entire output. 

Inquiries from the North are picking up, but 
little business is reported as yet. The tone of 
inquiries indicates stocks there to be rather low. 
Southeastern retailers are doing considerable buy- 
ing. Industrial demand is unusually good and in- 
quiries improving steadily. Railroads are not 
buying very heavily, but their inquiries are good. 

Considerable dissatisfaction is being manifested 
over the situation in Florida. There is a fine de- 
mand on the west coast, but it is very difficult to 
get material into that section. Atlanta whole- 
salers alone have had at least a dozen good orders 
canceled within the last two weeks. Prices in this 
territory are exceptionally good. On the east coast, 
where permits are much easier to secure, there is a 
heavy supply of Pacific lumber. Mills in this sec- 
tion are reported to be very heavily stocked with 
2-inch dimension lumber. Prices as a whole are 
weaker. 

Quotations on flooring lumber last week showed 
a decline of $1@1.50, now being: 


1x3” 1x4” 1x6” 
Be vais sieale-se sewer $55 @56 a ee 
NO; OOM. 56404506 50 51 47 48 $55 @56 
DOs 2 COM is nieeset xx 25 26 21 22 25 26 
INO. SB COM scccccesex's 14 15 12 13 13 14 


Quotations on ceiling lumber are about the same, 
though the tendency is downward: 


1x4” Pex3%y” rg X314” 
A | a re $54@55 $39@40 $34@35 
PROS 2 OI 6.65 vais niece 49 50 36 37 31 32 
INO; 2 °COM «ccc veecss 23 24 21 22 16 17 
INO. 8 WOM 6 sisiccissares 13 24 13 14 8 9 


Bad weather is still seriously affecting produc- 
tion of Georgia roofers, most of which are well 
sold ahead. Demand continues very good, but 
prices last week showed a sharp decline, averaging 
about $1@1.50. Kiln dried roofers also declined 
about $1. Average prices for rough roofers last 
week follow, surfaced $2.50 to $3 more: 

—-Air dried—— Kiln dried 
1x6-8” 1x10-12” 1x6” 1x8” 1x10-12” 
No. 1....$42@43 $47@48  $48@49 $48@49 $51@52 
No. 2.00% 29° 20 24 25 25 26 26 27 28 29 
No; 8.... 4% 38 -38 29 16 17 17 #18 #19 20 

Boards and shiplap average the same in price as 

last week: 











Boards, S4S —Shiplap 
1x5” 1x6-12” 1x6-8” 1x10-12” 
B&btr. .$57@58 $59@60 No. 1& 
NO. Liss DE BD GO S57 btr. ..$52@53 $57@58 


9 
a] 
No. 2... 22 23 22 23 No. 2... 24 25 29 30 
No, 3... 21 22 25 26 
Average quotations for lath last 
$6.40 for No. 1 and $3.50 for No. 2. 
Dimension is unchanged, No. 2 and better, D4S, 
2x4- to 8-inch, up to 20-foot, averaging $31@32, 
with 2x10- to 12-inch at $36@37. For 20- to 
24-foot quotations are $2.50 to $3 more. 
Partition and siding prices follow: 


week were 





Bevel Square 

——Partition siding edge 

1x4” 1x6” 1x6” 54x6” 

ols 0. ar $54@55 $57@58 $29@30 $34@35 
Wo. 1 Com...... 49 650 51 52 256 26 380 $31 
INO, 2 COM: ...0 24 25 26 27 17 18 «4 «620 «21 
No. 3 com...... et ee 2 EO kvkasG- inmaere 


Holdings of the Hunt Stave Co., at Bainbridge, 
Ga., including 10,000 acres of timber, boats, barges, 
sawmill and stave plant, have been purchased by 
the Elberta Crate Co., of that place. 

Mrs. F. D. Williams, president Williams-Flynt 
Lumber Co., Atlanta, has returned to her duties at 
the yard following an extended pleasure trip 
through Florida. Mrs, Williams is one of the few 





women executives in the lumber business in this 
district. 

B. M. Forbes, of the Forbes-Hubbard Lumber 
Co., Indianapolis, visited in Atlanta last week 
with several of his lumber friends. 

A new wholesale lumber company has entered 
the field in Atlanta under the name of the W, 4, 
Whittle Lumber Co., with R. E. Plowden as man. 
ager. The company will handle pine exclusively, 
principally that from the Whittle mill at Thomas. 
ton, Ga. 

Wilson Compton, secretary-manager Nationa] 
Lumber Manufacturers’ Association, was in At. 
lanta last week conferring with C. B. Harman, 
secretary of the Southern Sash, Door & Millwork 
Manufacturers’ Association, in regard to the 
national lumber advertising campaign. 


SHREVEPORT, LA. 


March 1.—Demand for southern pine of late has 
been more or less fickle, so that mills have felt 
inclined to stimulate it by making some concessions, 
which have increased sales volume. Notwithstand- 
ing severe weather in the North, yard buying has 
undoubtedly increased, but prices for the most part 
have not been satisfactory. The buyers are also 
“shopping around.” ‘The yards are evidently going 
to hold their business back as long as they can, 
Some large Texas orders for oil field material have 
been placed. On the whole, the market situation 
is not very satisfactory. Conditions surrounding 
manufacture have been almost ideal. The weather 
though cool has been fair, and there have been 
good air drying breezes. Logging conditions are 
also good. ‘The car situation has been troublesome 
in spots. On the Texas & Pacific it has been hard 
to get open cars for timbers. Other lines have had 
occasional slight shortages. 


BEAUMONT, TEX. 


March 1.—Demand for southern pine has been 
excellent, and mill bookings are ahead of the 
amount usual for this season. Production last 
week was about even with shipments, while orders 
ran far in excess of both. Assortments at mills 
are still badly broken, and it is virtually impossible 
for buyers to place mixed car orders. No price 
changes have been noted. 

Hardwood lumber moved in fair volume and in 
sufficient quantity to maintain prices, except on red 
gum, which is off. Automobile factories are taking 
fair quantities of oak, ash, maple and elm. There 
has been a falling off in demand from furniture 
factories, despite big sales at recent furniture shows 
and dwindling stocks of lumber at factories. 


MACON, GA. 


March 1.—Roofer manufacturers look upon a 
quiet week in that market as due to the failure of 
the East to recover from bad weather. Spring 
trade will open shortly, it is believed. Roofer 
stocks are low throughout this territory, due to 
shutdowns caused by rains. The weather has im- 
proved this week, but sales and shipments have 
been light. There has been a heavier movement 
into Florida than in some time, permits being 4 
little freer. Florida is paying $23 for roofers, 
and in some instances even better than that figure, 
while the best price reported from the limited 
trade with the eastern market has been $21. 

Further reports of railroad development have 
added strength to the longleaf market. The Atlan- 
tic Coast Line, owner of the Louisville & Nasl- 
ville, has purchased the Atlanta, Birmingham & 
Atlantic, and its roadbed is known to be in bad 
need of repairs. All mills are running to capacity. 
logging conditions having greatly improved. 


MILWAUKEE, WIS. 


March 2.—The trade is marking time until new 
jobs for spring are put under way, and lumbermen 
are getting ready to do a good business within the 
next few weeks. Lumber prices eased off a trifle 
in the Milwaukee market for the week, as the de- 
mand diminished slightly in comparison to what it 
had been previously. Common grades are 50 cents 
to $1 lower. Rural yards are still reluctant to take 
deliveries, as their customers are not yet in a posi 
tion to buy. Prospects for business in the country 
are good this spring, and the yards expect that 
much of the remodeling which has been neglected 
for the last few years will be taken care of it 
1926. The hardwood market continues firm, 4 
demand from industries has not slackened. Floor 
ing, auto body, implement and furniture factories 
are good buyers of hardwood items. Mill stocks 
are reduced. Low grades of birch are still goings 
to the box factories, and this business should col- 
tinue to be as good as it has been all winter. 

Mr. and Mrs. Harry W. Hoffman, Fort Atkinson, 
Wis., announce the birth of an eight-pound baby 
girl. Mr. Hoffman is associated with the Hoffma2 
Lumber Co. The baby is the second grandchild of 
W. O. Hoffman, president of the Retail Lumber 
men’s Insurance Co. ’ 

Otto E. Lay, of the H. J. Lay Lumber C0. 
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Kewaskum, Wis., is now at the Mayo Bros.’ clinic 
at Rochester, Minn., for observation. He has 
written to his friends in Milwaukee that he hopes 
to be home soon and that an expected operation 
js not probable. 


DULUTH, MINN. 


March 1.—While wholesale shipments of north- 
ern pine lumber slackened during the last ten days, 
inquiry was healthy, and considerable business in 
big lots was claimed ‘to be pending. On the whole, 
the market is in healthier condition than in several 
seasons. Retailers covered immediate requirements 
during the first half of February, and are disposed 
to hold back large placements. Dealers are figur- 
ing upon some sizable bills of materials. All 
classes of northern pine remain firm, no disposi- 
tion to shade lists being reported. Quotations of 
country mills on box lumber have advanced around 
$2 as a result of more active inquiry from box fac- 
tories, which found that they had overstayed their 
market and must provide material for filling orders 
for their product. Bolts for considerable box 
material have been cut into lath by the small 
interior mills, owing to prices offered by box manu- 
facturers being regarded as unprofitable. 

The W. T. Bailey Lumber Co. is operating its 
sawmill at Virgin, Minn., full time. The company 
carried over considerable supplies of logs from last 
year and, with supplies being taken from jobbers, 
ample stocks of logs will be available to run full 
time during the season. 

The Pike Bay Lumber Co., at Tower, Minn. ,has 
started in cutting box lumber after having been 
running upon lath for some time. 

Officials of the Duluth & Iron Range railroad re- 
ported a normal movement of forest products un- 
der way, including pulpwood, mining timber and 
railroad ties. It is regarded as notable that no 
pulpwood is being moved to Duluth waterfront to 
await boat shipment to eastern paper mills, as 
these interests contracted heavily for Canadian 
wood to be shipped out via Port Arthur, Ont. 


SPOKANE, WASH. 

Feb. 27.—A new card issued by the Weyer- 
haeuser Sales Co. on Wednesday of this week raised 
the price of Idaho white pine $1 on the &- to 
12-inch widths of No. 2; $1.50 on all widths of No. 
3, and 50 cents on No. 4 and No. 5. Pondosa was 
advanced $1 in all widths of No. 3 and 50 cents 
on No. 4 and No. 5. In white fir, advances of $1 
were made on No. 2 and No. 3, and of 50 cents on 
No. 4. These increases are hailed with satisfac- 
tion by local lumbermen as indicating the increas- 
ing strength of the market. 

The various sawmills within a radius of fifty 
niles of Spokane are either already started or will 
resume operations in the near future. 

The Diamond Match Co.’s mill at Cusick will 
start its season’s cut March 15. The company has 
more than 5,000,000 feet of logs in boom. These 
will last until the drive brings more from the 
Priest Lake country. The mill cuts about a mil- 
lion feet a week when running only one shift. ‘The 
company’s mill at Diamond City will start about 
April 1. There are 3,000,000 feet of logs decked 
at the mill pond, and as many more in the pond at 
camp No. 6, three miles above, which will be 
flumed down, as there is sufficient water. 

The Panhandle Lumber Co.’s mill at Ione will 
start about April 1. There is very little ice in 
the pond and the company has plenty of logs out. 
The logging railroad built in the Ruby country by 
the Panhandle Lumber Co. last season is being 
operated every day, and is capable of putting 
150,000 feet of logs into the river every day. 

The Dalkena Lumber Co., at Dalkena, will get 
an early start this year, as there is no ice in the 
tiver at any point, and it also has a logging rail- 
toad up in the Priest Lake country and will have 
plenty of logs as soon as the spring drive starts. 

The White Pine Sash Co. mill, at Kettle Falls, 
resumed work recently after a shutdown of several 
Weeks, It employs a crew of sixty men and cuts 
50,000 to 60,000 feet daily. 

UG. Derrick, of Whitefish, Mont., and Floyd 
Phillips, of Columbia Falls, have installed a mill 
on Cedar Creek, on the North Fork, and begun saw- 
Ing Hes, for which they have a large contract. 
This is the third tie mill operating north of Colum- 
Dla Falls, 

; What is expected to develop into a nationwide 
‘ampaign in favor of the wooden container was 
ay at the meeting of the Hoo-Hoo Club yes- 
pee. noon, Lack of advertising, improper mer- 
of nape and lack of aggressiveness were some 
te ne given by C. M. Rogers, of the Rogers 
mone Lumber Co., Spokane, ‘for the wooden box 
ae, lost ground in recent years, At the con- 
gg A of Mr. Rogers’ talk a motion was made 
i. Brown, president Long Lake Lumber Co., 
late gy mage of six men be appointed to formu- 
vation plan whereby merchants throughout the 
the wo May be induced to codperate in support of 

oden box. 


liss Maizie Jones, Miss Beryl French and Miss 


Mabel Barber are three sales ladies of the Weyer- 
haeuser Sales Co. who are spending a week at its 
Inland Empire mills. They will go over to the 
Coast next week for a few days, whence they will 
return east by way of Boise, Idaho, where they 
will inspect the large plant of the Boise-Payette 
Lumber Co., one of the affiliated Weyerhaeuser 
companies. 

L. S. Case, general manager Weyerhaeuser Sales 
Co., is expected back Monday from a month’s trip 
to California and Honolulu. He was accompanied 
by Mrs. Case. 

Thomas McCullough, who has charge of the box 
department of the Weyerhaeuser Sales Co., has 
been spending a few days here. 

A. D. Remington, of the Humbird Lumber Co., 
Sandpoint, Idaho, spent a few days this week in 
Spokane on his way to the Coast. 

Mr. and Mrs. J. P. McGoldrick left for California 
this week. 

O. Z. Brewer, of the Brewer Pine Box Co., left 
this morning for a two months’ eastern trip. 

David Brown, vice president Long Lake Lumber 
Co., together with Mrs. Brown, left last week for 
a trip to Honolulu. 

Harry A. Smith, of the South Park Lumber Co., 
St. Joe, Mo., was a Spokane visitor this week. 


LAUREL, MISS. 


March 1.—Southern pine mills here are running 
to normal capacity and bookings of last week were 
slightly in excess of normal. Stocks generally are 
in fair shape, although yard stocks, owing to the 
rains, are slow in drying. Demand from the small 
town retailers is apparently increasing, as the local 
mills report heavier sales to them than in some 
time. The export market is taking a fair amount 
of stock, but trade is hardly up to usual volume. 

Dan Denham, millwright of the Gilchrist-Ford- 
ney Lumber Co. and inventor of a gang guide for 
which he was awarded $1,000 by the National 
Lumber Manufacturers’ Association, had his leg 
broken and was bruised externally and internally 
when he got on the carriage to adjust an irregu- 
larity and it made an upward jump. 

A party of prominent lumbermen and their wives 
sailed from New Orleans on Saturday for points 
in Cuba. In the party were Mr. and Mrs. Charles 
Green, Mrs. Frank R. Gilchrist and Mr. and Mrs. 
Stewart M. Jones, and Mr. and Mrs. Hugh White, 
Columbia, Miss. 

Mrs. George S. Gardiner is at home again after 
a month’s cruise to the West Indies. 

J. C. Tompkins, prominent lumberman of Hat- 
tiesburg, Miss., was a visitor to the mills last 
week. 

Charles Dawson, of Columbus, Ohio, is a visitor 
here. . 

Mr. Corwin, of Jackson, Mich., with Mrs. Cor- 
win, was a visitor here last week. 


NEW ORLEANS, LA. 


March 1.—Mill reports indicate a gain in south- 
ern pine and cypress bookings for the week, both 
running above the line of normal production, 
while current production continues subnormal. 
Sut whereas cypress prices are reported unchanged 
and well held, there is talk of a slight easing off 
in prices for certain of the southern pine items. 
Southern hardwoods are also said to be suffering 
from price weakness, the tendency in that direc- 
tion having spread somewhat during the last ten 
days. The domestic hardwood call is rated fairly 
active, and whether it needed the stimulus of 
softer prices is a matter about which opinions 
differ. According to some reports the Florida 
demand is “not so good’’ just at present, and some 
orders from that field have been canceled. 

The Louisiana tax commission has fixed the 
following assessment valuations a thousand feet 
for lumber on the yards, to be applied by Louisiana 
assessors for the current year: Cypress, $25; 
pine, $15; oak and ash, $16; cottonwood, willow, 
red gum, tupelo ete., $10. With the exception of 
oak and ash, which were advanced $1, the assess- 
ment valuations are said to be identical with those 
fixed for 1925. 

The W. W. Carré Co. (Ltd.) has announced the 
appointment of K. M. Simpson, who will handle 
purchase of yard stocks. He comes to the Carré 
concern from the Hortman-Salmen Co., for which 
he was purchasing agent. Mr, Simpson was for- 
merly with the Galbraith-Foxworth Co., of Dallas, 
Tex., buying for its line of fifty-seven yards, and 
prior to that was with the Long-Bell Lumber Co., 
at Pine Bluff, Ark. Vice President D. Beach Carré, 
of the W. W. Carré Co., says that it is enjoying an 
exceptionally good business for the season, and 
expects a prosperous year’s trade. 

George Banzhaf, president of Banzhaf & Watson 
(Inc.), Milwaukee, left New Orleans last week for 
the North after a stay of several weeks in southern 
territory, where he has been in conference with 
V. H. Sonderegger, manager of the company’s 
southern headquarters’ offices here in New Orleans. 


(Continued on page 88) 











.* 


5S SAW AND STEEL CO. _ 














Reparing and 


Knife Grindin 
Doneby5y™ 


Send it toa 


SIMONDS 
Service 
Station 


Full Line of New 


Products in Stock 
for 


Quick Shipment. 


Circular Saws 
I. P. Saws 
Points and Shanks 
Band Saws 
Metal Saws 
Shaper Steel 
Tempered Knives 
Tungsweld Knives 
Red Streak Knives 
Moulding Blanks 


SIMONDS 


Saw and Steel 


Company 
FITCHBURG. MASS. 


Established 1832 


Chicago, Ill. Portland, Ore. 
Boston, Mass. San Francisco,Cal. 
Detroit, Mich: Seattle, Wash. 


New York City Montreal, Que. 
New Orleans, La. Toronto, Ont. 
Lockport, N.Y. Vancouver, B.C. 
Memphis, Tenn. St. John, N.B. 
London, England 
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We Want to Buy 
Western and Idaho White Pine 


6, 8 & 10’ selects in straight care. 
Also 10’ and longer. All widths. 
Rough or dressed. Send your lists. 


John A. Spencer Lumber Co. 


Suite 801, 624 So. Michigan Ave., Chicago, III. 








Big Four Lumber Co. 
—HARDWOODS— 


Dimension Stocks — Crating 
Conway Bidg., CHICAGO, ILL. 











Douglas Fir, 
Yellow Pine, 
White Pine, 


HUTCHINS stcrage co. 


Saw Mill, Band Resaw and Planing Mill 





GENERAL OFFICES, YARDS AND MILL: | Spruce, Norway, 
139th and Western Ave., BLUEISLAND, ILL. | Railroad and 
Local Phone: Chicago Phone: Car Material 
Blue Island800 = Pullman8020(NoToll) | ORDERS SOLICITED 








OUR 
Service Satisfies 


the retailers and the 


manufacturers in three 
large consuming cen- 
ters. 


TRI-STATE LUMBER 
& SHINGLE COMPANY 


Manufacturers’ Agents 


R. A. Long Bldg., KANSAS CITY, MO. 
111 W. Washington St., CHICAGO, ILL. 
Ford Building, DETROIT, MICH. 


Member National Association 
of Commission Lumber Salesmen. 








eae Furniture Factories 


or other woodworkers? 
If so, we can help you build business and conserve profits 


Do you know that a large number of 
eoncerns in your line are subscribers 
for our credit information serviee, 
(which also gives leads for new bust- 
ness), and that we are better able to 
gerve ~~ than any other credit 
agency 
Ask for rates and Pamphlet No. 49-S 
Giving Full Details. 

Try our Collection Department any 
time on delinquent or disputed ac- 
counts, whether or not you are a 
subscriber. For rates ask for Pam- 
phiet No. 49-C. 


LumBermen’s Crepit AssociATION 


Suite 1740-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 











Logging Ralph C Bryant 


Have you a problem to solve in logging, lo 
transportation or harvesting tan bark an 
turpentine economically? “Logging” will 
tell you how. An invaluable reference book 
for a es timber owners, 
etc. Cloth, $4.50, postpaid. 


American Lumberman “! $9.,De2bom St. 


Chicago. II. 




















E. O. 


Alter, secretary of James D. Lacey & Co., 
spent several days at Manistique, Mich., this week. 


Hf. R. McDonald, of the Wiles-Chipman Lumber 
Co., St. Louis, Mo., was in Chicago this week on 
business. 

A. W. Lammers, of A. W. 
Mrs. Lammers, have been spending the 
sattle Creek, Mich. 


J. A. Gillespie, manager of the 
of the Peavy-Byrnes Lumber Co., 
business trip to Detroit last week. 


George W. Phalin, president of the Tuscaloosa 
Lumber Co., Tuscaloosa, Ala., spent several days 
of this week in Chicago looking over the market 
situation. 


Lammers Co., and 
week in 


office 
short 


Chicago 
made a 


Stanley Staples, of G. H. Tennant Co., Minne- 
apolis, Minn., manufacturer of hardwood trim, was 
in Chicago last week. Mr. Staples was calling on 
the trade, 


W. H. Guyer, of the Anderson Lumber Co., Mont- 
gomery, Ala., arrived in Chicago Wednesday from 
St. Louis and has been calling on the trade the 
last few days. 


C. H. Law, of the J. W. Wells Lumber Co., 
Menominee, Mich., manufacturer of maple _ floor- 
ing, called on some of his friends in the local 
trade last week. 


T. C. Bledsoe, formerly of the Lake City Lumber 
Co., has joined the Big Four Lumber Co. He will 
specialize in transit ears of both southern and 
West Coast stock. 


E. R. Wuest, manager of the Harbor Plywood 
Co., Aberdeen, Wash., was in Chicago a few days 
ago looking after business matters. He has re- 
turned to the Coast. 


O. R. Lutz, of the Scott & Howe Lumber Co., 
Ironwood, Mich., was a business visitor in this 
market during the last week. He was calling on 
some of the distributing firms. 


Chicago Wood Products (Inc.), wholesaler of 
sawdust shavings, wood flour and fuel wood, has 
moved into more commodious quarters in the Man- 
hattan Building, 481 S. Dearborn St. 


W. M. Bray, of the Sprague River Co., Chiloquin, 
Ore., is making an extensive visit through the cen- 
tral part of the country and was in Chicago the 
first of the week calling on his friends. 


A. T. MacKenzie, manager of pine sales for 
Charles Nelson Co., lumber wholesaler and exporter 
of San Francisco, Calif., was in Chicago the first 
of the week on his way east on business. 


A. J. Barker, of the Acme Lumber & Shingle Co., 
and Mrs. Barker left last Saturday for Florida to 
be gone a week. They are combining business with 
pleasure and are visiting at Daytona Beach and 
Miami. 


A. Dietsch, of the A. Dietsch Lumber Co., Chi- 
cago, is making an extended motor trip -hrough 
the South. While in New Orleans last week he 
reported that his trip had been very enjoyable up 
to that point. 


M. J. Fox, president of the Von Platen-Fox Co., 
Iron Mountain, Mich., spent Sunday with George 
S. Cortis, in charge of the Chicago office for the 
company. He arrived from Washington, D. C., 
and left Monday for Iron Mountain. 


E. F. Wales, of the Wales Lumber Co., Spokane, 
Wash., accompanied by Mrs. Wales, was in Chicago 
Monday on his way home from an extensive trip 
through the East. He reported that there was 
some buying of lumber in the East but not as much 
as everyone would like to see. 


J. L. Lane & Co., which has maintained offices 
in the Roanoke Building since the year of its 
erection, has moved to suite 1640-42 in the Conway 
Building. According to Mr. Lane, this is but the 
third time that he has changed the location of his 
offices in the last twenty-five years. 


Ben Wilkins, of the Merkley-Massey Shingle Co., 
Seattle, Wash., stopped off in Chicago last week 
on his way to the Coast. He had been calling on 
the trade in Philadelphia and other eastern points, 
and reported that business was very slow in that 
section on account of the bad weather. 


R. H. Bockmier, sales manager of the Blackwell 
Lumber Co., Coeur d’Alene, Idaho, was in Chicago 
this week. He arrived Monday and went up into 
Michigan for a day and then returned to Chicago. 
He is on his way home after an eastern business 
trip. He has been gone from the West since Feb. 1. 


Among the many interesting visitors at the Chi- 
cago offices of James D. Lacey & Co. this week were 
Noyes L. Avery, vice president of the Michigan 
Trust Co., Grand Rapids, Mich., R. W. Wetmore, 
of Shevlin, Carpenter & Clark, Minneapolis, Minn., 
and G. F. Royce, of the United States Lumber Co,, 
Seranton, Pa. 


J. W. Rodgers, vice president of the Lassen Lum- 
ber & Box Co., San Francisco, Calif.. stopped over 
in Chicago the first part of the week on his way 
home from a trip through the East. He called on 
a number of his friends here and reported that 
while there was some buying in the East there 
was no large volume. 


Walter G. Moeling, president of the Sterling 
Lumber & Supply Co., Chicago, is enjoying a visit 
in the South. On leaving Chicago, he expected 
to spend some time at his old home at Lake 
Charles, La., with C. O. Noble and then make a 
swing through some of the principal recreational 
centers of that section. 


E. J. Grant, of the Algoma Lumber Co., and 
Mrs. Grant were in Chicago the first of the week 
on their way to their home in Los Angeles, Calif. 
They had been in New York for several weeks and 
had visited some of her relatives. They went 
from here to Oshkosh, Wis., and from there will 
go directly to Los Angeles. 


E. H. McGill, of the A. E. Boatright Lumber Co., 
left a few days ago on a trip through eastern mar- 
kets, which is expected to consume about ten days, 
He will visit New York, Boston, Philadelphia, 
Baltimore, Pittsburgh and other large cities. Mr, 
McGill specializes in the sale of railroad and car 
material for the Boatright organization. 


Cc. L. Foretich, sales manager of the Bradley 
Lumber Co., Warren, Ark., was a business visitor 
in the city the latter part of last week. It was 
one of Mr. Foretich’s periodical trips to this 
market and he spent the time conferring with his 
local representative, the Charles L. Baxter Lum- 
ber Co., and inquiring into business prospects. 


P. L. Musick, general manager of the Hilgard 
Lumber Co., returned to Chicago Monday from a 
month on the Pacific coast. He was in Portland, 
Spokane, Seattle, Tacoma and other points on the 
Coast visiting his company’s mill connections. “The 
mills feel very optimistic,” said Mr. Musick. ‘They 
have satisfactory order files and are placing a con- 
siderable volume of railway and car material.” 
The mills are looking for better times though, with 
the opening up of spring business. 


C. L. Carnahan, secretary of the Standard Lum- 
ber Co., Pine Bluff, Ark., who has been visiting 
some of the principal northern markets, dropped 
into Chicago this week to confer with the P. E. 
O’Neill Lumber Co., and get a line on market pros- 
pects. Mr. Carnahan came from Grand Rapids 
where he had been looking into the furniture situa- 
tion. He expressed his disappointment over the 
failure of this consuming group to enter the mar- 
ket at an earlier date but reported a fairly good 
volume of business despite the quietness that has 
prevailed of late. 


W. B. Vanlandingham, of the Vanlandingham- 
Cook Lumber Co., returned the first of the week 
from a trip through Tennessee where he visited 
several oak flooring plants and hardwood mills. 
With but one exception, every flooring concern 
that he called on was sold up and one firm had 
enough business on its books to keep its plant busy 
until June. Spring weather prevailed throughout 
that section during the entire time that he was 
there. The improvement in weather conditions 
has served to dry out the woods in some localities 
and logging is being resumed in some sections. 
Hardwood production is also on the increase, he 
reports. 


P. E. O'Neill, of the P. E. O'Neill Lumber Co., 
Chicago, returned the first of the week from - 
extended trip through some of the larger ~ 
centers of the South, where he called on several 0 
his connections. Among these were the D. ©. 
Stimson Lumber Co., of Owensboro, Ky., John B. 
Ransom Lumber Co., Nashville, Tenn., and the 
Atlanta Oak Flooring Co., Atlanta, Ga. Mr 
O'Neill found weather conditions considerably — 
proved throughout the South, although there was 
some rain falling at Atlanta. After looking ove? 


the hardwood situation, he is of the opinion that 


the next few weeks will decide the course be 
the market will take for the spring ——— ama 


now business is rather quiet: and prices 0 rai 
items a trifle weak but if some of the larger ed 
dustries, such as the furniture manufacturers, a 
come more active, the market should take 4 tu 
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for the better. Mr. O’Neill has noted a slight 
weakness in the southern pine, which he attributes 
to the activity of the small mills. 


W. F. Oliver, of the Oliver Lumber Co., Toronto, 
Ont., is spending the week in Chicago and was at 
the Lumbermen’s Club, Tuesday to greet some of 
his many friends here in Chicago. The lumbermen 
in Ontario are doing a very normal business ac- 
cording to Mr. Oliver and while it is not large, it 
is very good for this time of the year and there 
is no kick coming. Mr. Oliver is introducing the 
first birch from Nova Scotia on the Chicago mar- 
ket and he asserts that it is a very fine stock of 
high grade lumber. He is experimenting with this 
stock, testing Chicago as a possible future market 
for Nova Scotia birch. In commenting on the 
changing times in the lumber industry, Mr. Oliver 
said, “I am now selling January cut for delivery 
June 1, and we used to think that our birch had 
to be on the stick nine months before selling it.” 


(SHEERS 


Has Freak Pieces of Wood 


Cypress is advertised as the wood eternal, and 
Nils Gregertsen, of Gregertsen Bros., has what he 
cdaims is proof of that statement. He has on his 
desk a piece of a petrified cypress cross tie which 
was recently dug up at Patterson, La. It was 
eight feet underground, and when the entire tie 
was brought to the surface it was found that half 
of it was petrified and the other half was still 
natural wood—as sound as the day it was buried. 
This is proof to Mr. Gregertsen that cypress does 
not rot but will petrify instead. 

Mr. Gregertsen recently became the possessor of 
another freak piece of lumber, a board with the 
bark on the inside of the board. This is the way 
it is accounted for. Timber cutters started to 
fell the. tree years before it was finally cut. The 
sap from the wound grew over the bark and as the 
tree grew and covered the wound made by the ax, 
it left the bark embedded in the tree. As the 
rough lumber was being run at the Gregertson mill 
at Cairo, Ill., this piece was discovered and sent 
to the Chicago office by J. W. Starks. 


Car Output Down; Furniture Orders Up 


Automobile production for January witnessed 
another decline and the furniture business re- 
flected a decided increase in the volume of orders 
according to the current issue of “Business Condi- 
tions,” trade review of the seventh Federal Reserve 
district published monthly by the Federal Reserve 
Bank of Chicago. 

The bulletin said: ‘Total output of passenger 
cars by identical manufacturers in the United 
States aggregated 271,345 for January, a drop from 
the preceding month of 2.3 percent, but a gain 
over January, 1925, of 35.1 percent. Canadian 
production by these manufacturers showed decided 
increases in both comparisons. Output of trucks 
by firms in the United States producing 31,609 cars 
in December, amounted to 28,792 in January, a 
decrease of 8.9 percent in the month-to-month com- 
parison but 13.3 percent above a year ago.” 

Reviewing the furniture situation, the bulletin 
stated : 

“The aggregate of new business received by nine- 
teen firms reporting to this bank showed a gain 
of 135.7 percent over December, and exceeded the 
volume of January last year and the corresponding 
month in 1924 by 23.5 and 23.8 percent, respec 
tively. Shipments increased 2.8 percent in Janu- 
ary over the preceding month, gained 18.2 percent 
over a year ago, and were 25.1 percent above 
January, 1924. Unfilled orders on hand Jan. 31 
were 45.6 percent in excess of those still on the 
books Dec. 31. Plant operations during January 
were about S7 percent of capacity.”’ 


Resigns to Enter Commission Business 


L. L. Emerson, for the last year manager of the 
Southern pine department of the Tri-State Lumber 
& Shingle Co., Chicago, tendered his resignation to 
that concern on March 1 and has entered the com- 
mission lumber business on his own account. He 
will operate under the name of Emerson Lumber 
Sales from offices in the Flatiron Building, 1553 
West Madison Street. 

It has been Mr. Emerson’s intention to establish 
4 business of his own for some time, but it was not 
Until recently that he definitely decided to take 
his Step. He leaves the Tri-State Lumber & Shin- 
le Co., with the best feelings, and this good will is 
*ntirely reciprocated by the Tri-State organization. 
pe Emerson has succeeded in lining up several ex- 
‘ ent accounts which will enable him to take 
so of the needs of the yard trade. He will handle 
oth southern and western woods and also oak and 
maple flooring. 

Tt. Emerson is well known to the Chicago trade. 
ing to this city in 1922 to join the Lucas Lum- 
Bie Co., he was subsequently identified with the 

chard Cortis Lumber Co., and the Louisiana Red 


Com 


Cypress Co. before becoming associated with the 
Tri-State Lumber & Shingle Co. last spring. His 
mill experience dates back to 1907 when he joined 
the Beaumont Lumber Co., of Beaumont, Tex. He 
later became associated with the Orange Lumber 
Co., now the South Texas Lumber Co., and was also 
with the latter organization several years. His 
next change was to go with the Industrial Lumber 
Co., of Elizabeth, La., where he remained for five 
years. . 

H. E. Woodcock, formerly manager of the West 
Coast department of the Tri-State Lumber & Shin- 
gle Co., has been placed in charge of the local office 
and will now supervise the sales of both western 
and southern stock. B. D. Mattox, who recently 
joined the company, will continue to call on the city 
trade. It is the plan of the company to add to the 
personnel of the local office as the needs arise. Mr. 
Emerson’s successor will in all probability be named 
at an early date. 


Seeks Berth on City Council 


CoLuMBIA, 8. C., March 1— D. W. Roof, vice 
president, secretary and treasurer of the D. W. 
Roof Lumber Co. (Inc.)}, of Columbia, S. C., has 
filed his pledge qualifying him to run for city 
council of Columbia. Mr. Roof has many friends 
in the Capital City, and if he is as successful in 
politics as he is in business he will be elected. 


The Week’s Events at Buffalo 


March 2.—Arrangements are being made for 
the annual charities and community fund cam- 
paign, which will be held in May. Ganson De- 
pew is a chief of division, and Harry L. Abbott 
is a major. A. H. Weaver is captain of the 
lumber team, and the lieutenants are Fleming 
Sullivan, Elmer J. Sturm and George W. Little. 
The first meeting of the committeemen was held 
this week. 

C. F, Faith has been appointed representative 
of Mixer & Co. in New Jersey and will be 
located at Nutley. He was formerly with the 
company and succeeds F. W. Plank, who re- 
signed Feb. 1. 

Charles A. Noble has resigned his position 
with the Trotter-Kelleran Lumber Co., for 
which he has been on the road for the last two 
years. 

Walter Robison, vice president W. R. Picker- 
ing Lumber Co., Kansas City, Mo., was a visitor 
here last week. He planned to make a trip 
further east, but returned home on receipt of 
news of the burning of the company’s mill at 
Pickering, La. 

William W. Reilley, lumber wholesaler, is a 
member of a party which has gone on a cruise 
to South America and Africa. After visiting 
Buenos Aires the party is en route to Johannes- 
burg. 

Elmer J. Sturm, of Miller, Sturm & Miller, 
has been spending a week in West Virginia mak- 
ing purchases of hardwoods. 

S. O. Moore, of the Virginia Hardwood Lum- 
ber Co., Tazewell, Va., visited the trade here 
recently. 

Wallace G. Zapf, of the Zapf Lumber Co., 
Sast Aurora, N. Y., has returned from a trip 
to Mississippi. 

H. E. Montgomery, of Montgomery Bros. & 
Co., has returned from a few days visit to the 
Montgomery mills in the South. 

Commodore Louis A. Fischer, of the lumber 
firm of Dohn, Fischer & Co., will sail for his 
old home in Alsace-Lorraine some time this 
spring. 

Nelson 8. Taylor, of Taylor & Crate, is spend- 
ing several weeks on a vacation at Jekyll Island. 


(SE ERED 


Patents Recently Issued 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. E. Burnham, patent 
and trade-mark attorney, Continental Trust Building. 
Washington, D. C., at 20 cents each. State number of 
patent and name of inventor when ordering: 

1,573,379. Method of and apparatus for drying wood 
veneer. Armin Elmendorf, Chicago. 

1,573,428. Means of arresting a sawmill carriage. 
Daniel R. Tanner, La Grande, Ore. 9 

1,573,510. Jig saw. Mose BE. Baker, Des Moines, 
Iowa. 

1,573,579. Lid fastener for boxes. 
Junction City, Kan. 

1,573,806. Log sawing machine. Orville L. Chandler, 
Stamford, N. Y. 

1,573,906. Sawmill head block cleaner. 
Blake, Glens Falls, N. Y 

1,574,001. Sawing machine. Joseph J. Rogach, Brook 
lyn, N. ¥. 


Clifton H. Ross, 


Charles D. 
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Send Your Inquiries 
to These Firms 


The first time you are in the 
market for lumber let the firms be- 
low—all members of the National 
Association of Commission Lum- 
ber Salesmen—have your inquiry. 
No doubt they will know of some 
good, reliable mill that has the 
stock you want. 


Many mills like to sell through 
these firms, because of the low 
selling cost they afford. And 
their policy is to pass this saving 
on to buyers. 


You'll be the gainer once 
you investigate these firms. 


LUMBER SERVICE CORPORATION 
30 N. La Salle St., Chicago, Ill. 


PENDELL & HAMILTON 
111 W. Washington St., Chicago, Ill. 


JOHN HANSEN LBR. CO. (wédds 
11 So. LaSalle St., Chicago, Ill. 


THE TOMBAUGH LUMBER CO. 
Canton, Ohio 
LUCAS LUMBER CO. 
605 No. Michigan Ave., Chicago, [lL 
R. D. HUNTING LUMBER C0. 


Cedar Rapids, lowa 


GEORGE B. ROOKWOOD 
P. O. 15, Peoria, Illinois 


W. E. ALLEN LUMBER CO. 
30 No. LaSalle St., Chicago, Il. 


CHAS. 0. ASCHMANN LUMBER CO. 
123 West Madison St., Chicago, Ill. 
VANLANDINGHAM-COOK LBR. CO. 
19 So. La Salle St., Chicago, IIL 


CHAS. L. BAXTER LUMBER CO. 
111 W. Washington St., Chicago, Ill. 


NAT. F. WOLFE LUMBER CO. 
209 So. State St., Chicago, Ill. 


C. W. BODGE & CO. 
724-25 Genesee Bldg., Buffalo, N.Y. 


JOHN H. SHOOK LUMBER CO. 
30 No. La Salle St., Chicago. Ill. 


J. L. LANE & CO. 
11 So. LaSalle St., Chicago, Ill. 


P. E. O’NEIL LUMBER CO. 
624 So. Michigan Ave., Chicago, IIl. 
SHEAD LUMBER ASSOCIATION 
332 So. Michigan Ave., Chicago, Ill. 


( Other members of association are 
invited to join in this advertising. 
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Fc | 
TO CLOSE ESTATE | 
Well established piling, tie and 
timber business for sale. Located 
in large city and has been a profit- 
able business for the last 15 years. | 

| For particulars write: E. B. Roberts, 


| Trust Officer, The Cleveland Trust 
| Company, Cleveland, Ohio. 


c— AOTELS C— 
HOTEL BENSON 


Portland, Ore. 


E_helieve 
that there is 
no other hotel in 
the entire United 
States more hand- 














somely furnished or 
that offers more to 
the traveler. 


Keller and Boyd 


Owners and 
Operators 








In San Francisco ~ 


IGHT in the heart of the 
new business center at 
Eighth and Market Streets. 


Maintaining a commodious 
garage under the same roof. 


~ HOTEL — 
WHITCOMB 


D.M.Linnard Ernest Drury 


2. 
Lessee Manager 











Every Lumberman 
Should Have This Book 


“Tote -road and 
Trail,’”’ the new vol- 











ume of verse by Mr. 

TOTE-ROAD Malloch now ready 

™ AND TRAIL for delivery, is the 
27 Aw yeni < most important and 

; entertaining that 





has come from his 
pen, It represents 
the ripe genius of 
nearly forty years’ 
association, as boy 
and man, with the 
lumber business. It 
assembles in a sin- 
gle volume the best 
that he has written 
hitherto unpublished 
in book form. 


No book of verse 
will afford a lum- 
berman or logger 
greater joy, or serve as a more welcome gift 
to his friend. 

“Tote-road and Trail’ has been printed 
in the manner of which it is worthy; bound 
in cloth, gold stamped. and witk gilt top. 
The illustrations are in full color, from a 
series of oil paintings by Oliver Kemp, the 
New York artist. Sent, postpaid, for $1.50. 


American Lumberman 
431 S. Dearborn St., CHICAGO, ILL. 
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DOUCLAS MALLUCH 























TIMBER LAND SALES 


RHINELANDER, WIS., March 1.—The A. H. Stange 
Lumber Co., of Merrill, has sold all of its holdings 
of cutover land, with several miles of shore on 
Lake Mamie and Big Lake to P. E. Kabel, presi- 
dent of Rhinelander Box & Lumber Co., Rhine- 
lander, Wis. The Stange Co. has not marred the 


-beauty of this well known lake on Cisco chain as 


two hundred feet of virgin timber was left stand- 
ing along the entire shore line. Mr. Kabel also 
owns several miles of shore line with virgin timber 
on Pelican and Presque Isle lakes. 

HINDMAN, Ky., March 2.—Spurlock Bros., of Dry 
Hill, Ky., closed a deal Tuesday of last week for 
several thousand acres of hardwood timber lands 
lying along Quicksand and Ball’s Fork in Knott 
County several miles west of Hindman. An an- 
nouncement was made that development of the 
hardwoods, said to be the best in Knott County, 
would begin at once. Several large mills are to be 
installed upon the boundary. A lumber road of 
several miles will be necessary. Lower down on 
Quicksand, Little & Smith purchased 600 acres of 
timber lying on George’s Fork. It is also to be 
developed this year—the work to start as soon as 
mills can be installed. On Carr’s Fork John 
Combs purchased about 300 acres of good timber 
Friday of last week. He announces that a sawmill 
will be installed this summer. 


JACKSON, MIss., March 2.——-Eight thousand acres 
of hardwood timber lands, west of Bolton, on the 
Big Black River, were purchased by the Morrimac 
Veneering Co. from J. L. Gaddis, at a consideration 
of $100,000. 


The land contains about fifteen mil- 





—— 


lion feet. W. W. Johnson was awarded the con- 
tract to cut and deliver the timber to the company’s 
mills. 


BAx.LeY, GA., March 2.—The Henrico Lumber Co,, 
of Philadelphia, has bought the timber on 4,297 
acres of land in the southwestern part of Appling 
County from N. N. and George M. Pearson. The 
consideration is reported to have been $32,500. The 
purchasers will mill the tract, it is understood, 





News Letters 


(Continued from page 85) 
HATTIESBURG, MISS. 


March 1.—Weather during the last week has beep 
all that the sawmill operator could ask for, and 
southern pine production has run about the same ag 
it has for the last three weeks. Yard stocks are 
drying much faster, and shipments are moving well, 
Stocks at mills are broken, but delayed orders are 
now moving out. The demand is more active for 
both longleaf and shortleaf, as buying throughout 
the South continues heavy, and orders from the 
North and East have shown an increase. The short- 
age of common labor is troubling operators. 

The Allen Lumber Co., McComb, Miss., has placed 
its new sawmill in operation, and in addition igs 
buying the output of a number of small mills, han- 
dling it through its planing mill at McComb. 

The D. L. Fair Lumber Co. recently increased its 
timber holdings and plant output by purchasing the 
holdings of the R. L. Mitchell Lumber Co., at Louis- 
ville, Miss., where the Fair company has a large 
plant. 











New Knife Factory Established 

CINCINNATI, OHIO, March 1.—To serve users of 
ldisston machine knives in the middle West and 
parts of the South as it is now serving users of 
IDisston saws in these territories, Henry Disston 
& Sons (Inc.) have added to their branch factory 
at Sixth and Baymiller streets, this city, a mod- 
ern machine knife manufacturing department. 
Complete modern hardening and tempering equip- 
ment and machinery for grinding and beveling 
high speed planer knives of all sizes has been in- 
stalled. The steel for these knives will be sup- 
plied from the Philadelphia plant, where the 
Disston steel mills are located. 

With this new equipment, and with a complete 
stock, the Cincinnati branch will be in position to 
handle promptly the needs of users in this section 
for machine knives of any kind. The establishment 
of this factory branch is another step in the ex- 
tension of Disston facilities to serve its customers 
in all parts of the country and to make its knives 
available everywhere. It follows the recent open- 
ing of a new branch and warehouse in Detroit. 


District Representative Appointed 


The Climax Engineering Co., of Clinton, Iowa, 
announces the appointment of the Rapp-Huckins 
Co. (Inc.), 59 Haverhill Street, Boston, Mass., as 
district representative for the sale of Climax in- 
dustrial powerhouses and engines. The Rapp- 
Huckins Co. is an old and well established con- 
cern, and during the last twenty-five years has 
handled marine and industrial engines. 


SESE 222 aei 


New Types of Diaphragm Pumps 


Three new types of diaphragm pumps have been 
developed recently by the Novo Engine Co., of 
Lansing, Mich., these including both single and 
double pumps, open and closed type. ‘The accom- 
panying illustration shows outfit No. 62-C, Novo 
double 4-inch closed top force diaphragm pump 
powered with a Novo UF 38 to 6-horsepower, 2- 
cylinder engine, the capacity of the outfit being 
16,000 to 20,000 gallons per hour. These pumps 
are surplus powered and smooth running, minimiz- 
ing the strain upon the engine and pump, and 
lengthening the life of the outfit. 

According to the Novo Engine Co., diaphragm 
pumps usually work under conditions not conducive 
to long life of wearing parts. The self-oiling speed 
reducing gear used on Novo diaphragm pumps pow- 
ered with UF 3 to 6-horsepower, 2-cylinder en- 
gines completely encloses and protects all gearing, 
eliminating many disadvantages of the open geared 
type pumps. The enclosed, self-oiling units are 
built by the Novo company and used only on Novo 
diaphragm pumps. This important development 
was shown for the first time at the 1926 Road 





Show held Jan. 11 to 15 in Chicago, and created 
considerable interest. 

The Novo UF 2-cylinder engine, with which the 
Novo diaphragm pumping outfits are powered, is 
illustrated and described in a new 4-page leaflet, 
known as Data Sheet No. 130, issued by the Novo 
Engine Co., and the following data are gleaned 
from this source: The UF engine is Novo’s latest 





rr 








Novo double 4-inch closed top force diaphragm 
pump powered with Novo UF 2-cylinder engine 


contribution to the industrial world. It is the 
result of eighteen years of building good engines 
and contractors’ equipment. ‘This power unit de 
velops 3 to 6-horsepower. It is a 2-cylinder, + 
cycle, “L” head, hopper or radiator cooled gasoline 
engine. Crank shaft and power drive shaft rut in 
Timken roller bearings. Connecting rod bearings 
are pressure cast babbitt, reamed and burnished. 
Cam shaft runs in brass bushings. 

The engine has independent drive shaft which 
can be furnished to rotate in either direction of 
rotation and at several different speeds. The & 
gine can be furnished to run the power drive 
shaft at 400, 600, 1,200 and 1,800 revolutions 4 
minute. Crank shaft is opposed throw type, eli 
inating crank case pressure, and making 2 well 
balanced engine, which runs at 1,200 revolutions ¢ 
minute. The engine is cranked right hand—clock 
wise direction of rotation—in all cases. The er 
shaft is gear driven from crank shaft. Standar? 
equipment consists of Splitdorf high tension = 
neto and Zenith carburetor, fuel tank and C00 ~ 
system. It is furnished in hopper and radia 
cooled types, and with or without steel house. 








CASTLES IN THE AIR may yet become realibe 
since the roof tops of codperative apart 
buildings are being used for bungalow ® 
playgrounds, tea rooms and roof gardens. 
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[ Latest Reports on Lumber 


Prices 








The following f.o.b. 
Hat- 
Alex-_ties- 
andria, burg, 
- Miss. 
Flooring 
Vo, gi) CSD), SP rear are 84.68 
OC a ne a 
DE. Wachatan lemete SO.27 
eer 63.35 
We Vikeacek See veheae 
No. 1 61.66 
aa 2 36.93 
FG B&be tter rere e DY.85 
We Wuicecceae “aorsdie 50.26 
re a 
MO. SS hes ‘eed 20.42 
Ix4” KG B&he iter ieee oe 
We ccseeeen weews 78.7 
|i eee ata | etgtetey 
FG B&better 48.34 49.84 
|) a ae etm . aiecele 
No. 1 $1.00 41.21 
No. 2 --- 20.46 
Be ae as 14.24 
ne’ No. 1, ©.. M... 38.41 
No. 2 C. i... 22.32 
ee SS a ee 16.62 
Boards, S1S or - $2s 
No. 1 
Te. RM BO os Soosa caveats 
Other Igte. ..<.. 
1x10”, 14 & 16’ 39.00 
a 
1x12”,,14 & 16’... 52.00 
Other iste: ..+.. 
No, 2 (all 10 to 20’): 
BGM vcvstecwweiee “sansa 23.81 
DE  Ntnseuneens ¢ 4.00 23.47 
| StS See 29.08 24.40 
No. 3 (all lengths): 
ROS: » gaara 17.50 
Be isvewektacee Sane IS.15 
MME kgs h:520ca aces 18.81 
DOM sinsceu aes. is 18.88 
No. 4, all widths and 
| ere 8.21 
Fencing, ‘sis 
No, 1, 1x4”, 16° 13 A | are 
Gamer J00B. viens kcewe 
tx@", 1@ «.. 
Other Igts. ccs wee 
No. 2 (all lengths): 
RS rg ae ear dare 
Ee icc kssenes 
. 3 — lengths): 
Senden es 12.50 
1x6” Ae aeeay wee sees 
Jambs 
s&better: 
ie hk OO 6 aed estes 
»1K%W& 2x4 & “Gn 
Partition 
1x4 & 6” B&better.. 50.21 
| he Ee ae 
| a ae 22.43 


Kan- 
sas 
City, 
Mo. 








70.78 
80.36 


90.62 
10.75 





SOUTHERN PINE 


mill prices are taken from sales made during week ended Feb. 27 


Hat- Kan- 

Alex-_ ties- sas 

andria, burg, City, 

La. Miss. Mo. 

Ceiling 

x4” B&better.... ..... 35.21 38.98 
es an 30.00 31.12 

a ee i) a 
5x4” Ba&hetter rere 40.18 38.23 
NORE E aaicneded wawse 35.12 31.98 

Naa «Sask, 22.00 19.95 20.37 

“x4” — tter ice “SRG kaaes 
eee SEG «sce 

No. iivcatace  aewea BO kvaue 


Drop Siding 


Ix4 or 6” B&hbetter.. 47.50 46.48 50.12 
a eee 40.25 40.30 43.57 
No. 2 .... 28.50 25.36 28.25 
INGe aeds: neues +: 
Finish 


B&better rough: 


a 0 Ee Sevecce \veech UE ames 
BO “usenchacteeeen wecke 45.33 wae 
DE Gastvadeaanaae: wanluc MOOS 55.45 
1x8” err TT ee 52.75 56.00 
xd & MU oe atte 58.36 66.00 
DESE Gececnnaecce weaned 64.70 72.14 
2 | 2 09.74 
LS OE ene ae 
WIG” Bwenee ase os 52.00 67.50 
eG Gs WO ccs cei Cee oe acs 
ee GEG -acace 
ie & One te 8S"... cence GRA dace: 
G/4 & -8/4x8"..... cava “cede, ae 
ie Rc 3 Vg 79.51 

B&better surfaced: 
| > a ane Sar 53.75 
Bee eabcectcadesace sane 53.98 58.11 
BO as scespeouwee 59.63 55.51 60.09 
BAG, cneenasa see's 61.00 56.06 60.15 
eee I”... cee acs 66.00 66.41 69.45 
WEES cv cticdowcwea 72.00 71.65 74.18 
BEASTS to 32". occas 80.50 67.11 
SIGE sanaaxevae  <ecees Gee sawed 
5/4x8” . eeese> enter 67.00 67.18 
5/4x5” & 10’. Sewedion wera BEd. Keeee 
i> 1} <a e 78.17 72.16 
35624 te 32°...... oe WO 
8 SS ae oe 4.12 
G/4 & &/4x32".... veces 78.57 79.67 

C surfaced: 
i eS | eae ee GE sinc 
RUE. dccticueacr noua oxen 41.94 51.00 
BOW Seveoccerekas “Rema 42.02 54.33 
TN ccc cawsudienk skace 3.65 54.25 
150 @ 10" oi cccc 45.18 63.00 
| 2 > rae rere 13.01 63.00 
ME ncpcevadkeox Keates Mee sesws 
PEERS “ence olen i ae 

Roofers 
NR hiceeses Gxock Me baa 
FSR” saerenew dean 25.11 
Bevel Siding 
MewG" HGbetie® .cks sence exves 34.06 





in sections named: 


Hat- Kan- 
Alex- ties- sas 
andria, burg, City, 


La. Miss. Mo. 








— Dimension, SIS1E 
wo 
a fe adten 30.00 24.74 28.35 
De «cebawns 28.00 25.83 28.42 
RG. wteccw< 30.40 26.92 29.93 
18 & 20’. 35.33 28.98 34.55 
10’ to 20’ 2.00 ZE0F ..2%. 
2G see keene’. “ghana 24.00 27.26 
Dk ‘dbexnas — 23.65 25.33 
ROM, paseuw ae 26.58 23.82 25.88 
Pa was eeees 26.57 29.50 
10’ to 20’. BROW Wewade “nxaee 
BUR sO -ceduane deeds ol. 
wa,  eckenes “deus 6S 
We acacews 29.00 27.2% 
Ne Wo eteas cacus 31. 
YW te 20s. GG iscas waaee 
Se «Gee. taundae -Saawn 6.33 31.00 
ree eooee 2ROB 29.14 
RO sedenes 32.13 26.48 32.55 
18 & 20’... woes Soe 38.06 
See Ges. SG ccc ceees 
SE a ee ketecesk Senet apne 35.50 
1) ge eee 27.03 34.18 
WO hekvkatea saene 27.85 38.08 
Rte aes cana 31.12 39.67 
No. 2 
Se I cc cnes 24.50 
> ere 22.00 
| a eee ye 
1S & 20’ 
SOI eaves oeonns 
i : ; 
Re weheue% 2 23.3 
IS & 20’. 3.46 24.20 
BO. TOO oka ves 1.35 23.53 
Ne erecrey aed 21.58 23.57 
Dt, cuekeee’ | aewes 21.83 24.51 
FG ccs. wewes 22.98 25.22 
WOU CMO nacdeces ucan obi 23.14 
- adedews coee Shee 2G 
OD adckedee “dsene. ecuws 27.49 
ee aa kee Seeds anne 25.85 
SENT WD Se cclene, decus 0.00 25.36 
ere 20.87 27.90 
De cevenes: dedi cmaien 31.08 
Foran Biase . cuene 25.20 32.17 
ee eee 14.28 14.18 
MT scannecs 14.21 12.90 
a  cskaenes 15.06 16.88 
BREET wicsbhin weneel iciaee 13.25 
See Ktekneak wecan 13.50 16.33 
yo) eee TAO ccces 
No. 2 & better log run 
SS" 3. wencans cease, Se eedes 
lo Gas cacasx WO -saees 
20/0; Bae” Kaiwuna <euers ie ae 
Ree” shackawe’ Ceawan 21.44 
oe ae 2 err 
25 8", 10° .. 3.30 
Eo” Geta ee 4 xees 23.14 





2x10", 


2x12", 


Hat- Kan- 
Alex- ties- sas 
andria, burg, City, 


La. Miss. Mo. 
Dimension, SIS1E 


Ber aéaveges 
Ws “zagadas 
18° & 2’.. 
18’ & 20’.. 





Shiplap 
No. 1 
Fe OO Gite es, conse. coats 36.34 
Co 2 eee 36.34 
BIG EO sas. ckved - xeear 38.34 
Other Igts. ..... 35.00 38.34 
No. 2 (10 to 20’): 
We odenteds. axeus 23.02 23.66 
SRO 4 ch adese 23.00 23.17 23.00 
No. 3 (all lengths): 
Ee weesveat. seted 18.95 17.52 
0) ee 19.14 18.15 
Lensheat Timbers 
nee. 1 Sq. E&S S48, 20’ & unde or: 
ee ecettedéweccuds  jaaes 27.74 27.28 
10” Cddduwaedaasue aeduc - 87.22 
OM xcabeeaeud deen acauen seeks 45.13 
WO tvaveadcadeesde, laut ate 49.87 
SGP nde saccadunsedd. Vaeceaem ata 54.33 
Shortleaf Timbers 
No. 1 S4S, 20’ & under: 

Se dcewicsndeecaewiwr dente See “aeeus 
eee ete TRE scans 
Plaster Lath 
No. 1 NP CCRC C RECO T >.70 5.24 
7 a ae gee 4.15 4.48 4.10 
Byrkit Lath 
_& et, BROT EE TCC CE ETT eer 13.39 
SSN da waacceed skh. oannt 15.12 
12’ and DOING 5h dca. teoted .eae«s 16.10 
Car Material 

(All 1x4 and 6”): 
B&better, 9 & 18’ ..... 10.00 53.06 
Dk ger ee ee oe 48.36 
We cisae ‘eevee cece GUM 
Nee 3; Dire aecsxs Sane TRAN ct0e 
i> FOE! ee ee 40.25 
SGD Sedewidee Meeud «eet 42.75 
Now Fy: POR ewce codes 24.09 
Car Sills 
S48, SqE&S: 
Cn te OS, Se We Oe cccun cheese 37.00 
en Ue) Wedenaw -euawe 49.00 
Up to 10”, 34 to 36’ 15.00 
SG aaxcae, xeeer 45.97 
Up to 12”, 38 to 40’ ..... er 
Cp te Pee Oe te ae ekase deed 5.00 
Stringers 
90% lirt., 7x16 & x16” 
No. 1 rgh., 26 to 28’ me Te 58.68 
Casing and Base 
B&bhetter: 
XS OD area 66.11 69.41 
Gi ee ve csances 68.58 76.90 





Jacksonville, Fla., March 1.—Following is a recapitulation of f.o.b. 


Week ended- 


Feb. 


27 Feb. 20 





mill prices obtained 








in this territory during the two weeks ended Feb. 27: 














Week ended— Feb. 27 Feb. 20 Week ended Feb. 27 Feb. 20 Week ended Feb. 27 Feb. 20 
mo ; Flooring ro Longleaf Dimension, No. 2 and Boards Boards 
mE: Bé&better ......... ..--- 50.68 Better, D4S B&better, rough- No. 2 common 
BG BONN i '6, S ie ae cto as 44.21 1x 4 48.00 1x6 D4S 27.00 
No. 2 com......... $24.00 22.42 | Random lengths- Straight cars BRE fcauteagnsdicsss oxecn “EE 150 GRIIRD ..-...25- 2000s SE 
1x3 ee pein eta itn Tear 62.00 Qa cravvwavweeeaaeee Ganee 28.00 ol RP See rrr oe 60.00 Oe a ot) 22.69 
No. oo EE EE ete 51.00 By - 4. dia Sea Caticdua ie aawes 26.00 RD .2caedae et Kidda weal 62.00 No. 3 common— 
PD COME. i vccaee felis an 24.33 Snecifie = . BS EG Bs ct cd cates 54.50 51.86 ; xh 4s 06 
PMO COMM csc 56 00%. reer 12.50 : — @ lengths 28.00 CLE ond dc ck Kadina deaes ada 50.65 Rn ree MINA a Sha ME waees —— 
EG Wo. 1 COM... .. 6c cccce 34.00 ee FO a Re SLR SS MG, Pea ee oars OPEEOe facades nt enaken’ pees 50.65 ies 
No. 2 pein OS Ae ee 21.88 CFE CO 1 Base de cance GEM sexes Siding 
NO: 8 COME: csi0xs s,s > 18.00 15.0 ili 5/4 OAD Teasecse dass: CSO cece Novelty, 1x6” 
: ’ p00 . Cetling No. 1 common REN Sideohedewann aaane “> 
Partition US INO. 2 COM. 66s weve 36.00 IS as a i 34.00 DEG EHO Seade acdeder aaeen 19.60 
No. 2 com...... 00) isan > ROR; 2). ee | ere ee a ee re 26.54 
US. A | | a 23.00 NO: SF COM scan seuss 10.00 | 6/426 to 12 SAB... cece seas 4.50 NO a COR akas cccncea temas 10.00 
The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Feb. 26: 
Flooring Finish—Dressed Dimension—Dressed S2S&CM—Shiplap 
Edge grain 143” 1x4” B&t ees J No.1 No.2 No.3 
‘ Xt 2 s&better ‘¢ No. 1 No. 2 m saa Chat Gan ass he te 
RE estat aay oe rains $71.50 FO oa ones cee ans cr $66.75 $53.00 | 12,14, 10, 18, 12,14, 10, 18, 1x 6” «2.2... $36.75 $22.25 $16.75 
B&better oe ee $80. 00 70.00 OU MR oe bee a cewe 72.50 56.00 16 20 16 20 Dn ssenaatiaas 35.75 oe. 2 18.00 
Reinier naw ine eaeries 68.50 | 1x5, 10, 12°............ 74.00 58.00 | gor gooey ax a> $95.00 $26.60 | 228 ---:------ 7-7; 408 18.95 
l/ y, dd ” "ee 8 Dol.e ade >. ? o.V 0.0" ope sa? 
rat grain— 1a Tie! 2°45, 10,19". 18.00 25.50 27.25 2x 6” 20.50 22.95 Ceiling and Partition 
B ale iil ioaenii aac lm a ia 26.00 27.50 2x 8” 21.00 23.25 Clg, Clg, Clg. Part. 
Nees eee ne eee 60.00 50.50 e oo 27.25 28.75 2x10” 23.25 25.00 5” % 
ht a re 48.00 42.50 encing an oards 599% 30 75 o<10% oR FO 97 FF > ta 6 oe et) 0 
Seen 23.75 23.50 ie ot ne] oo ee a ee 339 ae $42. 0 _— $50.00 
is: a ‘ ..+-$34.50 $18.00 $15.00 . No. 2" eres 19:5 oe re Sain ey 
Moldings NR scx caccans 36.50 22.00 16.75 Casing and Base eee eee ee eee eee 
15 WC ss dlcudintes 35.50 23.50 18.00 B&better Lath 
it and under.. 26 percent discount oi eee 34.00 23.75 18.00 DE OO os eenredadnnatoeaee $75.50 No.1 No.2 
4 and over....21 percent discount TRE cccccccssce Ce 6Me6|6 TSS BUY EOe Paws scaduecdadaedadens 80.00 MENG —4" ck icewesuwas $5.50 $4.45 





90 AMERICAN LUMBERMAN 


MARCH 6, 1926 





NORTH CAROLINA PINE 


Norfolk, Va., March 1.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 











Edge, rough— No. 2 & better No. 3 Box Cull & red heart No. 2 & better 
ue alten ak ease $61. 00@54. 00 $32. 2.00035, 00 $28. ROR: A $19.50@20.50 | Lath, No. 1.$ 6.00@ 6. 25 Roofers, 6”.$26.50@27.50 D4S, g" .$54.00@56.00 
e ee “Sage 25.6 oeeee e8eee No. 2. 4.00 4,25 8”. 27.50 28.50 ae 56.00 58.00 
6/4 ee 58. 50 61. 00 a7. 00 39. ne 25 a. 00 26. 00 oe eee eevee F actory, or 27. 00 31. 00 10”. 28.50 29.50 2" ‘ 58. 00 60.00 
8/4. -* a Tr ELL eT 62.00 65.00 S00 GB00 6685 SES ES Rvs Sizes, Q”. ... 22.00 27.00 12”. 30.00 21.50 12”... 64.00 68.00 
Rr ca nadsaesat 56.00 58.00 39.00 41.00 27.00 28.00 23.50 24.50 Finished widths— No. 2 & better No. 3 No. 4 
RG ) aivcived Mosk adwwy 58.00 60.00 42.00 45.00 28.00 29.00 24.50 25.50 Flooring, } x2% and 3” rift.......0 a een < ORS ROR eee. Jena 
De ispetadctncsteas 64.00 67.00 46.00 48.00 29.50 31.00 25.00 26.00 ec | rene 48.00 57.50 $38.00@43.00 $24.50@26.00 
Bark strips, Nos. 1 & 2. ott 50@33.00 Bark strip partition, Ceiling, Py ide ares oie larecouoi's "alm arsiatereue 28.00 30.00 24.50 26.50 16.00 17,09 
m 7 BOK .o8s068 00” 16.00 Sr $41.50@ 43.50 | | ROP OO re ne 30.00 32.00 26.00 27.50 17.50 18.59 
Cull red heart.......... R000 25.00 * Pemtitin, BB an cckcscicccevccenss 49.00 58.50 39.00 44.00 25.50 27.09 
Duluth, Minn., March 1.--Lower grades of northern pine show a tendency to stiffen, but quotations f.o.b. Duluth remain unchanged: 
CoMMON Boarps, ROUGH FENCING, Roughu— , 
6’ af 10’ s2° samie’ ‘ a8 J. a “ i ates ory at. 18420" 
. 4 Se 55.00 $57.00 $62.00 $62.00 62.00 i i Pe a2. . . 1,00 
ee On 3100 °63.00 °69.00 *7100 "66:00 71:00 71.00 RM chow cues 37.00 41.00 42.00 44.00 44.00 
| Meee 65.00 68.00 75.00 75.00 70.00 75.00 75.00 | | NO. 3..........eeeeee 26.00 28.00 29.00 30.00 30.00 
Be ee snssxenk 38.00 40.00 47.00 49.00 47.00 53.00 55.00 | 4”, No. 1.......-.seeeees 50.00 53.00 55.00 61.00 63.00 
MY, acessnee 41.00 43.00 50.00 650.00 47.00 53.00 55.00 en Serra 32.00 38.00 39.00 45.00 47.00 
ee 46.00 48.00 57.00 57.00 52.00 80.00 63.00 NNO 18 5.0 sneer 27.00 27.00 29.00 30.00 29.00 
ce seseseas 29.00 31.00 33.00 : 33. ) f : 2 y . i ‘ 
ee 29.00 31.00 33.00 33.00 33.00 33.00 33.00 No. 4, 6-foot and longer, mixed’ widths, 4”, $24; 6”, $28. 
Be sanccan 31.00 32.00 34.00 34.00 34.00 34.00 34.00 5” fencing same as 6”. 


For all white oe Nos. 1 and 2, add $1. 

Boards, 6 to 20’, 10 and 12”, No. 4, $30; No. 5, $21. 

For Si or 28, ar 75 cents; S1S1E, add $1; for resawed, add $1. 
Drop siding, grooved roofing and O. G. shiplap, 8 8’ and up, add ‘$1. 50. 
Shiplap and D&M, 8’ and up, add $1.25. 


No. 1 PIECE elas $1S1E— 


30. 30.¢ $29:00 $31.00 $33.00 $33 00 
2x 8”. ..20 26.00 $28. 00 $30.00 $30.00 9. . . 
2x SES 760 27.00 29.00 29.00 28.00 30.00 32.00 32.00 
aa 27.00 29.00 30.00 32.00 31.00 31.00 34.00 34.00 
2x10”. ..... 31.00 32.00 34.00 36.00 34.00 33.00 36.00 36.00 
BEID” 0.000% 32.00 33.00 35.00 37.00 35.00 34.00 37.00 37.00 
2x14" .....0 37.00 38.00 00 42.00 40.00 40.00 43.00 43.00 


40. 
No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M 
or S48, add 
Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 





All white pine, Nos. 1 and 2, add $1. 

S1 or 28, add 75 cents; S1S1E, add $1. 

Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $1.50. 

Well tubing, D&M and beveled, add $2. 


Sipinc, 4 anp 6”, 4 TO = 


6” ” 6” 
RPM CSUOD 50.56 c4so:0% cia #40 00 at RR. DEORE COCTe Herre Cee $20.00 $22.00 
Mo eievnarineaits asia eietenre 3.00 38.00 Norway, Cé&better.... 34.00 36.00 
BP ince cieleseo ae pe eats ene 38. 00 31.00 


Siding may contain not to exceed 20 percent of 4- and 9-foot. 


Siding run to O. G., $2 a thousand extra; product of the strip as it 
grades. 


Beaded ceiling, %-inch, $1.50 more than same grade of siding. 








WEST COAST LOGS 


WESTERN PINES 








{Special telegram to AMBRICAN LUMBERMAN] 
Portland, Ore., March 2.—Present log quota- 
tions are: 


Cedar: $15 to $17. 

Yellow fir: $24, $18 and $12. 

Red fir: $16, $15 and $14. 

Spruce: $26, $18 and $12. 

Hemlock: $10 and $12. 

Everett, Wash., Feb. 27..-Log market quota- 
tions: 

Fir: Seattle, No. 1, $25; No. 2, $19; No. 3, $13. 


Cedar: Rafts of shingle logs only, $18 base; 
25 cents added for each one percent of lumber 


logs. 
Hemlock: No. 2, $13; No. 8, $11. 


Spruce: $1 higher than fir. 





POPLAR 


Cincinnati, Ohio, 
average 


March 2.—The following are 
wholesalers’ Cincinnati 
“soft texture’’ from Virginia, 
West Virginia, Kentucky and Tennessee, and on 
Mississippi Valley poplar: 


4/4 5/4&6/4 8/4 


earlot prices, 


base, on poplar, 


Sorr TEXTURE— 


CS Sea $ alt $105@112 $105@112 
Saps & select... 72 82 88 82 88 
No. 1 com....... 50 55 65 70 70 75 
No, 2 com. A.... 36 38 42 45 45 48 
No. 2.com. B.... 25 27 27 29 28 30 
VALLEY— 
_ | ee $ 87@ 92 $ 92@ 98 $ 98@103 
Saps & selects.. 60 65 70 75 75 80 
No. 1 com....... 45 48 52 565 55 60 
No: 2com. A.... “33 35 37 = 40 40 42 
No. 2 com. B.... 25 27 26 8628 27 ~=©30 





POPLAR BEVEL SIDING 


Cincinnati, Ohio, March 2.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, quoted on poplar bevel siding: 


No. 1 No. 2 


Clear Select com. com. 
BA nwawsiee a seen $55.00 $45.00 $32.00 $22.00 
Br shes deueencwe 55.00 40.00 28.00 19.00 
Pc iesweinaasee 48.00 37.00 21.00 17.00 


Louisville, Ky., March 1.—Following are quo- 
tations on poplar siding f.o.b. Louisville: 


Clear Sel. No.1 No. 2 
NG eee $55 $44 $30 $22 
Se eee 5 42 80 22 
BOM cas0cikcsanae 50 40 24 18 





[Special telegram to AMERICAN LUMBERMAN] 

Portland, Ore., March 2.—The following are 
f.o.b. mill, and f.o.b. Chicago shop, prices on 
Pondosa pine: 


Boards, S2S No.2 No. 3 

com. com. 
Be BP NO OO 8” skins ceaeean Sreeaears - -$31.00 $19.00 
IEG, AMOS c0seeccsadees eenaae -. 82.00 20.00 
A BP BA BO” 6 svevces cus eoilaik sistent 27.00 20.00 
UCAS. BD) SP NO. os .05sios.o.00 ners sabwase 28.00 21.00 
1x13” and wider, 10 to OP ian saes 34.00 25.00 
No.4 No.5 

com, com. 

SU A POE. 56.0 hive Siva a seine $15.00 $ 8.00 

Select, S2S 

“ i] es, Pied yy 

1x 4”, 6” and 8”, 10 to 20’. ad 00 $66.00 $45.00 
SEEN. Coke s40sschusaresaarocs 77.00 657.00 
ERM As sacaguhos sas sess cane e 83 00 88.00 67.00 
1x18” amd WIGS! s <<scccccsse 93.00 72.00 
5/4, 6/4x4” % a, 10 to 20’ 36. o0 91.00 174.00 
B/4: On WAGER as 6iic.00:5050000 - 98.00 93.00 76.00 

Shop, S2s, f.0.b. Chicago 

No.1 No.2 No.3 

G/L ORA CIB ooiocicsccciasaseeer = . = 00 $38.00 
B/S cenaesnauasiee vive aee anit 8.00 38.0 


Above shop prices are for ale of No. 3 
— _ For straight cars of specified grades, 
a 


Spokane, Wash., Feb. 27.—Following are cur- 
rent prices f.o.b. mill: 


PONDOSA PINE, 16-Foot, INcH— 
No.1 No.2 No.3 No.4 No.6 





4” $32.00 $20.00 ..... aa 
6” ae 2 er 
8” 2000 =SeBO  sééee ree 
10” ee | rr 
12” 28.00 22.00 ..... aan 
WEI 5 Sess ake weenie $15.00 $7.00 
PONDOSA PINE SHOP, S2S— 
7 
0.1 No.2 No.3 Com. 
a¢t 6/4. 6cse ut 94 $61 50 $33.50 $22.50 ..... 
re ere 1.56 43. SB.60  ccscs 
BE @itcwiscemlaten cence) Uiwiees seas $28.25 
IDAHO WHITE PINE, 16-FootT— 
No.1 No.2 No.3 No.4 No.5 
Me aves ee otee $50. 00 5 00 = Me iNses paves 
De wm ncuiasoree 1.00 00 A sates enna 
Be i e-anieleininiers 49°00 43:00 38 00 wewale ° 
Be gkwsiwns ace S200 48:00 FB.00  cicce svcee 
es skisaies eae TEOO 4.00 «= 28.00 ccs 8 caves 
ARE MMIOR ici Sisas Aaeale  eaeas $17.50 $7.00 
WHITE FIR, 6 To 20-Foot, INcH— 
” 6” 8 ” oe ease 
No. 1 @ 2.. Be x 50 $25.50 $26.50 $27.50 ..... 
DRO Bis:5 o/e:e'0cc-0' 19.50 20.50 21.50 3560 sacan 
Se ies wecky waccs coer oa 16.00 





WEST COAST SPRUCE 


{Special telegram to AMBRICAN LUMBERMAN] 


Portland, Ore., March 2.—The following are 
prices for mixed cars prevailing here today: 


COE ae: |: c: |: Sn ee ee. $75.00 
BO BNI o's 5556 obs se he rem sae nee 65.00 

REO VCL EIN I eo 6.06 00k 0:0 Wises darsinivs eis 29.00 
MD iis cia Rass SON RSENS SS 30.00 

BEAR is Gein oasis ain wows Sea's re ee 5.00 
SOLOLY WI 8 ooh ds 00csScsrasueaaes 29.00 
COO EC ee re 31.00 
renee emer 32.00 

ASSN aisig te oie NES A oc aetnIn ees 35.00 

WS Screener asaaeee eee 41.00 

LG Te ee ee 43.00 

BOX JOE OOD sé. 66:00 0068 obs saeeseeeses v0 18.00 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, March 2.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 


Shingles 

Best Primes Economies 
B RGheeA ae ehaa eh ewae $5.70 $3.20 re 
a i ewetelse SRS eee net 6.70 4.85 $3.90 
D. dsm visepee senwiss casos 6.95 5.45 4.30 
DB”  ceaceesniasapcicminwers 6.95 5.45 4.30 

Lath, 4-Foot, 3gx1!/-Inch 

DOs. Asnsasutnaase $8.90 INDs Biwsinsacexane $7.90 


RED CEDAR SHINGLES 


Seattle, Wash., Feb. 27.—Eastern prices f.0.b. 
mill are: 
Per square Per M 
4 bunches 4 or 5 bunches 
First Grades, Standard Stock 
stra: stare, 6/2... .0.066«% $2.20 $ 





2.75 
PIRCTG, BtATS, 6/2. occiccccces 2.28 2.85 
PURGVS: CLCBTD oc ccciccveseves 2.40 3.00 
POUTOOUB, B/S oockccsceneess 2.93 3.65 
OE ere ern ae 2.66@2.70 3.65@3.70 
POTICCHONS. 64005630 00csiee .54 80 

First Grades, Rite-Grade Inspected Stock 
TORAPA. SCOTS, 6/2 iso.csccccwss $2.24 $2.80 
PUTA. SATS, G/2cccccscces 2.36 2.95 e 
eee 2.64@2.68  3.30@3.35 
Pertections, 6/2 ... 2... 3.01@3.05 3.75 @3.80 
TEE 6.65.0. 6-8; 66:6. 5:4.40 ee ie 2.77@2.84  3.80@3.90 
PPELIOCHOND soe cccscvcacce 8 4.85 
Second Grades, Standard Stock 
Common stars, 6/2.........$ .88 $1.10 
Common stars, 5/2......... 1.00 1.2 
Common clears ........... 1.56 1.95 
British Columbia Stock, Seattle Market 

RK MCOMAAIBR) 6.050060, cases sos S500 
Peo 0 @ (A. 5 ae 4.40 
ETNIES 5 osc sc0 000i saesin:breiere 5.71 5.10 
ey ge pte siete Canning bie cia 90 5.30 
XX 6/2 16” (CGanadian).. Paraelan aie 1.95 
XX 8/2 16" 6 1S ern . 1.67 2.10 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., March 2.—The following prices 


paid for yard items, f.o.b. mills, were reported 
today: 
Pre- 
High Low vailing 
prices prices prices 
Vertical Grain Flooring 
1x4” No. 2 QUGHNE Scineis otha $43.00 $39.00 $41.00 
PMC 1S. wrongs ueccc nuevos 30.00 yo rere 
Slash Grain Flooring 
1x4” No. 2 and better..... 29.00 ye 
INO: Bcccwessadawasenee oO yA | re see 
1x6” No. 2 and better..... UR Gunes “saree 
Stepping 
No. 2 clear and better..... O20". tiene sewed 
Finish, No. 2 and Better 
ie) i see eae 56.00 GGe- sctin 
Casing and base.......... GEUO cnsce “eater 
Ceiling 
5x4” 7. 2 clear & btr.... 28.00 26.00 28.00 
hy OS AP Pee reer Ae 8 seene seen 
1x4” No. a Clear & Btr.... ZEOO cccce uv we 
INGiO icowe-cagescncemseeee <neud.  -~deees 
Drop Siding 
1x6” No. 2 clear & btr.... 35.00 33.50 35.00 
ING: © GIOGP cccciccccs 30.00 28.00 28.50 
No. 1 Common voenk: and Shiplap 
ee ONE To. ccc escesice 17.00 14.50 16.50 
1 ll ES aR Reeder, acer ene 19.00 itt) ne 
Dimension, No. 1 Common S$4S 
OA”, 12 BUG. TA! eck cccanes 17.50 15.00 16.00 
Plank and Small Timbers, No. 1 Common 
mh’, 12 to 36’ S48... 25. 20. = 18.50 18.50 
oni2”". 12 to 16’ S45.....5... BEG wawewe S Cauees 
Timbers, 32’ and unten, oi 1 Common 
We ES Sos ewan acdc aie 7.) nat ere 
Shop 
8/4x6” Vertical grain— 
MICOS NE WOCEOR s oc spose cdiccccnwacesensle $39.00 
Po : PE OTe eT ee ee 
EP CEC CCE CT Ce ee ee 18.00 
sion 
_ CART HORROR oe cidiiwreinecskeudcuaeee 40.00 
REMC UGiale'a Baila gt nls wiemee db delelerw ewe eee 30.00 
MRC ee pita are None ite erg a ha ca varia 19.00 
wane”, 8- to 20-foot, Door stock, vertical 
grain, S2S, kiln dried— 
EMENOEY Bacco oat Aa i oe wanmadee eae con 45.00 
SRE ee ere ee Ee te Peer ee ee 40.00 
ERED ore cae waco Wis. Gack aa kee k ee OTRO 30.00 
Behan aa Boats Gu ec ea kawe tease lekee 20.00 
4/4 $28, Mt: (UNION oc cand cegianicnamumke es 23.00 
4/4 Rough, | oS Se ne errr 20.00 
6/4 and 8/4 Sash stock, S2S, kiln dried..... 15.00 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., March 2.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 








Ms Ee CIGNE Ses cicccccincdsduccatassvawts $42.00 
Ply a OME rcs toes Cue eeasd ae cune uneelnes 40.00 
RO, WORN Ki 60 che Cade winiwnsusevedes 29.00 

1x3and 14%” No. 2 clear and better......... 45.00 

INOG GION doc cd ccegecccoovccuae 32.00 


Slash Grain Flooring 
1x4” =. 2 clear and better 





a eee 
1x6” No. 2 clear and better 
ING CIO Kio eREBKE AERO EHeaN aS eee RAS 
Vertical Grain Stepping 
1% and 14%” No. 2 clear and better......... 60.00 
f Finish 
NG: 2 Cle@r GHG. DECEF. o.s.ciccccidvccccecuces 50.00 
Ceiling 
5x4” Mo. 2 clear and better........ccececes 27.00 
Me OME cececccavinve wane aeeeseaed 21.00 
1x4” we, Me Me NOUN 6k Ke cicchcentcucecune 28.00 
UNO: DiI hicrices viredooteaeiacnnecen 22.00 
Drop Siding and Rustic 
1x6” No. 2 — MCUOE a cA daveseradwace catuess 32.00 
WS | GE cancmaiuc sexaces cedacaedes 27.00 
‘ Boards 
NEM eicigibnan td ata mene nate tawhneene $15. rel: pe 
1 Ir Sarge irl rigs aee REP te mtn nm CRIP DR AUIDE ek 
~ 9 Y aaenpadiiemaan Inch, 84S 
- Pe De ME BA iad kote oe stedckcneecscucuee 16.50 
Se erry rr oe eer 12.00 
Timbers 
a el oter le weuwe cca ReeU GUE Viemaaewaede 18.00 
WhO? GN TANG OP oie cc cecicncdaccceconverss cas 19.00 
Miscellaneous Items 
CAMCODMIOS. WANGONWE «cc's c caine cic oc cele vacnsoles 15.00 
MIME ANDi raed icca ce tata cava damaue cues 4.75 
ir lath, green, for water shipment........ 6.00 





RED CEDAR 


Seattle, Wash., Feb. 27.—Prices of red cedar 
lumber, new bundling, 8-18’, f.0.b. mill, are: 


Bevel Siding, '/2-Inch 


Width— Clea «6m “pRB” 
eee $28.00 $26.00 $17.00 
SE Di cecnsndineundeens 29.0 27.00 16.00 
§-inch Cec cccccccccccccces 36.00 33.00 20.00 
EN Sta nstnathacksce+ dance - 40.00 87.00 =. . ae 
MNS Seenceniskneannsebs 48.00 = coer wv vee 


Clear Bungalow Siding, 34-Inch 


MY $50 taudgacedeccasseacteacseaeoeseeel $53.50 
i DEE iisdicn ia back 4 aphasia 63.50 
DR VALiichiitanticrnys celweaieaabaewnses 70.00 





CYPRESS 


Current f.o.b. Chicago prices are: 
GULF RED CYPRESS, NEW GRADES— 


Factory, Rough 
Factory 


Tank FAS Selects Shop Box Peck 
4/4”...$118.50 ber 50 $ 71.50 $46.50 $34.50 $34.50 
5/4”... 123.50 108.50 81.50 58.50 36.50 34.50 
6/4”... 126.50 111. 50 84.50 61.50 36.50 34.50 
8/4”... 185.25 119.25 92.25 > 25 35.25 35.25 

10/4”... 141.25 125.25 98.25 BE xesa ddxwd 
12/4... 14125 19828 9895 1828 lle 
16/4”... 146.25 130.25 103.25 80.25 ..... 47.50 
Gananien $1S or S2S to 13/16-inch, = - 20-Foot 

No. 1 o. 2 oO. No. 4 
B® cnc wiccxe $52.50 $41.50 332, 30 $28.50 
WMEGE Sctaeocks 52.50 43.50 34.50 28.50 
MO cccceenea 52.50 41.50 34.50 30.50 
DIG siskuuane 54.50 45.50 35.50 30.50 
EMG Géseneanc 1.50 50.50 36.50 30.50 


6 
Nos. 1 and 2 specified lengths, add $2. 
For rough, add $1; for S4S, deduct 25 cents. 
For 5/4 and 6/4, add $3 to price of 1-inch; for 
8/4, add 75 cents. 


7 Sage en 8- to 20-Foot 
r. Hrt B Cc D 
a to 10”. $108 00 $ 99. 00 $ 94.00 $84.00 $74.00 
x12” 111.00 107.00 102.00 92.00 81.00 
For 5/4 and 6/4 in D grade, add $3; for 8/4, add 
35. -75. Other a for 5/4, add $5; for 6/4, add 
8; 8/4, add $15.7 


Bevel aimee Sicha Standard Lengths 


eeeeees 


A B Cc D 
144x4, 5 or 6”...... $45.25 $45.75 $41.75 $28.75 
Bungalow Bevel Siding, 8” Wide 


— .* a —From 5/4 Stock— 


&btr. B Cé&btr. 
#58. 75 45 75 rt 75 ae) uaede. dened. amma 
4.75 65.75 53.75 5” $71.25 = 25 $60.25 
“aude watwe “waned 4%” 71.25 2.25 60.25 
Lath, 4-Foot 
No.1 No. 
TEMES cnsluncwsendccadacneacincedend $9.00 $8.00 
RED CYPRESS, OLD GRADES— 
Factory, mee — No. 1 No. 1 No. 2 
S Selects shop com com 
4/4 ....$100.00 $ 90.00 $ 55.00 $50.00 $40.00 
5/4 .... 105.00 95.00 70.00 50.00 40.00 
6/4 107.00 95.00 70.00 50.00 40.00 
8/4 .... 110.00 100.00 80.00 50.00 40.00 
10/4. 135.00 120.00 See “tenes  adaas 
12/4 .... 135.00 120.00 ee ~ wasen  —oanlewa 
3G74 ccce FARGO EGCO GREGOR icccc  § dcewe 
Boards, Rough— No. 1com. No. 2com. Peck 
p> AOR | ae $53.50 } rece 
EMEA, -édedeWinwsdausvewes 60.50 SCS 8 siaes 
EP MUNK Kcdwteewesibe esies  -aaeda $33.50 
YELLOW CYPRESS— 
Factory, Rough— No. 1 No.1 No.2 
FAS Selects’ shop com. com. 
GID cians $ 85.00 $64.00 $43.00 $37.00 $32.00 
Ee wad ce 95.00 71.00 55.00 39.00 33.00 
OOo samen 95.00 73.00 55.00 40.00 33.00 
| Cr 100.00 76.00 60.00 43.00 34.00 
Boards, Rough— No. 1 No. 2 
Selects com. com. Peck 
RNG osasincves $74.00 $44.00 $37.00 $31.00 
een eradae ovens 72.00 44.00 37.00 29.00 
NUE wiiaaaewse 77.00 44.00 38.00 29.00 
EE aa ndawesa 85.00 54.00 41.00 31.00 
DD RO ccc ataae  “@eken  sdiad 27.00 





Cincinnati, Ohio, March 2.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 

RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Shop 
ME Nietkasscndcdnadendennadanates $69.25 $44.25 
MEE hchacecdadatesus ccacudaheaeas 79.25 56.25 
GIe cicvigeuccadsasvisdadancandes 82.25 59.25 
CEE ep eNO 90. me 66.00 
Common, Rough— No. 1 No. 2 
bg random widths and lengths.... $53. 25 $42.25 
Finish, SiS or S2S— 

Clear 

Heart A B 
SMO Cree cena: $102.50 $97.50 $92.50 $82 50 $12: 50 


For 5/4, add $5; 6/ 4, add $8; 8/4, add $15 
YELLOW CYPRESS— 


Factory, Rough— No.1 Rand. widths 
FAS Sel. Shop No.1 No.2 
Ba eccawad $75@85 $60@65 $37@42 $33 $25 
5&6/4 .... 80 90 70 75 52 58 38 27 
io ea 90 95 80 85 57 62 41 30 
Boards— No. 1 com. No. 2 com 
i> kt) MG. a eee oe wor $33.00 
RNG MEE oe cavesecctcacaceds 47.00 30.00 


St. Louis, Mo., March 1.—The following are 
current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory 
Tank Selects Shop Box 
Lo See Pree $116.75 $ 68.75 $48.75 $32.75 
DIM kcinaseencads 121.75 78.75 60.75 34.75 
Wie richecvenscses 123.75 81.75 63.75 34.75 
1. 131.75 94.00 71.50 33.50 
NOE scddadcenexnn 136.75 102.75 Tie > waens 
EEE (cavaddceadaws 136.75 102.75 Tae) eaeae 
citedanawanus 141.75 107.75 82.2 comke 
PO Glo ak waweccecesendqceeeeades $24.75 
Common Rough— No. 1 No. 2 No. 3 
REE 4 dvcuuccacdcatawaus $52.75 $43.75 $31.75 
1 aa ada Ke a cawelaa 59.75 48.75 $1.75 


Add $2 for specified lengths on common grades. 
Finish, $1S or S2S— 


a c 
1x4—10” . in “00 $ 99. 40 .. 92. Xo $ 82.00 $72. 00 
BEE cxeuaure 110.00 108.00 110.00 90.00 79.00 
RE acdeuwe 127.00 122.00 112.00 104.00 ..... 
BEG” cicwocds 137.00 132.00 122.00 115.00. ..... 
Bungalow Bevel Siding— A B Cé&btr. 
WE Wkéccdacedaccdesecaada $74.75 $65.75 $63.25 
RMON dave ddegeaedceaenens 79.75 70.25 68.25 
pang Siding— A B Cc D 
OP ETE ree $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Factory— No.1 No.1 No.2 
FAS Select shop com. com. 
Cli LPO Crre $ 75 $60 $38 $31 $26 
GSS Cecauiuscd< 80 63 50 35 29 
Cle Oiacndinsas 80 65 52 35 29 
ea 85 70 55 37 31 
CORO PR ocaws duns 105 80 70 
Boards— No. 1 com. No. 2 com. 1” random 
EO “Sckeudcadenwes $42.50 | rer 
Be aenededawnie 42.50 I’ eee 
DM wcdivevascuee 43.50 Ge” —ti‘(ié‘C Kwanten 
RES caaaaedsedans 53.00 36.00 rr 
EU ENE eiacacan case eedea $23.00 





REDWOOD 


The following are the prevailing redwood prices f.o.b. Chicago (72-cent freight allowance): 


Bevel Siding, /2-Inch, S1S1E 
aaa 3 “eA “BB” 


3°-7’ -20’ 3’-7’ 8'-20’ 3’-20’ 
OS vihetaawane $24.25 $34 25 $20.25 $30.25 $23.25 
ae 29.25 39.25 25.25 35.25 27.25 
CO sncosuuwens 26.25 36.25 22.25 32.25 26.25 


Bungalow Siding, S1S1E, 4 to 20-Foot 
1x8 %x8 x10 %x8 %x10 %x12 
CAF ces > 25 $47.25 $54.25 $66.75 $68.75 $70.75 
: 5.25 42.25 51.25 64.75 66.75 68.75 
ye be Drop Siding 


Clear heart ‘‘A”’ “ee 
1 GOR siwendseetaaaaed $49.25 $43.50 $37.75 
Wise éxadadcaarwaaees 45.50 40.75 


34.75 
Prices of 7” based on shipping 5 percent 4-7’; 
of 5”, 10 percent 3-7’. Specified lengths, $2 ex- 


tra. 
Random Shop, Rough or S2S, 8’ to 20’ 
” links’. 2 24%” 3” 4-6” 
5” to 12”..$43.50 $57.50 $53.50 
14” & up.. 53.50 62.50 63.50 


$75.00 $73.00 $77.00 


Wide Clear Finish, “All Heart,” Rough or S2S 
Random, 8-20 
B ad 144-1144” y a 4 ro 5” 
34”. - - ery = $115.50 $126.00 $131.00 $134.50 
16” 110.50 119 118.50 131.00 136.00 139.50 
18”... «co ae 30 122. 20 121.50 136.00 141.00 144.50 
20”... 116.50 125.50 124.50 141.00 146.60 149.50 
22”... 119.50 128.50 127.50 146.00 151.00 154.50 
24”... 122.50 131.50 130.50 151.00 156.00 159.50 
26”... 127.50 136.50 135.50 156.00 161.00 164.50 
28”... 132.50 141.50 140.50 161.00 166.00 169.50 
30”... 137.50 146.50 145.50 166.00 171.00 174.50 


war. 112.50 50 120.50 131.00 136.00 139.50 
Add for 34S. ry add for specific lengths, $2. 





Clear and Tank, Rough or S2S, 8 to 20’ 





Width— eo 8” 10” 12” 6-12” 
Yenc 
Vadddadeacdedawewsa cH $107 $108 = $107 
re cwh washed aca eee 111 112 1138 114 «112 
Finish, Rough, S2S or S4S 
Clear ‘‘All Heart”’ “ “A” ~ 
l-inch— 3-4%’ 5-7’ 8-20’ 3-4%%’ 5-7’ 8-20’ 
ES cesunes $50.50 $60.50 $72.50 $42.50 = 50 $62.50 
e e@ancea 50.50 60.50 72.50 42.50 49.50 62.50 
Me atucues 59.50 69.50 81.50 51.50 58:60 76.50 
So etadaca 52.50 62.50 72.50 44.50 51.50 62.50 
oe ciwewes 69.50 74.50 77.50 59.50 64.50 67.50 
RGe ccundea 79.50 81.50 81.50 69.50 74.50 76.50 
Ba wuuaade 81.50 83.50 83.50 71.50 76.50 78.50 
OG Ea sic Weuda: eeten GR aases avons 72.50 


eadeues ~ $55.50 $65.50 $82.50 $47.50 $54.50 $72.50 


rf edeetee 55.50 65.50 82.50 47.50 58.50 72.50 
Be waawade 64.50 74.50 88.50 61.50 71.50 83.50 
Oe cccewas 57.50 67.50 82.50 51.50 61.50 72.50 
i woxaaes 78.50 81.50 87.50 73.50 76.50 82.50 
We” éawedie 90.50 93.50 96.50 85.50 88.50 91.50 
a tealae's 92.50 95.50 98.50 87.50 90.50 93.50 
OGRE se cetdvaed- Keser GRE. sce’ deen 84.50 
2-inch— 
So wanwcnd $54.50 $64.50 $80.50 $46.50 $53.50 $65.50 
Ge sécanaa 54.50 64.50 80.50 46.50 53.50 65.50 
PORE 63.50 73.50 86.50 55.50 62.50 71.50 
OC.  aduudiad 56.50 66.50 80.50 48.50 55.50 65.50 
warrere 73.50 78.50 85.50 69.50 72.50 72.50 
Me ftssaead 87.50 89.50 89.50 79.50 79.50 79.50 
: Pe 89.50 91.50 91.50 81.50 81.50 81.50 
Ce ee GR acuan idence 78.50 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, March 2.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, West Virginia, and Tennessee hardwoods today: 


MarcH 6, 1926 
































4/4 5/4&6/4 8/4 HicKkory— 4/4 5/4&6/4 8/4 BEECH— 
QUARTERED WHITE OakK— _, pot ecece oe eee $ i 7. $ o5a@195 _, pond Pera ea $ =e be $ @ = $ 7e be 
1) | ee 73) 65 e & COM...6- 
ed seeeeeees eos 5 ee $15: por No, 2 COm...«.<.s 35 40 35 40 No. 2 com..... 37 30 30 33 33 HH 
Nod conc...) 80 85 85 90 90 gp MAPLE— 4/4 5/4&6/4 8/4 10&12/4 16/4 
No.2com..... 45 50 54 59 55 60 ng ed el chal ae tic -—" 4 $ = 4 $ ta ad sa Spear aS > 
* € pe ° Rc ceded eee ord ev eede ee vo vo 

2 Sound ee ss eo 2B ee 8g. aerial pease ba 40 45 42 47 45 50 48 52 50 BE 
UARTERED RED OAK— WHITE ASH— 
ee $110@115 CE Ee ee. 95@100 $107@112 $112@117 $125@130 $155 @160 
No. 1 com..... 60 65 PiO., 2 COR). BM BEN 66.6663 saa cae 55 60 72 ig 78 82 100 105 95 100 
No. 2 com..... 40 45 RUS: ee HONING e <5 oio 40.46 iets) wa lereeenste 32 35 35 40 40 45 45 50 50 3 =55 

PLAIN WHITE AND RED OAK— 

BAS ....---+. $108@115 $118@125 $130@140 VALLEY HARDWOODS 

elects ....... ‘ : ¢ : , 

No. 1 ae Bs ce 63 bi 2 7 7 = Cincinnati, March 2.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
No. 2 com..... 2 45 7 50 48 52 GuM— 4/4 5/4&6/4 8/4 CoTTONWoopD— 4/4 5/4&6/4 8 
No. 3 com..... 22 24 23 25 24 27 Qtrd. red— FAS, 6” & wdr. $ 5 60 $ toa & - 
Sound wormy.. 45 50 55 60 55 60 “ey Po alae oie te “eS as Seg No. 1 com..... ieee 

Bass woop— 5: om. NO; 2 COM ss ss at rt 33 35 
i a oil $ 70@ 75 $ 75@ 80 $ 75@ 80 ~~ no detect: 70 th ous w 
No. 1 com..... 50. 53 55 58 55. 58 yi igae 55 58 Sees eee Sa 
No. 2 com..... 28 21 33 38 38 43 matte US ea eee $123@128 $128@133 $133 @138 

Plain red Selects ....... 92 97 97 102 102 107 

CHESTNUT— FAS cee wees 105@115 115@120 115@120 Ne. 1 Com...«; 70 q5 15 80 85 
WO is sos $105 @110 $115@120 $125@130 ao ee ee ee en oe 40 45 45 50 50 55 
No. Scom..... 20 31 31 32 Sa Be Bxbds, 13.17” ORE as nee see con er 
] 7 , ain x 
Sd. wormy and e] ‘ & wider... 55 60 60@ 65 60@ 65 ng akoratstak/siere $105@110 

No. 2 com... 8 40 40 42 42 44 o. 1 com..... 5 70 
Sd. wormy and 99 i aon a 4 br 4 = 4 No. 2 com..... 35 8640 
A asigaie © 44 4 4 (47 49 | Mape— - PLAIN WHITE AND —_ Oak— 

Reon “PO log Tun..$ 42 « $ BT—s«$ CO Relecta 2221127 GS WO 10" Te Tee 
WAS: sskusaaee $115@120 $120@125 $125@130 Sort ELM— 4/4 5/4 6/4 8/4 RS BE On 55 60 60 65 65 70 
No. 1 com. and a) $65 $67 $67 $70 No. 2 com..... 38 42 42 45 45 50 
| ee 67 4 72 i f ( i § No. 1 com.. 47 50 50 55 No. 3 com..... 20 22 22 25 25 30 
No. 2 com..... 38 35 385 40 40 42 No. 2 com.. 25 27 27 28 Sound wormy.. 35 38 40 45 45 50 
ee accede iMiaailla tas aes : Memphis, Tenn., March 2.—Following are av- 
Prices f.o.b. Lower Michigan mills are as follows: erage quotations moe logs in Memphis, and at 

No.1 No.2 No.3 No.1 No.2 No.3 | points in the Memphis territory, based on aver- 

" FAS Selects com. com. com. FAS Selects com. com com age dimensions, 14-inch and up in diameter, and 

4/4 § 65@ 70 $ 55@ 60 $ 47@ 50 $28@30 $2024 ig/d 110 145 95 100 85 90 60 55 ...-s. 12- to 16-foot in length: F.0.b. cars 

Bi 7. 4 60 4 7 aA 4 a o 4 16/4 125 130 110 115 100 105 55 60 ...... Delivered Memphis 

8/4 80 8 70 75 60 65 38 40 ...... Se ee es ee ae Variety— “a ‘ore 

10/4 95 100 8 90 70 7% 45 50 °..... aid a. ac oe? so Oe 18 @ a8 | Red & white oak. .$24.00 to $39.00 $26.00 to $31.00 
7 9 

8 No. 2C d bet 30@32 1 6/4 95 100 80 85 65 70 35 387 18 20 | Bopan 32.00 to 3300 23:00 to 2600 

“i ae ; ey an — 3 @3 12@14 8/4 100 105 85 90 70 75 40 45 20 22 oP os; s:svp-mwlgnesevers Cae ue wae = ae 
j4 S5@ 70 55@ 60 40@ 45 26 28 18 20 | 10/4 115 120 100 105 85 90 45 50 23 25 aid ar aoa a. i 

5/4 70 75 60 65 45 50 3 32 20 22 12/4 125 130 110 115 95 100 45 50 26 28 Ash (12” and up). 35. - to 50.00 28.00 to 33.00 

BircH— “ ee mounts Logs.are classified by buyers here roughly as 

HARD MAPLBP FLOORING STOCK— z 

it a ae — = “oe - gd ae ee 50@ 53 30@33 20@23 | No. 1 and 2, and the foregoing price range is 

6/4 110 115 90 95 60 65 37 40 20 22 TF aI ee SS 52 55 32 35 22 2 ee to cover the average prices paid for 

8/4 115 120 95 100 70 75 40 45 ...... Sorr MarLEe— et 

10/4 120 125 100 105 8&5 90 50 55 ...... 4/4 65@ 70 55@ 60 40@ 45 28@30 18@20 The differences between delivered and f.0.b. 

12/4 125 130 105 110 90 95 50 55 ...... 5/4 75 80 65 70 50 55 33 385 20 22 | price ranges are based on the distance the logs 

16/4 140 145 120 125 110 115 ...... wise. we ie Sie ie = = are hauled, and the weight of the timber. Oak, 

ris 3@ 70 50@ 55 40@ 45 28@30 20@22 seen: Seiensitie:tneieitaes ‘alae ash and hickory are drawn from wider dis- 

: . _ meat tances; while gum, poplar and elm can be profit- 
e/4 80 85 6510S BOBS te Bo 2h | Bye 1187120 Lit 907 98 LI] LILI, | ably drawn into Memphis only from nearby 
10/4 100 108 8 90 76 80 80 6B lit! 874 125 130 22220 ao rae 
BO sssace ER SER) (REN)  ckirssear SUD. views. svnmow 
Following are prices of Wisconsin hardwoods f.o.b. mill points: BLACK WALNUT 
No.1 No.2 No.3 No.1 No.2 No.3 Cincinnati, Ohio, March 2.—The following are 

" FAS _ Selects com. com. com. FAS _ Selects com com. com os — of American black walnut f.0.b. 

AsH— Rock ELM— incinnat 

4/4 ete ed $ ae. + $ 62@ 65 $383@35 $19@21 4/4 70 | ae 45 47 25@28 19@21 FAS, 4/4, $215; oft $225; 6/4, $230; 8/4, $240. 

5/4 15 0 67 70 38 40 21 23 5/4 f° Be kaxbwes © td 53 30 733 1° es Selects, 4/4, $150; 5/4, $155; 6/4, $160; 8/4, $170. 

6/4 118 120 100 108 80 85 45 48 23 24 6/4 Re DMB? te Sanceivistace 55 6460 32 35 20 22 No. 1, $97. S0@ 100; 5/4, $107.50@110; 6/4, 

8/4 120 125 105 110 85 90 50 52 238 24 8/4 ES a ene 60 65 35 40 21 23 i = .50@ 119 eit $125 130. 

Basswoop— 12/4 a4 ane adeetecuiasie a : a ren , 4/4, $45; 5/4, 6/4 and 8/4, $50@52.50. 

4/4 68@ 70 58@ 60 48@ 50 28@31 20@22 | 12/4 100 105 ........ 5 80 50 55 ...... 

a eee he eae es | oe eee HARDWOOD DIMENSIONS 

4 23 25 4/4 75@ 80 65@ 70 55@ 60 30@33 16@18 
8/4 83 85 73 75 68 65 38 40 ..... > | Bd BO Be TO” We BO” GS BB 38 18 20 Chicago, March 3.—Actual sales of clear short 
Biece— 6/4 85 90 75 80 60 65 38 40 19 21 | hardwood dimension, maple and birch selling at 
8/4 95 100 85 90. 70 75 40 45 20 22 the same price as oak, were made f.o.b. Chicago 
B/4 11S 11s 88° 96 BB? oe Beam 207 2% | 10/4 105 110 95 100 80 85 58 60 ...... this week at the following prices: 
tonmwenrei#asti—e——  —. .-" ager seek eo oe 
5 5 re —— I oes 6a biacdss acai De a 90.00 $45. 

10/4 125 1380 105 110 90 95 55 60 ...... 4/4 68@ 4 =e 62 40@ 44 25@28 20@22 DOOM AREO” oes secse asec ncenssinn GUO 60.00 

NOIR ease: abwseree DE OU: alasiens... reiowse ay 15 30 $5 70 _ . = = = 4 MR SOS ies Sc Sed Tonal Dapeng $5.00 Lap 

Sorr ELM— OROMOO  6nc.wals.csens monensin 75.00 70. 

4/4 68@ 70 58@ 60 42@ 45 25@28 21@23 8/4 8 90 7 80 60 65 40 45 21 23 3x3x30" Dotan esietn e's. calewccrateratoiermecens 80.00 75.00 

5/4 7 7 65 68 50 55 30 35 23 25 OaAK— Chair stock— Pe ae 

6/4 80 85 70 75 55 60 32 35 28 25 4/4 95@100 75@ 80 60@ 65 38@40 20@22 1x4” and wider x | | Ee 55.00 55.00 

8/4 8 90 75 80 60 65 35 40 23 25 5/4 100 105 80 85 65 70 40 42 22 24 14%x4” and wider Be iva eiccaiececere 60.00 60.00 

10/4 95 100 85 90 70 75 60 655 ...... 6/4 105 110 85 90 70 75 44 46 22 24 Bee” OG Wider S 10" 6 vkcciecceces 75.00 70.00 

12/4 100 105 90 95 75 80 55 60 ...... 8/4 110 115 90 95 75 80 47 50 23 25 REGO ic ck cede to eee neees 70.00 70.06 

The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 ane BoarbDs, aoa ios , HEMLOCK, No. i, a wie . ~—_ 24? 
id 6’ -20° -16’ 8’ 16’ ™ 9-2 

Ix 4° $27. ozs 00 $28.00@28.50 $29.50@30.00 $32. o0@32, 50 $28.50@29.00 | 2x 4” $30.50@31.00 $30. 00@32.00 $31.50@32.00 $34.00@ 36.00 $35. was 00 

is 6” 9.50 31.00 32.00 32.50 5.50 31.00 31.50 2x 6” 8.00 28.50 29.00 30.50 31.00 33.00 35.00 00 

lx 8” 31. 80 30. 00 3. 50 33.00 34.00 34.50 3. $0 37. 50 33.00 33.50 2x 8” 3, 20 Hy 00 4 30.00 32.00 31.50 32.00 33.50 35.50 $e 00 36. 00 

1x10” 32.50 33.00 33.50 34.00 35.50 36.00 38.00 38.50 34.00 34.50 2x10” 29.50 30.00 32.50 33.00 33.50 34.00 35.00 37.00 36.00 37.00 

1x12 33.50 34.00 34.50 35.00 36.00 36.50 39.00 39.50 35.00 35.50 2x12” 30.50 31.00 33.50 34.00 34.50 35.00 36.00 38.00 37.00 38.00 
For merchantable S18, deduct $3 from price of No. 1; for No. 2, deduct $5. i. 5 pemlock rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 

wider, 


For shiplap or flooring, add 50 cents to prices of No. 1 boards. 
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Memphis, Tenn., March 1.—The following is a summary of Chicago/Cleveland average Sa i Re ete potty enon. ta eae 
i i eported to the Hardwood Manufacturers’ | 0 aple, be ’ 
80 prices obtained during the week ended Feb. 23, as rep ported te the Masie Fisesing Manctnctusen? & 
50 Institute: : ciation, averaged as follows f.o.b. cars flooring mill 
o ] basis during the week ended Feb. 27: 
RED GUM __ BLACK GUM PLAIN WHITE OAK»CONTD SOFT MAPLE CHESTNUT CONTD MaPLe— Clear No.1 Factory 
30 QUARTERED Quartered ” oe SEBO 5 oak - 5. onacce eecke $60.70 ~—s...... 
55 Figured Wood Ho 2 Con & Sols ae beagnene: $89.85 70.11 $39.03 
‘ Chgo Clev Wada ddededsheeee” >c00E 44.93 
Chgo Clev a <a Chgo Clev Chgo Clev MME c. cocngac ccc, SM. Ze 
160 Pirsts & Seconds 4-4 45,00 eee No 1 Com & Sels Firsts & Seconds ie 2 Common 36 x2” eS are C66 22. ee 
00 4-4 163.50 ... Plain 5-8 z cool] 8-4 eee. 17.50 6 i ee ees 
55 quartered Firsts & Seconds 3-4 53.75 +. |iCommon & Sels sane Wormy BircH— 
— Firsts & Seconds 4-4 41.00 nee Hl gue 65.25 70.5] 4-4 wee 64.50 |] 4-4 eee 42.75 ea oe eee SHG cea ee 
4-4 118.25 ... || Ho 1 Com & %els 5-4 70.00 ...|1g-4 coe 4680 Th Bs eee 46,00 
5-4 128.75 2. -—s eu. soe 118-4 75.25 seco 8-4 veo 44500 
8-4 120,00 eee No 2 Common HARD MaPLE 
12-4 rn or eee 4-6 28.00 bd 5-8 aa eee Firsts & Seconds BASSWOOD OAK FLOORING 
16-4 rt es S-4 80 97. sts. || 4-4 «++ 85.00 |iFirste & Seconds rage prices, Memphis base, 
 ) Soe ae in 88 COORT 8-6 +++ 200.00 4-4 = 62.75 80.00 a - rete i “aerin the “ah ended 
4-4 72.25. bang gee Sound Wormy 10-4 =... 110.75 || 5-4 cco, 0 | See oe oe eee g 
5-4 TE60 sac Firsts & Seconds 4-4 42.50 ..+ || Ho 1 Com & Sels No 1 Common & Sels Feb. 20, as reported by the Oak Flooring Manu- 
8-4 82.75 ee 4-4 56.75 ae am 4-4 wee 56.75 |] 4-4 947.75 57.25 facturers’ Association : 
12-4 92.00 eee PO. i eee 70,50 |INo 2 Common - ° 
16-4 92.00... plain ain 1-5. Ls ae en coo 57.38 1$x11%4” 313x214” %x1%” %x2” 
138 PLAIN Firgte & Seconds = // 13-17" Box Boards || No 2 Common ee Oe 
107 Firsts & Seconds 4-4 46.75 I 4m = 99,75 118.00]] 4-4  ... 40.00 SYCAMORE ___ Clr. qtd. red...... «aves + QC edeee - conus 
85 _ , sss || 374 Gef0o | 12t || Farete & Seconds ain OM Minds. atecs EE cious. ate 
55 ont eee oto Ht ees e3tco | 12. || 4c@ | 200.00 189.09 Firsts & Seconds Sel. qtd. w&r.....$68.43 8290 ..... 1.1%: 
cn. * hea” (CC eee rivets "i Seconds 5-8 48.50... Cir. pln. wht... :. 7745 92.73 $62.13 $68.60 
San’ tee ont 088 seo att coe tee? [82 Com. Sere Cie. gis. red... 72:85 85.42 “59.97 60.39 
8-4. 120,00 ... 4-4 36.50 «++ |} g-4 © 101.75138.00]| wo 1 Com & Sels 5-8 . 38.50... eo de a 3053 80.00 ras 54.68 
5-4 40.75 4.6 Il yo-4 ocel4SeSOl 424 40500 cz Sel. pln. wht..... 60.5 80. =? ye 
No 1 Com & Sels 6-4 53.00 .e. Saps No 3 Common WILLOW Sel. pln. red..... 61.58 Saaa 52.16 x os 
i=2 48.00 00 No 2 Common 4-4 ese 88.00) 5-4 22,75 eee |IPirete & Seconds No. 1 common.... 50.23 64.4 27.45 5 
SG .SE.76 cic 4-4 oe coe 5-5 «se 103.00 4-4 65.00... No. 2 common.... 13.97 BROW seéas saewe 
3-4 60.00 ... 5-4 28. tse 11 6-4 +++ 103.00 HICKORY No 1 Com & Sels An yon we on 
115 4-4 67.75 ae 6-4 see 33.00 |] 12-4 +++ 124.50!| No 1 Com & Seles 4-4 46.75 oe x1” x2" fexlhy” fex2 
78 S-4 76.50 oc 6-4 59.75 eee Cee Me We 6s wane” « comnats $75.50 $81.04 
70 6-4 76.25 ow. WHITE OAK No 1 Com & Sele MAGNOLIA _ ee COC ee SIGGO cnas. 94.96 
50 8-4 80.75 eee Quartered 5-8 39.00 53.75 SOFT ELM Firsts & Seconds ee Se 76.20 55.50 69.43 
30 No 2 Common Firsts & Seconds 4-4 55.50 64,00/| rIRSYS & SECONDS ae Sel. pln. red.......... 70.94 ..... 59.69 
50 4-4 40.00... a oe CO soe 74.501] 4-@ 61.00... |] 5-4 82.25 a No. 1 common....$38.50 48.83 ..... 37.75 
ave §-4 40.20 ... 4-4 138.50 ... 6-4 coe 74,50] 5-4 62.25 26 ||No 1 Com & Sels 
8-4 45.25 “ce Bey tog see 8-4 miautt’ 76.25]! 6-4 67.25 ..6 |] 4-4 62.75... 
SaP GUM LJ No 1 Common 12-4 80.50 ... |]/No 2 Common FI OORIN STRIPS 
™ quartered <s pig see 5-8 41,50 eee || No 1 Com & Sels 4-4 32.75 ... OAK G 
eo 2 - oo, eee - - 
at ria 68.50... || 3-4 76.75 77185 + ce ~ ¢-  a = 2a"... — Chicago, March 2.—The following are carload 
er- 8-4 74.75 oe 4-4 88.00 98,25 6-4 57,75 “ee 6-4 52.75 cae adie Seconds prices, f.o.b. Chicago, on ;x2-mch square edge 
ind 6-4 72.75 ... {fo 2 Common 8-4 68,00 ee- |] 8-4 55,50 49,50 PO eC oak strips, weight estimated at 1,250 pounds a 
8-4 79,00 .e- 4-4 59.25 ¥os 12-4 78.25 veel] 12-4 66,00 ... No } Com & Sels thousand feet: 
s 10-4 78.75 we “7 No 24 Common No 2 Conmon 4-4 wee 49,50 White Red 
} 12-4 89.00 ee Firsts é& econds 4-4 39.25 44.25 5-4 29,00 pe Qtrd Plain Qtrd. Plai 
; No 1 Com & Sele 4-4 96:50 126, oO ee Se ee lens CYPRESS Cl $129.00 $82.00 $116.00 $79.00 
tt 54.50 44, [4rd 98,50 126485 |] gq 22251150] Bua ati) “Lal puree ee Bevonae ga a aaa me. 
00 6-4 58.75 wee 5-4 eee 130,25 No 2 Common 10-4 23,25 Pas: 4-4 82.50 88,75 ap clear ....... 39.00 71.00 89.06 7106 
3.00 8-4 66.50 ... sab vse 124,50 4-4 35.50 cooll 1824 23.25 ee 5-4 84.75 96.50 SEO cadedaaewie : : ; —" 
“00 10-4 ©6666. 75 ce 8-4 129.00 134.00 No2 B Common 6-4 99,50 95.50 $42 00 
3.00 12-4 - 74.50 se, No 1 Com & Sels 4-4 28.25 wee COTTONWOOD eae) actA 15D Oe | CMMINN dst aiee au Siedinddsctacdedveecevadeeds : 
"00 13-17" r.. a os eee 5-4 > = bg 1g-IY" Bee Hearts 10-4 112.75 eee e 
1.00 4-4 zi vse 6-4 39,0 . 4-4 BOO “eee Selects 
4 9-12" Box Boards 4-4 68.00 80.25 8-4 oe ¥ 13" & “ FAS 4-4 65.75 84.50 
00 4-4 69,00 s,. [5-4 77025 98:25 Il y°"$ Comme’ are ar FAS | 4-4 65.75 06.80 CROSS TIES 
as 13" & War . guwucas © ++ 29,00]] Pirste & Seconts MM cas St. Louis, Mo., March 1.—The following cross 
is Firsts & Seconds * : ” 4-4 58.25 oe |] B-4 79275 ee gg ° 
ter cs. e200 o 2 Common ASR ae 5 Gen Oke 10-4 93.75 wey tie prices prevail f.o.b. St. Louis eieiaen 
Firuts & Seconds” 5-4 = 49.00 «++ |i Firsts & Seconds 4-4 40.00 41.60 |/12-4 93.75 :.. White ‘iene 
5-8 47.75 oe 4-4 | SE.B6 ane 1-2 56.25 «4. |} No 2 Commen 16-4 116,50 ... O Sem-Pine 
9b. 3-4 05.50. o 3 Com Flooring 4-4 99, a 111.75 |) 4-4 32.75 33,59)/No 1 Shop —s " 
ogs 4-4 63.00 ... Grade 6-4 107.2 5-4 eee 34.25) 4-4 43,00 52.50 No. 5, 7x9”, 8’, 9-inch face..... $1.45 $1.25 
ak 5-4 69,50 ose 4-4 35.25 wee 8-4 113, 35 125:25|| g-4 coe 34075] bee 40.25 Sad No. 4, 7x8”, 8’, 8-inch face..... 1.35 1.10 
lis. 6-4 69.75 «4. =|. 3 Common 10-4 122.25 ... 6-4 58.00 ... | No. 3, 6x8”, 8’, 8-inch face..... 1.20 1.00 
oi No 1 COm & Sele 4-4 23.50 29.00 i)9-4 188.75 =... CH“! NUT 8-4 73.50 «+. | No. 2) 6x7”. 8°: 7-inch face..... 1.10 (85 
> =n SE MF eit” 42.50 Be 2 Con 6 Sele Qiartered 12-4 | 88450 No. 1, 6x6”, 8’, 6-inch face..... 1.00 15 
rby 3-4 30,50... Soun - si nee : ; , 
: ‘4 47.00 47.00 4-4 42.50 51.75 o< 56.25 67.50 — — 46.25 = “3e 00 wees Red oak and heart cypress ties, 10 cents less 
5-4 53,00 ... 8-4 eee 81.75 |] 6-4 60.25 .., . 5-4 51,73 aaa than white oak; sap cypress, 20 cents less than 
a 6-4 50.00 54.00 . 6-4 72,50 ... Firste & Seconds 6-4 51.75... white oak. 
fo 2 Common — RED OAK 8-4 74.50 90.00 4-4 wee 104.75 |] ge4 81.78 a Switch Bridge 
v-8 818.50... Quartered = 10-4 91.75 ae 5-4 ws. 124.25 || wo 2 Common Ties Plank 
are 3-4 23.00... 2S PP irste & Seconds 12-4 91.75 see 6-4 swe 120.26 |] gag 30.25 Nn cwtavikeiuiesvaunaiin $43.00 $42.00 
9b. 4-4 26,75 5-8 76,25 ++. I No 2 Common 8-4 =... 130.25 |] 6-4 32.76 ... I e vicctkctoeteskstvcenans 40.00 38.00 
5-4 ee a : : os witch oe 28.76 eee No 1 Com & Sels . Boxing ‘ 
o-4 31,u0 eee . . 5-4 AL) eee 5-4 FD 4-4 26.75 td 
). 8-4 30.00 ... 5-4 eee 123.50 |] 6-4 38,00 42.75 6-4 see 69.00 || p INE TIES 
170. No 3 Common 6-4 114.00 “ee 8-4 * ye 55,00 8-4.  -.. 73.00 “4 Oe «oss SOUTHERN P 
/4, 4 = 82.50. ; Pg ig *** || Ho 3 Common No 2 Common New York, March 1.—Following are quotations 
. , } a tao is Pi ar 33-58 on southern pine railroad ties, f.o.b. New York: 
— ° All 8° 6v— Sap Heart 
) NT 5:4. dniceaiiuchialsiddiassnuacuie $1.45 $1.90 
tae” S dideddddanedadecivisiecce : ; 
ort SOUTHERN HARDWOODS 6x8” 12.22: eidiieceadan ts een 1:30 1:70 
ben St. Louis, Mo., March 1.—Current quotations on southern hardwoods f.o.b. St. Louis: CHICAGO RECEIPTS AND SHIPMENTS 
5 /4ee/ 8/ 4/4 5/4&6/4 8/4 
um “i red: saci eee ie QUARTERED RED Caen ’ Reported by J. J. Fones, Secretary of Board of 
3.00 LJ re $110@112 $115@117 $115@117 ) | eee $105@110 $120@ 125 $130@ 135 Trade. ; s 
).00 No. 1 com 68 70 867% 74 76 7S NG. 1 ¢OM..... 65 68 70 %2 % £77 RECEIPTS FROM FEB. 1 TO FEB. 27, ws , 
5.00 No. 2 com. 36 38 38 40 42 44 No. 2 com..... 44 46 50 53 57 60 “ae tee. p rj 000 
0 — Der 63 Gs@ 70 «Ts@ 77 PEAIN Waite Oax— 1925 122 LILIDIIELT 318039000 -43'269/000 
" gee on ee le sine ta tes 88@ 90 108@110 118@120 a 
5.00 No. 1 com. & 48 50 52 54 6D 67 Sa i eae oa om Decrease .......... 14,797,000 14,788,000 
De se : » ve ” e 6 5 9 . ‘ 
: gar <P a ‘ ‘ . ” om oe We. khaweae % 60 62 65 67 70 %2 SCEIPTS FROM JAN. 1 TO Fes. 27 
14 No.2com... 27 29 29 30 35 36 Og Oa 40 42 48 #45 «#«45~«48 RE s ple A ahinates 
00 Plain red : No. 8 com..... an «<% 24 26 24 26 WG a eee ee 576,162,000 45,934,000 
- FAS... 2... 1SG1S USEUE 118C117 Sound wormy.. 36 38 48 @ G5 ST | ioe ooo octoctccttt 626,860,000 74,877,000 
— No. 1 com... 60 62 ° = = pe Pian Rep Oak— > aera ies 
y A* 4 PS 4 a < 9 
No. 2 com... 34 35 2 + fe was... 85@ 86 98@100 108@110 | eee 50,698,000 rsa 
Plain sap: No. 1 com. and 7 SHIPMENTS FROM Fes. 1 TO FEB. 27, INC. 
Ul eae 56@ 57 5Y@ 60 T2a... gel. .. 58 60 65 67 67 70 hae LT 9 
No. 1 com 40 44 46 «60 to. 2 com... Se Be i ciivevtanenens 163,654, 29,657, 
No, 2 com vee 2B BH BB AT Pp Sigel ee ena Aamanetance 176,085,000 41,643,000 
Corsonw OPLAR— priser ksi seiceneiacieuiaiy 
00 FAS 54@ 56 56@ 58 FAS ......... se ee IRC Decrease ......... 12,431,000 11,986,000 
6.00 No.1 com..... 36 38 40 42 Saps. and sel.. 65 68 72 7 7 9 SHIPMENTS FROM JAN. 1 TO FEB. 27 
7.00 No.2 com..._. 34 35 36 37 Né. 1 com. .... 49 51 49 50 51 52 7 eed Shingles 
8.00 , teas He. 2 com. A.. 3B 38 BS SS SF TOT 1088 ...... cc ccccs. 316,652,000 49,836,000 
. QvaRTERED Waite Oak— No. 2com. B.. 27 28 30 31 31 32 | {958 ..--- 345,978,000 $3'493,000 
and a ages 125@130 135@140 150@155 DP ccecccccoscoese ptoinenst i ti pte oa 
i 1 com. an = oo Se - ; 29,326,000 33,657,000 
eae ote 78 80 82 84 90 9% Log run ...... 40@. 55@ 60 65@ 70 Decrease ......... 29,326, 657, 
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Writes an Illinois Customer— 
“We Congratulate You 


Upon Absolutely Living Up to 


Advance Notices” 


.... the ear reached us in extra fast time and is 
unloaded. In a few days, we will make up speci- 
fications for another car...” 


This voluntary testimonial from a larZe manufacturer 
of sash and doors again confirms the high average qual- 
ity of Case-Fowler hardwood lumber and trim. 


Special Dryin3, Methods 
Produce Unusually Fine Grade 
of Clear Saps Poplar 


iT) 


Extremely bright stock is assured by our process of end-stackin}, 
before regular piling. This prevents stain in a natural way and 
produces fine-lookin?, clean lumber. 


Complete stocks of the above items are carried in 58” to 24” with 
moderate quantities of 3” and 4”. 


Red Gum 


Case-Fowler 4/4 Red Gum has no superior. It is manufactured from 
splendid large growth river bottom timber and cut from selected 
trees which afford an excellent assortment of widths and lengths. 


These quality factors are enhanced by our facilities for mixed cars 
that include Short Leaf Pine Finish, Mouldings and Yard stock 
shipped with Hardwoods— plus the satisfaction of dealin}, direct 
with us through our exclusive salaried representatives. 


May we quote on your next car? Address the nearest branch office or 


GENERAL SALES OFFICES 


1234 Commercial Trust Building, Philadelphia, Pa. 
J. H. MACKELDUFE, Manager 


CASE-FOWLER LUMBER CO. 


Manufacturers 
Macon, Georgia 





BRANCH SALES OFFICES 


For Editorial Review of Current Market Con. 


ditions See Page 41 


NORTHERN PINE 


MINNEAPOLIS, MINN., March 2.—The week 
was characterized by a fairly normal movement 
of northern pine. While there were few out- 
standing and large orders, the aggregate of 
smaller orders produced a good volume. Line 
yards are still buying conservatively. Car re- 
pair materials are in increasing demand. Box 
and crate manufacturers are buying in fair 
amounts. Prices are firm. 


BUFFALO, N. Y., March 2.—The northern 
pine demand has been kept down by bad 
weather. Wholesalers look for a rather light 
movement of lumber by lake during the coming 
season, as yards either have fair stocks on hand 
and will need little more, or will take a chance 
that they will be able to rely on rail deliveries 
without paying much advance in price. 


BOSTON, MASS., March 2.—Northern pine 
prices remain about where they have been for 
several weeks. Weather holds back retail trade. 
Sellers speak of the competition of western 
woods as a serious difficulty. Conservative dis- 
tributers say there is good business in prospect 
and that with favorable weather by the end of 
this month there should be a fair volume of 
orders booked. 

NEW YORK, March 1.—Some good sized ship- 
ments of northern pine in carload lots have ar- 
rived in the last two weeks. The movement from 
retail yards is in fair volume. 





NORTH TONAWANDA, N. Y., March 2,— 
Trade shows a gradual improvement. Wholesal- 
ers report sales in excess of those made during 
the corresponding period of last year. Indus- 
trials are taking the bulk of stock. Orders are 
usually placed with the understanding that ship- 
ments are to be made at once. Prices hold 


steady. . 
EASTERN SPRUCE 


BOSTON, MASS., March 2.—Frames are slow 
and the base price is off about $1. Provincial 
random also looks easier although freight rates 
are higher. Boards are hard to sell even at con- 
ecessions. Quotations: Dimension, rail _ ship- 
ments, 8- to 20-foot, 8-inch and under, $41@42; 
9-inch, $42@48; 10-inch, $483@44; 12-inch, $45@46. 
Provincial random, 2x3 to 2x7, $383@34; 2x8, $36@ 
38; 2x10, $38@39.50. Covering boards, 5-inch and 
up, 8-foot and up, D1S, $33@34; matched, clipped, 
8- to 16-foot, $38. Furring, 1x2, $33@34; 1x3, 
$32@33. 

NEW YORK, March 1.—Eastern spruce con- 
tinues weak here, but mill quotations preclude 
concessions by wholesalers. 


WHITE CEDAR 


MINNEAPOLIS, MINN., March 2.—The better 
demand for northern white cedar posts and 
poles which marked the preceding week con- 
tinued throughout the last week. Prices have 
undergone no changes. The pole market is still 


juiet. 
: HARDWOODS 


CHICAGO, March 2.—There is a fair volume of 
northern hardwoods moving at stable prices. De- 
mand for low grades by the box and furniture 
trade has increased. Automobile factories are 
caught up on their requirements and are not buy- 
ing much now. Southern hardwoods are in light 
demand and prices are weak. 





INDIANAPOLIS, IND., March 2.—Total vol- 
ume of hardwood business in this territory is 
holding its own, though there is a tendency on 
the part of many buyers to postpone purchases. 
There has been a little less brisk demand from 
furniture factories. The automobile demand is 
good, ash, oak and hickory having the call. 
The same grades are selling well with the farm 
implement factories, most .of which continue to 
work at capacity. Railroads are buying some 
ties and car stocks, and officials say the volume 
of repair work this spring will be large. Retail 
demand is off, both city and country yards being 
hesitant. 
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V.B.Churm 1553 West Madison 1234 Commercial § Spencer Arms 1234 Commercial 2131 Ry. Exchange reports indicate demand is virtually holding its 
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jis said to be no very large supply of seasoned 
mill stocks. 


KANSAS CITY, MO., March 2.—While de- 
mand for hardwoods continues good, some items 
were reduced $2 to $5 last week. A somewhat 
petter demand is noted from the automotive 
trade. Other consumers are buying steadily. 
Retail demand has picked up a little, wtih a 
strong call for oak flooring. Oak finish appears 
to be coming back into greater favor and inquiry 
for finish items is increasing. Demand for gum 
finish is good. 


ST. LOUIS, MO., March 1.—The southern hard- 
wood market shows a decided decline this week 
in many items of red and sap gum. There is 
not much activity from planing mills or furni- 
ture factories, but demand from automobile con- 
cerns is sustained and prices on automobile 
stocks remain firm. Thick elm and maple are 
somewhat scarce and bring good prices. 


CINCINNATI, OHIO, March 2.—The hardwood 
demand is improving. There is also a good 
line of inquiries in the market indicating an 
active March business. Prices have been steady. 


COLUMBUS, OHIO, MARCH 1.—Retailers are 
replenishing hardwood stocks for spring building. 
Buying by industrials is still good and is the 
best feature. Automobile, furniture, musical 
instrument and box factories are actively in the 
market. Railroad inquiries are fairly good. Dry 
stocks are not plentiful as weather has hampered 
production and drying. Oak prices at Ohio 
River: 

FAS No.1 No.2 No.3 
Qdartered «..ccsess $155 $90 $50 mre 
WUE. oc otis wee nce 109 % 45 $20 


HOUSTON, TEX., March 2.—Although busi- 
ness is fairly good and prospects improving, 
prices are fluctuating from day to day. There is 
a fair movement of sap and red gum and oak 
flooring grades. 


BALTIMORE, MD., March 1.—Hardwood men 
say orders are being booked in good volume. 
The lower grades appear to have the call, but 
distribution of high grade stocks also proceeds 
upon a scale that prevents accumulations. Dry 
lumber is reported to be getting quite low and 
production has been held down by weather. The 
level of values is being maintained, both in the 
domestic market and abroad, where assortments 
of American stocks are further reduced. 


MINNEAPOLIS, MINN., March 2.—Northern 
hardwood prices hold firm despite the normally 
quiet period. There has been little movement 
of hardwood lumber in this territory in the last 
week. Factories are buying only in restricted 
volume. The supply of dry lumber is light. 


BOSTON, MASS., March 2.—The principal 
consumers are taking a fair interest in hard- 
woods and buying for current requirements. 
There is still quite a range in prices but the 
general undertone of the market looks stronger. 
Oak has advanced, and poplar and chestnut also 
are somewhat stronger. The flooring trade is 
expected to pick up appreciably by the latter 
part of this month. Flooring quotations, 13/16x 
24-inch: Birch, clear, $84@88; No. 1, $72.50@ 
75; clear maple, $96.50@98.50; clear plain white 
oak, $104@106; selects, $86.75@91.50; No. 1 com- 
mon, $72.50@74. Quotations, inch: 


FAS No. 1Com. 


PEE Soa ete tone a eae $110@120 $80@85 
CE ee ee 83@ 90 63@68 
WENOE Ser Ss aca i ny ee eae 75@ 80 45@50 
PR Oe oats sewea us 130@140 7T5@85 
ROR NT 85. a Stata ae oa oss 110@120 62@70 
Se ne 115@120 80@85 
ME Ia ee ta. lara nS Pec hor 100@110 60@65 
Oak, white, plain............ 110@120 a 
Oak, white, quartered....... 155@165 a Se 
I Ss Sadho sae ee ek 110@120 ~ S 


BUFFAILA, N. Y., March 2.—Hardwood buying 
is rather light. Some yards find trade as good 
a8 a year ago, but with others a noticeable 
falling off has taken place. Mills are inclined 
to hold prices at a firm level, but there is not 
enough response from consuming plants to cause 
4 stimulus to prices, which remain about steady. 


NEW YORK, March 1.—Maple and oak flooring 
Continue hardwood leaders, with oak lumber in 
800d demand. Poplar, basswood and chestnut 
have enjoyed a fairly good movement. Good 
chestnut continues scarce. Wholesalers of birch 
and beech report an active business for Febru- 
ary. Industrial demand is in good volume. 
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Can be installed under = any the owner’s taste. Gypsolite is 6 ways 
weather conditions and at any better: greater strength; lighter weight; 
time of year. It can be papered, less breakage; better insulation; saws 
painted, calcimined, or pan- more easily; nails within %” of the 
eled; any decoration to suit edge if necessary, without breaking the 










































Gypsolite saves 
money in yearly 
fuel bills 


Hundreds of uses for this 
tried and better wallboard 


OW is the time, while the discomforts of winter are 
still fresh in mind, to sell the advantages of Gypsolite 
to property owners in your locality. There are hundreds of 
frame garages, for example, not connected with house heat- 
ing plants. Point out to the owner that large Gypsolite 
boards, nailed directly to studding, at small cost, will keep 
out intense cold; that next winter, in ordinary weather this 
insulation will be sufficient for garage purposes, and in severe 
weather a small burner will be all that is required. No dan- 
ger from fire, as Gypsolite will not burn. 


Basement rooms, ‘such as laundry, 
fruit store room, or furnace room can 
be made clean, sanitary, and fire-re- 
sisting. The unused attic can quickly 
be made over into a den, extra sleep- 
ing quarters or children’s play room. 
Owners will be surprised at the small 
cost of toning up the entire house, 
erecting needed partitions, repairing 
damaged walls, adding extra rooms. 








Cuts as true and clean as Pine 


Carpenters and builders save a lot of 

time in putting up Gypsolite, and 
obtain a finished job that does credit 

ago sat a to their workmanship. No crumbled 

Gypsum Co. edges; no split core. 

Gypsolite will not warp, crack nor 


shrink. 


Write for Free Literature to Distribute to Prospects 





Gypsolite may be shipped in straight or mixed cars, 
with Insulex, Plaster, and other gypsum products, from our three mills 
located at Ft. Dodge, Ia., Akron N. Y., and Rotan, Texas 


GYPSCLITE 


UNIVERSAL GYPSUM COMPANY, Chicago 
Dept. 48, 111 W. Washington St. 
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SELL A LADDER 


SSS 
WITH EVERY BILL TEES 
G BESS 
of LUMBER EEE 
c= 2 P 
NASER 
SSO RSR RATES 
SERRE 





WE PAY THE FREIGHT 


W.W. BABCOCKCO. 


BATH,NY. 





























The Lumber Underwriters 


A. B. BANKS & COMPANY, Managers, 
FORDYCE, ARKANSAS 


Announce the Removal of Their Offices 
to the 


Home Insurance Building, 
LITTLE ROCK, ARKANSAS 


Direct Western Union ‘and Postal Telegraph connections in the offices 
together with other improved facilities will enable the Lumber Under- 




















Shingles 


writers to offer a Superior Fire Insurance Service to Lumbermen. 
Lath and 


th a 4 Mixed Cars for Dealers 


aad Dealers who are now sending out inquiries on their 
Norway spring needs are urged to give us an opportunity to 
White Pine quote on straight or mixed cars of the items listed at 
Hemlock the right. Our quality trees, careful manufacture and 
Yard Stock inspection insure yoy dependable values. 


= Right Prices and Quality guaranteed. 


Maple 





Flooring | Stack Lumber Co. 
Small Timbers MANISTIQUE, MICHIGAN 











Priees* have held rather steady, 


being upward. 


NORTIL TONAWANDA, N. Y., March 2.— 
Market conditions have toned up with the ap- 
proach of spring and a steady improvement in 
buying is reported, all woods coming in for a 
fair amount of attention from consumers. Buy- 
ers, who are identified mostly with the manu- 
facturing trade, are urging prompt shipment 
when placing orders. No change in quotations 
is reported. : 


any changes 


LOS ANGELES, CALIF., Feb. 27.—Hardwood 
demand is more active than it has been at any 
time since the first of the year. Prices are 
firmer and mills refuse to accept orders below 


list. 
FIR, SPRUCE, CEDAR 


CHICAGO, March 3.—Douglas fir uppers con- 
tinue weak but commons are strong. Conces- 
sions on the former, however, have been slight 
and the decline represents little more than the 
advance that took place early in the year when 
production was lower. Yard demand remains in- 
active on account of the bad weather. 

NEW YORK, March 1.—Fir prices are well 
maintained in the face of abundant shipments 
and the presence of approximately 9,000,000 feet 
of transit stocks aboard ships in the harbor. A 
determined effort is to be made to move lumber 
into the yards in the next few weeks. 





BOSTON, MASS., March 2.—The Douglas fir 
trade has been rather slow and uncertain of 
late. There appears to be a little too much 
stock in transit. Sellers are urgent and concilia- 
tory and buyers are cautious. Within a few 
days there have been sales of ordinary schedules 
of No. 1 common dressed fir at $28@30, ship's 
tackle, Boston; for direct mill shipment $33 
is asked. No. 1 common fir boards are $30.504@ 
31, but some recent sales have been made at 
less. 

KANSAS CITY, MO., March 2.—Demand for 
fir is good. More transit cars have been coming 
out of late, but there are not enough of them to 
affect prices. Upper grades are not quite so 
firm. Inquiry from country yards is growing. 

SAN FRANCISCO, CALIF., Feb. 27.—There 
has been slight change in the fir market. The 
volume has been sustained with prices below de- 
sirable levels. Export business is maintaining 
its high average for this season. There has been 
a marked increase of business, however, in creo- 
soted materials. 


LOS ANGELES, CALIF., Feb. 27.—The fir 
market has expanded during the week with a 
better demand coming from retail yards and in- 
dustrial sources. Flooring and long dimension 
are in good demand and prices hold firm. 


CYPRESS 


NEW ORLEANS, LA., March 1.—Mill group 
reports show increase of sales volume, whic! 
was exceeded, however, by the volume of ship- 
ments. Production ranked third, registering 
nearly 13 percent below normal, whereas orders 
and shipments both ran above the line of normal 
production. February sales volume was thi 
best for that particular month in several years 
and current business is seasonably brisk. Prices 
are unchanged and firmly held. 


CHICAGO, March 2.—Cold weather is working 
against the cypress market, cutting down con- 
sumption and weakening buying. There is some 
inquiry being received by local distributers from 
industrial concerns and retail yards and there }* 
a little buying, but it will not be extensive un- 
til the retailers start to move the stock alread) 
in their yards. 





KANSAS CITY, MO., March 2.—Country buy- 
ers are holding off until better weather. The de- 
mand from city yards has been pretty well cov- 
ered., Some orders are coming from industrial 
consumers. Prices on all items remain firm. 


BUFFALO, N. Y., March 2.—Cypress has 
about held its own in this market recently. De- 
mand is chiefly for thick stock and prices are 
firm. 


NEW YORK, March 1.—Cypress is holding its 
own, with cargo shipments at a standstill and 
railroad arrivals just about sufficient to keeP 
stocks in good shape. Mills find enough busl- 
ness to keep prices firm. Inquiries in the hands 
of wholesalers are sufficient to indicate a much 
better spring volume than a year ago. 
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anges 
BOSTON, MASS., March 2.—There has been no 
9 jmprovement in demand during the last few 
a ap- weeks. Industrial call is quiet, and yard items g 
nt in are dull. Very little cypress has arrived lately. ot 
for a Red cypress producers show a stronger tendency 0 
Buy- to maintain lists than some yellow cypress mills. wv \4 
cee, Quotations on yellow cypress: ny CY *] 
ment FAS Selects Shop x, 
tions Pb ciavenkne cores $85@ 98 $70@ 83 $53@58 A) WY QP 
Gi O/ Sec ccc ccs 90@108 80@ 93 63@68 t ot oe) 
(RRR AR 105@115 88@105 73@83 ¢ g% 
wood ME Kaiseedntouws 125@135 xa Qens Pee Xv 
t any —_-———— 
3 are BALTIMORE, MD., March 1.—The demand for 
below cypress continues to be confined to immediate 
wants, with offerings not so pressing as to in- 
dicate that sellers would be willing to make 
P definite concessions. Mills adhere firmly to price 
2ON= Hy 
Renee lists. OER ein 
slight INDIANAPOLIS, IND., March 2.—Demand for 
a the cypress has been affected by adverse weather. 


when Industrial demand, while fairly active, is not 
is in- as great as was hoped for this spring. City Electric Drying Oven With Automatic 
yards are placing some orders, but the volume re 
is not large, and business done with rural yards Heat Control 








well is small. Retail stocks are not large. - - ‘ ; : 

wee : aoe Moist Air With Moore’s Triple Beam Scales and Elec- 

) feet | CINCINNATI, OHIO, March 2.—There has D e : : u determine the exact 

r A been some little improvement in cypress but ry Ki ns tric Drying Oven ” can _—e 

mber not enough to change the general character of moisture content of your stock before it is 
ican Paglia ga removed from the kiln. Oven illustrated con- 

‘aye LOS ANGELES, CALIF., Feb. 27.—With the sists of an asbestos composition box bound 

n 0 i ion of th h and door fac- , : 

much San the aulcuas dedaine io ante aalies. Ge with metal. Temperature may be raised or 

cilia- ders are being placed daily and reserves are get- Write for booklet “‘ Drying lowered at will as the heat is automatically 

a ting low. Prices are unchanged. Lumber to a Definite trolled 

os Moisture Content.” controlled. 

ship's . 

i's HEMLOCK a . | 

).50% CHICAGO, March 2.—There is a fair volume ecessary and inexpensive. 

le at of hemlock moving mostly to the city trade, al- 


though the country trade is showing signs of 


+ i opening up. Prices are being quoted at $4 to , Moore Dry Kiln Company 


$4.50 off list. Dry stocks at the mills are be- 














— coming scarce. “KILN BUILDERS SINCE 1879” 
m to saa 
—" Dg Mtgg: ar Ning a Age ena sage Te = ogee Jacksonville, Fla. ©  2FallyEqusped Psu. ~“ North Portland, Ore. 
ng. rivals have been light, due to freight tie-ups 
from snow. Arrivals of West Coast stocks, how- | 

"here ever, have been heavy and there are plentiful 

The supplies on the market. Prices hold firm. 
Vv de- een a 
rom BOSTON, MASS., March 2.—The hemlock mar- I 9 P 
— ket is weak and very little demand is being t Sa leasure 

sae found even by the most aggressive sellers. Some 


transit cargoes of western hemlock have been ll —~ hi 99 
moved at $3@5 off lists for direct mill shipment. to Se earw ite 
i. * Eastern and northern hemlock offerings are mod- 
i ta erate, but ample for current needs. Eastern 
aera clipped boards are $32; northern clipped, $31, and 
: random, $29@30. 


BUFFALO, N. Y., March 2.—Trade in hem- 
lock is on a rather small scale, because of the 
small amount of new building work being 


e fir 


roup started, and most retailers find stocks adequate 
hich) for the time being. Prices show a Softening 
ship- tendency. 

ering 

rders WESTERN PINES 


= CHICAGO, March 2.—Inquiry is active and 
fee local distributers are receiving a few orders for 
ears mixed cars, but the yards are buying only for 











rices immediate requirements. The market appears 

to be a little weaker than it was a week ago. 
king ANY 7 aes ee : . , Ory trp ~ 
me ee ce an i le ON TRACTORS, carpenters, 
bean § been a noticeable increase in orders and in- : we 
from quiries for upper grades with slight price ad- builders are your friends when 
may? vances in some items. Sugar pine is exception- SERT a * ° 
a ~ _— with stocks of many upper grade items you sell them Nearwhite Soft short- 
i ow. Mountain mills are preparing to resume log- Pt - rT > Pe . . *¢ 
ead ring as early as possible, Commons are moving leat. ‘The fight for business is shifted 

above normal for this season. Box material is c . - - ‘ ? 
buy- Scarce with prices up. The trend of the market irom your yard to your competitor Ss 

- 1S upward and the tone good. Retail business rar 9a « © SONT - 
» de Fr = 
de 8. cree caliper yard. : It sa pleasure to sell “Neat 
trial —— white” Soft Shortleaf. 
n. wa YORK, March 1.—Demand for Idaho 
ite pine continues to improve in the face of e 

ion recent advances—in some instances as much as Cut-to-Length Stock a Specialty 
De- $2. Good stocks that were held up in transit 
are have been arriving for the last week or ten days ee my ane. caer 28 

and retailers have been working hard to clear 

railroad terminals. 
g its ————— 
and BOSTON, MASS., March 2.—The demand for MT 
keep western pines is quiet. The few unimportant * 
yusi- orders placed for Pondosa pine during the last 
ands Week have been mostly for No. 2 common and ELECTRIC MILLS, MISS. 
auch wen the following range: 1x6, $48.75@50.25; 

HS and 1x10, $45.75@47.25; 1x12, $46.25@48.25. E. E. HALL, Sales Manager 

ebruary was an unsatisfactory month for the J 
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than teams. 


With self-cleaning tracks, quick short turning 
ability, plenty of ground clearance and a 
ground pressure of only 334 lbs. to the square 


Can You “Skid” 
Under All Conditions 


The Trackson Full-Crawler equipped Fordson, 
with its extra weight, increased power, and 
broad steel crawler tracks, can be depended 
upon to bring in the logs faster and cheaper 





inch, this Trackson-Fordson will go through 
mud, sand, swamps, and underbrush without 
trouble and easily hauls big 2 team logs. 


Write for Literature 


The Full - Crawler Company 
Dept. of Geo. H. Smith Steel Casting Co. 
- MILWAUKEE, WIS. 


510 Clinton St., 
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Idaho white pine distributers but they look for 
steady improvement. No. 3 common is firmer. 


KANSAS CITY, MO., March 2.—Added 
strength was shown in sugar pine prices last 
week, advances being made on some _ items. 


There was no change in other western pines. 
Demand still is running largely to factory stock, 
but retailers are putting out more inquiry, espe- 
cially for common boards and dimension. 


LOS ANGELES, CALIF., Feb. 27.—Industrial 
buyers lead in demand for western pines. Prices 
are firm with a tendency to advance. 

REDWOOD 
SAN FRANCISCO, CALIF., Feb. 27.—There 


has been a sustained and encouraging demand 
for redwood with prices exceedingly firm. North- 
ern California, eastern and western markets have 
all shown gains during the week, with export 
business on the upward trend. Orders for the 
year are in excess of production by nearly 5,000,- 
000 feet. The outlook is bright. 


NEW YORK, March 1.—Distributers are in 
good position to meet early spring demand for 
building items. Wholesalers report satisfactory 
lists of inquiries for building stocks from the 
suburbs. Industrial demand holds up well. 


KANSAS CITY, MO., March 2.—Demand for 
redwood here continues light, the few cars 
being bought calling for a mixture of lath and 
moldings or siding. Prices are soft. 

BOSTON, MASS., March 2.—The redwood 
market is quiet, but prices remain steady. Dis- 
tributers are preparing for an active spring 
business. Trade has been held back by the 
severe weather of the last few weeks. Neither 
industrial users nor retailers have much redwood 
remaining in stock, 


LOS ANGELES, CALIF., Feb. 27.—The de- 
mand for redwood is better than it has been at 
any time this year. Sales continue to lead pro- 
duction. Mill representatives are announcing 
the possibilities of price increases before an- 
other thirty days. 


NORTH CAROLINA PINE _ 


BOSTON, MASS., March 2.—Industrial demand 
for North Carolina pine is about fair for the sea- 
son. Yard trade is dull. Plenty of good band 
sawed narrow edge is offered at $61@62, although 
some mills ask $66. Roofers, which were re- 
cently in limited supply and advancing, are dis- 
tinctly easier; 8-inch air dried are $32.50@33, 
Low range 1x4-inch shortleaf flooring: Bé&bet- 
ter rift, $79; C rift, $61; B&better flat, $59.50, 
Partition, B&better, }4-inch, $57. 





NEW YORK, March 1.—North Carolina pine 
products have been held firm in price by manu- 
facturers and wholesalers, even though light 
buying has resulted from inability to make de- 
liveries and a stoppage of winter building. Nu- 
merous inquiries are being received from retail- 
ers whose stocks are low. Many retailers have 
been buying in mixed carlots to take care of im- 
mediate needs. 


BUFFALO, N. Y., March 2.—The North Caro- 
lina pine demand shows little tendency to im- 
prove. Retailers are filling in their wants to 
about the usual extent at this time of year, 
but building is quiet. An easier tone to prices 
is reported. Six-inch roofers are $30.50, a de- 
cline of 50 cents. 


BALTIMORE, MD., March 1.—The North 
Carolina pine was more active last week. Box 
makers were in the market for considerable 
quantities of boxboards, quotations on which are 


firm. 
SOUTHERN PINE 


CHICAGO, March 3.—Demand for southern 
pine continues quiet. Bad weather is holding 
up retail yard deliveries and dealers are not 
willing to add to stocks that are already in fair 
assortment. Transits are lighter than usual. 
No. 2 common boards are weak but prices on 
practically all other items are steady. 


NEW ORLEANS, LA., March 1.—Mill reports 
show a gain of orders for the week that swings 
them well above the normal line. Shipments 
increased less markedly and ranked second. 
Production registered a slight decline. Local 
comment on the market rates inquiry brisk and 
spot business fair, but prices a bit soft in spots, 
though fairly well held taking the list generally. 








ST. LOUIS, MO., March 1.—Southern pine or- 
ders for mill shipment show an increase this 
week. Prices, however, are somewhat weaker 
than a month ago and it is apparent that the 
market has declined from 50 cents to $1 during 
the intervening period. Production has _ in- 
creased, and, as it is rather early for spring buy- 
ing, it is believed that the consuming trade has 
not absorbed the excess. There is a good de- 
mand for well loaded cars of No. 1 dimension and 
No. 2 common and better dimension. There are 
many calls for 2x12-inch, 16-foot; 2x4-inch, 16- 
foot; and 2x6-inch, 16-foot No. 2 common and 
better dimension S4S, and also for 1x10-inch No. 
2 boards and shiplap. Few cars are in transit. 

KANSAS CITY, MO., March 2.—Common 
grades of southern pine found rather a slow re- 
ception last week. Flooring demand was good in 
the East, and there was a good demand in the 
South for all grades, especially from new oil 
field sections in Louisiana and western Texas. 
In the middle West and East demand for yard 
stock in general was poor. An increase was 
noted last week in the number of transit cars 
and prices have weakened slightly. 


INDIANAPOLIS, IND., March 2.—A little bet- 
ter demand for southern pine was noticed last 
week. It is said that yard stocks are in fair 
shape, and in view of some uncertainty as to the 
construction volume this spring, dealers are 
cautious. Bad weather last week halted opera- 
tions for a couple of days, but better weather 
is expected. An industrial demand from the oil 
fields in the southern part of the State and an 
increased demand from the railroads are two 
encouraging features. Prices hold firm. 


CINCINNATI, OHIO, March 2.—The season 
has been backward in southern pine and con- 
tinued bad weather has served to delay opera- 
tions on the part of retailers in anticipating 
spring needs. The building program for Cin- 
cinnati indicates as great a volume of business 
as last spring. Prices are steady. 


NEW YORK, March 1.—There is a good de- 
mand for timbers from railroads and industrial 
sources. All southern pine lumber is in good 
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demand, and prices are firmly maintained. Roof- 
ers and trim have been in heavy demand all win- 
ter. - 


BOSTON, MASS., March 2.—Demand for south- 
ern pine is quiet. Retail yards are littered with 
snow and ice, but a few days of real spring 
weather will expedite deliveries and stimulate 
buyers to replenish their stocks. Prices are gen- 
erally steady, although some sellers have grown 
more conciliatory. High range on 1x4-inch long- 
leaf flooring: Bé&better rift, $92; C rift, $74; 
B&better flat, $638. Partition, B&better, }j-inch, 
$61.25. 


BUFFALA, N. Y., March 2.—Southern pine 
buying is limited to small lots in most cases 
and building is much restricted by bad weather. 
Prices show an easy tone, although not much 
actual change is reported. 


HOUSTON, TEX., March 2.—The southern 
pine market is slowly improving, according to 
Houston sales managers. While business is not 
heavy, shipments are moving regularly. Chief 
demand is for yard stocks. Export trade is still 
improving. Prices remain firm. 


LOS ANGELES, CALIF., Feb. 27.—The vol- 
ume of orders for southern pine showed an in- 
crease during the last week of February. Mill 
representatives are accepting orders with the 
assurance that shipment will be made immedi- 
ately, as production exceeds sales. Prices are 
steady. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., March 2.—Red cedar 
shingle prices this week are 5 cents higher 
than a week ago. Reports from the West are 
that production about equals demand. 


KANSAS CITY, MO., March 2.—Shingle prices 
still are soft and retailers are not showing much 
interest. Country demand is slow. Clears are 
$2.80, and stars $2.60, with some sales made at 
10 cents less. Lath demand is good. Southern 
pine lath are plentiful enough, but redwood and 
western pine are rather scarce. There are no 
larch lath on the market. Demand for siding is 
slow and prices are weak. 


ST. LOUIS, MO., March 1.—The shingle mar- 
ket remains firm this week, while little change 
is noted in demand. There is not much activity. 
Quotations: Extra clears, $2.90, mill base, and 
$4.41, St. Louis; extra stars, $2.60, mill base, 
and $3.94, St. Louis. 


COLUMBUS, OHIO, March 1.—The shingle 
market holds up well, with a fair volume of busi- 
ness reported. Rural dealers are buying stocks 
for spring building. City retailers show more in- 
terest. Receipts from the Pacific coast are suf- 
ficient for current needs, but there is no over- 
supply, and transit cars are not numerous. Red 
cedar shingles are $4.95; extra stars, $4.35, de- 
livered. There is a fair demand for British 
Columbia XXXXX at $5.75. Lath trade is steady 
and prices are unchanged. ’ 

NEW YORK, March 1.—There is a good de- 
mand for spruce lath, with prices a shade firmer 
than a week ago. The supply of eastern lath has 
held up fairly well, mainly because of light buy- 
ing and inability to move stocks. There has been 
a pronounced improvement in demand for fir lath. 
There is also a good market for West Coast 
shingles that has served to keep prices up in 
the face of large arrivals. Yards are not espe- 
cially well supplied with shingles. 


BUFFALO, N. Y., March 2.—Shingle prices 
are about as for several weeks, with British 
Columbia XXXXX, $5.81; Washingtons, $5.36, 
the latter being up 5 cents. Extra clears are 
$4.66 and stars, $4.16. Buying is on a much 
restricted basis. A stronger market in lath has 
developed lately, with quotations up 25 cents. 
ha pine are $9.50; hemlock, $7.75; spruce, 
7.25, 


BOSTON, MASS., March 2.—The lath trade is 
quiet but the shingle business is almost at a 
Standstill. Both retail yards and mills are 
Snowed in. White cedar shingles are $4.50@4.75 
for extras, and $4@4.25 for clears. Red cedars 
are moving slowly, but the market remains firm, 
with British Columbia XXXXX quoted $5.96, rail 
Shipment. Concessions are being given on east- 
em spruce lath. The current range is $7@7.25 
for 1%-inch, and $7.75@8 for 15-inch. 


INDIANAPOLIS, IND., March 2.—Little de- 
Mand is seen here for shingles and indications 








ORTON Cranes 








handle millions 


of ties at International Creosoting 


Here’s an ORTON Crane, 
with a capacity of 24% tons at 
50’ radius, handling 100 ties 
at one time. 

It’s owned by the Interna- 
tional Creosoting and Con- 
struction Co.—one of the lar- 
gest creosoting plants in the 
world. 

International has standard- 


ized on ORTON Cranes, 


operating eleven of them at 
various plants where they 
handle millions of ties a 
year. 

ORTON Locomotive 
Cranes are built in 9 sizes— 
from 5 to 50 tons capacity. 
Drop us a line for catalog 
A-37 it describes and illustra- 


tes every type of machine we 
build. 


ORTON CRANE & SHOVEL CO., 
Formerly ORTON & STEINBRENNER CO. 





ORT 


608 S. Dearborn St. 





CRANE & SHOVEL CO. 
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CHICAGO, ILL. 














This trailer is preferred by lum- 
bermen who use tractors for haul- 
ing trains of logging trailers because 
it gives a steel center line draught 
through the entire train. 


Hemming o=:s. 8-Wheel Trailer 


The sturdy construction of all Hemming 
4-, 6-, and 8-wheel log wagons and trailers 
insures long wear at rock bottom main- 
tenance cost. They are especially designed 
to meet the needs of lumbermen. That's 
why so many of them are in use today on 
the most difficult logging operations. 


Write for Complete Catalog Today. 


io 









SPECIFICATIONS: 
AXLES 4” x 6” split hickory. 
SKEINS 3%%”’ x 10” or 4’’ x 12”, long sleeve 
maileable. : 
WHEELS 34’ diameter, with 5’, 6” or 8” tire. 
BOLSTERS 4’’x11”’, 6’ long; side bars, 4’’x6” 
center bar, 4'4’’x6'’”’, with 3’’x5’’ built-up 


bars. 
TONGUE 4’’x6’’, 5’long; reach,4’’x6”,ii’ long. 
CAPACITY 10 tons. 








HEMMING WAGON FACTORY, Meridian, Miss. 
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are that the spring volume will not be as heavy 
as was first indicated. The rural situation re- 
mains somewhat doubtful, with dealers having 
fair stocks and buying only sparingly until they 
determine just what will occur in the farm con- 
struction field. Few cars are coming into the 
State and some difficulty is being experienced 
in disposing of these offerings. Demand for lath 
has shown no improvement, but stocks are low. 


HOUSTON, TEX., March 2.—The demand for 
lath is gradually improving, but shingles con- 
tinue sluggish. Prices are unchanged. 


NEW ORLEANS, LA., March 1.—Cypress 
shingles are in fair demand only, though the 
February review shows shingle sales rather 
above the average for that month. Prices are 
unchanged and well held. Cypress lath are 
in active call and relatively small supply at the 
mills, with prices unchanged and firm. 


LOS ANGELES, CALIF., Feb. 27.—Inquiries 
indicate that March will witness a continual 
improvement in the shingle market. Prices are 
firm and orders for redwood shingles are increas- 
ing. Some mill representatives report a 5-cent 
advance. The lath situation is holding its own. 


MAHOGANY 


BOSTON, MASS., March 2.—Demand for ma- 
hogany is sufficiently active to absorb all offer- 
ings promptly and keep prices firm. Sustained 
interest is shown by nearly all classes of con- 
sumers. Very little thick mahogany is now 
available in No. 2 common and practically none 
at all in No. 3 common. There is a brisk call 
for veneers and some buyers are offering moder- 
ate premiums for extra attractive fancy figured 
stock. Prices remain virtually as last quoted. 


BOXBOARDS 


BOSTON, MASS., March 2.—There is a fairly 
seasonable volume of business in boxboards. 
Prices have remained about steady during the 
last few weeks. Some eastern producers cut- 
ting native softwoods have larger stocks than 
they desire and occasional offers of bargains 
in the cheaper grades are the natural result. 
Large distributers say that the outlook in boxing 
and crating stock this year is fully up to last 
year’s business. Round edge pine boxboards, 
inch, are $27@29, and there has been recent 
business in very nice square edge stock at $35. 
One sale of inch hemlock boxboards at $20 is 


reported. 
: CLAPBOARDS 


BOSTON, MASS., March 2.—Clapboard trade 
has been held back by severe weather. Re- 
tailers have permitted stocks to run down. The 
general price situation is steady to firm. Quo- 
tations: Eastern spruce, a thousand pieces, 
4-foot, 6-inch, extras, $120; clears, $115; second 
clears, $110; 5%-inch, $5 less. Pacific coast 
clapboards, clears, a thousand square feet, west- 
ern spruce or California pine, $40; redwood, 
$28; red cedar, $30. 


TROUBLE AND LITIGATION 


MINNEAPOLIS, MINN., March 2.—T. B. Walker, 
veteran Minneapolis lumberman, last week won 
an eleven-year old legal controversy which involved 
$8,000,000 of property. The Minnesota supreme 
court upheld Mr. Walker’s claims against Mrs. 
Florence Akeley Quirk, a daughter of Mr. Walker’s 
former partner and heir to the estate of H. C. 
Akeley. The suit was started in 1915 when Mr. 
Walker went to court to ask settlement of claims 
against the partnership between Mr. Akeley and 
himself, which had been dissolved three years be- 
fore. Mrs. Quirk then filed counter claim in- 
volving $8,000,000, contending that rich mineral 
lands, which were bought for timber holdings orig- 
inally, should have been included in the partner- 
ship. Tons of evidence were submitted during the 
long litigation. Documentary instruments of all 
descriptions were submitted for perusual of the 
court. The evidence was filled with romance. Log- 
ging superintendents and veteran timber cruisers, 
some of them octogenarians, took the stand. They 
brought back memories of the early lumbering days 
and told how timbermen of that time rushed to 
obtain holdings in northern Minnesota. There was 
unfolded a tale of the acquiring of lands which 
were stripped of timber and then sold for taxes as 
worthless until rich minerals were found beneath 
the surface, then the tremendous growth in value. 


WASHINGTON Court Hous, OHIO, March 1.— 
Involuntary bankruptcy proceedings have been filed 
in the United States court at Columbus by the 
Bauman Lumber Co., and the McLaughlin Lumber 
Co., both of Cincinnati, against the Baker Lumber 
Co., of Washington Court House, Ohio. It is 
claimed by the petitioning creditors that the Baker 
Lumber Co. is insolvent. 














Le 


United Kingdom Lumber Trade 


WASHINGTON, D. C., March 1.—A. E. Boadle, 
trade commissioner at London, under date of Jan. 
28 reported to the Department of Commerce that 
the demand for American hardwood lumber in the 
English market had eased somewhat during the 
last few weeks and agents were finding new busi- 
ness difficult to obtain. The few orders then being 
placed were mostly for special items and the slight 
fall in shippers’ quotations on some species was 
making buyers doubly cautious. Stocks remained 
heavy in the hands of importers and consumers so 
that stocks showed no reduction. 

Southern pine conditions showed little change 
from the first of the year, although shippers’ quo- 
tations on sawn timber had eased somewhat. The 
reduction failed to stimulate business to any ap- 
preciable extent notwithstanding the fact that the 
demand from Liverpool was scmewhat more active. 

Announcement was made during the last week in 
January of the placing of orders by one of the lead- 
ing railroads for approximately 13,000,000 Douglas 
fir railroad ties, although the business was actually 
closed late in November. British railroads and 
official bodies are now stipulating for British Co- 
lumbia stock on their tenders for Douglas fir, so 
that there is little opportunity for American ex- 
porters to participate directly in this business. 

Consumption of European softwoods remained 
heavy and with the improvement in general trade 
is not likely to decrease. Even though approxi- 
mately 160,000 houses were built last year little 
impression has been made on the housing shortage 
in the United Kingdom and the demand for wood 
for housebuilding is expected to equal, if not ex- 
ceed, that of last year. 


“With the acceptance by the railroad workers’ 
union of the national wage board’s decision,” says 
Mr. Boadle, “the companies will probably proceed 
with their construction and car building programs, 
which should have a beneficial effect on the lumber 
trade, as during normal times the British railroads 
are large lumber consumers. The coal situation. 
however, still hangs like a dark cloud over the 
business horizon and until this is settled there will 
always be danger of a dispute that would have dis- 
astrous effects on business generally, in the conse- 
quences of which the lumber trade would be bound 
to participate.” 


Douglas Fir Exports in 1925 


WASHINGTON, D. C., March 1.—The lumber divi- 
sion, Department of Commerce, points out that it 
is noticeable from 1925 export statistics that while 
the total Douglas fir exports last year were about 
160,000,000 feet, or 14 percent, less than in 1924, 
the decrease was practically all in timber, or 6x6 
inches and larger. The exports of the smaller saw- 
mill sizes and boards, planks and scantling showed 
the relatively small decrease of only 2 percent, 
amounting to 15,000,000 feet. 


“Tt is distinctly to the interest of our sawmills,” 
says the lumber division, “that our lumber export 
trade was able to maintain the volume of lumber 
sizes, since the export of boards, planks and scant- 
ling provide much more work for our sawmills than 
the export of timber, for which the foreign demand 
is largely in sizes of 12x12 to 24x24 inches. If 
this trend in the exportation of Douglas fir can be 
continued, it will result each year in relatively 
more work for our sawmills. 

“Of the total decrease in Douglas fir exports last 
year from 1924 of about 160,000,000 feet, the 
greater part was represented in the decrease of 
146,000,000 feet of timber. This timber decrease 
included a loss of 97,000.000 feet in Japan, 26,- 
000,000 feet in China, and 13,000,000 feet in Aus- 
tralia, as well as smaller amounts in the United 
Kingdom, Peru, and Chile. The decrease in Japan 
was doubtless mostly due to over-buying in 1924 
and somewhat to restricted purchasing power. The 
much touted coming competition from Siberia in 
Japan has not developed in volume and it is known 
that quality or size competition from that source 
is not possible. China also laid in large stocks 
during 1924, and in the case of Australia, the de- 
crease of about 13,000,000 feet in timber was over- 
balanced by an increase of about 30,000,000 feet in 
lumber sizes. 

“While there was a net decrease in exports of 
Douglas fir lumber sizes of about 15,000,000 feet, 
there was a series of approximately balancing de- 
creases and increases in the various foreign mar- 
kets. The Japanese market took 97,000,000 feet 
less lumber last year than the year before and 
China and Peru each 15,000,000 feet less. How- 
ever, these decreases were largely balanced by the 
following increased takings of lumber sizes: Aus- 
tralia and New Zealand, 36,000,000 feet; conti- 
nental Europe, 20,000,000 feet ; Latin-America, 19,- 
000,000 feet; United Kingdom, 14,000,000 feet. 

“It will be noted that there was little change in 
the export of snes me fir logs. On Jan. 1, 1925, 
the customs classification was changed from ‘logs 


and round timber’ to ‘logs and hewn timber,’ hewn 
timber being previously included with the sawn 
timber under 


timber, hewn or sawed.’ The 1924 








export of logs and round timber was 8,515,000 feet, 
and in 1925 the export of Douglas fir logs and hewn 
together amounted to 8,095,000 feet. <A slight de- 
crease of log exports is therefore shown. 

“It should also be noted that while our foreign 
shipments of rough Douglas fir lumber decreased 
12,000,000 feet, our exports of dressed Douglas fir 
lumber increased from 20,000,000 to 24,000,000 
feet. This represented just so much additional 
work for our sawmills.” 


Wood Exports from Sweden 


WASHINGTON, D. C., March 1.—Commercial At- 
taché Klath cables the Department of Commerce 
from Stockholm that ice-locked harbors reduced ex- 
ports for January. Rough lumber exports were 
29,383,000 feet, including 7,554,000 feet of box 
shook. Planed lumber exports were 9,582,000 feet, 
including 681,000 feet of box shook. 

Consul General C. I. Dawson reports that ex- 
ports of sawn and planed lumber from Sweden dur- 
ing 1925 were slightly over 2,000,000,000 feet, the 
estimate fixed rather early in last year’s shipping 
season, and approximately 110,000,000 feet more 
than exported in 1924. 


Pitch Pine Imports Into Argentina 


WASHINGTON, D. C., March 1.—Sherwood H. 
Avery, assistant trade commissioner, Buenos Aires, 
reports that arrivals of pitch pine from southern 
ports of the United States continue to exceed the 
1924 imports. During the first eleven months of 
1925 the total arrivals of pitch pine at River Plate 
ports were estimated at 195,337,000 feet, against 
173,284,000 feet for the same period of 1924. Sub- 
sequent arrivals in December discharged at Buenos 
Aires, Rosario, Montevideo and Santa Fe, were es- 
timated at 20,617,000 feet, with charters outstand- 
ing that covered 21,650,000 feet. A cabled report 
states that January arrivals continued the activity, 
exceeding the figures for January, 1925. 
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Russian Lumber Export Plans 


WASHINGTON, D. C., March 1.—Commercial At- 
taché Mayer reports from Riga that the soviet Rus- 
sian commissariat of foreign and domestic trade is 
making speedy preparations for the reorganization 
of the foreign trade institutions. There will be 
created two new export syndicates, one for timber 
and the other for flax exports. Until these new or- 
ganizations are actually functioning a special com- 
mission is to start operation without delay, ful- 
filling temporarily the duties of the timber syndi- 
cate, as well as the activities of the present Rus- 
sian timber trust. 

Mr. Mayer also reports that due to the heavy 
snow fall, logging is in full swing throughout Lat- 
via. Large quantities of logs have already been cut 
in northern Latvia and prepared for floating in the 
spring. Local timber merchants are hoping prices 
will improve on the timber market. 
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Lumber Exports From Finland 


WASHINGTON, D. C., March 1.—January exports 
of lumber from Finland amounted to 105,000,000 
feet, and exports of plywood 5,000 metric tons, ac- 
cording to advices received by the Department of 
Commerce from Assistant Trade Commissioner 
Kekich, Helsingfors. This volume is considered 
very good for the season of the year. 


HYMENEAL 


BROOKS-JACKSON.—Miss Catherine Gillett 
Jackson, of Newburyport, Mass., and Arthur J. 
Brooks, president and treasurer of the Brooks 
Construction & Lumber Co., of Newburyport, 
were married in that city on Thursday, Feb. 25, 
and are now on a honeymoon trip to the West 
Indies and South America. They are expected 
back in April and will make their home in New- 
buryport, where Mr. Brooks has erected a new 
home which he has made a lasting demonstra- 
tion of the quality of the building materials he 
handles. The bride was formerly private secre- 
tary to her present husband and was also for- 
merly the adopted daughter of Mr. Brooks and 
his late wife, who died two years ago. The 
adoption was set aside by the court some time 
ago. 


LORIO-CARR.—The marriage of Miss Bobbie 
Carr, of Cohay, Miss., to Dr. Cecil Lorio, promi- 
nent physician of Baton Rouge, La., took place 
on Feb. 22 in Jackson, Miss. The announce- 
ment is received with interest in lumber circles 
of the Laurel district, as the bride is the daugh- 
ter of J. R. Carr, who has been for years associ- 
ated with Eastman, Gardiner & Co. and has been 
general superintendent of the camp at Cohay for 
some time. The wedding took place on the anni- 
versary of the marriage of the bride’s parents. 
The groom is a graduate of Tulane. 

















